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| tasitieais Ideals and Their Realization 


IFTY-TWO words of the Preamble to the Con- 
stitution of the United States set out its pur- 

poses and those of the Government to be established 
under it. In the Constitution itself the agencies of 
the government, the methods of appointing or choos- 
ing them, their powers, their limitations and the man- 
Thus for 


the first time in the world’s history was created a 


of limited and defined 


ner of executing their powers are set down. 


representative government 
powers, with a written con- 


masters, the American people, shall withhold the 
requisite means or direct the contrary.” ‘This 
he said, ‘with its institutions, belongs to 
the people;’” and he could ask earnestly in time of 
greatest stress: “Why should there not be a patient 
confidence in the ultimate justice of the people?”’ 


YNICS HAVE sneered at representative gov- 
ernment, have decried its weaknesses, its fol- 

lies and its failures; but for every folly or failure of 
democracy a hundred may 


country,” 





stitution solemnly adopted 


be cited for monarchies 





and an independent execu- 
tive and judiciary to en- 
force the laws as well as to 
prevent encroachments up- 
on private rights. 


F A STATEMENT of 

American Ideals is 
to be found anywhere it 
should be in the Constitu- 
tion, and if the realization 
of those ideals is to be ex- 
pected it must be sought 
through the observance of 
the spirit as well as the 
letter of the fundamental 





The Typical American 
The life of Abraham Lincoln should 


never be passed by in silence by young or 
old. He touched the log cabin and it be- 
came the palace in which greatness was 
nurtured. He touched the forest and it be- 
came to him a church in which the purest 
and noblest worship of God was ob- 
served. His occupation has become asso- 
ciated in our minds with the integrity of 
the life he lived. In Lincoln there was 
always some quality that fastened him to 
the people and taught them to keep time 
to the music of his heart—David Swing. 


and aristocracies. The de- 


mocracy differs from all 
other forms of government 


in that it is a government 
from _ within; whereas, 
others exemplify govern- 
ment from without. 


URING THIS Ameri- 

can Ideals Week, a 
week commemorative of 
Lincoln's birth, Feb. 12, 
1809, citizens of America 
ought to renew their knowl- 
edge of the fundamentals 
of their government and 











law. In that document is 





ought again to seek in the 





to be found the letter of 

the law and in the acts and words of America’s pa- 
triots and statesmen, are to be discerned its spirit and 
its practical interpretation and operation. 


BRAHAM LINCOLN in his humble origin, in 

his faith in the people and in his determina- 

tion at all hazards to fulfill his oath to “‘preserve, 
protect and defend the Constitution,’’ stands today 
as the ideal American. This man, as president of the 
United States during a critical period, possessed the 
power of an autocrat, and yet he could say with re- 
spect to his prospective acts, “unless my rightful 
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lives of American patriots 
and statesmen, inspiration and guidance for their 
own conduct in all that affects them as citizens of a 
self-governing community. Self-government is pri- 
marily government of self. It is voluntary self-re- 
straint and self-control. It is not reluctantly sub- 
mitting to the compulsion of statutes nor seeking such 
compulsion for others. The ideal American citizen 
is he who whole-heartedly obeys the law because it 
is the law and because he knows that only by volun- 
tary obedience to the law can a free government be 
perpetuated. 
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The Second Growth of To-day 
is the Saw Timber of A | 


Do your lands have valuable stands of second 
growth timber that is still too small to be 


merchantable? 


Do you know how rapidly these young trees 
are growing, how many there are per acre, and 
how long it will be before they are large enough 


to be cut? 


Are they growing fast enough, and 


will they be valuable enough when mature to 
warrant holding them for future value in spite 


of taxes? 


We can answer these questions. 


Why not let us 


go over your property and render a report? 


Banzhaf (Watson Inc. 
Forest Engineers 


Milwaukee 


New Orleans 


Official Foresters—Northern Hemlock and Hardwood Mfrs’ Assoc. 
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Made like 


fine furniture 


S a 


ail 


Grand Rapids 


craftsmen 


“Everlasting” Hardwood Flooring is as scientifically 
kiln-dried as the wood used in the best furniture. 
Woodworkers trained to thoroughness operate machines 
gauged to split hair accuracy, assuring exact, unvarying 
uniformity—perfect matching, side and end. 


NICHOLS & COX LUMBER CO. 
GRAND RAPIDS, MICHIGAN 
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Lumber Crayon Dep't. 


Joseph Dixon Crucible Company 
Jersey City,N.J. 





















Attractive 


Dry Hardwoods 


We Want to Move 











Car 4/4 Common & Btr. Basswood 
Cars 4/4 Select & Btr. Birch 

Car 4/4 Select Birch 

Car 6/4 & 8/4 Select & Btr. Birch 
Car 4/4 No. 2 Common Soft Elm 
Cars 6/4 No. | Common Soft Elm 
Car 6/4 No. 2 Common Soft Elm 
Car 5/4 Select & Btr. Soft Elm 
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ALL HARDWOODS 50% 14’ & 16’ 
Lengths 





| Car 6” No. 2 White Pine 
Car 8” No. 2 White Pine 
3 Cars 10” No. 2 White Pine 
{Car 5—6 & 8/4 C, & Btr. White Pine 









A COMPLETE STOCK OF HEMLOCK 






Write or wire us for prices. 
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T TIMES AND in some quarters it has been deemed good policy 

to radiate optimism. Nobody can reasonably find fault with 

4 _ that policy, particularly when it is justified by the facts. 

Optimism, however, that finds its expression in words only, or the 

; Variety that leaves out of consideration and undone the acts that 

are really indispensable to sound prosperity is merely folly in a not 

altogether harmless form. If there is little merit in the shallow 

Preaching of optimism, there is even less of virtue in disseminating 

Pessimism. Pessimism, like all other bad news, travels fast, and 

a single garrulous pessimist can dilute to the neutral point the good 
cheer of a dozen optimists. 

Whatever may be the actual state of business at any given time, 

the current state of the public mind soon shows its influence upon 

business. If merely thinking or wishing for a good crop or a good 

Price will not improve either crop or price, neither will pessimism 



















Business and the State of the Public Mind 


help to make the best of a bad situation. This is as true of other 
industries as of agriculture. When the cause for slump or depres- 
sion is known, it should be time enough to propose a remedy. Un- 
fortunately, however, most proposals made in the United States 
are apt to be designed more with a view to the political advantage 
of the proposer than with a view to the solution of an economic prob- 
lem. For this reason, if for no other, there is always danger in 
attempting political solutions of economic problems. 

Agriculture is not by any means the only industry that complains 
of inadequate returns on labor and investment, though just now 
farmers appear to be in the worst situation. It will likely be ad- 
mitted even by farmers that those of their calling who owned their 
land clear of debt ten or more years ago, who have bought no 
additional land in the meantime, and who, as good business men, 
have “salted” the liberal gains of fat years to carry them over the 
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lean, have not suffered much. Where speculation has boosted farm 
land values to a level at which nothing but war time prices for 
produce could pay interest on the investment, the difficulty is less 
one of crop production and price than that of too large a capital 
investment. 

Nobody, whatever his vocation may be, can free himself from the 
influences that are exerted by the farmers’ adversity; and for this 
reason it will be wise and necessary to risk political meddling with 
an economic problem. If something can be done that will not injure, 
though it fails to help, the farmer, all public spirited citizens will 
rejoice. Thoughtful farmers, however, and their most sincere 
friends in other industries are not at all sanguine regarding some 
of the remedies proposed. Experience has shown also that farmers’ 
organizations are not immune to political maneuvering and that 
hopes of preferment there as well as in legislative halls sometimes 
are as potent as is sincere interest in the farmers’ welfare in de- 
termining the activities of farmer leaders. 





End-Matching Brings Direct Benefits 


ROBABLY THE end-matching of hardwood flooring was be- 
gun because it made a close and finished joint possible, but 
experience has proved that the practice has many manufac- 

turing advantages. In view of the experience of hardwood flooring 
manufacturers in discovering these advantages, it seems rather odd 
chat manufacturers of softwood flooring have not profited more gen- 
erally from the knowledge gained by their fellows in the hardwood 
field. The fact appears to be that every argument and advantage 
in favor of end-matching of hardwood flooring holds good in the 
manufacture not only of softwood flooring but of ceiling, partition, 
siding and probably of other products of softwood mills. 

One great advantage of end-matching is that it makes possible 
the utilization of short pieces both at the mill and at the building 
job. Defects can be cut out in the flooring plant and the grades 
raised. At the job joints can be made anywhere regardless of studs 
or other nailing supports. Some retailers and some carpenters may 
be skeptical about using short pieces between studs, but experi- 
ments have shown that such pieces are fully as strong as if nailed. 
Being supported all around with tongue and groove each piece pos- 
sesses all the elements of strength that characterize the panel of a 
door, for example. 

Only a few softwood flooring manufacturers have thus far turned 
out end-matched stock, but those who have tried it have become en- 
thusiasts. They have been able to sell all the stock they can produce 
and they have proved that the advantages of end-matching can be 
extended to include many other products of the softwood mill. One 
concern is already manufacturing end-matched drop siding, and soon 
will be if it is not already producing end-matched ceiling and parti- 
tion. This concern also is planning to carry end-matching into the 
production of interior trim, for it is convinced that to do so is not 
only practicable but economical to both maker and user. 

End-matching from the viewpoint of economy and conservation is 
in the same category with the use of short lengths of dimension. It 
permits the production of stock of odd length as well as of short 
length. It saves lumber at the mill and saves labor at the job. It 
represents not only a recovery of waste products of the tree and 
thus extends the timber supply, but it returns to the lumber manu- 
facturer a profit instead of a loss. Neither prejudice nor a 
reluctance to change methods of manufacture should stand in the 
way of this improvement. When substantially all the operators of 
flooring plants and planing mills at the point of lumber production 
shall turn out end-matched flooring, ceiling, siding and partition, 
and perhaps other products, the financial benefits of this form of 
conservation of timber and labor will be realized throughout the 
industry. 





Regrowth Is Factor in Lumber Industry 


T IS WELL KNOWN of course that in the older producing 
sections of the southern pine region timber lands have been 
cut over the second time since the virgin growth was removed. 

It is not so well known, however, that there are throughout the 
southern pine region considerable areas of second growth timber 
that has reached merchantable size. In many cases this young 
growth has come along without much encouragement, often with- 
out any help but moderate protection from fire. The fact that it 
has done so well is but another evidence that the soil and climate 
of the South combine to make that section a timber producing 
country par excellence. 

A fact to be emphasized in connection with every reforestation 
project is that wherever the original operator either by accident 
or design has left young growth uninjured or has left an abundance 
of seed trees the results in the way of reproduction have exceeded 






































































the expectations of even the most enthusiastic of foresters. Q,f 1 
another page announcement is made of the reforestation policy of 
the Malvern Lumber Co., of Malvern, Ark., a concern that has 
been operating at its present location under its present name for 
forty-six years, and that now hopes to remain perpetually. It js 
said that many years ago the founder of this company, which js 
now owned by his sons, displayed an enthusiasm for reforestation, 
being delighted to see the young trees springing up on the cut-ove; 
lands. 

One of the arguments against private reforestation has bee, 
that the owner of the sprouts and seedlings may never experience 
the pleasure of seeing them grown to maturity or to merchantable 
size. Unfortunately, that is an objection that is not easily over. 
come. But it is with tree-growing as with many other undertak. 
ings in this life, though the beginner may not live to see all his 
plans fully carried out, he may if he be blessed with sons an 
daughters find his satisfaction and his reward in seeing his children 
carry forward what he has only begun. Owners of timber land ar 
beginning to see that they can hardly leave to their heirs a mor 
promising inheritance than a young forest that assures a perpetual 
supply of timber for a mill and a business that bear the family | 
name and that they would like to have keep unsullied the family 
reputation. 

It is not easy, in view of the nomadic character of the lumber 
industry of the past, to imagine a mill permanently located with, 
supply of timber in perpetuity; and yet there is abundance of eyi. 
dence that that is to be the destiny of hundreds of lumber concer; 
already in existence. The time certainly is close at hand when tree. 
growing will be the normal vocation of great regions, and when 
the mill owner who does not have or can not grow all the timber 
he needs will be able to buy it from his timber-growing neighbors, 
Already this stage has been reached in both the East and the 
South; it is sure to come about in all the timbered regions, and 
everybody in the lumber industry must be glad to see operations | 
one by one reaching the stage of permanence. 
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Uniformity of Law Not Always Best 


T SUBSTANTIALLY every retail lumbermen’s convention thus 
far held this year a proposed uniform lien law has been a sub- 
ject of discussion; and, so far as the actual debate could indi- 

cate the sentiment of those in attendance, the majority were op- 
posed to changes in their State lien statutes. Whether this oppo- 
sition is directed at the proposed uniform law, to uniformity itself or 
merely to disturbance of laws that are on the whole satisfactory, | 
is not quite clear. At any rate, it is quite clear that the proposed 
law has a good many hurdles yet to surmount in a branch of indus- | 
try that is vitally concerned with such legislation. 

Evidently, the move for a uniform lien law originated with the 
same group that for several years has been working for amend- 
ments to several State lien laws, and so far as can be judged at | 
the present time any proposed legislation, whether for the consid- 
eration of one legislature or of forty-eight, will be open to the same 
objections that were legitimately raised to the changes proposed be- | 
fore uniformity was the battle cry. 

It has been well said that a law or a custom already in existence 
has the great advantages of being established and being know | 
and understood generally by those most concerned. There is n0 | 
special virtue in uniformity by and of itself. In fact one of the very 
great merits of the American form of government is that it affords 
the widest practicable latitude for the development of individuality 
and diversity. This is a valuable feature of government because [ 
it permits the making of laws and customs suited to the tastes 4 | 
well as the needs of citizens. The question is not wholly, as so often 
is urged, what is best for the individual, but it is rather what he 
wants. If, for example, Illinois has a lien law that by practical use | 
and through judicial interpretation has become established and 
understood by those whose interests are affected by it, there cal 
be no good reason for changing the law. At best, if any changes 
to be proposed the proposal ought in fairness to come from those 
most directly concerned. 

Nobody will claim for any lien law or indeed for any other statute | 
that it is perfect, and this would prove true also of a uniform lav | 
adopted throughout the United States. In fact there are about | 
forty-seven chances to one that no bill can be drawn that will be | 
acceptable to the lumbermen and the legislatures of all the States | 
But if a uniform law were once enacted by the forty-eight legisla 
tures there could still be no assurance that amendments would no 
soon be asked for in some of them. In such a case either the States 
desiring amendments would have to forego them or an agitatio 
for the change would have to be kept up until all the States had 
assented to it. . 

Standardization and uniformity have their uses, as has been al | 
ply demonstrated in the field of manufacture, not alone in the lumbe! 
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industry but in many others. There can be no disposition to under- 
value the progress that has been made in the reduction of waste 
and confusion by the elimination of multitudes of needless sizes 
But the mistake should not be made of assuming, 
because standardization of sizes and patterns throughout the United 


and patterns. 


States is good, that uniform laws and customs throughout the same 
area would be good. In general uniformity in custom and fashion 
argues poverty of resource, both mental and physical, and that 
society is richest that has the utmost freedom in choosing and 
establishing its own rules of conduct. 





Increases in Production and Orders 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 11.—The National 


Lumber Manufacturers’ Association received 
telegraphic reports today of the status of the 
lumber industry for the week ended Feb. 6, 
from 374 of the larger softwood, and 122 of 
the chief hardwood, mills of the country. The 
359 comparable reporting softwood mills showed 
an increase in production, and decreases in ship- 
ments and new business, in comparison with re- 
ports from 362 mills the week before. When 
compared with the same period a year ago, how- 
ever, increases in production and new business, 
and a decrease in shipments, were noted. The 
hardwood operations showed marked increases 
in all three factors, compared with reports for 
a week ago. 


The unfilled orders of 225 southern pine and 
West Coast mills at the end of last week 
amounted to 696,066,993 feet, as against 689,- 
451,648 feet for 228 mills the previous week. 
For the 99 West Coast mills, the unfilled orders 
were 415,282,533 feet, as against 403,369,368 
feet for 102 mills a week earlier. 


Altogether the 359 comparable reporting 
mills had shipments 101 percent and orders 103 
percent, of actual production. For the southern 
pine mills these percentages were respectively 
102 and 95; and for the West Coast mills, 91 
and 99. Of the reporting mills, the 328 with 
an established normal production for the week 
of 208,650,874 feet, gave actual production 101 
percent, shipments 100 percent and orders 101 
percent thereof. 


The figures for last week, the week before 
and the same week last year when 369 mills re- 
ported follow: Production—226,196,505 feet, 
against 214,774,455 feet the week before, and 
218,412,411 feet last year. Shipments—228,424,- 
120 feet, against 253,052,108 feet the week be- 
fore, and 230,864,626 feet last year. Orders— 
233,528,850 feet, against 242,346,108 feet the 
week before, and 216,555,279 feet last year. 

A comparison of the lumber movement of the 
eight associations for the first five weeks this 
year with the same period of 1925 follows: 
Production—1,036,553,671 feet, against 1,017,- 
858,335 feet in 1925. Shipments—1,142,174,- 
764 feet, against 1,099,116,886 feet in 1925. 
Orders—1,202,689,035 feet, against 1,047,028,- 
267 feet in 1925. 

The West Coast Lumbermen’s Association 
wires from Seattle that new business for the 99 
mills reporting for the week ended Feb. 6 was 
1% percent below production, and shipments 
were 9 percent below production. Of all new 
business taken during the week, 42 percent was 
for future water delivery, amounting to 40,158,- 
979 feet, of which 31,129,459 feet was for do- 
mestic cargo delivery, and 9,029,520 feet export. 
New business by rail amounted to 1,743 cars 
(approximately 52,290,000 feet). Thirty-seven 
percent of the week’s shipments moved by 
water, amounting to 33,131,080 feet, of which 
27,218,389 feet moved coastwise and _inter- 
coastal, and 5,912,691 feet export. Rail ship- 
ments totaled 1,728 cars (approximately 51,- 
840,000 feet), and local deliveries, 4,617,291 
feet. Unshipped domestic cargo orders total 
116,769,704 feet; foreign, 141,132,829 feet, and 
rail trade, 5,246 cars. 

Employment on the Pacific slope shows a 
slight general’ gain, according to the Four L 
employment service. Although logging has been 
‘started at several operations, a few large camps 
are closed down. The same up-and-down basis 
holds true in fir lumber manufacturing. With 
the temporary elosing of three logging opera- 


tions and two sawmills in the Grays Harbor dis- 
trict, the number of unemployed has been in- 
creased to more than 1,200 workers. Employ- 
ment conditions in the pine districts from north- 
ern Washington and Idaho to eastern and cen- 
tral Oregon have improved. Snow in the Inland 
Empire has speeded up winter logging. Woods 
work is more active in nearly all districts, and 
lumber manufacturing is showing signs of in- 
creased production. Lumber shipping is slight- 
ly more active than it has been. 


The Western Pine Manufacturers’ Associa- 
tion, with two more mills reporting, showed pro- 
duction about the same, and some decreases in 
shipments and new business. 


The California White & Sugar Pine Manu- 
facturers’ Association, with reports from three 
fewer mills (twelve mills are closed down), 
showed a marked increase in production, and 
heavy decreases in shipments and new business. 


The California Redwood Association reported 
production about the same, a large decrease in 
shipments, and considerable reduction in new 
business. 

The Northern Pine Manufacturers’ Associa- 
tion reported production and shipments about 
the same, and a 10 percent reduction in new 
business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with six more mills reporting, showed 
some inerease in production, a substantial in- 
crease in shipments, and new business almost 
doubled. 

The hardwood mills of the Northern Hemlock 
& Hardwood Manufacturers’ Association re- 
ported from 17 mills production as 5,642,000 
feet; shipments, 4,032,000 feet, and orders, 5,- 
156,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ports from 105 units, production as 14,569,692 
feet; shipments, 17,408,991 feet, and orders, 
21,713,212 feet. The normal production of 
these units is 17,916,000 feet. 


For the last five weeks, all hardwood mills 
reporting to the National Lumber Manufactur- 
ers’ Association gave production as 114,721,110 
feet; shipments, 114,515,521 feet, and orders, 
126,213,066 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 43.—EDITor. | 


Lumber Specifications for Navy 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 11.—As a result of 

conferences with representatives of the National 
Lumber Manufacturers’ Association, there has 
been a distinet improvement in the lumber speci- 
fications of the Navy Department for lumber. 
While some of its old specifications, which 
do not conform to commercial practice, are still 
employed in purchasing material for what it 
considers are special uses, nevertheless these 
specifications are being resorted to with dis- 
tinctly less frequency. Practically all requests 
for bids continue the past practice of specify- 
ing average widths and lengths which often is 
troublesome to lumber manufacturer bidders. 
In other respects, however, marked improve- 
ment has oceurred. Requests for bids now being 
issued specify grades and sizes which conform 
to those established by the American Lumber 
Standards, and authorize and demand grading 
and inspection under the latest rules of the 
various subscribing associations of lumber man- 
ufacturers. The fact that eight of these as- 
sociations have adopted and are now manufac- 
turing on the standards, automatically brings 


the Navy’s lumber requirements as to quality, 
size and inspection in line with the national 
standards. 

This advisory work with the Navy Depart- 
ment will be continued in an effort to maintain 
the new practice and to bring about obso- 
lescence of the few special specifications that 
it is still following and of its requirements that 
shipments be of certain average widths and 
lengths. 


Veteran of Omaha Trade Dies 


[Special telegram to AMERICAN LUMBERMAN] 

Omana, NEB., Feb. 11.—Herbert N. Jewett, 
old time lumberman of Omaha, and widely 
known in the trade, died on Sunday, Feb. 7- 
while on a visit in the South. The remains are 
being brought back to Omaha where funeral 
services will be held with interment this after- 
noon in Elks’ Rest, Forest Lawn Cemetery. Mr. 
Jewett was 76 years old and was prominent in 
Omaha business circles for many years. He 
was for years connected with S. R. Howell Co., 
a big line-yard concern of Chicago, which 
liquidated many years ago. Mr. Jewett was 
district manager, first at Wichita, and later at 
Omaha, for that concern. After the Howell 
liquidation, Mr. Jewett was in the lumber com- 
mission business at Omaha until he retired from 
business a few years ago. 


Exporters Discuss Price Stabilization 

{Special radiogram to AMBRICAN LUMBERBMAN] 

WASHINGTON, D. C., Feb. 10.—The lumber di- 
vision of the bureau of foreign and domestic 
commerce announces that cables received from 
commercial attachés at Copenhagen, Denmark; 
Stockholm, Sweden, and Helsingfors, Finland, 
respectively, report as follows: ‘‘Members of 
the Swedish and Finnish lumber export asso- 
ciations met a representative of the Russian 
lumber monopolies at Copenhagen, Denmark, 
about Jan. 16. This is the first time such a 
meeting has taken place since before the war. 
It is known that the market situation and the 
exchange of statistics were discussed. While 
participants were bound to secreey and no offi- 
cial announcements have yet been made, it was 
expected that the result of this conference would 
be price stabilization at present levels. How- 
ever, the general trade feeling in Stockholm is 
that the basis for further negotiations was laid, 
with the possible result of eventual price sta- 
bilization and a change in Russian lumber sales 
policies. It would appear that an agreement 
is not yet effective, since up to the end of Jan- 
uary advance sales of Finnish lumber for 1926 
delivery amounted to 544,500,000 board feet, at 
low prices. This probably will represent about 
25 percent of Finnish lumber exports during 
1926.’? 

(Note: Under date of Jan. 16, the Chicago 
Tribune carried a brief telegraphic news item from 
Copenhagen, sent in by the Chicago Tribune Press 
Service, saying: “Swedish, Norwegian, Russian 
and Baltic lumber firms are meeting here to ar- 
range an agreement for a common scale of lumber 
prices.”” The AMERICAN LUMBERMAN asked the bu- 
reau of foreign and domestic commerce for any 
information it might have concerning this meeting, 
and was advised that it had not at that time re- 
ceived any information but would radio the Copen- 
hagen office for advice. The above radiogram is 
the result. Lumbermen in the United States are 
interested in this development, especially because 
of the increasing quantities of Swedish and Fin- 
nish lumber that are being imported into the 
United States, and no doubt this report of an effort 
among the Scandinavian and Russian producers to 
get together on a program of price stabilization 
will be noted with more than ordinary interest.— 
EDITOR.] 
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Low Rates on Low Grades 


In June, 1917, we received from you a letter in 
connection with an inquiry we had made regarding 
preferential rates on low grade products. So far 
as we know no effort has been made on the part of 
the lumbermen to induce the carriers to consider 
developing a market for the low grade lumber 
products or mill waste. If any action has been 
taken on this subject we would be interested in 
knowing just what it was.—INQuiRY No. 1,683. 

[This inquiry comes from the general manager 
of the creosoting division of one of the large 
manufacturing companies in the South. At in- 
tervals over a period of many years the matter 
of lower rates or preferential tariffs has been 
discussed, and there have been attempts to get 
the railroads to consider the making of lower 
rates that would permit the shipment of low 
grade forest products that can not move at the 
regular lumber rates. So far as the files of the 
AMERICAN LUMBERMAN indicate there has been 
very little success as a result of these efforts. 
The railroads have contended that it is difficult, 
if not wholly impracticable, to draw a precise 
line between high grade and low grade lumber, 
and if such a line were drawn there might be 
some difficulty in securing the observance of it 
by shippers. There would be nothing to prevent 
a shipper, if he chose to do so, from mixing his 
shipments in such a way as to secure the rate on 
low grades for loadings that actually were not 
entitled to them. 

It is believed, however, that the difficulties in 
the making of such rates and enforcing their ob- 
servance are not insurmountable, and it would 
seem that in view of the wide interest there is 
in the conservation of forest products, the rail- 
roads should be disposed to make every possible 
concession in the way of rates in order that the 
lower grades and what otherwise would be waste 
may be moved into profitable markets. The 
name of the inquirer will be supplied on re- 
quest.—EpITor. | 


Liability for Excess Shipment of Timber 


We would like a little information relative to 
an over-shipment on a special order of timber. The 
order was placed by an Illinois yard to be stopped 
in transit for creosoting, the sale being made on 
the raw material f.o.b. 38-cent rate. The mill in 
filling this order over-shipped 27 pieces. The yard 
to which the sale was made was requested to have 
these pieces laid off at the creosoting plant, un- 
less it could use them, but the pieces were in- 
cluded in the invoice. The yard charged these 
extra timbers back, saying that it could not use 
them, and was instructing the creosoting plant to 
lay them off at its plant. The creosoting plant 
claims, on the contrary, that the buyer gave it 
instructions to creosote and forward the entire 
shipment. 

Now the buyer claims that it should be paid for 
the cost of the creosoting and should not be re- 
quired to pay for the timber. What we would 
like to know, although the order specified that 
the shipment was to be made exact, is whether the 
yard is responsible for payment for these timbers 
when it failed to have them laid off at the creosot- 
ing plant, instead, having them creosoted and for- 
warded to its yard.—Inquiry No. 1,690. 

[The foregoing inquiry comes from a Missis- 
sippi lumber concern. From this statement it 
appears that the buyer made it perfectly clear 
that it could not use any more stock or timber 
than was ordered, this being perfectly under- 
stood by the seller. Nevertheless, the mill in 
making the shipment included a number of tim- 
bers more than were ordered. This the seller 
was aware of and asked the buyer to request the 
ereosoting plant to lay these timbers aside, 
neither creosoting them nor forwarding them 
with the remainder of the shipment. It appears, 
however, that instead of giving instructions to 
the creosoting plant to keep these timbers, the 
yard instructed the plant to creosote them and 
forward them with the rest of the shipment. 
Now the consignee or buyer refuses to pay for 
the extra timbers and wishes to collect from the 
seller the cost of creosoting them. 

It is perfectly clear, of course, that the buyer 





was not obligated by his order to accept any 
more stock than was called for by it. Neither 
was he required by his contract of purchase to 
make any arrangement with the creosoting plant 
regarding the handling of the surplus shipment, 
though in ordinary course of business he might 
be expected to do so merely as a matter of ac- 
commodation. If, however, the buyer instructed 
the creosoting plant to creosote all the timbers, 
including the surplus pieces, and forward them 
with the stock actually ordered, he by doing so 
evidently obligated himself to pay not only for 
the timbers themselves but for the creosoting. 

Of course if the entire shipment reached the 
creosoting yard without any instructions from 
the seller or the buyer about withholding part 
of the timbers, it would appear that neither the 
creosoting plant nor the consignee could be held 
responsible for the creosoting and forwarding 
of the surplus lumber in error. In a later letter 
the seller reiterates the statement that the buyer 
promised to instruct the creosoting plant to lay 
aside the surplus pieces and also the statement 
that the creosoting plant wrote that the buyer 
had given it instructions to creosote and for- 
ward the entire contents of the car.—EDITor. ] 


Frame House Moved Four Miles 


I noticed in last week’s AMERICAN LUMBERMAN 
the picture and account of the moving of the 
Hollywood (Calif.) house which was cut in two 
to move. I can beat this story by several miles. 
There stands on Amherst Street near Delaware 
Avenue here, the Glenny Mansion, a very hand- 
some frame dwelling, probably the largest single 
residence in the city. I remember it more than 
seventy years ago as the Goodrich Mansion, then 
standing at the corner of Main and Goodrich 
streets, the home of Guy H. Goodrich, a wealthy 
real estate man. Some thirty or forty years ago 
it was bought by a Mr. Glenny, a wealthy mer- 
chant, and moved to its present location, a dis- 
tance of more than four miles. Of course, it had 








—— 


to be cut in two and reconstructed. Standing jp 
spacious grounds, surrounded by beautiful elms, 
it is one of the notable sights of the city, ang 
another instance where wood is the best building 
material.—INQuiry No. 1,688. 

[This letter comes from a Buffalo lumbermay 
whose age may be inferred from the fact tha 
he knew of this structure more than seventy 
years ago. As a matter of fact this corre. 
spondent is several years past eighty, and read. 
ers of this page will be interested to know that 
this gentleman’s handwriting is today almost 
like copper plate. There is a temptation t 
reproduce a part of it in facsimile merely to 
show a generation of ‘‘typewritists’’ how bean. 
tiful handwriting can be.—EpITor. ] 





Forms for Collection Letters 

We wonder if it would be too much trouble t 
obtain copies of forms used in the following wp 
of collections. Or would it be possible that yoy 
could refer us to some stationery house that gives 
a line of forms for this purpose.—INQUIRY No, 
1,689. 

[This letter comes from a Michigan retail) 
lumber concern. The AMERICAN LUMBERMAY 
has published many articles on collections, and 
having reprinted some of these articles in book 
form, a copy of this reprint has been sent to 
this inquirer. He has also been given the names 
of concerns known to have series of follow up 
letters. The name of the inquirer will be sup- 
plied to interested readers on request.—Ep1Tor, | 





Wants to Revive! Monthly Stock Lists 


The purchasing department of the Ford Mo- 
tor Co., Detroit, Mich., has advised the Amzr- 
ICAN LUMBERMAN that it would be pleased to 
have lumber manufacturers forward their 
monthly stock lists to that company, in care of 
T. Donohoe, as soon as they are issued. 
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PRESERVING TIMBER 


Numerous experiments have 
been made in treating wood so 
as to preserve it from decay, 
and a variety of patented proc- 
esses are now in use. The 


chinery. 


war break downs until the 
arches trembled. Then they 
descended and went to the 
north end to look at the ma- 
There were several 
large buzz-saws, large circular 


the surrounding white, and 
then stuck one of his legs in 
front of the swift revolving 
cutter. But no sooner had he 
done so than he was more 
astonished than ever. He gave 
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treatment known as “‘kyaniz- 
ing’ was one of the earliest 
methods used in this country, 
and often with good effect. It 
consisted of an infusion of 
corrosive sublimate, and im- 
parted such durability to 
chestnut railroad ties in one 
instance on record that, after 
lying eleven years on a lime 
soil, they were in even better 
condition than when put down, 
while other ties of the same 
wood, not kyanized, gave out 
in seven years. The process, 
however, was extremely un- 
healthy in its effect upon the 
workmen who applied it and 
was ultimately abandoned. 


* * 

The following story is told 
of a band of Crow Indians 
who stopped off in Chicago on 
their way to Washington to 
attend the exposition which 
was being held in the former 
city. When the Indians 
reached the gallery they sang 
several hymns, and danced 





ones, revolving at the rate of 
ever so many thousand times 
in a minute. The Indians 
were deeply interested spec- 
tators, and a Milwaukee man 
with a wooden leg noticed 
them. He had often read in 
his Sunday school book that 
the North American Indian is 
a great imitator, and he de- 
termined to test the truth of 
the assertion. So what did 
this Milwaukee man do but 
stick his left timber before the 
saw and in a twinkling, the 
lower part, boot and all, was 
lying on the floor. To say 
that Thin Billy was astonished 
would be but a mild way of 
expressing his feelings. He 
looked at the boot, and he 
looked at the man. Then he 
tragically remarked in his own 
native language, “It shall 
never be said that a pale face 
was more heroic than an In- 
dian chief.’’ He bolted his 
blanket more closely about his 
body, gave a look of scorn at 








a yell, and, frightened nearly 
to death, the attendant quickly 
shut off the steam, and the saw 
ceased its revolutions. Per- 
haps it was not demolished by 
the other Indians? There 
wasn’t a piece left big enough 
for a fine tooth comb; and the 
attendant aforesaid narrowly 
escaped with his life. In the 
meantime the Milwaukee man 
had disappeared and has not 
been seen since. As Black- 
foot and his friends were leav- 
ing the hall he was heard to 
say: ““Osaw mileg oph,” which 
interpreted means that a’ resi 
dent of Milwaukee had better 
not go West. 


* * * 


One of the chief wants of 
South America is lumber. At 
present large quantities aré 
shipped from Boston, and it 
expected that much will g° 
from Puget Sound and Oregom, 
when the lumber business # 
fairly under way in those re 
gions. 
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Southern Pine Orders Shrink as Cut Expands 


Demand for southern pine showed a slight recession during 
the week ended Feb. 5, according to reports filed with the 
Southern Pine Association. Orders in this period dropped off 
to 13.27 percent below normal and lacked 5.23 percent of bal- 
ancing production. In all probability this development was 
due partly to the fact that bad weather has discouraged buy- 
ing in the North and that southern and central buyers bought 
heavily in January and are now fairly well stocked. The vol- 
ume of business being placed, however, is still large and the 
mills have order files heavy enough to withstand several weeks 
of dull trading without lowering prices. Shipments have been 
moving out more promptly of late and stocks are in such low 
supply that producers are adhering rigorously to their lists 
and are turning down low offers from the North. 


The weather is more favorable than it has been for several 
weeks, but the lowlands are still so boggy that logging on an 
extensive scale is impossible. Production shot up during the 
week when a few of the mills that had closed down for repairs 
resumed operations but it continues to run below normal and 
hardly balance shipments. Domestic demand for timbers con- 
tinues brisk. In the export field, however, little business is 
being placed as the offers of foreign buyers are well below the 
mills’ idea of the market. Uppers are moving well, and in- 
quiry on practically all items is in good volume. 


Northern Hardwoods Overcoming Influence of Stocks 


Though in the January totals for 1926 there were ten fewer 
weekly reports than were included in the statement for 1925, 
bookings this year have averaged over half a million feet a 
week ahead of last year’s. The total cut for January of 1926 
was just a little over three million feet above the bookings. 
These figures show that the output is being held in healthy 
relationship to demand, and indicate that the mills will occupy 
a stronger statistical position for this year. 

Most current business appears to be coming from larger 
manufacturing groups. Reports from northern distributing 
centers indicate light purchasing by retailers and miscellaneous 
consumers. It is likely, in fact, that the bulk of all the book- 
ings is for immediate needs. The furniture and automotive 
industries are nevertheless good buyers, and prospects are for 
a continuation of the steady call from them. 


Price weakness has been reported in some items, notably soft 
maple, in which No. 1 and better grades have been marked 
down $5 during the week. No. 3 items, however, reflect the 
brisk trade in box grades by advances on basswood, birch and 
soft elm. The market, it seems, still feels the softening influ- 
ence of last year’s large output, and this has most power at 
the present season, before the starting up of spring trade. But 
that influence is being rapidly overcome, and prices should 
take on a stronger tone early in the new year. 


Southern Hardwood Demand Continues to Increase 


Bookings of southern hardwoods during the week ended 
Feb. 6 reached their highest level since the middle of Novem- 
ber, the average per unit being almost two hundred seven 
thousand feet, whereas the average for the week ended Jan. 2 
touched on one hundred two thousand feet. There have been, 
however, reports of quietness in some distributing centers. 
Demand from retailers is only fair, as at this season they do 
not have immediate need for stocks. The volume of their in- 
quiry is indicative of a growing interest in the market. 

Sales to both the furniture and automotive industries have 
been expanding. The heaviness of current bookings indicates 
that these larger consuming groups are actively in the market. 
The peak of building trades demand is ahead, though flooring 
and trim plants are purchasing good amounts. The only slow 


Lumber Statistics Appear on Pages 42 and 43; 


division is export, which awaits a lull in domestic trade. 

Production has again dropped off, and is running at about 
eighty percent of normal, while bookings in the week ended 
Feb. 6 were around fifty percent ahead of it. 

Prices of some items are said to have receded from their 
highest levels, but the bulk of the business continues to be 
closed at the levels recently prevailing, and declines are much 
less likely now than further advances. 


Shortleaf Market Seasonably Dull; Output Small 


Severe storms in the East have cut into sales of North Caro- 
lina pine and made forward bookings more acceptable, but 
have also brought about a heavy curtailment in production. 
Yards have been buying hand to mouth, and box makers hold- 
ing off, but in face of this policy, prices have held steady. 


Georgia roofers have been moving more freely to Florida 
and bring good prices, but winter rains handicap production. 

Arkansas soft pine building items are moving only in mixed 
ears, No. 2 boards and uppers being the most active items, 
while flooring ete. is slow. Industrial and railroad items sell 
well. Weather favors production. Prices are fairly firm. 


Coast Curtailment Has Put Strength in Fir Prices 


Fir production reported in January was only 331 million 
feet, whereas last year’s total for the month was 407 million 
feet, and it is believed that the output for the first quarter of 
1926 will be 25 percent less than last year. January orders 
were 20 percent, and shipments 8 percent, more than output. 
The curtailment has so reduced mill stocks that the placing of 
mixed ear orders is more difficult, and in fact shipments in the 
week ended Feb. 6 fell 9 percent below production. Bookings 
were 114 percent below production, partly because of stocks 
and partly because of disagreement about prices. 

California buyers continue to hold off, but stocks at receiv- 
ing ports are small and must soon be replenished. The At- 
lantic coast is buying for current needs, but will be more ac- 
tively in the market when March vessel rates are settled and 
spring building makes a start. Rail trade continues its expan- 
sion, for though two fewer mills reported for the week ended 
Feb. 6 than in the previous week, orders gained nearly a hun- 
dred cars. The mills are heavily booked with foreign orders. 

Prices show an advancing tendency, for the position of the 
mills is strong, and fir log prices are also being marked up. 


Slow Demand Brings Reductions in Western Pines 


Demand for Inland Empire pines has been rather slow, 
while mill stocks have been heavy, and the producers have 
found it necessary to reduce quotations. In Pondosa, Nos. 2 
and 4 are off $2; No. 3, $1, and No. 5, $1.50. In Idaho pine, 
No. 2, 8-, 10- and 12-inch declined $1; No. 4, $2, and No. 5, 
$1.50, while there have been cuts of $5 to $20 in selects. Many 
western pine men believe that the market will soon turn to 
greater strength. The excess of production over shipments 
during 1925 was only one hundred fifty-two million feet. De- 
mand, on the other hand, is bound to increase greatly in spring. 
The Atlantic coast, which takes about twenty-five percent of 
the total cut, has been suffering from severe storms, while the 
group of midwestern States—Minnesota, Iowa, Illinois, Wis- 
consin and Michigan—which took about thirty-six percent of 
the 1925 cut, are not active buyers in cold weather. 

California pine demand from outside the State is also slow, 
both bookings and shipments showing decreases in the week 
ended Feb. 6. Demand from within the State is more active. 


Redwood orders for the week ended Jan. 30 were over fifty 
percent ahead of production, and shipments were twenty-five 
percent ahead, there being notable increases in northern Cali- 
fornia, eastern and foreign sales. But of course this relation- 
ship could not be maintained, and bookings in the following 
week showed some falling off. Prospects are bright. 


Market Prices and Reports on Pages 91 to 100 
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Sympathetic Attitude Toward Farmers Will Encourage Much Building— ont 
Group Buying of Slow Items Puts Retail Competition on Sounder Basis sid 


As the Realm works eastward, following 
the winter retail conventions, it is interest- 
ing to see the different emphasis that is 
given to the agricultural crisis. The first 
meeting we attended was that of the Indi- 
ana association; and while Indiana has very 
important manufacturing industries it is 
also a farming State. So we were not sur- 
prised when the convention passed the fol- 
lowing resolution by unanimous vote: 

“‘WHEREAS, We, the Retail Lumber Deal- 
ers’ Association of Indiana, in convention 
assembled, recognize the depression now 
existing in agriculture; and 

“WHEREAS, We are dependent for a large 
part of our business on those engaged in 
farming, and we know if our farmer friends 
do not prosper, we, as manufacturers and 
merchants, can not prosper; and 

““‘WHEREAS, The Government has through 
various agencies aided the railroads, manu- 
facturing industry, public serv- 





later passed unanimously by the convention. 

“It is just possible,” he said, “that some 
of our own people don’t quite appreciate the 
importance of these things. Industry has 
been prosperous, taking it the country 
over; and a man who has been making 
money isn’t very ready to admit that every- 
thing is not as it should be. Many manu- 
facturers and some retailers are ready to 
say that farmers are a complaining lot and 
that, if they want things changed, the way 
for them to do it is to do as industry has 
done, and to work it out within their own 
ranks. Perhaps some of them are afraid 
of any change in government policy toward 
agriculture, lest any legal aid to farmers 
may hurt the prosperity of factories. They 
forget, of course, that farmers buy 45 per- 
cent of the manufactured goods sold in the 
domestic market, and that if these people 
are kept from making a fair income they'll 





is a champion of the export corporation; J fac 
but we guess that he would support any f a} 
other plan if his own favored idea lost out, tu 

The farm depression isn’t a new discoy- wi 
ery, except to some newspapers and politi. an 
cians. We believe the farmers as a clags wo 
would rather not force their troubles into int 
the political ring; but they have been ig. wi 
nored so long, and they believe their oppo- 
nents have used and have been protected by fpr 
political forces so consistently, that they ar’ 
have finally got mad and are starting what fit 
eastern newspapers call a political revolt, to 
Now they are getting space on the front pr 


pages of the newspapers, and they are fore. or 
ing themselves upon the attention of Con- di 
gress. It is not certain that this is a good jo 
move, for the mills of Congress grind slow- | ye 


ly, and no one can predict whether the issue er 
will be favorable, or whether, indeed, Con- ad 
sss with the best will in the world can | di 
produce a completely effective | ar 








ice corporations, labor organiza- 
tions etc.; therefore, be it 

Resolved, That we endorse the 
proposed export corporation, de- 
signed to control surplus agri- 
cultural products, so that a do- 
mestic price, comparable to the 
domestic price of manufactured 
articles, may be obtained for do- 
mestic requirements, and we 
now urge President Coolidge to 
continue to endorse and our 
Congress to pass the necessary 
legislation.” 

For our present purposes we 
are more interested in the first 
part of the resolution, setting 
forth conditions as the Hoosiers 
see them, than we are in the 
measure of relief proposed in 
the final paragraph. While the 








fidence. 


Confidence Puts Pessimism to Rout 


It is a great constructive measure which the In- 
ternational Harvester Co. puts into effect when it 
offers to guarantee a minimum price of $1 for corn 
to the extent to which the corn is used for purchase 
of farm implements from the company. 

Many farmers have been viewing the situation 
pessimistically. This corporation recognizes that 
the present agricultural depression is complicated 
by pessimism. To overcome that pessimism, to re- 
move the corn producer’s psychological handicap, 
the International Harvester Co. adopts an unusual 
and spectacular method of demonstrating its con- 
Confidence begets confidence.—Chicago 
Journal of Commerce. 


plan of relief. It is not certain fF to 
that any machinery fixed up now a 
would have much effect before | th 
the present agricultural crisis m 


has done its worst. be 

But there is a psychological ce 
factor that should not be over- in 
looked. Much of the trouble, at | o 
least so far as it affects our busi- WwW 


ness, is the result of fear. De | 4 
spite the stories coming out of | ti 
the middle West, and despite the té 
very real hardship from which 0 
many individuals are suffering, 8 
there are prosperous farmers in n 
the Mississippi Valley. They are te 
solvent and have spare money; tl 
they need buildings and can af- 
ford to build them. But so long 
as the general trend of their in- 

























dustry is supposed to be toward 





suggested corporation may be 
needed and may be the best means of meet- 
ing the situation, the Realm can hardly have 
an opinion about it. We are not in position 
to have the special knowledge needed to 
estimate so technical a matter. But this 
department has called attention a number 
of times to the close relation between farm 
prosperity and retail lumber sales, and the 
anxieties of the mid-western farmer in re- 
gard to crop prices continue to be of no 
little importance to the lumber industry. 
In the lobby of the Claypool, H. C. Scearce, 
of Mooresville, past president of the asso- 
ciation, introduced us to Charles A. Hub- 
bard, of Martinsville. Mr. Hubbard is presi- 
dent of the Citizens National Bank of Mar- 
tinsville, and he is the dominant factor in 
the Hubbard Lumber Co. and the Hubbard- 
Kivett Farms Co., of Martinsville. He also 
has large interests in the Forbes-Hubbard 
Lumber Co., of Indianapolis, and in the 
Hubbard-Scearce Lumber Co., of Moores- 
ville. These connections give him an op- 
portunity to know the effect of the agri- 
cultural depression upon lumber sales and 
upon Indiana prosperity. It quickly came 
out in our conversation that Mr. Hubbard 
had been the active force in getting the 
above resolution adopted in committee and 


have that much less to spend. Their mar- 
kets depend, more or less indirectly, upon 
agricultural prosperity. 

“But we Indiana lumber retailers have a 
direct as well as an indirect interest in this 
matter. The eastern manufacturer who 
makes articles not used on farms will feel 
the farm depression in time, for his cus- 
tomers will eventualy feel at second or third 
or fourth hand the diminishing volume of 
trade and will have to curtail their buying. 
But we feel it at first hand. We sell direct 
to farmers; and if they are hard up they’ll 
cut off their building programs as the first 
item of retrenchment. Farmers think of 
building and even of repairs as things to be 
done when there is a surplus of money. So 
I’m afraid if action isn’t taken to restore 
confidence, the Indiana country yards will 
have a rather thin year. It is decidedly to 
our interest that the farmer have a run 
for his money, for that gives the country 
dealer a run for his money, too.” 

There seem to be two classes of people 
who are asking for farm legislation. One 
class is pledged entirely to some particular 
scheme of relief, but the other is friendly to 
any plan that can be agreed upon if it prom- 
ises to show practical results. Mr. Hubbard 





the rocks, they are in no mood to 

add to their capital investments. A general 
manifestation of sympathy and understan¢- 
ing by the rest of the country would do an 
infinite lot to restore confidence and to re 
lease idle money. Perhaps the most con- 
vincing evidence of such a feeling would be 
congressional action. While any machinery 
set up might not get into action until nat- 
ural forces had pushed the farmer through 
whatever it is that lies immediately ahead 
of him, it would none the less give heart to 
those who survived through the depression © 
to know that they were not being cuffed | 
out into the kitchen like step-children. 
While it is not a new idea with us, we'd 
like to add our word to the advice that has | 
been given to our political leaders; namely, © 
if they don’t want to risk a political revolt, | 
they will do well to change the tone of east- 
ern comment upon midwestern farm trov- 
bles. They would do especially well to put 
a muzzle on certain eastern writers; aly- 
thing to stop the production of hard-boiled 
and rather stupid editorials telling the farm- 
ers to mind their own business, stay at home 
and work harder and spend less money for © 
automobiles and gasoline. This dull, not 
say ignorant, eastern advice which is base? | 
on the thesis that farmers are condemned by | 
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nature to work harder than any other class 
and to maintain a lower standard of living, 
is not helpful. These blasts of bunk are 
reprinted in midwestern papers, and prob- 
ably each one does as much as a bank fail- 
yre to insure that the whole matter will be 
forced into Congress and perhaps fought 
out in a national election. The midwestern 
farmer is not a man to take what he con- 
siders an insult lying down. He has some 
astute leaders, and he is well aware of the 
fact that he is in good position for making 
a political assault. An understanding atti- 
tude, and an indication that the country is 
willing to consider his economic condition 
and to give him a fair chance with industry, 
would do much to put the whole matter back 
into the field of economics and business, 
where it belongs. 

The farmers are accused of asking for a 
preferred position. We do not believe they 
are; at least not the rank and file. In fact 
itis doubtful if any legislation that is likely 
to be passed could put agriculture into a 
preferred position. Despite the rise of farm 
organizations, farmers continue to be in- 
They are fairly efficient at the 
job of producing crops; but they have not 


_ yet made much progress in the field of gen- 


eral management or centralized 


distress as it tries to pull out of the post- 
war tangle; that the average farmer is not 
a greedy fellow and owes no allegiance to 
any radical theories of government as such; 
that he asks only a fair chance and not a 
preferred position; and that he is quite as 
eager to have the understanding and sym- 
pathy of the remainder of the country as 
he is to get legal aid. If some of the sting 
can be taken out of the situation, it seems 
clear that the yards of the farming belt will 
have a good year’s trade. There is a short- 
age of farm buildings of all sorts, and there 
is a sum of money available that would sur- 
prise a person who had taken the hard-luck 
stories of the farm belt to mean that agri- 
culture is flat broke. Whether this is to be 
an economic settlement or a political fight 
depends in part upon the attitude of the re- 
mainder of the country. 

Speaking of these matters which turn 
largely upon concerted action by farmers, 
reminds us of an interesting discussion at 
the Indiana convention about group buying 
of stock by the dealers of a given town. 
Herman Wallace, of Logansport, undertook 
to tell the story at the invitation of Secre- 
tary Root. The system itself, as we got it, 
is very simple. There is no bureau or cen- 


infer that they pay just about what he does 
for the rest of their stock. In Logansport 
this knowledge has worked to prevent price 
slashing. If a man suspects that his com- 
petitor is buying some things closer than he 
is, his first impulse is to sacrifice some or 
all his legitimate prices to meet competi- 
tion; and if everybody does so, the profits 
get pretty slim. So the first good effect 
was the checking of useless and unreason- 
able price cutting. The competitors become 
in a sense partners, with friendly contacts 
and interchange of proper ideas and in- 
formation. Under such conditions many of 
the old suspicions disappear. 

These indirect benefits don’t exhaust the 
list. The obvious and direct advantages in- 
clude better balanced stocks and reduced in- 
vestments. Dealers in these latter days are 
looking more and more sharply for ways to 
reduce investments in stocks. Improved 
transportation has helped them do so on a 
large scale, and the benefits have been so 
marked that they have looked for other 
ways of carrying on the good work without 
injuring or diminishing service. The Lo- 
gansport dealers have found that this pool- 
ing of orders helps along. Dealers are find- 

ing more and more ways of 





administration. Observation in- 


proving that the paradox of “co- 





dicates that neither natural nor 
artificial advantage goes far 
toward putting an industry in 
a preferred position, without 
the addition of some central ad- 
ministration. In the retail lum- 
ber business, for instance, this 
central administration is largely 
informal, There is no central 
office that can tell each dealer 
what he must do; but no one will 
deny that through their associa- 
tions retail lumbermen have 
and each 
other the basic principles of 
salesmanship, cost accounting, 
mark-up and service. This in- 
teractive education has changed 
the industry almost beyond rec- 
ognition in the last two decades, 
and is still operating. Farmers 
need a different kind of educa- 
tion and management, for they 
throw their products into a na- 


agoP 





1917 as follows: 


Your Own Fault, Says the East 


Why is corn today lower in price than a year 
Because there was more of it in 1925 than 
in 1924. Practically nothing the farmer buys, ex- 
cept clothing, has an import duty. The burden on 
the farmers in the seven corn States can not pos- 
sibly come from the tariff. What is the complaint 
about tax burdens borne by the farmers of the 
Corn Belt? Routine expenses, outside of improve- 
ments, of the seven corn States have increased since 
Iowa, 115 percent; Illinois, 227 
percent; Nebraska, 56 percent; Missouri, 139 per- 
cent; Indiana, 76 percent; Ohio, 38 percent; Minne- 
sota, 51 percent; Kansas, 507 percent. 
burdens were voted upon the taxpayers of these 
seven States by the taxpayers themselves. 
Federal Government had nothing to do with them. 
—Washington (D. C.) Post. 


All these 


operative competition” is a pos- 
sibility and an aid to sound mer- 
chandising of lumber. 


To Raise Blooded Stock 


Detroit, MicuH., Feb. 9.—In 
pursuance of his views with re- 
spect to the function of the lum- 
ber retailer as a community build- 
er, Albert P. Ternes, of the Ternes 
Coal & Lumber Co., of this city, 
has announced additional | activi- 
ties ranging from apple growing 
to stock -raising for the express 
purpose of aiding the orderly de- 
velopment of agricultural interest, 
in this State. To carry out these 
projects Mr. Ternes has purchased 
a large tract of land at West 
Branch, Mich., known as the Tol- 
free Ranch, and will engage in 
stock raising extensively, specializ- 
ing in Hereford cattle, Oxford 


The 

















tional instead of a local market. 
Factors far beyond their control 
determine the flat level of their selling 
prices, subject to certain local modifications, 
of course; and they must keep production 
costs far enough below this level to allow 
them a profit. Retail lumbermen do not 
have complete control of their selling prices; 
but at least they are not told by a group 
of international traders living in Liverpool 
what maximum they can charge for their 
stock. It is probable that this huge knot 
will have to be untied largely by the farmers 
themselves, with such legal sanction as is 
necessary. But it isn’t going to help along, 
or to keep their attention centered upon the 
Problem, for publicists from outside the Mis- 
Sissippi Valley to keep smashing them down 
to the level of peasants. 

All that we want to do is to suggest to 
readers of the AMERICAN LUMBERMAN that 
the concern of such men as Mr. Hubbard is 
not based upon. surface politics. Readers 
Who live in industrial sections can do some- 
thing to help along a good tempered and 
Scientific settlement if they will pass the 
word around to their publicists and indus- 
trialists and professional politicians that 
midwestern agriculture is really in some 


tral buyer, nor is there an agreement to 
buy everything in this manner. It isn’t an 
effort to get prices by quantity purchases. 
It is simply an informal arrangement for 
buying slow-moving items, or items that 
don’t bulk up much. No one yard wants a 
full car. Sometimes in the days before this 
pooling took place a yard would buy a full 
car of something or other and be over- 
stocked as a result; simply because this 
seemed the lesser evil. The manager figured 
that the carlot price justified his long-time 
investment and the risk of deterioration. 

It occurred to somebody that four yards 
could buy a full car, split it up, get the car- 
lot price and yet not be overstocked. So the 
suggestion was made and accepted, and the 
plan was tried. It proved very successful. 
And the advantages turned out to be greater 
and more numerous than were anticipated. 
Mr. Wallace mentioned several. In the first 
place, the dealers by doing business together 
meet each other oftener than they did. By 
purchasing a number of things in this way, 
each has an idea of what his*competitors pay 
for stock. He knows precisely what they 
pay for some things, and he has reasons to 


sheep, Duroe swine, and Percheron 
horses. 


I believe there is a great future for farming in 
this State, particularly at the price land is being 
sold in northern Michigan, said Mr. Ternes. 
There is no doubt that the farmers are going to 
enjoy prosperity but their efforts should be encour- 
aged along proper lines. For example, the supply 
of heavy draft horses in this country is practically 
exhausted and farmers who start raising the right 
kind now will receive good prices by the time they 
are ready for market. The day of the heavy horse 
is not gone, as those of us who have hauling to do 
ean testify. The beef, mutton and hog market is 
steady at all times with a continuous demand and 
raising of these products is another activity that 
should be encouraged. The time has come for the 
Michigan apple grower to brand his fruit, the same 
as is done in other fruit growing sections. We 
have a fine apple orchard of forty acres on our 
newly acquired ranch and intend to market these 
apples in Detroit bearing the trade mark of our 
company which always has stood for fair price 
and quality. 

Mr. Ternes has made several recent trips to 
other States where he purchased the foundation 
stock for his new venture. He intends to pro- 
duce only the highest grades. 





THE WOOD-USING industries of Maine pay out 
more in wages, employ more wage earners and 
have more money invested than any two other 
industries in the State. 
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News and Business Ideas for Retailers 


Cartoons Foster Home Owning Idea 

Wausau, WIs., Feb. 8.—Clever in conception 
and execution are the cartoons which the B. 
Heinemann Lumber Co., of Wausau, has for 
some time past been publishing in its house 
organ, with a view to promoting the ownership 
of homes. Two of these cartoons are repro- 
duced on this page. 

Requested by the representative of the AMEr- 
ICAN LUMBERMAN to state how he happened to 
hit upon the idea of thus playing up the home- 
owning idea, and to state just what he had in 
mind in connection with planning the series, 
W. B. Heinemann, president of the company, 
said: 

In the preparation of this series of cartoons the 
idea that has been uppermost in our minds is that 
the future of the building material business de- 
pends a great deal on dealers presenting the home 
ownership idea as attractively as the automobile 
manufacturers present the idea of owning an auto- 
mobile. At the present time most young people 
have a great desire to live in conditions of luxury 
undreamed of by their parents. We believe that 
this is one of the greatest obstacles confronting 
the building material dealer, because a great num- 
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SHALL IT BE‘? 











This cartoon presents the alternative proposi- 

tions of owning a home or driving a speeder, 

both of which can be had on easy terms, and 
asks the question: ‘‘Which shall it be?’’ 


ber of young people feel that they can not afford 
to build a home of their own that will provide 
the luxurious living conditions of the modern 
apartment house and apartment hotel. 


Retail Firm Opens Branch Yard 


CLEVELAND, OHIO, Feb. 8.—William C. Haag, 
president of the Berea Lumber Co., has an- 
nounced the opening of a branch yard in Lake- 
wood. This company has taken over a part of 
the yard and buildings formerly occupied by the 
Edgewater Lumber & Supply Co., and will con- 
tinue a general retail business. The new yard 
will be in charge of George Haag. 


Retailer Invents Ironing Table 


Worcester, Mass., Feb. 8.—Roscoe G. Bick- 
nell, of the J. F. Bicknell Lumber Corpora- 
tion, Worcester, has blossomed forth as the in- 
ventor of a folding ironing table which he con- 
fidently predicts is going to prove a boon to 
the housewives of the American continent and 
fill a long-felt want. He has been demonstrat- 
ing his versatility for several years. Besides 
taking care of his own growing business as a 
retail lumber dealer, operating a special mill- 
work plant and attending to various important 
civic duties, Mr. Bicknell has served Bay State 
retailers efficiently and well for several years as 
treasurer of the Massachusetts Retail Lumber 
Dealers’ Association and has worked hard on 


various important committees of that organiza- 
tion. He also is active in the Worcester County 
Lumbermen’s Club. 

Mr. Bicknell’s latest achievement is being 
hailed with a certain degree of humor by some 
of his fellow lumbermen, but it is being ac- 
cepted as a most serious and worth while ac- 
complishment by experts in household appli- 
ances who have inspected it. Orders are re- 
ported to be pouring in and the company has 
begun the manufacture of the folding ironing 
tables and expects to have production on a pret- 
ty large scale in the near future. 


Novel Idea Brings Results 


PEARL River, N. Y., Feb. 8.—The Serven 
Lumber & Coal Co. (Inc.), of Pearl River, at- 
tached to each of the statements sent out to 
close the 1925 accounts a little slip carrying a 
picture of a tiny man running with a board. 
On the small slip was printed this poetic stanza: 

This little man is on the run: 

He never stops until his work is done. 
Whether your wants be large or small, 
He’s always ready at your call. 

You'll fill him up with Christmas cheer, 
By paying this bill before New Year. 
Then we'll start off all anew, 

You for us and us for you. 

The response was large in number and en- 
couraging in quality. One customer paid his 
account in full and enclosed with his check this 
versified reply: 

Your little man with Christmas cheer, 
I am pleased to fill. 


If the coal you send would only burn 
It might keep off my chill. 


SEE E2G2G2@2@2aa: 


Compiles Lumber Ready Reckoner 


PearRL River, N. Y., Feb. 8.—The Serven 
for computing quickly and accurately the num- 
ber of board feet of lumber required for any 
particular purpose has been made up by the 
John Schroeder Lumber Co., of this city. Sepa- 
rate tables are given covering the capacities of 
the various sizes of hardwood flooring and wood 
shingles, in addition to the regular tables cov- 
ering sizes from 1 to 4 inches and from 4 feet 
long to 24 feet long. 

The Schroeder company has sent the ready 
reckoner to architects, contractors, engineers, 
purchasing agents in manufacturing firms, and 
several hundred users of lumber. It is an added 
feature of the Schroeder advisory sales service 
by which the company has built up a high repu- 
tation for itself. With the tables, the buyer of 
lumber is assured of the right lumber in cor- 
rect grades and quantities for whatever jobs 
he may be computing. 


————__ 


Yard Managers Hold Convention 


Kansas City, Mo., Feb. 8.—Marking the fy. 
ginning of its twenty-fourth year in busines 
the Dascomb-Daniels Lumber Co., with heaj. 
quarters in this city, recently held an anyj. 
versary dinner and convention of its yard map. 
agers, with a very interesting program. Ther 











HURRY, JOHN, 
SOME ONE 15 








In this cartoon, which is considerably redwed 
from the original, ‘‘Mr. and Mrs. Average Citi- 
zen’’ in the foreground are seen dropping their 
“‘building plans’’ to follow the siren voices of 
the group in the background representing 
‘<golf,’’ ‘‘clothes,’’ ‘‘radio,’’ ‘new car’? étc., 
while on the side-lines ‘‘Mr. Building Material 
Dealer’’ sits disconsolate. Query: Why doesn’t 
he get up and present what he has to sell— 
homes—as attractively as the others are doing? 





were present sixteen managers, besides the 
staff of the local offices, and all of the execu: 
tive officers except E. R. Wicks, of Houston, 
Tex. . : 

The meeting began with a songfest followed } 





by invocation by R. H. Miller, D.D., pastor © 
Boulevard Christian Church. | 
Then followed a number of short talks on sub | 
jects connected with the conducting of business | 


Independence 


at the company’s various yards. 





small boy with the question: 
of town?” “Sure,” 


are all painted yellow!” 





This Week’s “Timely Tip” 
Advertising Value of Distinctive Color 


Strolling a few blocks from the location of the Merritt Lumber 
Yards (Inc.), in Reading, Pa., the “inquiring reporter” stopped a 
“Is there a lumber yard in this part 
was the reply, pointing in the direction of the 
Merritt establishment: “Right over there.” “Is it a big yard?” was 
the next question. “Say, mister, you said a mouthful. I'll tell the 
world it’s a big yard; you can see their trucks all over town—they & 


This little dialog emphasizes the advertising value of a striking 
and distinctive color scheme for trucks and other equipment. The 
impression made upon the small boy doubtless also was made upon 
many thousands of other people, an impression that could not have 
been made by trucks of diverse colors, nor by use of an incon- 
Spicuous even though uniform color scheme. 


Watch for next week’s “Tip” 
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“Some H igh Lights of Eastern News 


Vermonters Boost Town Forests 


NorTHFIELD VT., Feb. 8.—That the lumber- 
men of the Green Mountain State are intensely 
interested in the welfare of their forests and in 
the reforestation movement now sweeping Ver- 
mont, is shown by the fact that several manu- 
facturers and dealers are serving on committees 
appointed to investigate the possibilities of 
establishing town forests in their respective 


’ communities. 


Under the leadership of the Vermont Forestry 
Association, the business men in many Vermont 


' cities, towns and villages are now studying the 


communal-forest idea, and it is expected that 
many new tracts of this nature will make their 
appearance during the season of 1926. 

The chairman of the Brandon committee is 
L, C. Bump, toy and novelty manufacturer. In 
Newport, P. O. Miller, a well known lumber- 
man, is chairman, and serving with him is C. 
H. Davis, wholesale dealer in pulpwood. The 
Manchester committee is headed by C. A. Rich, 


- another prominent manufacturer of hardwood 


lumber. A. G. Wheeler, portable millman, was 
chosen by the Waterbury Board of Trade to see 
about starting a plantation upon the village 
watershed. The committee appointed in Ben- 
nington includes J. N. Leonard, county vice- 
president of the forestry association, and also 
Clarence White, Jesse Carpenter and W. C. H. 
Cushman, all of whom are connected with some 
sort of forest industry. 


Important Lumber Distribution Center 


Newark, N. J., Feb. 8.— With additional 
firms acquiring space on the Newark water- 
front, this city becomes one of the largest and 
most important lumber distributing centers in 
the world. Indications are that activity that 
has increased vastly in the last few years will 
be greatly increased the coming spring and 
summer and that many vacant storage places 
will be occupied by lumber piles early in the 
new season. 

The recent action of the Newark city council 
in approving a 30-year lease for the Weyer- 
haeuser Timber Co. to a plot of ground com- 
prising about thirty acres on a canal thirty 
feet deep that runs into Newark Bay is of 
momentous interest in enhancing the value of 
Port Newark as a lumber center. The com- 
pany is to remove its eastern headquarters from 
Baltimore to New York and henceforth will 
cater more extensively to the needs of the metro- 
politan district. 

Col. J. E. Long, in charge of the company’s 
activities on the Atlantic coast, will have his 
headquarters here and already has announced 
that the development in Newark will be in addi- 
tion to the company’s large operations, now in 
process of development, on the Rhode Island 
coast. The plant in Baltimore will not be 
abandoned, but Col. Long points out that New 
York is the logical distributing center for a 
concern of such enormous resources as the 
Weyerhaeuser corporation. 

Another important lease just closed hands 
over eighteen acres of waterfront property to 
George W. Bogen, wholesaler of 152 Market 
Street, Paterson, N. J. Mr. Bogen has for 
years been one of the largest dealers in carload 
lumber in northern Jersey and has made his 
new arrangements through the Kenna terminal. 
He expects to bring about 60,000,000 feet of 
lumber into the terminal before the end of 1926. 

Sears-Roebuck & Co. are installing their base 
on the Newark waterfront, where they ex- 
pect further to develop their facilities for the 
manufacture of ready-cut homes. An enormous 
Volume of lumber is also handled at this port 
by the Babcock-Angell interests and for a num- 
ber of firms through the Transmarine com- 
pany’s base. ; 

‘ The value of Port Newark as a supply center 
or greater New York will be greatly increased 
y the completion of the vehicular tunnel, now 

Well along in construction. With this improve- 

ment lumber may be carted into the heart of 


downtown New York in about thirty minutes 
from any one of the several great terminals 
enumerated above. 


Credit Information Discussion 


New York, Feb. 8.—With T. M. Ralston as 
chairman, the New York Lumber Trade Asso- 
ciation held one of its most interesting weekly 
luncheon parties last Tuesday. Mr. Ralston 
began his remarks by questioning the value of 
credit information as given out by some of the 
retail concerns with whom his firm had un- 
satisfactory experience. 

Mr. Ralston’s statement brought promrt and 
earnest rejoinders from Will Code, of the 
Hunterspoint Lumber Co., Pryor Kalt, of the 
Kalt Lumber Co.; Conrad Pitcher, Wright 
Lumber Co., J. B. Thornton and Secretary 
Coho. They all stated that they felt the mem- 
bers of the New York Lumber Trade Associa- 
tion were more than ready and willing to give 
full and accurate information when called upon. 

Mr. Ralston, when he got the floor again, 
elucidated on his experience and cited a credit 
agency whose reports did not check with his 
experience. This remark brought a quick re- 
tort from L. N. Duggan, credit manager of the 
National-American Wholesale Lumber Associa- 
tion, who stated very forcibly that credit agen- 
cies were not infallible, nor could their work be 
100 percent in all cases, but that if cases such 
as was cited by Mr. Ralston were brought 
promptly to the attention of the credit agen- 
cies much good for the industry could be ac- 
complished. 

Nearly everyone present got into the discus- 
sion of credit information. Arthur E. Lane 
and Tom Jenkins, both of the Arthur E. Lane 
Corporation, defended the wholesalers and al- 
together the meeting developed into just the 
sort of exchange of personal experience which 
Mr. Ralston had endeavored to bring about. 

Louis Ricks, of the Humbird Lumber Co., 
Sandpoint, Idaho, was present and made an 
address of interest concerning conditions on the 
West Coast. 

In closing, Mr. Ralston called attention to 
the past due cards of the New York Lumber 
Trade Association and recommended their use. 
He also urged some method of inspecting maple 
and oak flooring, which would do away with the 
necessity of bringing an inspector from Chicago. 

The next meeting will be in charge of J. B. 
Thornton and will deal with the small retail 
yards. 


Says Dealers Favor Terminal Permit 


From Lewis W. Brosius, president of the 
Wilmington Lumber Exchange, Wilmington, 
Del., the AMERICAN LUMBERMAN has received 
the following communication, under date of 
Feb. 4: 


In a recent January issue, there appeared a 
short article from Wilmington (Del.) that is very 
far from stating the exact facts and therefore is 
very misleading. 

The article states that “lumbermen here have 
lodged complaint with the Chamber of Commerce 
against the granting by the local board of harbor 
commissioners to the Eastern Terminal Lumber 
Co. permission to make use of the city-owned 
marine terminal. .... The lumbermen claimed 
that the Eastern Terminal Lumber Co. was selling 
lumber retail, at jobbers’ prices.’”’ And further, 
that “The lumber interests of Wilmington have 
signified their intention of strongly protesting the 
use of the city-owned terminal for the exploitation 
of private interests.” 

The facts are that the Eastern Terminal Lum- 
ber Co. is locating a wholesale lumber yard, at 
the admirably situated new terminal, for the dis- 
tribution of West Coast lumber direct to the legiti- 
mate retail yards of this section; that for the use 
of the terminal it pays the regular rental and 
storage charges; that the company has obligated 
itself to do a strictly wholesale business; that 
nearly all the retail yards of the vicinity have 
been conferred with and gladly welcome the pro- 
posed new source of convenient supply ; and that the 
only known objection has been made by a professed 
wholesaler and jobber, who is an officer in a retail 
yard that has recently been opened in this city. 


Souvenir Printed on Real Parchment 


New York, Feb. 9.—Walter R. Pettit, who 
recently retired as president of the Northeast- 
ern Retail Lumbermen’s Association, presented 
to every delegate in attendance at the conven- 
tion a memento of the occasion, a verse printed 
on real parchment. Mr. Pettit was very proud 
of the souvenirs as they were the handiwork 
of the town of Huntington, Long Island, from 
which he hails and of which he is a leading 
citizen. 

The souvenirs, 714x9 inches, were the work 
of Huntingtonians from the making of the ma- 
terial on which the verse was printed down 
through the engraving stage to the printing. 

The parchment was made at the Cold Spring 
tannery, which has been in existence for nearly 
a century. The background was handpainted 
in black and the trade mark of gold was made 
from a hand-engraved steel die made by Fred 
Hazzard, while the printing was done by the 
Long-Islander. The following verse was printed 
under the emblem of the association: 

Food and shelter; primal needs of man! 

The meat we can’t supply, the roof we can. 

Right worthy task! And valued in the main, 
For who can eat with comfort in the rain? 

To house the race ; wall, window-frame and thatch ; 
And, soul of business, do it with despatch, 

To find good stuff and push it to its place, 

And meet unjust complaint with smiling face— 
Well, here’s a challenge, romance, and a game,, 
To play with profit fair and decent fame. 


Wherefore for wood the lumberman, ’tis said, 
Has constant use, except within his head ! 


Wholesale Commodity Price Index 


CAMBRIDGE, Mass., Feb. 8.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices, relative to the base 1913, ad- 
vanced to 152.9 for the week ended Feb. 3, 1926, 
as compared with 151.7 for the week ended 
Jan. 27, 1926. 


New York Mahogany Business Sold 


New York, Feb. 8.—Announcement is made 
of the purchase by the Astoria Importing & 
Manufacturing Co. (Inc.), of Long Island City, 
N. Y., of the real and personal property and 
good will of the Astoria Mahogany Co. (Inc.). 
The purchasing company is headed by Douglas 
H. Allen, who states that the business will be 
continued under the same management and in 
conformity with the general policies pursued 
during the last year. Mr. Allen was one of the 
receivers for the Astoria Mahogany Co., a war- 
time industry which, after a phenomenal success 
during the war, met with difficulties in 1922 and 
has been operated by the receivers since that 
time. 


Redwood Industry Had Good Year 


San Francisco, Cauir., Feb. 6.—Additional 
outlets for California redwood in 1925 were so 
satisfactory that the year was the best in the 
history of the industry, as far as volume of 
business was concerned, according to R. F. 
Hammatt, secretary-manager California Red- 
wood Association. 

Association reports from the mills show that 
during 1925 they shipped 365,565,000 feet on 
orders totaling 370,882,000 feet, while in 1924 
they shipped 355,398,000 feet on orders for 
361,767,000 feet. 

The redwood industry is in exceedingly 
healthy condition, according to Mr. Hammatt. 
Prices are lower than desirable, as they have 
been for more than a year, but they are firm. 

The total redwood production for the year 
was estimated at half a million feet. At this 
rate of cutting and without reforestation ac- 
tivities of any kind, the present redwood stand 
will last for 140 years. But it is estimated by 
forest officials that for each redwood tree being 
cut by the redwood manufacturer, there are 
fifty to a hundred seedlings planted, some in 
eut-over land and others in new sections where 
the work is experimental. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Feb. 8.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 

















Softwoods: Production Shipments Orders 
Week ended: 1926, Jan. 30; 1925, Jan. 31— 1926 1926 1 1926 1925 
oe ON ge NETS SRE a OG, Siar ee Ene ee ere 69,460,602 74,680,873 68,327,220 74,411,750 80,158,320 73,296,109 
West Const Lmmbermcn’s ASSOCIAHON 66. ecsiccccccvsvcvssvccesevce 94,852,625 103,898,678 101,560,859 98,636,646 100,503,221 92,104,934 
Western Pine Manufacturers’ Association..........cccccccesccsers »484,000 17,886,000 26,805,000 28,452,000 30,003,000 24,526.00) 
California White & Sugar Pine Mfrs.’ Associationy............... 8,496,000 2,508,000 28,417,000 5,922,000 18,946,000 6, 267,00) 
CRTTOrRID TORGDE ABBOCIRTION oo o.cc osc vic cc diccvccccicvcvecrcceces® 7,720,000 8,789,000 9,430,000 7,824,000 11,717,000 5,762, 00H 
PSE CAPONE, FINS DOGOITIARION | oc .0'0. 6005 sin cgicnwen ses cece aeeviveoes 5,647,128 3,683,860 5,336,829 4,911,930 3,460,000 4,696,945 
Northern Hemlock & Hardwood Mfrs.’ Association................ 2,384,000 2,898,000 1,589,000 3,117,000 1,223,000 1,959,009 
Northern Pine Manufacturers’ Association..............ccceeeeeee 6,314,100 5,253,000 7,889,200 8,381,300 9,438,000 8,504,009 
RN, Sacchi niickadiateet ls ethan weenie 213,358,455 219,597,411 249,355,108 231,656,626 255,448,541 217,115,% 
Southern Cypress Manufacturers’ Association............-e.ee0005 co | re 0 rs 5,260,000 Pa 
Hardwoods: 
Northern Hemlock & Hardwood Mfrs.’ Association..........++... 3,154,000 8,311,000 2,138,000 4,895,000 ,348,000 4,011,009 
Merawood Manulacturers’ MBtitute «.. ..< o 0o.665060060 cccessscce basse i. re ge); ae 17,026,331 isceaeaee 
{Figure for 1926 represents 66 percent of region; for 1925, 21 percent. 
e e 
Record of Direct Sales of Douglas Fir - 
SEATELE, WASH., Feb. 6.—Direct sales of Douglas fir from Jan. 25 to 30, inclusive: 
——Sales Prices —————_ ; ——Sales Prices ———__. 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spreaj 
Pes E. 6s2d04e oe s9Sed wes aes rf 78,000 5 $46.00 $41.00 $ 5.00 INO. 2 BAG DOLOP ic ccs csc 48 308,000 5 $37.00 $33.00 $4.00 
LE sesineb ac beveseeaeee 50 325,000 8 45.00 39.00 6.00 S| hie Sea Rea oat meer 32 268,000 11 31.00 25.00 6.00 
No. 3 peneomcanesese sensi’ 37 255,000 10 35.00 26.00 9.00 Common, No. 1 S1S— ; 
S. g. flooring— a0 ..... Eeen ous 16 134,000 5 17.50 14,50 
4” No. 2 and better...:... 21 142,000 4 30.00 27.00 3.00 ER es BL Oa ach et 9 62. ¥ E 
ae ee ere ce 18 148,000 3 24.00 22.00 2:00 pg PE sea aieiaverearitecel orslene 21 162,000 é 19.00 16.50 2.50 
6” No. 2 and better....... 12 33,000 4 38.00 34. : Ages > gi ill _ m 
“i peor naw ap 8 31,000 7 31.00 25.00 6.00 2x4", 12-14%... eee eee ees 53 195,000 6 17.00 13.50 35) 
Stepoins—- 16) ..eeeeeeeeee sere, 64 188,000 6 18.00 15.50 
9 r 5 0 Mi ri takaibinienais Aw etacersi scare tes 50 201,00 5 ‘ 00 2.00 
gg lalate . ee Oe een, ee RR 35 97,000 6 19.50 17.00 25) 
ee dnbeaiGuicwssendeeand 21 70,000 10 57.00. 44.00 13.00 2x6” & 8”, 22-247.......... 14 54,000 6 = 23.50 17.00.50 
Casing and base.......... 11 27,000 9 63.00 33.00 30.00 26-82". 00 eee oss ': = + 28. BO im 
Ceiling, 5x4”— 7 Lath— 
No. 2 and Detter sc. cccs0s 54 403,000 8 29.00 24.00 5.00 BEN otiistescers nip poral vel aeeeecn ra ale 11 306,000 6 5.00 3.25 1.35 
is Bo Sia osn aah senders seer 20 218,000 : f 22:50 19.50 3.00 PRMIMUS ORE: ~ 6 iso: cais ne d.aco eles 4 15,000 1 4.00 sara 





Pacific Coast Cargo Shipments 


SEATTLE, WAsH., Feb. 6.—The annual report of the Pacific Lumber Inspection Bureau, Fred 
W. Alexander, secretary-manager, shows that in 1925 the waterborne shipments of lumber from 
British Columbia, Washington and Oregon aggregated 4,876,179,529 feet, as compared with 
4,465,391,941 in 1924—a gain in feet of 410,787,588, or 9.2 percent. 
shipped 3,055,698,341 feet, a gain of 10.7 percent over 1924; Oregon, 1,242,920,900, a gain of 


3.6 percent; and British Columbia, 577,560,288, a gain of 14 percent. 


Washington, in 1925, 


In the domestic field, 


there were gains in the shipments to Hawaii, Panama Canal Zone, California and the Atlantic 


coast. 


There were losses 


California absorbed a total of 1,707,065,836 feet, a gain of 2.2 percent; and the Atlantic 
coast took 1,701,342.798 feet, a gain of 34.5 percent. 


in the shipments to 


Alaska and the Philippines—but on the whole the domestic cargo trade showed a gain of 15.3 


percent. 


In the foreign cargo trade, larger quantities of lumber than in 1924 went to Australia, 


Central America, Egypt, India, Mexico, New Zealand, East Coast of South America, United King- 
There was a quite remarkable increase in the shipments to the United 
Kingdom and the Continent; Mexico took about two and a half times the total of 1924, and ship- 


dom and the West Indies. 


ments to Egypt were almost trebled. 


The business with the West Indies advanced from a trifle 


of 204,351 feet in 1924 to 17,573,362 feet in 1925. Business declined with China, Japan, west 


coast of South America, South Sea Islands and South Africa. 


declined 3.9 percent. 


Foreign business, on the whole, 


The compilation made by the Pacific Lumber Inspection Bureau follows: 


1924 
5,768,279 
68,971,533 


DOMESTIC— 
ae 
Hawaiian Islands 
Panama Canal 


Percent 


1925 
3,465,055* 
76,379,512 











yain 


Percent 
FOREIGN— 1924 1925 Gain 
RRR foo 0s Sica 3,590,183 6,946,422 
BOORR: os0654%s 691,919,844  583,385,273* 
DUORACO) 4.55%65-0 6,833,160 15,552,664 
New Zealand... 16,205,177 25,687,462 


South America 








(W. C.) 107,836,964  94,160,025* 
South America 
me. ..... 19,179,456 29,617,780 
South Sea Isl'ds  6'323:763 5 1127'877* 
U.K. & Continent 94,444,764 140°748'504 
West Indies... 204'351 — 17'573'362 
Unclassified 9,188,769  4,272'579* 
1,423,791,503 1,367,992,124 3.9* 
Total ....... 4,465,391,941 4,876,179,529 9.2 
*Loss 


Summary of 1925 Cargo Shipments by Districts of Origin 


OND wis obs, 6,907,808 9,517,006 
Philippine Isl’ds 6,636,950 6,126,366* 
Unclassified 17,347,240 4,290,832* 

105,631,810 99,778,771 
Atlantic Coast..1,264,854,180 1,701,342,798 
California .....1,671,114,448 1,707,065,836 
3,041,600,438 3,508,187,405 
FOREIGN 
Australia ..... 237,979,206 241,665,431 
Africa (South). 19,370,731 18,537,654* 
Central America 169,401 1,129,194 
ENS acaige atace 192,687,625 163,437,331* 
eee UO G1. 
MUOE. 4 cs scene 7,239,184 20,150,566 
DISTRICT— 
UND bicgiewbuwaieeeinw eas'ooeiG@n Sena ene 
INE iis 5.5.5.3 Oso nisldacuG yaw nkniece eae Seewe 


Grays Harbor 
Willapa Harbor 
Columbia River 


Coe eee ere rere sr eee e sees eseresese 


SEMEN, io s'n.c sie sas hoenn cds GuinkcceckoieSiswione ets 


DONE seco wsensauenwiaws a ee eT eee 
Export logs to Japan (inspected 
Export bolts to Japan (inspected) 

RUMEN sso bes bie unnsibs Siu bawaleen wars Sabicea wee Sis 


oOAT 280665 080.9 b © £69 0.0 05.8 5 'e ” 


Ce eee ewe eee eee eee ee eee eeeens 


7Does not represent total amount shipped. 


Of the total cargo shipments reported to the bureau, 





78 percent was inspected. 


Domestic Foreign Total 
361,073,803 216,486,485 577,560,288 
1,295,027,479 413,711,959 1,708,739,438 
719,592,285 283,990,797 1,003,583,082 
147,233,279 25,195,098 172,428,377 
702,936,679 394,268,431 1,097,205,110 
282,323,880 34,339,354 316,663,234 
3,508,187,405 1,367,992,124 4,876,179,529 
pf sl 
18,562,934 7195,453,229 
re eee 5,071,632,758 


Rail shipments 


inspected totaled 180,807,485 feet ; logs and bolts inspected, 195,453,229 feet ; poles and piling, 2,998,986 


lineal feet. 


Inspections during 1925 showed a gain of 9.6 percent over the 1924 totals. 





The West Coast Review 


SEATTLE, WASH., Feb. 6.—For the week ended 
Jan. 30, 102 mills report as follows to the West 
Coast Lumbermen’s Association: 


Feet 
Production ... 94,852,625 


Shipments ...101,560,859 7% above production 
OPfrderTs sscce0s 100,503,221 6% above production 
Shipments— 

Water delivery: Feet Feet 
PEGE 6.5:40:0'0)6 Rieie Bee alas 39,031,657 
MENDES: 5.15 0.6°0'69.di0,5.0. 0 4:010 8:60: 8,415,862 
PEOURE. SUACOE (40S) ie:c s0sevcvesees cas 47,447,519 

Es Pen NING «655, ¥.6.0 0.6/0: 016 s:8iRe pias esle'ece 49,800,000 

Local auto and team deliveries....... 4,313,340 
"TORR BOIPMRONUS aie vi wee cesiciiewcs 101,560,859 


Water business— 
Water delivery: 





POIRIER cae or diacsaeae acess 34,492,881 

IM IPOPED 1's Gocorele.acesstninis o°6<)a/esia%e 10,907,000 ; 

TOCRE -WOLOP CAND) occciccecesccennce 45,399,881 
TURES SU “CRIN G 6 o.6 00.05.64 s 0 owes oben 50,790,000 
Local auto and team deliveries....... 4,313,340 

TOCA! NOW DUSINCEE.. 0.0 .cccsssecees 100,503,221 
Unfilled orders— 
DOMEBLC CAPEO: .......0006ccrevevceres 109,057,827 
Ue AR GS Arann nGromeccrrnncm cr: 140,171,541 
TAGE, "GROG CRD iis. oe. ciccce se sctececnces 154,140,000 

Total unfilled Ofders. ......ccccscvcces 403,369,368 


7Car is figured at 30,000 feet. 





’ Western Pine Summary 


PoRTLAND, ORE., Feb. 6.—The Western Pine 
Manufacturers’ Association summarizes as fol: 
lows reports for the week ended Jan. 30, from 
thirty-five member mills: 





—Percent of— 
Ship- 
Production— Cars{ Feet Cut ment 
Normal ..... <«s-« S3205000@O 1.00. «sere 
PBOCARE cxccss 18,484,528  ..... 
Shipments ....1,020 26,520,000 ..... «er 
Local deliveries... SOOO 400s 
Total shipments... 26,805,265 145.01... 
Orders— 
Canceled 44 1,144,000 ..... «are 
Booked (car 
MORE) cce0s 1,148 2O,TIS0CO 3 ...c0 «ones 
Ce.) ren re ZOG2G0 tee wens 
Total orders.. 30,003,265 162.31 111.9 
On hand end 
WOOK. ses 00% 3,234 84,084,000 ..... 


7Car basis is 26,000 feet. m 

Bookings for the week by thirty-five identic 
mills were 110.86 percent of those of previous 
week, showing an increase of 2,912,000 feet. 
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Bureau of Census Delivered Prices 


WASHINGTON, D. C., Feb. 8—The Department of Commerce has secured through the bureau 
of the census the following prices, per thousand for lumber items and per hundred square feet 
for shingles, as the average paid Jan. 1 by contractors for building materials delivered on the 


job, these being selected from the complete list: 
No. 1 Dimension, 


S1S1E, 2x4-16’ 


Southern Douglas 


pine fir 

WMMMIOIED, ceva cco iosloe Wacky oc ceeolmnaen $45.00 
arracuse On ON eee aae  r $43.00 47.0 
Philadelphia .........secesccrcsee coves 50.00 
PaltiMOre ...esseecsececersscceees 40.00 =... ees 
MIONORE sc.0clos kes cacewsis as ees 45.00 .efs« 
PIGSDUTEN 2.0.2 ccc es ccescveccsces A are. 
IRIE ei aioe sa cniiecnmne weeness < 45.00 emene 
DAYtON cece ece see eeeceeeeeeeees 50.00 50.00 
EPRI cccwa secu cee cncce ee dacs 43.00 43.00 
Wansas City, MO.....sccccccccons 46.50 46.50 
COT Annee cerrrccemcric: 54.00 54.00 
Ma AMCOMO .cccccnccccescesetes 44:00 ## sees 
WMEROE ciksa cnc dervcncccereesscs cates 44.00 
PAMVANGOICD Vaca dinctevessevesecen B6ces 36.50 
pi LT Gree remere te rr te rrr 21.00 
CRAEUIE sv sic care sc evie wo Walsiets acs een aude 20.00 


Common Flooring, 1x4” Shingles Extra 
Boards 10 to 16’ Clear, 5/2 
Southern Douglas 
1x6” ine fir Red 
No. 1 “Co 6.8 No. 2 v.g cedar Cypress 
$40.00 S668 3s wanes i rere 
41.00 SGRGG 8 8=—s kwwus 6.00 $6.25 
50.00 W1G.00 = ccses Cae = scene 
40.00 JaGG08 83s wa ws 1040 § «acan 
56.00 95.00 «csc: 6.00 8.00 
48.00 0. . eee Gime . «cous 
42.00 ere Se = Ss. 
65.00 100.00 $90.00 6.00 6.00 
38.00 90.0 90.00 CQ 3s wade 
52.50 100.00 80.00 Cae | nkxous 
47.00 82.00 94.00 Gee «sexes 
47.00 EIGGe* =. cena 6.50 6.50 
42.00 115.00 75.00 AY | ee 
errr 67.00 Mie. x... (ewes 
bi | rrr 54.00 Sh rer 
ye 56.00 re 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
Ta BO" cisccnws 10,359,000 11,135,000 9,326,000 
DAR, Cle ne coee's 10,218,000 8,961,000 8,193,000 
7Sept. 28 to 

gam. 80 cssoxe 183,108,000 173,826,000 167,949,000 

1925— 
7Sept. 29 to 

wat, GE occas 164,343,000 146,428,000 152,208,000 


{The figures of Sept. 28, 1925, to Jan. 30, 1926, 
show increases over those for the period Sept. 29, 
1924, to Jan. 31, 1925, as follows: Production, 19 
percent; shipments, 19 percent, and orders, 10 
percent. 

*Orders booked for the week ended Jan. 30 
were 10 percent below production, and shipments 
were 7 percent above production. 


Percentages of Thickness, Week Ended Jan. 30 


. 33” 36” 1” ts ” 
PROGUCHION. .0..cecccs 68 19 9 4 
MHIDINCNES oc 0csccees 68 21 8 3 
IONE © Wb kvb ice CeReRes 67 18 7 8 





California Redwood Data 


San Francisco, Cauir., Feb. 6.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended Feb. 6: 








7>———— Redwood —, White- 
No. of Percent of wood 
: mills Feet production Feet 
Production oes 16 4 «=67, 720,000 100 2,072,000 
Shipments .... 15 9,430,000 125.5 1,340,000 
Orders— 

Received ... 15 11,717,000 152.5 942,000 
On hand.... 14 36,839,000 ete 7,902,000 
Redwood Distribution for Week 
: Shipments Orders 
Northern California® ...... 3,179,000 5,178,000 
Southern California* ...... 2,739,000 2,297,000 
SEMIN ofr owe stvelaNaiecsicra xa ea eee 109,000 
Eastern} REORO CCE Me eee eis 1,699,000 2,334,000 
MUM oo Sai ncowalircece coe 1,813,000 1,799,000 
11 TEAS ee oe ee eee 9,430,000 11,717,000 


*North and south of the line running from 
Bakersfield to San Luis Obispo. 

Arizona, Washington, Oregon and Nevada. 

All other States and Canada. 





Southern Pine Barometer 


New Orueans, La., Feb. 8.—For the week 
ended Feb. 5, Friday, one hundred twenty-six 
mills report as follows to the Southern Pine 
Association : 

Percent Percent 


of pro- of ship- 
’ Carsj Feet duction ments 
Production .. .... 72,297,951 ere : 
Shipments ... 3,525 73,813,500 102.10 
Orders*+— 
Received .. 3,272 68,515,680 94.77 92.82 
On hand end 
week ...13,409 280,784,460 


ene wees has 
40 for or carload is the December average, 20, 


cone raers, on hand showed a decrease of 1.85 per- 

mill or 5,297,820 feet; one hundred twenty-six 
8 contributed to previous week’s report. 

587 pmal production for these mills was 78,999,- 
et, actual being 8.48 percent below. 

werk! 112 mills reporting running time, 16 were 
Tr ng overtime; 65, full time; 1 operated 3 


days ; 3, four days: : 
one-half’ days, ays; 12, five days; and 15, five and 





North Carolina Pine 


NorFrouk, VA., Feb. 8.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-two mills for the week 
ended Jan. 30: 





Percentage of. 
Production Ship- 





Production— Feet Normal* Actual ments 
Normal ....11,082,000 a3 as a 
Actual . . 7,524,779 68 es 

Shipments .... 7,391,284 67 98 aka 

OQRGCIST «6626. 4,767,000 43 63 64 
*“Normal” is based on the amount of lumber 


the mills would produce in a normal working day. 


*As compared wtih previous week, there was a 
decrease in orders of 39 percent; in the previous 
week there were reports from thirty-three mills. 
Unfilled orders at the end of the week amounted 
to an average per mill of 1,661,492 feet. 


Hemlock and Hardwood 


OsHKOSH, WIs., Feb. 8.—The following is 
a summary, for comparative purposes, of fig- 
ures as to the hardwood and hemlock move- 
ment supplied to the Northern Hemlock & Hard- 
wood Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about one- 
third of the total monthly shipments reported 
to the association by all members, and shows 
average for November, December and 1925 to 
date, and weekly figures for January, 1926: 





Hemlock 

Period Firms Cut Shipments Orders 
Weekly average— 

November ... .. 3,032,000 2,278,000 1,798,000 

December ... .. 3,720,000 1,886,000 2,260,000 

if. eee ae 3,385,000 2,475,000 2,065,000 

January ... .. 2,353,000 2,269,000 1,664,000 
Se We neavcdes 20 2,493,000 2,048,000 1,261,000 
Jan. 9 ........ 22 1,962,000 2,712,000 1,026,000 
nC eee 21 2,226,000 2,240,000 1,964,000 
Ot Se se wenwes 20 2,596,000 2,309,000 2,375,000 
A a ee 16 2,492,000 2,038,000 1,697,000 

Hardwood 

Weekly average— 

November ... .. 1,358,000 4,071,000 3,610,000 

December ... 1,920,000 3,835,000 4,043,000 

DE cdedbocas <4 4,005,000 3,560,000 3,400,000 

January ..... .. 4,560,000 3,464,000 3,936,000 
i Seer 20 2,789,000 3,046,000 1,647,000 
Jan. 9 ........ 22 5,118,000 3,583,000 4,231,000 
a BO ékcc'vsics’s 21 5,241,000 3,667,000 4,324,000 
GOs TB cccacscs 20 5,526,000 4,170,000 4,842,000 
ete BO cadeceas 16 4,127,000 2,855,000 4,640,000 





Hardwood Barometer 


MEMPHIS, TENN., Feb. 8.— The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Jan. 30, one hundred thirty-one 
units reporting, is as follows: 


Percent of-———— 
Normal Actual Ship- 





Production *— Feet output output ments 
Normal ..... 23,238,000 aus Bai uwes 
BOGOR «6c 60 19,204,328 83 re 

Shipments] . 21,937,629 94 114.2 

Orders— 

Do, eee 22,958,469 99 119.5 104.6 
On hand e 


nd 
week .....125,963,699 ion avakaea ihe 
— on mill log scale; normal] is for identical 
mills. 
Lumber fabricated at the mills and used in con- 
struction work ineluded in total orders and ship- 
ments. 





National Analysis 


WASHINGTON, D. C., Feb. 8—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Jan. 
30, orders and shipments being shown as per- 
centages of production: 

During During 4 
Week Ended Wks. Ended 
Jan. 30 Jan. 30 
No. of Ship- Or- Ship- Or- 
mills ments ders ments ders 
126 98 115 96 107 


ASSOCIATIONS— 
Southern Pine 


WECUS COGME Ue édsewdas 102 107 106 108 120 
Western Pine ....... 35 145 162 141 145 
Calif. .Pines® ....... 23-384 223 219 179 
Calif. Redwood ..... 15 122 152 92 109 
N. Carolina Pine..... 34 95 61 114 97 
N. Hem. & Hdwd.... 11 67 51 98 73 
Northern Pine ...... 9 125 149 113 127 
Southern Cypress ... 15 138 109 148 126 

All softwoods...... 370 117 119 113 120 


No. Hemlock & Hdwd. 11 68 74 71 83 


Hdwd. Mfrs. Institute 1067 110 112 104 107 
All hardwoods.... . 103 106 97 102 
All hardwoods and 

softwoods ...... ‘i 116 118 112 118 


*Represents 66 percent of cut in region. 

yUnits of production. 

The report for the week ended Jan. 23 on this 
page showed 357 mills and 112 units. 





Cypress Barometer 


New ORLEANS, LaA., Feb. 8.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended Feb. 3, fifteen mills report- 
ing, is as follows: 


—Percent of— 
Normal Actual 
Pro- Pro- 
Production— Carsf Feet duction duction 
Normal ..... mae 5,161,287 a aae aes 
ye | ee aaa 4,595,830 89.05 a ah 
Shipments* . 302 6,040,000. 117.02 131.42 
Orders— 
IN dws Has 234 4,680,000 90.68 101.83 
On hand end 
week{t ....1,355 27,100,000 


*New orders were 77.49 percent of shipments. 

7Basis for carload average is 20,000 feet. 

tOrders on hand decreased 4.77 percent, or 1,- 
360,000 feet. 





Coast Sales Analysis 


SEATTLE, WASH., Feb. 6.—The following con- 
densed summary of its sales analysis of 119,- 
221,000 feet sold in January has been compiled 
by the West Coast Lumbermen’s Association: 








Percent Avg. 
Rail— footage price 
Kiln dried clears—Vertical grain. 7.241 $41.29 
Flat grain*.... 21.959 31.32 
Green clears—Vertical grain..... 0.278 48.17 
ee Sis ck ceeds 1.475 32.53 
Bs csntendenddandavaeknanedees 4.182 24.97 
Select common and merchantable 3.314 21.59 
IGG 8 COMMNONNa ss-ce vatecdarecawewe 28.035 16.78 
INGE D GORIOUN a ddinta ccadendadewda 10.755 10.64 
Cargo— Percent Average 
California— footage price 
re 0.25 $41.4 
Sel. & No. 1 com. 2.865 16.78 
ING 2 COM is caces 1.703 12.71 
i ae 2. 1.137 11.18 5.956 15.59 
Atlantic coast— 
CIE sendaquenes 1.636 33.86 
Sel. & No. 1 com.10.746 18.33 
ING 2 GOasiecke 1.235 12.62 
ING 3 CO ccwecdac 1.056 10.66 14.673 19.03 
Export (not including Hawaiian 
Telands and AlMGEG).<ccccescécs 2.132 22.38 
ROG Cddedecccctdwcdgdanes 100.000 $22.29 
Percentages—Rail ...........+..-- 77.239 
Ce 6 ci snaccieces 22.761 $18.44 


*All mixed grain classified as flat grain. 





Insurance Company Issues Statement 


Kansas City, Mo., Feb. 8.—The twenty-sev- 
enth annual statement of the Manufacturing 
Lumbermen’s Underwriters shows some inter- 
esting facts as to the growth of the organiza- 
tion and the healthy financial position of the 
company. It was organized Nov. 1, 1898, with 
eleven members and now has a mentbership of 
1,333. There was $116,755,197.10 insurance in 
force Jan. 1, 1926, and the claims paid last year 
totalled $1,345,221.36. According to the state- 
ment of assets and liabilities as of Dec. 31, 
1925, the company has a surplus of $2,352,- 
226.51. 











44 AMERICAN LUMBERMAN 


FEBRUARY 13, 1996 





Hardwood Production Is Hindered by Rains- 


Sales Speeding Up 


MEMPHIS, TENN., Feb. 9.—A sharp increase 
in lumber sales has been noted during the last 
week, while production is still below normal 
and probably can not be increased for thirty 
to sixty days. Sales have been showing con- 
siderable speed and have about reached the pre- 
Christmas level. Quotations are holding their 
own, and buyers are willing to pay the prices 
asked. It is said that orders for 15,000,000 
feet were booked last week during the annual 
meeting of the Hardwood Manufacturers’ In- 
stitute, at New Orleans. Hardwood Manufac- 
turers’ Institute reports from 131 units, for the 
week ended Jan. 30, show orders for 22,958,469 
feet, or 99 percent of normal, the highest point 
since before the holidays. Shipments of 21,- 
937,629 feet were 94 percent, and production 
of 19,204,328 feet was 83 percent, of normal 
production for these units. Production figures 
have been gradually rising, but recent weather 
has not been entirely favorable. Heavy rains 
have fallen in some sections, while in others 
enough have fallen to keep the loggers out of 
the forests. 

Demand is well scattered among all groups of 
buyers. Furniture demand has been excep- 
tionally good since the shows. Automobile de- 
mand has also shown considerable expansion, 
and orders are of nice volume. The building 
trades continue active buyers; demand from 
them has been exceptionally good throughout 
winter. The flooring and the interior trim 
plants have been exceptionally good buyers, and 
present volume is more than satisfactory. The 
outlook seems very bright for a continuation of 
good domestic business for the next thirty to 
sixty days. Export demand has been slow, but 
is showing some signs of life. This demand 
will not make any great increase until domestic 
demand is less keen. 


Small-Dimension Mill Starts 


WABENO, WIS., Feb. 9.—The new hardwood 
dimension mill of the Wabeno Manufacturing 
Co., at Wabeno, began operating Monday. The 
initial effort consisted in working up several 
carloads of Nos. 2 and 3 common birch and 
maple into turning squares for immediate ship- 
ment. While a considerable quantity of logs is 
decked on the grounds, and more are arriving 
daily, it is not expected that sawing will be 
started for about two weeks. The motorization 
of the plant is not yet completed. Meantime 
some of the units are being run by steam 
power. 

Fred Colburn, formerly identified with log- 
ging and contracting work here, is in charge 
of the plant. Associated with him in the enter- 
prise is his brother, Enos Colburn, of Green 
Bay, Wis. 


Demand Continues to Improve 


LOUISVILLE, Ky., Feb. 8—Hardwood demand 
continues to show improvement. Consumers are 
generally busy, and are buying a good deal of 
material for immediate use. Dry kiln space: is 
in excellent demand, as most buyers are now 
wanting kiln dried stock ready for use. The 
hardwood flooring interests, furniture industry, 
interior trim, automotive and general trades are 
buying, the fixture and office furniture concerns 
also being busy, while there is fair business 
from the refrigerator trade, which is near its 
busy shipping season. A very good scattered 
demand is reported from the jobbers. Poplar 
lumber hasn’t improved much over the last few 
months, and is quoted at $100 for FAS; $70 for 
saps and selects, and $50 for common. Quota- 
tions are on inch stocks, f. 0. b. Louisville. 
Plain and quartered red gum are steady, quar- 
tered carrying a little premium over red, some 
houses quoting $120 and $75 for quartered, as 
against $115 and $70 for plain, while figured 
is about $20 a thousand higher than quartered. 


Sap gum is around $60@62 for FAS; and $44 
for common; quartered sap, $65@67 for FAS; 
and $52@53 for common. Walnut, FAS, is 
$215 to $220; selects, $140@145; common, $95 
@100. No. 2 common walnut is in free supply, 
and hard to sell at $40 to $45. Ash is quoted 
at $90, $55 and $25. LEight-quarter elm is 
quoted at $70 and $55. 


Automobile Industry Is Active 


Detroit, Micu., Feb. 8.—With production in 
automotive plants continuing at a record pace, 
hardwood purchases are quite satisfactory, with 
increasingly good indications for the early part 
of this year. With an output of automobiles 
totaling 333,727 for January, representing an 
increase of four percent over production in De- 
cember and the largest January record in re- 
cent years, consistently good future activity is 
assured. 

All of the large automotive plants in the De- 
troit district are improving plant facilities to 
take care of increased business. The Ford com- 
pany leads this move with the beginning of a 
$10,000,000 expansion program. Hudson is com- 
pleting a $5,000,000 body plant and improving 
facilities at its main plant. The final steps are 
being taken by the Dodge Bros. in the comple- 
tion of their $5,000,000 building program. 
Cadillae is carrying out expansion plans involv- 
ing several millions. General Motors is spend- 
ing $3,000,000 in making ready the Oakland 
plant at Pontiac for increased production. 
Buick has invested $2,000,000 in order to in- 
crease its daily capacity to more than 1,500 
units. Fisher Body expenditures in Detroit, 
Lansing and Pontiac are conservatively esti- 
mated at $1,500,000. Paige, Olds, Murray 
Body, Hupp and Chrysler also are spending 
large sums in the expansion of facilities. 

The market in softwoods shows continued 
firmness. A good demand from retail yards is 
reported. Fewer transit cars are reported in 
this territory than for some months. 

John 8. Toney, of the Arkansas Oak Floor- 
ing Co., spent last week in Detroit. 

A. B. Lowrie, of the Lowrie, Robinson Lum- 
ber Co., is on an eastern business trip. 

P. H. Lowrie, of the Lowrie, Robinson Lum- 
ber Co., is on an eastern business trip. 

P. H. Olwell, general manager Jamison Lum- 
ber & Shingle Co., spent last week in Detroit. 

Edward Horning, vice president Detroit Lum- 
ber Co., spoke on ‘‘Good Lumber’? last Sunday 
as the second lecture on good home building 
at the Miller-Storm Winter Building Exposi- 
tion being held in this city. 


Indiana Trade Is Slow 


EVANSVILLE, IND., Feb. 9.—Hardwood busi- 
ness in southwestern Indiana has been rather 
slow. Most hardwood mills are on full time, 
having been able to get enough logs to keep 
in operation. Logging in western Kentucky 
will be resumed with settled weather. Dealers 
are buying for immediate wants only. Rural 
yard stocks remain low, and most dealers plan 
to stock up for spring trade, and they say the 
outlook is fairly good. Hardwood prices con- 
tinue firm. Furniture factories are buying 
some lumber. Gum is in brisk demand and is 
holding firm. The automobile manufacturers 
continue to buy in good volume. Musical in- 
strument manufacturers also are buying some 
lumber. Stave trade is rather dull. Export in- 
quiries for lumber have been slow. Veneer 
trade is good. 

A. Dimmitt, of the Maley & Wertz Lumber 
Co., who underwent an operation last week, is 
getting along nicely. 

W. W. Gray, of the Indiana Tie Co., accom- 
panied by his wife, has returned from Cali- 
fornia. 

Gus E. Bauman, of the G. E. Bauman Hard- 
wood Co., has returned from the South. 





For Current Market Prices on Hardwoods See Pages 94 and 95 


Uses Much Maple for Shoe Lasts 


HuNTINGTON, W. Va., Feb. 8.—Annual elee. 
tion of directors and officers of the Vuleap 
Last Co., Portsmouth, Ohio, brought severg} 
changes in the directorate and was the occasion 
of opening the new addition which houses the 
executive offices of the company. W. J. Burke 
was reélected president; C. M. Searl, George 4, 
Goodman, C. A. Holloway and C. E. Dowling 
vice presidents; Charles J. Hanzel, secretary, 
succeeding W. L. Questel; and C. E. Dowling 
treasurer, succeeding John W. Snyder. Dire. 
tors were elected as follows: W. J. Burke, Olin. 
ton M. Searl, H. D. Campbell, of the Seaboard 
National Bank, New York; George A. Good. 
man, John W. Snyder, M. H. Sawtelle, of 
Birmingham, N. Y.; A. J. Ryan, J. R. Edwards, 
Cincinnati; Charles J. Hanzel, C. A. Holloway, 
C. E. Dowling and W. L. Questel. The business, 
which was started in 1910 in a room 13 by 13 
feet, now represents an investment of three mil. 
lion dollars, operates nine plants with a total 
floor space of 400,000 square feet, employs 
fifteen hundred people, and has a weekly pay- 
roll of $30,000. Within the last year new 
plants have been built at Antigo, Wis., and 
Johnson City, N. Y., and the addition to the 
plant at Portsmouth. The company uses about 
7,000,000 feet of maple a year in manufacturing 
wooden heels, lasts, broom and mop handles. 

Directors of the Wheeling Axle Co., Wheel- 
ing, W. Va., have been elected for the coming 
year as follows: S. O. Laughlin, J. Summer 
Jones, J. E. Moss, G. A. Hungerman, Charles 
Beltz and R. E. Beltz. 


Arkansas Mills Find Logs Scarce 


WaRREN, ARK., Feb. 8.—The hardwood mar- 
ket has not been very active, demand being 
only fair and prices still somewhat under levels 
attained a few weeks ago. Hardwood flooring 
moved readily at fair prices, as did gum trim. 
Car stock is very quiet. Hickory billets are 
in good demand at good prices. Demand for 
logs is strong, as' manufacturers are trying to 
maintain production by buying logs in the hills, 
as the lowlands are extremely wet. Production 
continues curtailed in this vicinity. 


Demand Is Getting Stronger 


CoLumBus, OnI0, Feb. 8.—The hardwood 
trade continues steady and is developing more 
strength as the building season approaches. 
Buying on the part of retailers is better. Deal- 
ers have only fair stocks, and in many cases 
they are badly broken. Factories are buying 
better, and orders are larger than warranted by 
current needs, showing a disposition to stock 
up. Factories making automobiles, implements, 
boxes and musical instruments are the best buy- 
ers. Furniture factories, will soon be in the 
market. Prices are steady. Dry stocks con- 
tinue rather scarce, as winter weather is inter 
fering with production. 

Southern pine trade is steady, and dealers 
are coming into the market in large numbers 
to replenish stocks. While yards as a rule are 
pretty well stocked, some want to be in position 
to take care of the spring building rush. Prices 
continue strong in every way. 

The annual stockholders’ meeting of the 
Doddington Co., operating four retail yards 1 
Columbus, was held early in February and all 
members of the board of directors were te 
elected. Officers are: E. Doddington, president; 
T. A. Jones, vice president and general mat- 
ager; O. M. Spencer, secretary, and G. E. Rich- 
ards, treasurer. According to Mr. Jones, 1925 
was a good year and prospects are bright. 
‘¢There is a good deal of figuring on new work 
which will be started during the spring,’’ said 
Mr. Jones. The company has been putting ad- 
ditional machinery in the central plant, 
West Broad Street, and the north end plant, 
known as the Clintonville Lumber Co. 

Charles K. Jackson, a well known lumbermat 
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of Columbus who was made manager of the 
White Hall Lumber Co. when it was opened 
for business Aug. 1 of last year, has resigned 
to enter the commission business. He has been 
succeeded by William Lynch, formerly a sales- 
man at the yard. 

C. J. Murray, of the Murray-Lyons Lumber 
(o., who makes his headquarters in Columbus, 
is recovering from a severe attack of the in- 
fluenza. 

Continued Rains Causing “Flu” 

Macon, GA., Feb. 10.—Hardwood mills have 
been trying to recover from the bad weather 
of last month. Lowlands are, however, still 
fooded or too wet for logging. The bigger 
mills are operating on short time and many 
small mills have shut down. This closing down 
js also partly due to sickness, for bad weather 
has produced an epidemic of mild influenza in 
many camps. But bright sunshine this week 
is helping the situation considerably. 

Common and better plain white oak was in 
good demand for the export trade this week, a 
number of big orders having been placed. The 
market is steady, with no appreciable change in 
prices. Permits for Florida shipments are 
being distributed a little more freely, but the 
hardwood mills here are paying more attention 
to the eastern and middlewestern trade. There 
are lots of inquiries, but the buyers are com- 
plaining of prices being too high. Mill owners 
say that there is no reason to expect any reduc- 
tions, and in consequence they are counting on 
good business before spring opens up. Sap 
gum trim was moving well this week. Quartered 
oak, 4/4 was bringing $120 for FAS and $70 
for No. 1 common, while plain oak, 4/4, was 
bringing $80 for FAS and $55 for No. 1 com- 


mon, 


New Hardwood Wholesale Corporation 


BurraLo, N. Y., Feb. 8.—The William L. 
Blakeslee Lumber Co., a new corporation, with 
capital stock of $50,000, will have its office at 
9 Claremont Avenue, this city. The company 
will specialize in direct mill shipments of hard- 
woods. William L. Blakeslee, president and 
treasurer, was for sixteen years treasurer and 
sales manager of Blakeslee, Perrin & Darling. 

At the annual meeting of Mixer & Co., held 
last week, E. W. Conklin was elected president 
to succeed the late H. Shumway Lee. Other 
officers were reélected, as follows: R. E. Fair- 
child, treasurer; A. J. Barbour, first vice presi- 
dent; L. S. Rounds, second vice president; A. L. 
Dickinson, secretary. Mr. Conklin, prior to his 
connection with the company, was with Taylor 
& Crate for about twelve years, first in the pur- 
chasing department and then as manager of the 
southern pine department. He is a native of 
Rochester and a graduate of the University of 
Rochester. His start in the lumber trade was 
with the W. M. Ritter Lumber Co., in one of 
its North Carolina mills. 

The twentieth annual convention of the New 
York State Association of Builders was held at 
Rochester, N. Y., on Feb. 3. In his opening ad- 
dress, President William F. Friederich recom- 
mended timber conservation. He declared that 
the organization could do most good by calling 
the attention of every employer and every 
Workman in the industry to the importance of 
not being wasteful in the use of lumber. 

Ganson Depew was last week reélected presi- 

dent of the Western New York Golf Associa- 
tion, holding the office for the sixth consecutive 
time. It was decided to change the name to 
Buffalo District Golf Association. 
James L. Crane, head of the Hope Lumber 
Co., attended the Canada Lumbermen’s Associa- 
on convention at Montreal last week and upon 
his return went through an operation for ap- 
pendicitis.. He is reported doing well. 

Visitors to the lumber trade this week in- 
cluded: W. ©. Mannie, representative at New 
York for the Curtis Companies (Inc.), Clinton, 
Towa, and C. J. Duve, who represents the same 
concern at Pittsburgh. 


Orders and Inquiries Pick Up 


ELKINS, W. Va., Feb. 8.—Demand for West 
Virginia lumber is larger than it was a week 
or so ago, and prices are firm all along the 
line. The activity is considered as presaging 
the development of a better demand as spring 
approaches. Dry sound wormy chestnut is 
difficult to secure, and oak is still in fairly 
good demand. Inquiries for maple are becom- 
ing a little more numerous. 

There are a good many inquiries for spruce, 
and the chances are for better prices. Here- 
tofore it has been rather difficult to market 
spruce, owing to strong western competition. 
There is not a large supply of hemlock logs 
available, so that it is difficult for producers 
to cover orders for special billing. Higher 
prices are being asked for hemlock. 


Output and Demand Increase 


ATLANTA, GA., Feb. 8.—Though weather im- 
provement has resulted in a slight betterment 
in Georgia hardwood production, increased de- 
mand has offset this. Most shipments are of 
mixed carlots. Mill stocks, particularly of gum, 
are short and building items are in low supply. 

Southeastern furniture plants are beginning 
to buy actively, having booked at recent shows 
enough business to keep them in steady pro- 
duction for some months. Both plain and quar- 
tered red gum are steady. Demand for FAS 
and No. 1 is especially good, and there is a fair 
box demand for No. 2. Plain red FAS in 4 to 

















This apparently modern looking house is that 
in which the great American poet, Henry Wads- 
worth Longfellow, was born. It is situated in 
Portland, Me., and was built in 1784. It is to 
be dismantled in 125 pieces and shipped to 
Philadelphia, where it will be reérected as one 
of the most important exhibits at that city’s 
sesqui-centennial celebration next year. Re- 
cently a large payment on a mortgage has placed 
the structure in the possession of the Interna- 
tional Longfellow Society 





6/4 ranges about $115@120, with 8/4 at $122@ 
$124. No. 1 averages $70 for 4/4, $80 for 5 
and 6/4, and $83@84 for 8/4. No. 2 averages 
$39@41 for 4 to 6/4, and about $47@49 for 
8/4. Quartered red FAS, 4 to 8/4, remains 
$120, range $4@5. No. 1, 4/4 is $73; 5 and 
6/4, about $79, and 8/4, up to $85. No. 2 aver- 
ages $40 for 4 to 6/4, and up to $48 for 8/4. 
Red quartered FAS, 8.N.D., is $66 for 4/4, $71 
for 5 and 6/4, and $81 for 8/4. No. 1 and 
select 4 to 6/4 averages $53@56, with 7/4, $70. 
No. 2 is $30 for 4/4; $34 for 5 and 6/4, and 
about $39@40 for 8/4. In plain sap, FAS 
averages $60 for 4 to 6/4, and $70@72 for 8/4; 
No. 1, $45@50 for 4 to 6/4, and $60 for 8/4. 
No. 2 averages $25@30. 

Inquiries and orders from automobile and 
body trades for thicker ash and elm are more 
active, orders being unusually good for delivery 


early in the second quarter. White ash FAS, 
10 and 12/4, averages $125, $5 range; and 16/4, 
$155, $5 range. No. 1 and select, 12- to 16/4, 
is about $100; No. 2, 10 and 12/4, is about 
$48@50, and 16/4 is $52@55. 

There has been a steadily increasing demand 
for oak flooring, Georgia mills being further 
sold ahead than in months. Oak flooring, }§x 
2%4-inch, clear, averages about $109@111; se- 
lect, $95@96; No. 1, $79@81; No. 2, $40. 
Maple is about $4.50 to $5 higher. 

Mills report fairly good export orders booked 
the last week or two. 


Buying Is Hand to Mouth 


MERRILL, WIs., Feb. 9.—Lumber buying is 
hand to mouth, but prices are holding up pretty 
well. The hemlock market is awaiting the open- 
ing of the spring building season to become 
more active. The automobile and furniture in- 
dustries are very active, and the box and crating 
trade is brisk. 

After a six months’ shutdown, the Flambeau 
Lumber Co.’s sawmill at Ladysmith, Wis., has 
resumed operations. The shutdown has been 
since last August, when low water caused a 
shortage of logs. 

The Waupaca Lumber Co. started its sawmill 
at Waupaca, Wis., Thursday, Jan. 28. The 
company expects to saw about 600,000 feet from 
logs loaded at Gresham, Shawano County, be- 
sides a half million feet that will be logged by 
two contractors in Price County and which will 
be loaded at Catawba. 

The Hurlburt-Tillman Lumber Go., of Par- 
rish, Wis., has operated its sawmill at that place 
since Jan. 10, and will run steadily until June 
1. The company employs thirty men and has 
disposed of its hemlock logs to the paper mill 
trade. 


Logs Difficult to Obtain 

JACKSON, Miss., Feb. 9.—Hardwood demand 
is all that could be expected, but the difficulties 
encountered in supplying that demand are al- 
most impossible to overcome. The chief trouble 
is in securing a log supply. The logs available 
are bought at a high price, and there are not 
enough to keep mills operating full time. Mill 
stocks are being depleted rapidly, and all con- 
suming groups are buying actively. 


Buyers and Sellers Holding Off 


CINCINNATI, OHIO, Feb. 9.—January was a 
disappointment to dealers in the Cincinnati mar- 
ket, and so far February has not shown much 
improvement. The buyers are holding off in 
the expectation that prices will go off, and the 
sellers are holding on in the expectation that 
demand will pick up. 

H. A. Hollowell and Mrs. Hollowell are en- 
joying a winter vacation in Cuba. 

A. V. Fuhrman, commission salesman, has 
just returned from a month’s vacation spent on 
the west coast of Florida. 


Furniture Trade Has Gied Prospects 


MILWAUKEE, WIs., Feb. 8.—Local furniture 
manufacturers are well pleased with the status 
of their business and look forward to an in- 
crease in sales as the season advances. Accord- 
ing to them, furniture retailers are a little slow 
this year in coming into the market, but their 
buying should be done very soon. The retail 
trade is experiencing the usual seasonal lull. 
The manufacturers state that business is a little 
better this year than it was a year ago, and that 
production is normal. Radio receiving sets and 
automobile furnishings are among the leaders 
in the furniture field. Demand for these is 
proportionately larger than for other furniture. 
The radio sets offer a good outlet for gum, wal- 
nut and veneer, while birch is used mainly for 
automobiles. These items have advanced and 
show an upward trend. Some manufacturers 
here are holding off oak buying for the season, 
as they are not yet sure what the styles in fur- 
niture will be. Oak prices are higher. 
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Unusual Features in This Week’s N ews 


To Wholesale Pacific Coast Products 

San FRANCISCO, CaALiF., Feb. 6.—A concern 
known as Foster Bros. (Inc.) announced the 
opening of business here Monday, Feb. 1, with 
offices in the Southern Pacific Building. The 
new company will carry on a general wholesale 
business in rail and cargo shipments of red- 
wood, California pines, Oregon pine, shingles, 
lath and split redwood products. 

The members of the firm are all well known 
in California and Pacific coast lumber circles. 
W. A. S. Foster, president, and Paul S. Foster, 
secretary-treasurer, were formerly connected 
with the Northwestern Redwood Co., the for- 
mer being assistant to the president. M. J. 
Byrnes has just recently announced his resig- 
nation as Los Angeles representative of the 
Albion Lumber Co. Mr. Byrnes is vice-presi- 
dent of the new company. 


Redwood Experimental Plantings 


SEATTLE, WASH., Feb. 6.—The college of for- 
estry, University of Washington, has shipped 
approximately five hundred redwood seedlings 
to Victoria, B. C., for the British Columbia 
forest service. The young trees will be used in 
experimental plantings. 

The college of forestry has a bed of more 
than 2,000 redwoods, from four to six inches 
high. Seedlings will be furnished to logging 
companies. The seeds were obtained in Cali- 
fornia. 


Comments on New Grading Rules 


SEATTLE, WASH., Feb. 6.—One of the prom- 
inent figures at the recent West Coast annual 
and the mass meeting of fir lumbermen was 
Roy F. Morse, manager of the Longview divi- 
sion of the Long-Bell Lumber Co., Mr. Morse 
was highly complimented by E. D. Kingsley, 
president of the West Coast Lumbermen’s Asso- 
ciation, for his thorough work as chairman of 
the grading rules committee. 

The annual meeting emphasized the impor- 
tance of four new publications of interest to 
lumber—one being the standard grading and 
dressing rules for Douglas fir, Sitka spruce, 
West Coast hemlock and western red cedar; the 
second, grading and dressing rules for car ma- 
terial, stringers, timbers and ties, with struc- 
tural rules and working stresses; the third, the 
West Coast basic list; and the fourth, the new 
West Coast molding book. 

Mr. Morse’s committee formulated the two 
volumes dealing with grading rules. They are 
effective as of date Jan. 1. The basic list, 
which has been adopted for use from March 1, 
represents the faithful labors performed by a 
committee of which Robert W. Hunt, of Everett, 
is chairman; and the molding book, which is 
now in the hands of the printer, was compiled 
under the direction of a committee headed by 
Roland C. Williams, president Williams Fir 
Finish Co., Seattle. 

Speaking of the new grading rules, Mr. 
Morse says: 


There ought to be a movement on foot to abol- 
ish all previous issues. The work of the commit- 
tee has covered the subject in all its phases, and 
the results have been gone over many times at the 
sessions of the association. Moreover, the book 
has been brought squarely down to date with re- 
spect to American lumber standard sizes. In order 
to avoid confusion the representatives of the trade 
ought everywhere to adjust themselves to the new 
grading rules, in that way making the new book 
supersede the antiquated Rail 2. 

Mr. Morse is enthusiastic over the work done 
by the mass meeting, in subscribing to a definite 
and comprehensive trade extension plan for fir 
lumber. He made a comparison with the simi- 
lar movement in the South, which secured re- 
markable results for southern pine, saying: 

It is gratifying to observe the harmony prevail- 
ing at this assemblage of fir manufacturers, to- 
gether with the record attendance here. Unusual 
as it is, I want to make a prediction. I predict 
that future meetings of fir manufacturers will be 





even more widely attended than this one, and that 
the program beginning today will secure splendid 
progress for the entire industry. What I am say- 
ing was true of the South. I went through it 
there; and I have entire confidence that the same 
thing will be found here in even greater degree. 
The future meetings on trade extension for fir will 
certainly be fully representative, and larger than 
this—notwithstanding the Junior ball room has 
been crowded to the doors. We will surely need a 
larger hall, when the trade extension plan gets defi 
nitely to going. 


With Same Interests Thirty-two Years 


OAKLAND, CALiF., Feb. 6.—L. V. Graham, 
who has been a lumberman all his business life, 
has a very wide circle of friends and acquaint- 
ances in the lumber fraternity of the middle 
West and Pacifie coast. Mr. Graham is now lo- 
cated at Oakland, as vice president and general 
manager of the Chicago Lumber Co. of Wash- 
ington. This company has a new and uptodate, 
and in many respects, a unique re-manufactur- 
ing and distributing plant at Oakland. 

The plant is just a year old, and all equip- 
ment is the newest and the latest to be had. 
The company now has about 6,500,000 feet of 
lumber under roof at this plant. About 80 per- 
cent of this is 
California white 
pine, running 
from small sizes 
in common to 
16/4 sugar pine 
clears, wide 
stock; door. 
stock, moldings, 
siding, dimen- 
sion, boards and 
shop _ lumber. 
The company 
will ship 
straight cars or 
any kind of 
mixtures, and 
will make 
shipment of 
mixed cars of 
white pine, sug- 
ar pine, white 
fir and redwood. 
The stock is 
bought from 
various mills and re-manufactured, or reloaded 
and shipped on a milling-in-transit rate. 

The planing mill equipment consists of mod- 
ern surfacers, matchers and molders, fully mo- 
torized and equipped with automatic feed tables, 
and Mershon roller band resaws. The mill prides 
itself on well-sawn and well-surfaced lumber. 
About 90 percent of the output from this plant 
is sold east of Chicago. The majority of the 
pine stock comes from the Klamath Falls dis- 
trict. 

The unusual shipping facilities of this plant 
enables the company to furnish mixed cars in 
about one-fourth the time that the average 
mill would be able to do so, because the mate- 
rials may be assembled so quickly. 

The president of the Chicago Lumber Co. of 
Washington is S. H. Fullerton, of Pasadena, 
Calif. L. V. Graham, of Oakland, is vice presi- 
dent and general manager; Ed A. Horr, assist- 
ant general manager, and H. H. Laws, assistant 
sales manager. 


Mr. Graham went to Oakland from Kansas 
City two years ago. He had been manager of 
the Chicago Lumber Co. of Washington for fif- 
teen years, making his headquarters in Kansas 
City. Mr. Graham has been associated with Mr. 
Fullerton, president of the company, for thirty- 
two years. 

Mr. Fullerton has retired from active busi- 
ness, making his home in Pasadena. He is chair- 
man of the board of directors of the Chicago 
Lumber & Coal Co. of Kansas City. Mr. Gra- 
ham first went to work for Mr. Fullerton as a 
boy in a little yard in Kansas, and there has 
never been a break in their association since 
that time. 


L. V. GRAHAM, 
Oakland, Calif. ; 


Vice President and General Man- 
ager Chicago Lumber Co. of 
Washington 


“Thoroughly Purified”? Lumber Office 
SEATTLE, WasH., Feb. 6.—In this city ig a 
new lumber oflice, having the distinction, reg] 
or fancied, of close location to the famous 
‘‘whispering wires.’’ Witness this legend on 
a door in the White-Henry-Stuart Building: 
1026 


THOMAS E. COALE LUMBER CO. 
Wholesale and Export 
eames and Car Material 


C. Morris 

During the first day Mr. Morris was in the 
office, he exclaimed: 

‘*What’s wrong here? I don’t ‘get’ these 
calls by phone.’’ 

A broad smile enlivened the features of g 
visitor. He said: 

‘“You’d ‘get’ them all right if you were 
‘hep’ to the bootleg cases.’’ 

‘*That’s what they said—‘cases;’ but what 
do you mean?’’ answered Mr. Morris. 

Quite by chance, the new tenant had taken 
over what had been the headquarters of the 
biggest liquor ring on the Pacific coast. Its 
leaders and more than fifty of its operatives 
are on trial in the Federal Court. On the 
floor below is the room used by prohibition 
officers, when they tapped the telephone lines 
into 1026, and produced the ‘‘ whispering 
wires’ ’—with revelations that since have blos- 
somed forth into hundreds of columns of news. 
paper space. 

‘*Oh,’’ said Mr. Morris. ‘‘Two or three fel- 
lows were talking mysteriously. I couldn’t un- 
derstand. Now I see it in a new light.’’ 

At this writing 1026, which at one time was 
notorious among the numerous clientele of the 
bootleg ring, has been thoroughly purified. It 
is the scene of legitimate business conducted 
for the Thomas E. Coale Lumber Co. No longer 
are the wires whispering mysterious tips on 
orders that the present tenant does not under- 
stand and can not fill. 


Big Car Order Braces Fir Market 

SEATTLE, WASH., Feb. 6.—Easily the feature 
in fir this week is the placing of orders for 
upward of 5,000 refrigerator cars for the Pa- 
cific Fruit Express, the lumber for which will be 
delivered by the mills within ninety days. The 
apportionment has gone, in blocks of a thousand 
ears each, to five companies—American Car & 
Foundry Co., Pacific Car & Foundry Co., Stand- 
ard Steel, Pullman, and General American Car 
Co. 

While opinions may vary as to the quantity of 
lumber embraced in these orders, it appears safe 
to assume that the average amount per car will 
be between 8,000 and 10,000 feet—in other 
words, the order will require about 45,000,000 
feet. One western representative of a car 
building company observes that there is a vari 
ation in the cars, that the requirements of one 
order are different from the others, and that 
the car companies will undoubtedly clean up 
present stocks as a preliminary to building 
this new assemblage of ‘‘freezers.’’ He in- 
sists that not even a Solomon would be able to 
tell how much lumber they: will need. Yet, as- 
suming that 45,000,000 feet is somewhere near 
the total, it is interesting to conduct an analysis 
on the basis of that total. 

The lumber is approximately equivalent to 
three days’ run of the mills reporting to the 
West Coast Lumbermen’s Association. On that 
basis, it does not appear to be more than the 
proverbial ‘‘drop in the bucket.’’ The con 
tracts call for approximately 40 percent of se- 
lect common, at an average price of $22; with 
the remaining 60 percent at an average price of 
$45—making a total of about $1,700,000. The 
call for select common will probably cause some 
guessing, since fir logs do not run so heavily to 
that grade as formerly; moreover, some of the 
mills are already pretty well loaded with orders 
ealling for select common. Shipment, it 1s ul- 
derstood, will be made at the rate of 15,000,000 
feet a month for three months. 

The immediate effect of the placing of the 
Pacific Fruit Express requirements has been felt 
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in a bracing of the market. Taken in connec- 
tion with other business, it has imparted a firm 
to rising influence. 

Curtailment in Relation to Current Demand 

Reviewing conditions in the four outlets for 
fir lumber, a local operator discusses curtail- 
ment in its relation to current demand. It is 
shown that the sluggish condition continues in 
California, although the cushion of unsold lum- 
ber at San Pedro is very thin. California buy- 
ers are trying to meet the curtailment of pro- 
duction by a curtailment of buying. How long 
they will hold out, in view of the upward 
tendency of the market, remains to be seen. In 
export, the belief is expressed that the cargo 
mills are more heavily booked with business 
than at any time in the last two years, and ex- 
porters are looking forward to a big year. 

In the rail trade, wholesalers state that stocks 
are badly broken, and that mixed car buying 
is difficult. The tendency seems to be toward 
price advances. Atlantic coast prices are 
stable. The situation is stated in a sentence, 
‘Apparently the volume of business reaching 
the Coast is no more than ample to take care 
of mill-curtailed production.’’ Intercoastal 
steamship lines are having more space released 
for lumber than for some time past. 

It will soon be time to fix March rates, and 
since there is no sign of distress space it is 
practically certain that the $15 rate, which has 
been in effect for some months, will prevail. 
Loggers are insisting on a price advance of 
$1 a thousand, but the mills are opposing it, 
while conducting operations on log supplies ac- 
cumulated last year. The prediction is repeated 
that the curtailment of fir lumber, from Jan. 1] 
to March 1, will be fully 25 percent of the nor- 
mal output. 


Testing Insulating Properties of Wood 
_ PORTLAND, ORE., Feb. 6.—A series of most in- 
teresting tests of the insulating properties of 
various types of wall construction involving the 
use of lumber and lumber substitutes is being 
made here by A. Hermann, manager of the sea- 
soning department of the Western Pine Manu- 
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Machine designed and constructed by A. Her- 
mann to test insulating properties of various 
types of wall construction 


facturers’ Association. To carry out these tests, 
Mr. Hermann designed and constructed a spe- 
¢ial machine with which to determine the resist- 
ance to injury of pine lath and plaster and their 
Substitutes, as well as to determine the adhesion 
of plaster to pine lath and lath substitutes. 

The machine, shown in the accompanying il- 


lustration, stands about 5% feet high and is 
about 4 feet square, extreme dimensions. It 
was built of 4x4 lumber with 2x4 braces. The 
machine proper consists of a hammer-shaped 
pendulum, with one pointed and one flat side, 
which will deliver any blow from about one-half 
foot pound to fifty foot pounds and repeat in- 
definitely at the rate of about nine blows a 
minute. The force of the blow can be varied 
through the range of the machine to an accuracy 
of about two one-hundredths of a foot pound. 
It is driven (the hammer) by %-horsepower 
motor, belted to a worm reducing gear. 

Several tests have been made and after hav- 
ing been compiled the results of the tests will 
Reduction in Logging Accidents 

OtyMPIA, WASH., Feb. 6.—A report just com- 
pleted by Martin J. Flyzik, safety engineer of 
the department of labor and industry, shows 
that during 1925 the number of accidents in 
logging operations was 5,170. The cost was 
$763,242.74, an average of $147.62. The num- 
ber of logging accidents in 1924 was 5,416, so 
that the decrease for the year just closed was 
246. There were 211 fatal accidents in 1924, 
as compared with 180 in 1925. 
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Lumber Cut on Coquille River 

NortH BEND, ORE., Feb. 6.—The largest cut 
of lumber on the Coquille River in 1925 was 
that of the Moore Mill & Lumber Co., at Ban- 
don, which produced 28,000,000 feet. The EK. 
EK. Johnson mill at Coquille cut 22,000,000 
feet. Other figures are: Prosper, 2,000,000 
feet; Albertson, 1,000,000 feet; D. A. Long, 
1,000,000 feet. In Curry County there was a 
production of 1,500,000 feet from a group of 
mills including the Macleay mill at Wedderburn, 
O. J. Mather, Sixes, and Nortimer & Wright, 
Port Orford. The foregoing figures do not in- 
clude the output of the California & Oregon 
Lumber Co., at Brookings. The total given is 
55,000,000 feet for the plants along the river— 
which is a trifle smaller than the output for 
1924. 

Operating Stave-Bolt Camp 

VERNONIA, ORE., Feb. 6.—Henry Hall has 
started a stave-bolt camp, and is cutting 3-foot 
bolts from clear yellow fir. The output is 
shipped to a barrel factory at St. Johns. 
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Tests of Five-Ply Automobile Stock 

SEATTLE, WASH., Feb. 6.—More than five hun- 
dred specimens of five-ply automobile stock will 
be subjected to rigorous tests in the labora- 
tories of the college of forestry, University of 
Washington. The experiments will include tests 
for strength, shrinkage, contraction, resistance 
to moisture, and resistance to shock—in an ef- 
fort to duplicate as nearly as possible the actual 
wear the boards undergo in an automobile. 
Laminated wood is being used almost exclusively 
in the construction of automobile running- 
boards and seat backs, having been found to be 
stronger than an equivalent weight of sheet 
steel. The experiments under way, it is ex- 
pected, will demonstrate whether Douglas fir 
plywood can be used successfully in automo- 
bile bodies. stam 
Southern Operator Buys Coast Timber 

PORTLAND, ORE., Feb. 6.—The Vernon Parish 
Lumber Co. (Inc.), of Louisiana, has become 
owner of several thousand acres of yellow pine 
stumpage on the north slope of the Simcoe 
mountains, in the Cedar Valley section of 
Klickitat County and on the upper Big Klicki- 
tat River in Yakima County, Washington, on 
the north bank of the Columbia River. Deeds 
conveying 5,565 acres for an approximate con- 
sideration of $75,000 were filed for record at 
Goldendale, Wash., Thursday. One of the deeds 
was given by the Hershey Lumber Co., Thomas 
Irvine, president, of Muscatine, Iowa, for 2,044 
acres, with a consideration of $36,000, or $17.50 


of the West Coast Lumber Industry 


an acre, judging from the revenue stamps af- 
fixed. H. D. Langille, well known timber dealer 
of Portland, is acting for the purchaser. 


To Spend Year in Logging Camps 
San Francisco, Cauir., Feb. 6.—Learning 
the lumber business from toothpicks to tall 
ship’s masts, the son of a wealthy woodworking 
man and his bride will go into the logging 
camps of Washington for a year’s apprentice- 
ship. 

The bride and bridegroom, Mr. and Mrs. 
Charles R. Sligh, jr., registered Thursday at 
the Clift Hotel, San Francisco, on their way 











Mr. and Mrs. Charles R. Sligh, Jr. 


north where Mr. Sligh plans to begin his edu- 
cation in the first steps of the lumber business. 
He is the son of Charles R. Sligh, of Grand 
Rapids, Mich. 

Mrs. Sligh, who is quite active in social 
events, left a finishing school during her first 
year’s term to become Mr. Sligh’s helpmate 
and accompany him to the Washington logging 
camps. She will learn the mysteries of plain 
home cooking and darning woolen socks while 
Mr. Sligh is away at the sawmills each day. 
The couple were married at Miami, Fla., made 
a short tour of the West on a honeymoon and, 
as Mr. Sligh says, are now ready to settle down 
to business. He was a student at Colgate Uni- 
versity until he decided to enter his father’s 
business. 


First Through Log Train Arrives 

Port’ ANGELES, WASH., Feb. 6.—Seventeen 
cars of logs for the Lyon Hill Co.’s log dump 
here reached this city last Monday on the first 
through log train of the Port Angeles Western 
railway. The shipment came from the Moran 
camp, forty miles west of here. 


Favors Coast Exhibit at Exposition 

SEATTLE, WaSH., Feb. 6.—Howard M. Rice, 
special commissioner of the Sesqui-Centennial 
International Exposition, Philadelphia, is in 
the city, making an effort to interest West 
Coast lumbermen in a proper exhibit. He be- 
lieves lumbermen and other business men could 
advantageously get behind a movement to erect 
a building on the exposition grounds, portray- 
ing the merits of West Coast lumber, as well 
as other products. The time is short, since the 
exposition is scheduled to open its doors in 
June. State Senator R. W. Condon, who in 
business life is manager of the Chas. R. MeCer- 
mick Lumber Co., in Washington, is favorable 
to the plan. During the special session of the 
legislature Senator Condon introduced a bill 
providing for a commission at the exposition, 
with an appropriation of $200,000. The bill 
passed, but was vetoed by Gov. Roland H. Hart- 
ley. 
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The Lumber Industry From Tree to Trade 











[Note—This is the ninth instalment of “The 
Lumber Industry from Tree to Trade” by King 
W. Bridges. Previous instalments have appeared 
on pages 40 and 41 of the Dec. 12 issue, pages 
58 and 59 of the Dec. 19 issue, pages 48 and 49 
of the Dec. 26, 1925, issue, pages 58 and 59 of 
the Jan. 2, 1926, issue, pages 56 and 57 of the 
Jan. 9 issue, pages 50 and 51 of the Jan. 16 issue, 
pages 52 and 53 of the Jan. 23 issue and pages 
98 and 99 of the Feb. 6 issue of the AMERICAN 
LUMBERMAN.—EDITOR. | 


Cutterheads are made of different types rang- 
ing from the 2-knife type to the 8-knife or 





A 6-knife cutterhead 


greater type. By this is meant there are two, 
four, six, eight or a greater number of knives 
used in such cutterheads. The greater the num- 
ber of knives, the faster the machine may be 
operated. These knives or cutters are in- 
serted into the grooves and the set screws are 
tightened to properly keep them in place. After 
the knives are set they must be balanced on the 
cylinder, and when put on the machine they 
are ‘‘jointed.’’ ‘‘Jointed’’ seems a strange 
word, but by this is meant that when the knives 
are ground there are some high places on the 
cutting surface which could easily be detected 
with a microscope, and it is to even up these 
high places that a ‘‘ jointing machine’’ is used. 

You doubtless recall in sharpening a pocket 
knife or honing a razor that after this is done 
you have to strop it to level down the jagged 
edges. A jointing machine consists of a piece 
of emery that is moved carefully along the cut- 
ting surface of the knives while the machine is 
under full speed. This smoothes the cutting 
surface of the knives perfectly, making all of 
the knives on the cylinder cut exactly the same. 
If this were not done you can easily see that 
the highest place on any one knife would be 
doing all of the work of cutting. 

Molders usually have the jointing device at- 
tached right on the machine, but for other types 
of machines jointing has to be done on a spe- 





A jointing stand on which knives are evened 
up after they have been ground 


cial ‘‘jointing stand.’’ The cutters on the 
sideheads have to be jointed the same as the 
cutters on the top and bottom cylinders. In 
fact all special knives, bits or cutters have to 
be jointed before they will do proper work. 
This is of course after they have been ground 
or newly sharpened. 

There is one distinctive feature about knives 
or cutters and that is the fact that the cutting 
end of the knife always is beveled back and this 
bevel is referred to as the clearance of the knife. 

Grinding and making these cutters is deli- 
cate work that has to be given considerable 
study. In addition to being a good draftsman 
the workman must know how to calculate for 
the swing of the cutter, which must be reck- 


[By King W. Bridges] 
oned with after the cutterhead is put on the 
machine and the machine speeded up. It seems 
when this revolving motion of the cutterhead 
takes place under high speed, that these knives 
expand to some extent, cutting farther than cal- 
culated on paper, and proper allowance in grind- 
ing the knives or cutters must be taken into ac- 
count in order to overcome this situation. There 
is a little instrument known as a ‘‘ projecting 
divider’’ that automatically does this calculat- 
ing and saves a great deal of time. One end of 
the instrument is called the setting end and the 
other the cutting end. The setting end is placed 
on the lines of the blue print and the ends are 
then reversed and the cutting end is used for 
designing the lines of the contour of the knife 
or cutter. 

After leaving the planing mill we can stroll 
down to the dressed shed where we will likely 
find the office of the shipping clerk, get ac- 
quainted with him and have him give us some 
of the details of his important work. 

He will tell us that he superintends the ship- 
ing of the lumber, and possibly in his modesty 
he will not say that he has to be all over the 
plant all the time. While this is not literally 
true, yet it is figuratively so, because he must 
have at his fingers’ tip a working knowledge of 
how everything is getting along all over the 
plant. He must list and know what stock is on 
hand in total as well as in surplus. When he 
analyzes the orders and knows stock is in sur- 
plus, he sees that a car is spotted for that order 
and that it is promptly filled. When the stock 
is not in surplus, but has to be gotten by spe- 
cial cutting or regular accumulation of some 
kind, it is his duty to see that this stock is as- 
sembled for such orders. He usually oversees 
the switching in of empty cars to see that they 
are spotted just right and also oversees the 
switching out of cars that are already loaded. 
He gives the tickets to the workman to bring in 
stock that must be machined for certain or- 
ders, and he gives the machine tickets for that 
stock. He also gives tickets for stock that is 


to be loaded on orders out of the rough shed, 
dressed shed or off of the boneyard. He gees 
that the lath, shingles and timbers are properly 
loaded. His is a busy job, and if it is properly 





A grinder with a revolving turret easily per- 
mitting the grinding of irregular 
patterns 


attended to, it can save the sales department 
and the customer considerable grief. 


[Note—This is the end of the ninth instal- 
ment; the tenth and concluding instalment will 
appear in a later issue.—Epitor.] 


Announces Its Reforestation Plans 


MALVERN, ArkK., Feb. 8.—An announcement 
significant of the trend toward reforestation in 
the shortleaf pine belt of southern Arkansas 
was made today by the Malvern Lumber Co. 
through its president, A. L. Strauss. ‘‘The 
Malvern Lumber Co.,’’ said Mr. Strauss, ‘‘is 
one of the oldest lumber companies in Arkansas, 
having operated continuously under its present 
name and in its present location since 1880. It 
was incorporated in 1888. During all of this 
time the company has operated mostly on vir- 
gin pine, but a number of years ago it found 
some of its second growth timber had reached 
merchantable size and was of good quality, so it 
began cutting some of this class of timber also. 

‘“Recent surveys of our lands show a large 
acreage which was cut prior to 1905 to be 
stocked with a fine quality of shortleaf pines, 
many of them 16 to 18 inches in diameter and 
of length to yield three or more logs. After 
careful study of our situation, in which we have 
had the assistance and advice of experienced 
foresters, we are convinced that the growth 
possibilities of our lands are such that by adopt- 
ing more careful methods of cutting and con- 
trolling fires we can grow as much timber as 
our mill requires. It is possible that for a 
few years we shall find it advisable to buy a 
part of our logs, but fortunately we have a 
considerable supply available from outside 
sources. Accordingly it is the decision of our 
company to manage our timber lands hereafter 
on the basis of sustained yield, and we are of 
the opinion that we shall be able to operate our 
plant on a permanent basis. 

‘*We think it advisable, too, to make some 
additions to our timber holdings. In fact, dur- 
ing the last two months we have made some 


purchases both of virgin timber and advanced 
second growth. In making such purchases an 
important consideration is the better consolida- 
tion of our lands so that we can give them fire 
protection and also utilize them to better ad- 
vantage.’’ 

In connection with this announcement it is 
of interest to note that the founder of the Mal- 
vern Lumber Co., the late L. A. Strauss, always 
looked forward to a regrowth of timber on the 
company’s holdings. He believed in cutting 
close, but he watched with keenest interest the 
appearance of young trees on the cut lands. 
Often as he looked out over an expanse of young 
seedlings he would exclaim with enthusiasm, 
‘‘They are coming again. They are coming 
again.’’ He had the vision of reforestation 
but did not live to see that it would lead the 
company he founded into permanent operation. 

It has remained for his sons to make that 
accomplishment. One son, A. L. Strauss, is now 
president of the company; another, M. H. 
Strauss, is its vice president and secretary, 
while a third, Carl W. Strauss, a graduate of 
the Cornell University School of Forestry, has 
recently joined the company as treasurer and 
will assume charge of its timber lands and its 
reforestation activities. William L. Hall, of 
Hall, Kellogg & Co., has assisted the company 
in formulating its reforestation plans and 
continue to act as consulting forester. : 

The company’s plant is at Perla, two miles 
from Malvern. Its timber lands comprise some 
43,000 acres situated east and north of Mal- 
vern in the Ozark foothill district, which is be- 
coming widely known for its superb stands of 
shortleaf pine—the superfine pine that Arkansas 
saws. 
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| Michigan Retailers Close Biggest Annual With Inter- 


esting Addresses, Resolutions and Election of Officers 


Detroit, Micu., Feb. 8.— 


Here’s to Detroit the dynamic, 

Fearless and forceful and fair; 
City of motors and money, 

Of poor man and proud millionaire; 
Ardent, ambitious and able, 

Drawing people from near and from far, 
Of many a race, all over the place 

They’re building some kind of a ear. 


Here’s to Detroit lumber sellers, 
The merchants of fir, hemlock and pine, 
And all other woods sold by good fellers 
In yards that are modern and fine. 
They sure are a bunch of go-getters; 
They sell lumber for thousands of homes, 
And they don’t do it by just writing letters, 
Or even by scribbling bum ‘‘ pomes’’! 


Something of the dynamic spirit of the won- 
derful city in which the meeting was held 
seemed to pervade the thirty-seventh annual 
convention of the Michigan Retail Lumber 
Dealers’ Association held in the Statler Hotel 
on Wednesday, Thursday and Friday of last 
week. This was manifest not only in the big 
registration, reaching nearly 700, which was 
more than twice as large as last year; but also 
was shown in the buoyant and optimistic spirit 
with which the dealers regarded the outlook 
for business this year. This same spirit also 


was very noticeable in the meetings of the ° 


auxiliary organizations, such as that of the 
traveling salesmen, and the Old Guard, details 
of which meetings are recorded elsewhere in 
this issue. 

An excellent program was carried out, of 
which perhaps the most important feature was 
a thorough and exhaustive discussion of the 
proposed uniform lien law by authorities compe- 
tent to speak on this important subject. They 
told the dealers just what the proposed act con- 
templates, and cautioned them to watch de- 
velopments closely, so as to be able intelligently 
to oppose any provisions inimical to their in- 
terests, when the finished draft is submitted to 
the State legislature for ratification. 


Matters relating to association organization, 
the proposed division of the State into districts 
for organization work, the importance of deal- 
ers knowing their costs, the present status and 
outlook of the lumber business, and other ques- 
tions of vital importance were ably discussed, 
and a high note of patriotism and good citizen- 
ship was struck in a notable address on that 
theme. Faithful and efficient service in office 
was recognized by the reélection to the presi- 
deney of Fred A. McCaul, of Ferndale, with the 
ever-popular ‘‘Charley’’ Weeks of Detroit as 
his running mate. 

[Nore—A report of the Wednésday and 
Thursday sessions of the convention appeared 
on pages 86 and 87 of the Feb. 6 issue of the 
AMERICAN LUMBERMAN—EDITOR. ] 


Congressman Talks on Patriotism 


The fine address on ‘‘ Patriotism in the Lum- 
ber Industry’? by Congressman C. Ellis Moore, 
of the fifteenth Ohio district, which opened the 
Friday forenoon session deserved a much larger 
audience than that which greeted the speaker. 
Apparently not even the stirring notes of bag- 
Pipe and drum with which each session opened 
could bring more than a corporal’s guard of the 
delegates to their seats before the program was 
Well under way. This was unfortunate, as be- 
cause of such tardiness many of the dealers 
missed some of the best things of the conven- 
tion, It was not because they did not know the 
meeting was on, as the two ‘‘braw’’ Scottish 
laddies in kilt and tartan who with bagpipe and 
drum marched through the lobbies and exhibi- 
tion hall preceding each assemblage would have 
aroused the seven sleepers with the blood-stir- 
ming strains from their instruments. It is worth 
Noting, in passing, that these boys were ‘‘real 


Scotch,’’? having been in this country only 
about a year, and both saw service in France 
with Highlander regiments in the World War. 


Congressman Moore opened his address by 
saying that in these days everything is being 
criticised, including the home, the church, the 
school, and even the Government itself. He 
congratulated the lumbermen on being builders 
of homes, and said that although the American 
home is being attacked on every side today, 
some critics asserting that it is turning out 
only flapper girls and yellow-fingered boys, he 
believed that the youngsters who are going out 
of our homes today are the finest and best that 
the world has ever known. 


Much Criticism Is Unjustified 


Not only the home but the church is being at- 
tacked, said Mr. Moore, but it seems to me there 
are more true, self-sacrificing people in the 
churches today than ever before. Likewise the 
Government and the business of the country is 
being attacked. There is too much jealousy ex- 
isting between different sections of the country, 
one section being prone to make charges of prof- 
iteering against industries located in remote sec- 
tions, due to a lack of understanding of condi- 
tions. It is necessary that we all should get a 
better understanding of the other fellow’s problems. 

The Government is made the target of severe 
and often unjustified criticism, not even the Su- 
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preme Court being exempt therefrom, while Con- 
gress is made the butt of unfair criticism and even 
of ridicule. No one identified with any branch of 
the Government would or should object to construc- 
tive criticism, but ill-informed, carping and un- 
fair fault-finding can do no good, but only harm. 
Coming to this meeting I picked up a newspaper 
the headline of which read, in big type: ‘‘Congress 
Reduces Tax on Rich.” It is hardly necessary to 
point out that this is both unfair and untruthful. 
The total number of people filing income tax re- 
turns last year were only about six million. How 
about the more than one hundred million who do 
not pay income tax? Are they not entitled to 
have the burden of taxation reduced, as well as 
those of larger means? I refer of course to the 
burden of indirect taxation, which they pay every 
time they make a purchase of any commodity what- 
soever, and the only way to reduce that indirect 
taxation is by reducing the income tax in the 
higher brackets, so that the men paying these 
taxes can in turn reduce the cost of the commod- 
ities which they manufacture and distribute, and 
thereby reduce the cost of living to the man of 
small means as well as to everyone else. A fact 
often overlooked is that the item of taxation neces- 
sarily is included in the cost of production of all 
commodities and is passed on to the consumer, 
therefore a general reduction in taxation benefits 
everyone. The writer of the newspaper headline 
referred to also overlooked—willfully or otherwise 
—the fact that by raising the exemption nearly 
three million former taxpayers of small incomes 


will be relieved entirely of direct income taxation. 
Some say, “Why should taxes be so heavy; the 
war is over.” True, the war is over, but it is not 
paid for. However, reduction of our war indebted- 
ness is proceeding satisfactorily, and great progress 
has been made in the arrangement of satisfactory 
foreign settlements. 


The congressman closed with an earnest plea 
for patriotism in every department of public 
and business life, for constructive criticism 
rather than nagging fault-finding, and for co- 
operative endeavor throughout our national 
structure, to the end that American business 
and American institutions may be maintained 
and perpetuated. | 


Co-operation in Home Building 


The convention next listened to an informa- 
tive address on the above topic by K. V. Hay- 
maker, of Detroit, former financial advisor to 
the housing corporation of the United States 
Department of Labor, and now engaged in or- 
ganizing and promoting building and loan as- 
sociations. Mr. Haymaker spoke as follows in 
part: 


The building association is the only type of 
financial institution which confines its investments 
and restricts its activities to the financing of home 
buying or home building. Some other types of in- 
stitutions sometimes make investments of that 
character, but with all other institutions mort- 
gages on homes is a mere sideline. Building asso- 
ciations have always had no other business, and 
have fitted and adjusted their plans and methods 
to that special line, until they are in position to 
supply funds for that type of loans on better and 
more satisfactory terms than can be procured from 
any other source. Their long-time loans, with 
privileges of repayment at any time, the low in- 
terest rate, the small periodical payments required, 
all combine to fit their plan of loan to the needs 
of the prospective home owner in a more satisfac- 
tory way than is being supplied from any other 
source. The popularity of their plan of loan is 
shown by the fact that last year these associations 
paid out on new mortgages, more than one billion, 
four hundred million dollars. Much the larger 
part of that great sum was to pay for new con- 
struction and a large part of it went into the cash 
drawers of the retail lumber dealers of America. 
It is surely well worth while for the retail lumber 
dealers to carefully cultivate the most cordial rela- 
tions with a class of institutions that is disbursing 
such immense sums of money every year, sums that 
are growing larger and larger each year, and much 
of their outlay must go to the lumber dealers. 


Action on Proposed Uniform Lien Law 


In his address dealing with the proposed uni- 
form lien law, delivered at the Thursday morn- 
ing session (brief reference to which was made 
in telegraphic report of that session appearing 
on page 87 of the Feb. 6 issue) James T. 
Drought, counsel for the Wisconsin Lumber 
Dealers’ Association, made a comprehensive 
analysis of the proposed law so far as developed 
to date, saying in part: 

The committee appointed by the Department of 
Commerce to draft a uniform law included the 
president and general counsel of the National 
Builders’ Exchange, a representative of the Amer- 
ican Institute of Architects, the president of the 
Building Trades Council of the American Federa- 
tion of Labor, representatives of the Associated 
General Contractors, the American Engineering 
Council, the National Conference of Commission- 
ers on Uniform State Laws, the chairman of the 
legislative committee of the New York State Sav- 
ings & Loan Association, the president of the 
Maryland Casualty Co., a representative of the 
National Association of Credit Men, the president 
of the National Building Supply Dealers’ Asso- 
caition, and your own Frank Day Smith represent- 
ing the lumber retailers. 


At the first meeting which this committee held, 
Noy. 10, in Chicago, representatives were present 
from at least twenty States, and a general dis- 
cussion was had. 

At that time a committee, consisting of Messrs. 
Wescott, representing Illinois; Anderson, repre- 
senting Minnesota; Tyler, representing Missouri. 
Kansas and Oklahoma: Duffy, representing New 
York; myself, representing Wisconsin, and Frank 
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Day Smith acting ex-officio, were 
work out the details of this act. 

We have since had conferences and have tenta- 
tively agreed upon the general form of a bill which 
is to be submitted by Mr. Smith at the next meet- 
ing of the conference in Washington. Following 
are the fundamentals of the proposed lien law: 

1. Priorities: Liens shall be prior to any mort- 
gage, where the mortgage is filed subsequent to 


appointed to 











FRED L. LOWRIE, 
Detroit, Mich. ; 
Elected a Director 


H. M. GAINES, 
Detroit, Mich. ; 
Secretary Suburbanites 


the commencement of the building or the 
mencement of the improvement. 


2. Building contract a trust fund. 


3. Liens to attach and be effective from the com- 
mencement of the building and imprvement, or 
from the furnishing of the first of the material. 


4. Owner to demand sworn statement from the 
contractor before paying moneys to contractor. 


5. Owner to pro-rate among laborers and mate- 
rialmen moneys due original contractor. 


6. General contractor to furnish the owner a 
sworn statement giving names of all laborers and 
materialmen engaged by the general contractor, 
— have not been paid, showing amounts due 
each. 


7. Liens to attach to form lumber used in con- 
struction. 


8. Liens to attach to fabricated 
whether or not used in construction. 


9. Material sold for improvement of real estate, 
and delivered to the building or improvement site, 
is sufficient to establish use in construction. 


10. A lienor shall have ninety days in which to 
file lien, after performance of work or completion 
of delivery of materials. 


11. There shall be no priority among lien claim- 
ants and all liens shall be on a parity. 

12. One year in which to foreclose lien after 
filing. 

13. Service of notice of lien on owner sufficient 
if sent by registered mail to last known address 
ten days after filing or posting on premises five 
days after the expiration of the ten days provided 
for personal service. 


14. At the time of filing a lien the owner shall 
be named and served as herein provided and it 
shall be sufficient to name and serve the title 
holder of record as the owner. 


15. A lien shall be effective against property 
owner by husband and wife jointly or by the en- 
tireties on a verbal or written contract, for the 
improvement of the property, except where con- 
tract “is not signed by the wife she shall be en- 
titled to homestead exemptions in States where 
constitutions provide for homestead, where prop- 
erty is actually improved with intent to be used 
and cocupied as such. 


16. vers d person furnishing services or materials 
for erection of a new building or structure upon 
land to which the person contracting for such erec- 
tion has no legal title shall have a lien therefore 
upon building or structure. 


17. Extra labor or work in addition to the re- 
quirements of the original contract shall be con- 
sidered a part of the contract price and the con- 
tract increased accordingly, so that laborers or 
materialmen can recover by lien the value of labor 
and material for extras, and in such case shall 
not be restricted to the contract price between the 
contractor and the owner. 


_18. The owner to whom notice of lien shall be 
given, shall be the record title holder. 


19. The filing of a lien does not bar a law 
action against the contractor. 


20. A lien shall have priority and precedence of 
all transfers, mortgages and titles, attachments, 
garnishments and other claims created or arising 
subsequent to the commencement of work upon the 
structure or improvement. 


21. A lien for material furnished ‘shall attach 


eom- 


material 


to real estate whether the contract for the im- 
provement be verbal, written, expressed or implied. 


At conclusion of his remarks on this subject 
Mr. Drought offered a resolution urging the in- 
corporation into the tentative draft of the pro- 
posed law the twenty-one fundamentals above 
listed; which resolution was adopted with no 
dissenting voice. 


Other Resolutions Adopted 


In addition to the action concerning the uni- 
form lien law, the following resolutions were 
adopted: 


Expressing the sense of loss felt by the asso- 
ciation in the death during the last year of the 
following members: John J. Comerford, Frank C. 
Trowbridge, F. H. Felrath, J. M. Donaldson, and 
Fred O'Leary ; expressing sincere thanks to all who 
contributed toward making the thirty-fourth an- 
nual the largest and most profitable meeting in 
the history of the association, especially to the 
Detroit and suburban retailers and the Michigan 
Association of Traveling Lumber & Sash & Door 
Salesmen, whose codperation and entertainment 
was a large factor in the success of the meeting. 

Extending congratulations to Secretary Arthur 
M. Manning and President Fred A. McCaul for 
the untiring efforts put forth by them in obtaining 
the large increase in membership and the contact 
maintained between the association and its mem- 
bers. 

Recommending that all members install the Na- 
tional Retail Lumber Dealers’ Association Cost Sys- 
tem as rapidly as possible. 

Recommending that group organizations be con- 
tinued, or established, with a view to better ac- 
quaintance and knowledge of business. 

Recommending greater use of the arbitration 





swe * H 
Enns every 
Ibeatiteerna 
[— senmee | 
,OTSEGO jen 
imo - 
| MORENCY j 











atu  [OSCQOA 

















a cad i ak ee 
—— ee ea : TARENAC 
i 


osceoray "s" kagow 1 Lan 
CLARE ***~ u 


MASON | 


; LAKE 
aie. ag { | 
ae + = —_ + T1\4 
Fad 2 Comsoe BSABEL ; 
CEANA [NEwayGo \uecosta MOLAINO i ay 








son nfernn| 
i 





























9 
Lm : SAGINAW 
- © tear \oratior | 
i i ee | 
T 
= ieee | $ 
te | FONIA ; 7 if 
Berar anny ty 
co \wonam | 
atTon | 
| 
ore Come Yack SON 
peers 








{ 
ICALHOUN 9 


ee ae ss 
» TeRANcH | sso nage 
PH | mente | HILLS- ENAW 

+ DALE 

A 

L 


Showing proposed division of State ito dis- 
tricts for organization work of Michigan Retail 
Lumber Dealers’ Association 











committee whenever differences arise between mem- 
bers and sellers of material. 

Recommending to the incoming board of direc- 
tors that they consider the employment of a field 
man for the association, provided the funds of the 
association will permit; further, that they con- 
sider the establishing of a bureau for disseminat- 
ing credit information with special reference to 
contractors. 

Recommending the continuance of the associa- 
tion’s contract with the architectural and pub- 
licity bureau. 


Election of Officers and Directors 


The nominating committee presented the fol- 
lowing recommendations for officers and direc- 
tors, and all of the persons named were unani- 
mously elected: 

President—Fred A. McCaul (reélected), Fern- 
dale, Mich. 

Vice president—Charles L. Weeks, Detroit, Mich. 

Association directors—Fred Lowrie, George 
Whitney, Harry Brattin, C. C. Showalter. 

Insurance directors—C. W. Beck, H. H. Corwin, 
A. S. Dimmick, C. A. Pollock. 


City and Suburban Dealers Entertain 


Thursday noon the visiting retailers were en- 
tertained by the Detroit and suburban dealers 
at a luncheon, after which the local dealers con- 
ducted their regular weekly business meeting, 
the guests remaining and observing the pro- 
ceedings. 





Annual Banquet Is Big Affair 


The annual banquet of the association, held 
in the ball room of the Statler on Thursday eve. 
ning, was largely attended by the local anq 
visiting dealers and their ladies. There was no 
speaking, but several high-class musical num. 
bers were presented, after which dancing was 
indulged in to a late hour. 


‘‘OLD GUARD’’ HAS BIG TIME 
Always an interesting feature of the annua) 
meeting of the Michigan association is the re. 
union of the Old Guard, made up of lumbermen 
who have been engaged in the lumber business 


in Michigan for not less than twenty years, , 


This year was no exception, in fact, the gather- 
ing held in the evening of Wednesday, Feb, 3, 
was even larger and more enthusiastic than 
usual. This took the form of a buffet supper, 
followed by impromptu talks and a general good 
time. Twenty-three new members were taken 
in, making a total of ninety, which makes this 
the largest Old Guard organization in the 
United States. One hundred and five members 
and guests were present at the supper. P. A, 
Gordon, president, and dean of the Michigan 
lumber fraternity, was present and was greeted 
with a degree of cordiality and’ enthusiasm 
which attests the esteem in which he is held. 
Mr. Gordon was reélected president; Charles L. 
Weeks, vice president, and Harry Jessup, secre- 
tary-treasurer. Mr. Gordon is perhaps the senior 
of the organization in point of service in the 
lumber business, while Herman Hughes, of 
Flint, who was taken in at this meeting, holds 
the junior record, having barely completed the 
twenty years necessary to make him eligible. 


TRAVELING MEN ENTERTAIN 


Following the Hoo-Hoo coneatenation held on 
Wednesday evening, Feb. 3, the Michigan As- 
sociation of Traveling Lumber & Sash & Door 
Door Salesmen entertained the visiting lumbher- 
men with a banquet, followed by a number of 
high-class vaudeville acts. The attendance num- 
bered about 500, and expressions of apprecia- 
tion of the hospitality of the traveling men and 
the quality of entertainment furnished were 
heard on every hand. ‘‘Larry’’ Smith, the 
popular and efficient secretary of the organiza- 
tion, officiated as master of ceremonies and 
proved himself fully equal to the occasion, while 
President J. V. Sharkey conducted the very 
limited amount of routine business demanding 
attention at that particular time, and for the 
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balance of the evening gave ‘‘Larry’’ his moral 
support while he put through the spirited pro- 
gram. 


THE EXHIBITS 


A number of lumber and millwork concerns, 
as well as some dealing in other materials, made 
very creditable displays of their wares. These 
exhibits were conveniently located and were the 
constant center of attraction. 

The Long-Bell Lumber Co. displayed ere 
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soted fence posts as well as samples of doors and 
lumber. 

‘The Andersen Lumber Co., Bayport, Minn., 
showed samples of its white pine window frames, 
embodying exclusive features recently intro- 
duced as well as showing the standard points 
of excellence which have long made this product 
popular among dealers and builders. 


The California White & Sugar Pine Manu- 
facturers’ Association and the Northern Hem- 


lock & Hardwood Manufacturers’ Association 
each had a large display of samples of various 
grades of lumber of the different species of 
which these associations are interested. 

The Lehon Co., Chicago, manufacturer of 
Mule-Hide roofing and shingles, had a booth 
in which samples of its products were shown, 
while its ‘‘animated advertisement’’ prome- 
naded through the lobbies and halls as usual. 


The Nichols & Cox Lumber Co., of Grand 


Rapids, Mich., had an attractive display of its 
‘“Everlasting’’ flooring, in maple, oak, beech 
and birch. 


Samples of fine woodwork, embracing doors, 
cabinet work and built-in furniture were shown 
by the Curtis Door & Sash Co. 


The Weyerhaeuser Forest Products were rep- 
resented by two booths, one devoted to showing 
lumber products and the other demonstrating 
the uses of Balsam-Wool. 


Retailers Forecast Big Home Building Year 


WILLIAM VERHEY, Verhey Lumber Co., Grand 
Rapids, Mich.—There is an increased trend this 
year toward the building of good homes in spite 
of the tendency toward more and better homes 
that has been so pronounced during the last three 
years. It is this desire for good homes that has 
peen productive of such a good volume of business 
right at the beginning of the new year. In our 
section the opening of suburban building lots is 
doing a great deal to promote the building of good 
homes. We are planning to do a great deal more 
with remodeling in the spring and are very much 
impressed with the building possibilities to be de- 
yeloped through the use of the AMERICAN LUMBER- 
man’s book, “Old Homes Made New.” 


J. H. FRIEDRICH, Friedrich Bros., Bronson, Mich. 
The outlook for 1926 is good in our community. 
The farming trade is in better shape to make im- 
provements than in the last few years because 
the farmers in our locality are getting back on 
their feet again after having been hard hit for 
some time. We believe that the prospects for 
good business are clearly indicated unless lumber 
prices advance to the extent that the buying situa- 
tion will be upset. The AMERICAN LUMBERMAN’S 
book, “Old Homes Made New,’’ has certainly proved 
useful in pointing out the advantages of remodel- 
ing which have a special application in farming 
sections. 





Roy H. Liskpy, Bridgman Supply Co., Bridgman, 
Mich.—Business prospects for this year are much 
improved in the Michigan fruit belt. This was 
shown by the way in which January started out 
with a splendid volume. It seems that the demand 
is going to show a decided increase when the 
spring season arrives in view of the improvements 
that are planned in our section of the State. 


C. C. Goprrpy, Godfrey Lumber Co., Kalamazoo, 
Mich.—Because of the mild weather experienced 
this year building activity, especially residential 
construction, has started out well. We had a very 
successful year in 1925, but we can not see any 
signs of business falling off during 1926. The 
general construction program for the year in the 
Kalamazoo territory is quite satisfactory. 


WALTER D. WINKEL, Michigan Shore Lumber & 
Supply Co., South Haven, Mich.—Prices will not 
make any difference in the demand for lumber this 
year. Business is holding up well for this time 
of year and prospects are good. Building opera- 
tions are especially satisfactory for the early 
months of the year. 





I. S. Corwin, A. A. Corwin & Sons, Pontiac, 
Mich—I have been in the lumber business since 
1890 and have been connected with a lumber yard 
on my own account since 1896, but the outlook 
has never been better than right now. With the 
move for the widening of Woodward Avenue, which 
Will make possible the building of so many subur- 
ban homes, a tremendous program of residential 
construction is developing that will mean a great 
deal for the business. 


J. S. Kenaiy, Sicklesteel Lumber Co., Detroit— 
Business is decidedly good. There is less specula- 
tive building and instead homes are being erected 
on a more substantial basis. This is shown by the 
number of builders who are selling homes before 
they are built and not making them objects of 
Speculation. Such a condition is bringing about 
the use of better materials. We are adhering to a 
Policy of selling for cash only and believe it is 
most beneficial. 

R. C. Moutturop, R. C. Moulthrop Lumber Co., 
Birmingham, Mich.—Everything points to a good 
business for 1926. The one outstanding factor is 
the development of an increasingly large home dis- 
triet in our community which means a great deal 
of business wtih home owners who desire the best 
Materials. 





C. A. VocuLHEIM, Rogers, Mich.—We are antici- 
pating a bright future in our locality largely be- 
cause of the concerted effort to build the larg- 
est possible number of good homes. We have been 
Very successful in building complete homes and 


find that we can dispose of them as fast as they 
are available. The Illinois Steel Co. and the banks 
in our community have encouraged this movement 
by supplying the funds to enable good employees 
to own their own homes, and in view of industrial 
expansion plans there is no doubt that volume will 
show a constant improvement during the next few 
years. 





J. H. SMITH, Michigan Center, Mich.—The pros- 
pects for this year are very encouraging in our 
locality which is fast becoming a suburban town 
in spite of the fact that only a year or so ago it 
was regarded as a summer resort. 


B. W. DONALDSON, B. W. Donaldson & Co., Pon- 
tiac, Mich., and president Detroit Suburban Lum- 
ber Dealers’ Association—The building programs 
in Detroit suburban territory are perhaps the 
most comprehensive of any similar district in this 
country. As a result the outlook is unusually 
satisfactory. 


CHARLES M. MATHER, Plymouth, Mich.—While 
last year was the best in our history the pros- 
pects are good for 1926. There is every indication 
that a large volume of business will be experi- 
enced. 

E. W. PetTers, Eau Claire Lumber Co., Eau 
Claire, Mich.—We are figuring on about an aver- 
age business in our locality this year. The farm- 
ers are behind on account of the part failure of the 
bean crop last fall and therefore are not such 
good building prospects. We are counting upon 
the building of summer cottages to hold up the 
volume. 





EDWARD MICHAELS, Imlay City, Mich.—Business 
is somewhat slow. The young people are leaving 
the farms in our section for the cities and the older 
people who remain do not seem inclined to make 
many improvements, in spite of the fact that there 
is plenty of room for the kind of remodeling sug- 
gested in the AMERICAN LUMBERMAN’s book, “Old 
Homes Made New.” Of course, the loss on the 
bean crop due to the late wet weather of last 
year has had a good deal to do with the falling 
off in business. 


J. C. Stuart, C. W. Kotcher Lumber Co., De- 
troit, Mich.—So far as we can see a good volume 
of business is indicated for the next six months. 
Beyond that time it is impossible to make any 
predictions right now. 





B. H. JAcKSON, Jackson Coal & Lumber Co., Cen- 
terline, Mich.—The prospects for business this year 
are very satisfactory. There is every indication 
that building will continue in as good volume as 
last year, especially construction of homes. 


F. L. MorTIMER, South Side Lumber Co., Port 
Huron, Mich.—There is no doubt that we are go- 
ing to have a good year. There have been a num- 
ber of sales in high class real estate developments 
in and around our city that will result in the build- 
ing of good homes. In fact, building operations 
already have started and from present indications 
will continue on a large scale throughout the 
spring and summer. We have derived a number 
of valuable suggestions from the AMERICAN LUM- 
BERMAN’s book, ‘‘Old Homes Made New.” 


H. Nortu, North Lumber & Manufacturing Co., 
Kalamazoo, Mich.—We are optimistic over the 
business prospects for 1926. Real estate sales 
have been good in our city and while business is 
quiet at present there is no doubt that residential 
building will be active. We have been much im- 
pressed with the AMERICAN LUMBERMAN’s book, 
“Old Homes Made New,” and have obtained sev- 
eral valuable suggestions from this source. 


J. C. Cremer, of Detroit, secretary Detroit Lum- 
ber Dealers’ Association—There are marked pros- 
pects for another good building year in Detroit 
and vicinity as shown by the early business ex- 
perienced by the hundred yards represented in the 
membership of our organization. This means that 
Detroit is going to continue to be an unusually 
good lumber market during 1926, with decided in- 


dications that it will occupy this position for a 
good many more years. Speculative building is 
not in evidence so strongly as in previous years 
and instead high class homes are dominating the 
building program, which is a very encouraging de- 
velopment pointing to the welfare of the lumber 
business. 


E. H. SmitH, Yale Lumber & Coal Co., Yale, 
Mich.—Considering the present prospects on ac- 
count of the agricultural situation in our section 
we are counting upon 1926 as just a normal year. 
It is simply impossible to get the farmers to do 
any building work at a time when crops have not 
brought in the anticipated returns. Furthermore, 
the situation is aggravated by the unusually large 
number of automobiles that are being bought by 
farmers, factory workers and others who can not 
afford them but who prefer motor cars to the pos- 
sibility of owning their own homes. The AMER- 
ICAN LUMBERMAN’s book, “Old Homes Made New,” 
offers a good means of overcoming some of this 
resistance because of the valuable suggestions it 
presents in such a striking way. 


C. W. Beck, Beck Lumber Co., Monroe, Mich.— 
I am optimistic with regard te the business out- 
look. Our town is making a healthy growth, and 
there will be a good amount of building this year, 
especially in the residential districts. 


e e » e 
Accident Costs in Ontario Mills 
MONTREAL, QUE., Feb. 8.—Accidents in the 

logging camps and sawmills of Ontario alone 
are costing the lumber industry nearly $1,000,- 
000 annually, it was reported at a meeting of 
the Lumbermen’s Safety Association in the 
Mount Royal Hotel last Friday. This meeting 
followed the annual convention of the Canadian 
Lumbermen’s Association, which closed on 
Thursday night with a banquet. 

V. A. Sinelair, K. C., of Toronto, chairman 
of the workmen’s compensation board of On- 
tario, was a guest. John Black, of Ottawa, 
president of the Lumbermen’s Safety Associa- 
tion, who is also secretary of J. R. Booth (Ltd.), 
presided. R. L. Sargant, secretary of the Cana- 
dian Lumbermen’s Association, is also secretary 
of the safety association. 

It was stated that during 1924 workmen’s 
compensation had cost the lumbermen of On- 
tario almost $1,000,000. Figures for 1925 were 
not ready as yet, the estimate being that the 
total would be lower than the preceding year, 
but, even then, would be in excess of $750,000. 

Ways and means of decreasing this heavy 
annual amount were discussed, particular inter- 
est surrounding the report of the committee on 
the recently launched accident prevention cam- 
paign. It was believed that this campaign 
would assist in reducing the compensation 
charges to the industry. 

The campaign is being carried on under the 
auspices of the Lumbermen’s Safety Associa- 
tion, which includes all lumber operators in On- 
tario, and all those conducting a logging camp 
or sawmill. Education of the operator, his 
superintendents, the foremen and all senior em- 
ployees, along safety first lines is the program, 
and an effort is also being made to enlist the 
aid of the doctors who are under contract with 
the operators to look after the medical and aec- 
cident end of the business. 

Under the terms of the Ontario workmen’s 
compensation act, employees ill longer than 
seven days receive 663% percent of their salary 
as long as under treatment, medical and sur- 
gical fees also being taken care of. Operators 
are assessed on their payroll to meet such costs, 
being 314 percent for large operators and 5 per- 
cent for small operators. 
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Co-operative Buying, Costs and Pricing 
Small Sales Discussed by Jersey Dealers 


ATLANTIC City, N. J., Feb. 8.—Despite the 
fact that a raging blizzard ushered in the forty- 
second annual convention of the New Jersey 
Lumbermen’s Association, held here at the 
Hotel Traymore on Feb. 4 and 5, there was a 
note of enthusiasm that permeated all the pro- 
ceedings and bodes well for the future activi- 
ties of the organization. ‘‘A 100 percent lum- 
ber meeting, and a program of lumber topics 
handled by lumbermen’’ was the slogan of the 
convention; and the Jersey dealers carried it 
out. [Nore: A brief telegraphic report of the 
first day’s session appeared on page 83 of the 
Feb. 6 issue of the AMERICAN LUMBERMAN— 
EpitTor 

The first day, Thursday, was ushered in with 
a blizzard raging outside the city. - This de- 
layed attendance considerably, and _ business 
was not started until after 2 o’clock. The first 
address was that of Secretary Erwin Ennis, giv- 
ing a summary of results achieved by the as- 
sociation during the previous year. Monthly 
meetings had shown unusually good attendance. 
The executive board had successfully forestalled 
an increase of freight rates for the back haul 
of New York harbor deliveries, bringing a great 
financial gain to retailers in the territory. In 
the future unit shipment will be the basis on 
which these will be charged, rather than the 
minimum carload rate on trailers. Working in 
conjunction with the Red Cedar Shingle Bureau 
the association was endeavoring to offset the 
adoption of anti-wood shingle ordinances. Mr. 
Ennis urged members to report attempts to pass 
such laws anywhere. He also said that build- 
ing codes were being proposed or suggested, 
and detrimental riders in codes under considera- 
tion were being watched. Numerous disputes 
were settled during the year; and various arbi- 
tration cases brought to a satisfactory con- 
clusion, 

Treasurer 8. F. Bailey, of Newark, reported 
that finances had proved very satisfactory, with 
a cash balance of over nineteen hundred dollars 
for the year. President H. W. Smock, of Ash- 
bury Park, followed with a highly colorful and 
enthusiastic talk, urging good will between 
competitive dealers and squareness in dealing 
with the buying public. He urged placing con- 
fidence in manufacturers and wholesalers and 
meeting them half way. 





Series of Discussions 


A series of discussions came next. These all 
touched on matters of vital import to the re- 
tailer, and were so arranged as to have one 
previously appointed lumberman act as a leader 
by giving his opinion and experience in regards 
to the question under discussion. The first one 
was ‘‘Coéperative Buying,’’ led by C. F. Al- 
bert, of Newark. He suggested the creation of 
a central buying office to which individual lum- 
bermen would send their orders, to be assembled 
and bought in bulk. Salesmen would thus be 
eliminated, the profits of middlemen could be 
removed by direct buying; and much better 
price concessions secured. Several other lum- 
bermen gave unfavorable opinions. Their views 
were summed up by A. H. Dykes, of the Dykes 
Lumber Co., of New York City. His objec- 
tions were that the small dealer would not get 
the same benefit as the larger one; no member 
would know whether or not he was getting a 
square deal; the manufacturer would certainly 
give little consideration to the codperative pur- 
chaser at a time of shortage; the organization 
would be obliged to carry and be sponsor for 
the backward dealer; and it would be held re- 
sponsible in case of dispute or dissatisfaction. 


Speaks Against Codperative Buying 


The wholesaler dealing direct with the retailer, 
said Mr. Dykes, studies his wants with a view to 
giving the best service. He knows the types of 
lumber to get for him from each mill, the grades, 
lengths and other technicalities demanded by the 
retailer because of personal likes and sectional re- 
quirements. The manufacturer will be the one to 


pay. secause he jis giving the best service, de- 
serves a fair return on his investment and is being 
held to a nominal profit, his standpoint ought to 
be considered. ‘The retailer is able to keep track 
of conditions mainly through the salesman who 
would be eliminated by cojperative buying. Manu- 
facturers, knowing that they would be unable to 
reach individual buyers, would neglect their ser- 
vice and stop advertising lumber to the buying 
public, thus permitting substitutes to gain the 
upper hand. Furthermore, the small manufacturer 
without the sales force or facilities employed by 
his larger competitors would be stealing their 
thunder and causing a price war. 

Opinions of the general membership sus- 
tained the arguments of Mr. Dykes very 
strongly, very few supporters of codperative 
buying being in evidence. 

‘<Pricing Small Sales’’ was the topic of the 
next discussion. Elmer Blauvelt, of Hacken- 
sack, taking the lead, told the lumbermen that 
he considered small sales to be the greatest 
source of income to the retail yard. He esti- 
mated them to make up from 40 to 70 percent 
of his business. In his yard every arrangement 
to give efficient service to the piece buyer had 
been installed. Prices were quoted on the piece 
instead of per thousand. Mr. Dykes followed 
him, saying that the retailer should carry a 
stock large enough and sufficiently varied to 
meet every demand of the small buyer. He ad- 
vocated soliciting this class of business and 
placing a good profit on sales prices. Most 
members appeared to favor this viewpoint, al- 
though there were a number of the men present 
who could not see it. 


F. Turner Howell, answering the question, 
‘“Ts Cost of Distribution Rising?’’ gave the 
following comparative figures: In 1921 it was 
5 pereent higher than previously; in 1922 
.9 percent under previous year; 1923 1.8 per- 
cent under previous year; 1924 1.2 percent 
over preceding year; 1925 1.3 percent over the 
year before. 


The Specialty Question Discussed 


The practice of soliciting specialty lines by 
manufacturers and wholesalers to consumers 
direct, in order to create a demand for their 
particular brand next came up for discussion 
and eriticism. C. A. Brant, of Lakewood, the 
first speaker, said that he considered the re- 
tailer to be the logical and economic means of 
distributing lumber inasmuch as he was the 
barometer of needs in his section and the most 
able distributer. He predicted the ultimate 
failure of the over-zealous manufacturer. He 
aiso mentioned the manufacturer’s practice of 
soliciting orders direct from the consumers and 
delivering through the retailer, who thus was 
often left with unsaleable returned goods on 
his hands, due to buyers who were in doubt 
when they first placed the order. Mr. Brant 
deplored attempts to create demand for a par- 
ticular brand of lumber specialty, because the 
large number of them that were on the market 
made it impossible for the retailer to stock 
them. A number of members told of decidedly 
unsatisfactory experiences in dealing with spe- 
cialty concerns. 

The president then called upon representa- 
tives of specialty makers to present their side 
of the question. Several of them responded. 
They claimed that the larger, legitimate manu- 
facturers in their line were conducting their 
business on a highly ethical basis. In order to 
create a demand for the specialties, said one, 
it was necessary to call upon contractors and 
architects direct; but his concern never did this 
without first asking the permission of the re- 
tailer located in that section where the spe- 
cialty manufacturer’s salesman was making his 
calls. All orders so gained were being filled 
through the retailer. Asked what the company 
would do in the event permission was not given, 
he replied that invariably his concern was able 
to find one willing retailer in every section. 

The general consensus among the lumbermen 


es 


pointed to satisfactory 
experiences with the 
larger firms, and a deci- 
sion to abstain from 
dealing with unknown 
manufacturers. Presi- 
dent Smock discouraged 





EDWARD HAMILTON, 
Paterson, N. J.; 
Elected President 





‘ping 


the practice of manu- 
facturers in overstep- 
ethical relations 
with the retailer in : a 
their anxiety to estab- 

lish their product. He said that there would be 
little trouble in this respect if they would build 
their business by persistent merchandising and 
advertising, just as retail lumbermen do. 





Cost System Proposed 


Allan H. Church, of Bayonne, read a paper 
proposing to the men assembled that they all 
establish cost systems that would show them 
the cost of lumber on a per thousand foot basis. 
He gave simple directions for doing this. C. F. 
Albert, of Newark, and Spencer D. Baldwin, 
of Jersey City, spoke in support of his sug- 
gestion. Mr. Baldwin gave his viewpoint in de- 
cidedly strong terms, denouncing the lumber- 
men who operated without such a system. Ed- 
ward Hamilton, of Paterson, former president 
of the Jersey retailers, took exception to the 
report of Mr. Church as to the amount of profit 
his cost system showed him to make per thou- 
sand. He wanted to know how it enabled Mr, 
Church’s concern to clear from $15 to $22 on 
some items, where he was selling at a profit of 
$4 or $5. Mr. Church explained that this was 
not a direct result of the cost system, as the 
latter only showed the merchant just where 
he was selling at cost or small profit, so that 
he could make it up on another item. Mr. 
Hamilton replied that it was not good merchan- 
dising to lose on one item in order to gain on 
another. He claimed that the only practice 
was to place a proportionate profit on every 
item. Debate on this question swung to and 
fro, some favoring the practice, others con- 
demning it. Opinion was too widely diversified 
to strike a dominant attitude. Promise of 
further debate on the problem was given. 


Before adjournment, at 6 o’clock, the reso- 
lutions and nomination committees were ap- 
pointed. In the evening the annual banquet 
was held, with very large attendance. It was 
followed by a dance. Many of the ladies were 
present at both affairs. 


FRIDAY MORNING 


A little after 10 o’clock the Friday morning 
session opened, with a very excellent attendance. 
The question of delivery service came up first. 
H. J. Rolfe, inaugurating the discussion, re 
counted some of his experiences, He said that 
curb deliveries occasionally resulted in property 
damage; contractors were often too demanding 
in their specifications as to place of unloading; 
and the problem of returned merchandise was 
a sore one. This last difficulty, in his opinion, 
was the really important one. He suggested 
the possibility of making a return penalty to 
eliminate this evil. The chairman called upon 
the members to give their views in this respect. 
This brought ‘out the fact that a number were 
charging 10 percent in case of returned goods. 
Some suggested that it would be a very good 
idea to educate the buyer as to the amount 0 
lumber required for a particular job, as many 
were over-buying through ignorance of quantity 
figuring. By education the innocent buyer 
would be taught to purchase in. proper volume, 
and by penalty the unscrupulous contractor who 
liked to have oversized orders would be dis- 
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couraged. 
members. 

In the matter of unloading, the lumbermen 
were urged to use common sense in deciding 
‘ust how far they should go, and to make a 
fitting charge when there were unusually strin- 
gent difficulties. At the close of the discus- 
sion one of the lumbermen told of a plan he was 
ysing in handling returns. He would furnish a 
truck free to contractors to move left-over lum- 
per to the next job. Mr. Smock urged con- 
certed action in carrying out the penalty idea, 
saying that merely talking about it would fur- 
nish no relief, and concerted action would re- 
move the possibility of this enforcement being 
used competitively. 


The New Jersey Lien Law 


Frank E. Kearney, of Newark, next read a 
very interesting paper, detailing and explaining 
the New Jersey lien law, its pitfalls, and correct 
interpretation. The explanations were received 
with acclaim as knowledge much needed, and 
a resolution adopted to have the paper mimeo- 
graphed and distributed by the secretary. 

A discussion then arose as to when interest 
should be charged on an account. Opinions 
and practices differed widely. Some told of 
enforcing an interest penalty after sixty days; 
others after four months. One man said that 
it was the duty of the lumber merchant to carry 
the contractor until he was reimbursed for his 
work, which was not until the completion of the 


This seemed to please most of the 





Benefits of Association Membership 

A truly masterful piece of literature was read 
next by J. V. Smeaton, of Bogota, vice presi- 
dent of the association, on the value of asso- 
ciation. In glowing terms he painted the bene- 
fits to be had from friendship and fellowship, 
the dismal results of isolation. Mr. Smeaton’s 
composition was beautifully written and rich in 
sentiment. Its conclusion brought long con- 
tinued applause and a resolution to have it 
written up and sent to all the members. 

Spencer D. Baldwin took up the subject where 
Mr. Smeaton left off, painting, in his forceful 
manner, the many advantages of codperation 
as opposed to cut-throat competition. He told 
of the wonderful codperative spirit existing 
among his group of lumbermen in Hudson 
County, where there was ‘‘150 percent co- 
operation.’’ He said that it had eliminated 
price wars, made competing lumbermen the best 
of friends and had brought matter where they 
called upon each other for advice regarding 
their customers, and for credit information. 

E. A. Petterson, chairman of the insurance 
committee, bewailed the neglect of lumbermen 
who spent years and many thousands of dollars 
building up a business but providing for no 
safety in case of fire. He explained the various 
types of risk, urging every member to take 
advantage of the advice offered by the com- 
mittee to every member requesting it. He also 
advised them to send insurance forms to his 
committee for analyses us to the true worth of 








he strongly decried, saying that they should be 
used only in case of emergency where other 
supplies were unavailable. These tended to dis- 
rupt the market, made adjustment troubles and 
were usually of undesirable sizes. Following 
Mr. Bogen a representative of a fir distributer 
further discussed fir problems. This man 
blamed the majority of difficulties encountered 
upon two facts: The volume evil and the com- 
petition from wholesalers who did not know fir 
and its peculiarities and were unable to give 
proper service. Small men who tried to be 
volume shippers, and were not big enough 
financially to carry on a large business, also 
caused much trouble and unstable market con- 
ditions. He explained that contracting for fir, 
far into the future, was a necessary economic 
factor, and not at all detrimental. 

Wholesalers, given an ‘‘inning’’ in which to 
present their side of the distribution of lumber, 
boiled their statements down to a few simple 
points. These were that the wholesaler was 
just; knew and catered to the needs of the re- 
tailer; secured the best material for him, and 
at all times had his interests in mind. The 
wholesalers blamed all difficulties retailers had 
with wholesalers on dealing with unknown and 
unscrupulous men, urging the retailers to be 
extremely careful of their connections. All 
wholesalers who spoke thanked the convention 
for the just manner in which they had con- 
sidered and acted upon wholesale connections. 

A representative of the newly organized 











Lumbermen at forty-second annual convention of New Jersey Lumbermen’s Association, Hotel 


job he had in hand. Mr. Hamilton, taking issue 
with the suggestion of one lumberman that in- 
terest be charged after sixty days because the 
lumberman had to pay interest to the bank on 
his money outstanding, suggested that the first 
price be high enough to reimburse him for this. 
But such action would make sales easier for 
competitors, it was pointed out. No definite 
program was drawn up, but general opinion de- 
creed that the lumberman allow a sufficiently 
long time for the payment of accounts, charge 
interest on full time after four months, and 
treat each case according to its individual 
merits, 

Mr. Smock then called on J. C. Tennant, 
of Philadelphia, president of the Eastern Lum- 
ber Salesmen’s Association. Mr. Tennant 
brought the greetings of his organization, say- 
ing that it consisted of salesmen operating in 
and about Jersey territory, who could be de- 
pended upon to give a square deal. Its members 
Were passed upon rigidly before being admitted 
‘0 membership and expelled the moment there 
Was the slightest shadow of a doubt as to their 
Personal characters or methods of doing busi- 
— The high ideals of the salesmen’s associa- 
‘on were lauded by the Jersey members. 


their yards and stocks, which often proved con- 
fusing. 

Speaking on the value of merchandising the 
entire line, Mr. Dykes strongly recommended 
the practice. Its most valuable feature, in his 
opinion, was for the prestige it gave a yard. 
The customer came to depend on the merchant 
who stocked or would get for him in a short 
time, all specialties, and would come to that 
man for his greater needs as well. Fast ship- 
ment on most specialties was easily secured, 
and that made it unnecessary to carry a large 
stock. A good market in the specialty line 
could also be built up readily, and it was suffi- 
ciently profitable to warrant the trouble. 


FRIDAY AFTERNOON 


Friday afternoon, with beautiful weather 
helping, brought the record attendance. George 
Bogen, Paterson, opened the session with a 
talk on fir problems. He urged retailers, be- 
cause excellent transportation was easily se- 
eured, to buy in smaller quantities and more 
often, purchasing according to schedules of 
their needs. He stressed the immeasurable 
value of unloading from ear to pile and saving 
handling costs. Transits as a source of supply 


Traymore, Atlantic City,N. J., Feb.4 and 5, 1926 


Jersey Lumber Salesmen’s Association intro- 
duced that body to the assembly and asked the 
latter’s coéperation in extending the aims of 
the organization. 


The Present and the Future 


The keynote of the afternoon came in the 
speech of Mr. Hamilton, on ‘‘ A Look Into the 
Future.’’ Mr. Hamilton styled his address as 
rather ‘‘The Present and the Remedy for the 
Future.’’? Touching on the question of whether 
the United States was being over-built and had 
caught up in the building of homes, he pointed 
out that the tremendous growth in population 
continually required the building of new homes, 
and many others were made necessary through 
depreciation, fire loss and other causes. This 
did not take into account much rebuilding 
and great deal of remodelling, nor the fact that 
the earning power of labor today, which en- 
abled every man to save money, would result 
in the building of many new homes, the even- 
tual desire of the worker. The increasing 
population further required more schools, more 
churches and greater industrial growth. In as- 
sociations Mr. Hamilton saw the strengthening 
of the retail lumber industry, and its provision 
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for future stability. Not in good fellowship, 
nor in the payment of dues lay the benefits to 
be gained, but in the practical things one 
learned, as in knowing the costs of doing busi- 
ness. He deplored greatly the apparent laxity 
on the part of most lumbermen of the details 
of their business, and in the knowledge required 
to earry it on correctly. He predicted the end 
of the era of prosperity for lumbermen, if they 
would not take the trouble to gain the neces- 
sary knowledge of costs. 

The fact that each man was afraid to be the 
first to operate on the cost system in his sec- 
tion, because of fear of competition from 
another yard not using it, was the check, ac- 
cording to Mr. Hamilton. He deplored this 
condition, saying that if each man would strike 
out regardless of competition, eventually all 
would be using cost systems. He likened the 
hesitation to that prevalent at the time of the 
introduction of the automobile, when everyone 
feared to be the first to use it. ‘‘You have a 
wonderful industry,’’ he said. ‘‘ Merchandise 
properly, operate with a knowledge of your 
costs, take care of the present, and the future 
will find our industry on the highest elevation.’’ 


Merchandising According to Costs 


The final address of the day was from K. A. 
Petterson, who also advocated merchandising 
according to eosts. Mr. Petterson explained the 
cost system in use in the four plants he rep- 
resented, saying that it took just one hour, one 
day a month, to run, and showed him in a 
moment just what the condition of his busi- 
ness was. The ‘‘X-ray’’ he called it. He pre- 
dicted that the adoption of cost merchandising 
would be the death knell of injudicial compe- 
tition. Mr. Petterson offered to advance a con- 
siderable sum, if the ‘rest of the membership 
would subscribe the balance, toward employing 
an expert accountant and having him go over 
the books of every member and show him how 
he can carry on a cost system according to his 
own individual peculiarities. The question as 
to whether the association should do this was 
voted upon and it was decided that it be re- 
ferred to the board of trustees to be acted upon 
and reported back at the next quarterly. meet- 
ing. 

The code of ethics committee reported the 
adoption of the code which had been distributed 
during the meeting and the membership readily 
approved of it. A discussion as to whether the 
words ‘‘shall’’ or ‘‘must,’’ should be used, 
ended in favor of the former. 

Election of Officers 

Election of officers eame as the last business 
before the convention adjourned. The follow- 
ing were elected to office: 

President—Edward Hamilton, Paterson, N. J. 

Vice president—H. E. Wolf. 

Treasurer—S. F. Bailey, Newark, N. J. 


Secretary—Erwin Ennis, Newark, N. J. (re- 
elected). 
Board of trustees—H. J. Roth, F. Turner 


Howell, W. D. Ripley, Ed. M. Searing, Charles H. 
Updike ; to fill the unexpired term of one director, 
George W. Bogen. 


New Jersey Prospective Outlook Good 


C. M. TuTHILL, South Amboy Lumber Co., South 
Amboy, N. J.—Conditions are fair, and about as 
well as can be expected at this time of year. Our 
eutlook for the first six months, at least, is very 
optimistic. There is considerable activity in con- 
struction work, with little remodeling being done. 


M. SuipaF, Howell Lumber Co., New Brunswick, 
N. J.—We have had open weather thus far this 
year, and business has been good. Our outlook 
for the coming months is bright. There is consid 
erable construction under way now, especially in 
the industrial line. We are having a fair volume 
of remodeling. 


E. J. McFeery, Alfred B. Ayers Co. (Inc.), 
Newark, N. J.—Industrial demand is fair, but 
business in general is slow. I hesitate to forecast 
possibilities for the coming months, as they depend 
too strongly upon economic conditions. 





F. T. Howxii, Woodbridge Lumber Co., Wood- 
bridge, N. J.—Ours is a suburban business and 
we find conditions fair, with promise of improving 
with the coming of spring. There is little re- 
modeling undertaken here during the winter 





months. In the construction of small homes there 
is fair activity. 


Frank A, Gorpon, Carpenter Gordon Co., Bliza- 
beth, N. J.—We are a wholesaling concern, with 
the greatest part of our business in New Jersey 
State. Conditions appear to be very good gen- 
erally, and as far as we can see home construc- 
tion in New Jersey has not caught up to the de- 
mand. The assured construction of a bridge across 
the Hudson in our location has stimulated devel- 





A. H. DYKES, 
New York City ; 
Speaks Against Co- 
operative Buying 


ERWIN ENNIS, 
Newark, N. J.; 
Reélected Secretary 
of Association 


Program for Western Retailers’ Institute 


PORTLAND, ORE., Feb. 6.— Fresh from the 
press, the complete program of the twenty- 
third annual institute of the Western Retail 
Lumbermen’s Association, to be held here Feb. 
18, 19 and 20, is now being circulated. All 
business sessions will be held in the Multnomah 
Hotel. Special passenger rates have been se- 
cured on all railroads serving the territory and 
all retailers, whether members of the association 
or not, together with manufacturers and whole- 
salers have cordially been invited to attend, 
all of which points to a record attendance. 

On Wednesday, Feb. 17, the day before the 
opening of the convention, the advisory com- 
mittee, Western Lumbermen’s Inter-Insurance 
Exchange and the directors of the Western Re- 
tail Lumbermen’s Association will each hold 
a meeting at the Multnomah Hotel. The in- 
stitute will open Thursday morning, Feb. 18, 
at 10 o’clock with music by the Portland Hoo- 
Hoo quartet. Rev. E. L. Pence, of the West- 
minster Presbyterian Church, Portland, will 
give the invocation and George Baker, mayor 
of Portland, will welcome the delegates to the 
city. B. J. Boorman, Boorman Lumber Co., 
Oakland, Calif., will respond. President Herbert 
A. Templeton, of Portland, will address the 
convention and then Seeretary-treasurer A. L. 
Porter will give his report. The auditing com- 
mittee will report and then the subject of 
‘¢Business Getting Methods’’ will be handled 
by C. D. Hudson, Exchange Lumber & Manufac- 
turing Co., Spokane; and Harry L. Potter, of 
Portland. The morning session will be closed 
with the appointment of convention commit- 
tees. 

Thursday afternoon the first subject intro- 
duced will be ‘‘ Certified Materials’’ by F. Dean 
Prescott, Valley Lumber Co., Fresno, Calif. 
Karl Jay Glade, professor at the University of 
Utah, Salt Lake City, Utah, will speak on 
‘“Why a Home Should Be Built of Wood,’’ and 
then the subject of cost accounting will be dis- 
cussed by C. W. Gamble, Boise-Payette Lumber 
Co., Boise, Idaho, and W. C. Deering, John 
Dower Lumber Co., Tacoma, Wash. Thursday 
evening at 8 o’clock all delegates and their 
ladies will be the guests of the Portland enter- 
tainment committee at a concert of the Apollo 
Club, a male chorus, at the Portland Audi- 
torium. 

C. H. Watzek, Crossett-Western Lumber Co., 
Wauna, Ore., will open the Friday morning 





party for the ladies. 





hl Tri, 
opment in a wide area, and is bringing about 4 


good deal of construction. Our outlook for th 
immediate future is highly optimistic. ; 


Howarp HeatH, Heath Lumber Co., Trentop. 
N. J.—Business has been unusually good for thi 
period of the year. With the greatest activity j, 
new construction, there has been little doing j, 
the way of remodeling. We certainly expect goo 
conditions during the next few months. 

MARTIN VAN NESS, Van Ness Lumber Co., Litt} 
Falls, N. J.—Business has been rather slow of 
late. There is a good volume of construction wor; 
contemplated and in progress, and we expect ap 
improvement in conditions before long. Our trade 
is in the country districts. Remodeling is being 
undertaken in the usual volume, which is not large 
at this time of year. 








openness 


B. W. FarriInGTon, Farrington Lumber (5, 
Anndane, N, J.—We are having a satisfactory er 
in the construction line. Our section is a growing 
one, so there is little activity in remodeling, byt 
mostly in new construction. Our outlook for 
spring is optimistic. Our diversified stock of 
building materials makes for an all-year business, 


CHARLES H. UpDIKE, The R. W. Kennedy (Co, 
Trenton, N. J.—Trenton is a manufacturing town, 
and activity in the industrial line is excellent, 
Business in general is good, and our outlook js 
bright. We are expanding too rapidly and under. 
taking too. much new construction to have any 
great volume of remodeling. 





J. ALEXANDER NEILL, Alexander Neill (Co, 
Orange, N. J.—We specialize in wood turning, trim 
and pattern stock, and business is not at all satis. 
factory. There is little activity in cut-to-detajl 
work. Most building in our section is in smal! 
homes and apartments. 


session by a speech on ‘‘Who Will Carry the 
Stock, Manufacturer or Retailer?’’ Roy F. 
Morse, manager, Long-Bell Lumber Co., Long- 
view, Wash., will talk on ‘‘New American 
Standards.’’ Economic lumber utilization will 
be discussed by A. H. Landram, sales manager, 
St. Paul & Tacoma Lumber Co., Tacoma, and 
the session will be closed by a ‘‘ Question Box’’ 
led by George Gerlinger for the manufacturers, 
H. J. Anderson for the wholesalers and C. H. 
Crawford for the retailers. 

Friday afternoon will be devoted to three 
good speeches. E. M. Sybert, A. W. Miles 
Lumber & Coal Co., Livingston, Mont., will talk 
on ‘Shipping What is Ordered and Invoiced;”’ 
J. D. Tennant, vice president, Long-Bell Lun- 
ber Co., will present the subjects of grade mark- 
ing and manufacturers’ national advertising; 
and Roy A. Dailey, manager, north coast dis 
trict, National-American Wholesale Lumber As 
sociation, Seattle, Wash., will talk on ‘‘ What 
Price Distribution.’’ Friday evening there wil 
be a Hoo-Hoo concatenation and a theater 


Robert Anderson, general manager, Anders0t 
& Sons Co., Logan, Utah, will open the Satur: 
day morning session with a talk on ‘‘ Why Side 
lines?’’ R. M. Graham, vice president, Monareh 
Lumber Co., Great Falls, Mont., will addres 
the institute on ‘‘Some Things We Are Apt to 
Forget,’’ and O. F. Gardner, Great Norther 
Lumber Co., Leavenworth, Wash., will speak 
on ‘‘The Human Relationship in Business.’ 





An open forum will then be held at which time 
any subject may be brought up for discussi0l. 
After the reports of the committees the convel: 
tion will adjourn. Saturday afternoon a golf 
tournament is being planned for those who wis! 
to partake, and a trip to a sawmill will be a 
ranged if enough delegates wish it. The annus! 
banquet and dance will be held Saturday nigh! 
at the Multnomah Hotel, as a fitting conclusio 
to this great gathering. 

There will be attendance prizes at each se 
sion for members of the association and thel! 
ladies, and the grand attendance prize—a ar 
load of lumber and lumber products—will b 
awarded at the dinner dance. The donors 
this carload are: 

Long-Bell Lumber Co., Longview, Wash., 15,00 
feet 1x4 v. g. hemlock flooring. 

Nicolai Door Manufacturing Co., 


house doors, 10 garage doors. so noo feet I 
Oregon-American Lumber Co., Vernonia, 500 fee! 






Portland, 2! 
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1x2 No. 1 boards, k. d. and S2S; 500 feet 1x8 
No. 1 hemlock shiplap k. d. 
“West Oregon Lumber Co., Portland, 1,000 feet 
“Super” finish No. 2 clear and_ better. 

Eastern & Western Lumber Co., Portland, 1,500 
feet 1x4 No. 2 Vv. g. flooring. 

Clark & Wilson Lumber Co., Portland, 1,000 feet 
9/4x2/8 16-foot select common S4S. 

Peninsula Lumber Co., Portland, 1,500 feet 1x6 
No. 2 drop siding, pattern No. 117. ; 

Cc. D. Johnson Lumber Co., Portland, 1,000 feet 
%x6 clear and A spruce bevel siding; 250 feet 


14x12 v. g. stepping; 50 lineal feet 1144x24 spruce 
drainboard. 

The Whitney Co., Garibaldi, Ore., 50 sets v. g. fir 
window frames. 

Oregon Door Co., Portland, 50 windows; 
lineal feet moulding. 

Portland Manufacturing Co., Portland, 1,000 feet 
fir panels. 

M. J. Anderson Lumber Co., 
v. g. fir door jambs. 

Gerlinger Lumber Co., Portland, 1,500 feet 1x4 
to 1x12 B&btr., v. g. hemlock finish S48. 


5,000 


Portland, 10 sets 


Bratlie Bros. Mill Co., Ridgefield, Wash., 10,000 
Surety Bond Rite-Grade extra clears red cedar 
shingles. 

The entertainment committee, through whose 
cooperation the institute is able to announce 
an exceptional program, is made up as follows: 
Charles E. Miller, chairman, J. A. Lausman, 
Wilson Clark, Ernest Johnson, Carl G. Crow 
and H. J. Anderson. 


Brilliant Pennsylvania Convention Closes With Discussions 
on Handling Credits and Attitude Toward Standard Grades 


PITTSBURGH, Pa., Feb. 8.— The nineteenth 
and in many ways the most brilliant and suc- 
cessful convention of the Retail Lumber Deal- 
ers’ Association of Pennsylvania came to a 
close last Friday afternoon. President S. W. 
Means and Secretary W. B. Stayer have re- 
ceived many compliments, public and private, 
upon the diversity and attractiveness of the 
program and the smoothness with which it has 
been presented. The indefatigable secretary 
really was ill, but he said it would make him 
more ill to stay away; so he remained at his 
place at the convention table through three 
busy days. [NotTe: A report of the first two 
days’ sessions appeared on pages 82 and 83 of 
the Feb. 6 issue of the AMERICAN LUMBERMAN 
—EDITOR | 

Much of the detailed and technical work of 
the association is done in the local organiza- 
tions; so an effort, and a highly successful one, 
has been made to present at the general con- 
vention a judicious mixture of business mat- 
ters, inspiration and the spice of life. The 
music, which has been under the direction of 
Will A. Davis, has been a joy in itself, and it 
has done much to lighten the weariness which 
often overtakes the convention that keeps its 
corporate nose too tightly pressed to the grind 
stone. Congressman Charles Aubrey Eaton, of 
New Jersey, prefaced his address at the banquet 
last Thursday night by complimenting the con- 
vention on the absence of jazz. Indeed, the 
Sextet from Lucia, rendered during the banquet 
by a group of the best musicians of Pittsburgh, 
was something to remember with gratitude. 

At the opening of the Friday morning ses- 
sion Secretary Stayer read telegrams of greet- 
ings from the Pennsylvania Lumbermen’s As- 
sociation that held its convention in Philadel- 
phia the previous week, from President Fred L. 
Lowrie, of the National Retail Lumber Dealers’ 
Association, and from Fred L. Chase, of 
Buffalo. Mr. Chase who for many years has 
been sergeant at arms, is ill; and Secretary 
Stayer asked those present to bow their heads 
a moment for the recovery of ‘‘this good man 
and good friend.’’ 


Discuss Best Method of Handling Credits 


J. G. Marks, of Cresson, Pa., discussed credits, 
which in his opinion is the sore spot in industry, 





G. F. HOGE, CANONSBURG, PA.; 
Elected Second Vice President 


especially in country towns. City dealers have 
made progress in meeting this situation through 
their local clubs, but it continues to be a diffi- 
cult matter for country dealers. Mr. Marks 
stated that a beginning is being made and sug- 
gested that perhaps with the assistance of the 




















J. G. MARKS, 
Cresson, Pa. ; 
Elected President 


W. R. COLE, 
Punxsutawney, Pa. ; 
Discussed Credits 


association and a salaried man to handle it 
the country dealers could perfect a system of 
information of their own. 

D. W. Simpson, of Indiana, Pa., continued 
the discussion by saying that each firm should 
place its credit matters in the hands of one man. 
The right way is to take a few minutes when 
the prospect comes in to find out and make note 
of the name and address, how costly a house is 
contemplated, how much resources the prospec- 
tive owner has, who owns the lot, the amount of 
credit desired and in what precise way and 
when settlement is to be made. Mr. Simpsom 
never carries such jobs in open accounts. He 
takes precisely the same precautions that the 
banks take. It is impossible to avoid small 
open accounts, up to $50, and these are trouble- 
some. They have to be handled by collectors; 
but in these cases, too, it is necessary to have 
exact understandings. 

The Armstrong County dealers reported the 
beginnings of a eheck-up system for disclosing 
the persons who take advantage of credit. The 
Altoona dealers reported much credit trouble, 
due in part to the fact that all the merchants 
of the city have extended credit in a very loose 
fashion. But the lumbermen are working on 
plans for putting their credits on a bank-stand- 
ard basis. In the past the lumbermen have 
carried large accounts that should be financed 
by the banks. 

W. R. Cole, of Punxsutawney, stated that he 
believed no other business is on so loose a credit 
basis as lumbering. He recalled the fact that 
within his own experience some fourteen con- 
cerns have failed in his city. He described the 
method he is now using, which is quite similar 
to the one described by Mr. Simpson. In addi- 
tion he has a complete list of property owners, 
and this serves as a preliminary check on 
credits. 

J. Roy Dickie, a Pittsburgh attorney and an 
expert on the lien law, then gave a technical 





exposition of the workings of this law. At the 
close of his address he agreed to work out, in 
cooperation with Carl Van der Voort, the as- 
sociation counsel, a statement of the things 
which dealers need to know about the lien law. 
H. E. Young, of the Beaver Falls Planing 
Mill Co., Beaver Falls, Pa., received the morn- 
ing’s attendance prize, a handsome knife. 


Dealers’ Attitude Toward Standard Grades 


Hart B. Daugherty, of Indiana, Pa., then dis- 
cussed the matter of standard grades and the 
attitude which dealers should take toward them. 
The old theory that the buyer must beware is 
no longer a sound business policy. Mr. Daugh- 
erty described the causes that made necessary 
some such action as the establishing of the 
American Lumber Standards. Manufacturers 
seem to have pulled steadily, in their practices, 
toward thinner lumber; though this seems 
strange since if all of them follow the practice 
there is no advantage to any one. Even after 
the establishment of the new standards there 
are some mills making a sub-standard series of 
sizes. One sure way of stopping this is for 
dealers to refuse to buy the thin lumber. Most 
bargains are boomerangs, and it proves to be 
true in this field. Probably 75 percent of sales 
go to regular customers who are interested 
more in service than in saving a trifle on price. 
The remaining jobs are figured so extensively 
that much of the little profit remaining is dissi- 
pated through this extra work. The remedy 
for this is one price to everybody. Mr. 
Daugherty mentioned the wisdom of keeping 
inventories as small as possible. Each com- 
munity uses certain materials; and if a dealer 
yields to the salesmen who are trying to get 
their lines started he will inerease his invest- 
ments without increasing his sales. The speaker 
suggested that each dealer read over the code 
of ethics adopted two years ago and then de- 
termine to deal fairly with his customer, his 
competitor and himself. He closed with the 
paradoxical statement that a man rises highest 
by staying on the level. 

Con MecCole, the humorist, then told a wealth 
of stories. 

Holding Power of the Home 


Mrs. Fadra Holmes Wilson, of Jackson, Miss., 





CARL VAN DER VOORT, PITTSBURGH, PA.; 
General Counsel 
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the educator and lecturer who won a vast 
amount of interest by her addresses earlier in 
the convention, then spoke on ‘‘The Holding 
Power of the Home.’’ She further developed 
her favorite theme of the place of the home in 
personal, family and civie life. She recalled 
memories of her own southern home and dwelt 
at length on the fact that the training of child- 
hood is among other things a training for the 
right use of leisure. Young people go bad, 
using the dangerous instrumentalities of mod- 
ern life, because they know no artistic and satis- 
fying use to make of their time. Mrs. Wilson 
has made a profound impression during her ap- 
pearance here. 


Report of Resolutions Committee 


At the afternoon session, following music 
by Will A. Davis, Elizabeth J. Davis and Etta 
Cunningham, the resolutions committee reported 
the resolution prepared by the National Retail 
Lumber Dealers’ Association in regard to the 
proposed model lien law, and also a resolution 


of thanks and appreciation of the work of Pres- 
ident Means. 

The grand attendance prize, consisting of a 
diamond pin set in platinum, was won by S&S. C. 
Holland, of Rochester, Pa. 

Con McCole then told another group of stories 
in his rapid-fire way. 

John G. Marks, of Cresson, Pa., in an appro- 
priate speech presented a framed service di- 
ploma to S. W. Means, the retiring president. 


Eloquent Exposition of Peace Movement 


The final address of the convention was de- 
livered by Frederick J. Libby, of Washington, 
D. C., on the subject, ‘‘Stack Arms.’’ It was 
an eloquent exposition of the peace movement. 
He made a rapid survey of world conditions, 
following the World War, the great trends of 
history and the proved fact that the world will 
drift into war but never into peace. Every 
war is closed with a pacifist peace; but as a 
new generation comes on that does not under- 
stand the true meaning of war the old hates 


Conditions in Western Pennsylvania Point 


WILLIAM H. WILLIAMS, of former May Lumber 
Co., merged recently with Keystone Lumber Co. of 
Pittsburgh—We enjoyed a splendid business last 
year, and the better trend of business generally in 
the Pittsburgh district seems to forecast at least 
as good a year for 1926. Industrial conditions are 
better, the steel mills in particular being in better 
shape with more orders on their books than they 
had a year ago. The anthracite mine strike in 
the eastern part of the State has helped the bi- 
tuminous coal industry in the western part of the 
State, and there are now more mines in operation 
in the Pittsburgh district than there have been in 
two years. I am very optimistic and anticipate a 
very good business for the first six months of 1926, 
at least. We have not been using the AMERICAN 
LUMBERMAN’S book, “Old Homes Made New,” but 
I have written for a copy with the thought of de- 
veloping repairing and remodeling work this spring. 
We need something of that kind for that character 
of work, of which, however, there is not much in 
prospect just now. 


H. S. Barruey, of the Bartley Lumber Co., Al- 
toona—wWe had a good year last year and business 
is being so well maintained that we are expanding 
by taking on additional lines. Indications point to 
another good year the ensuing twelve months. We 
have been using the book, “Old Homes Made New,” 
issued by the AMERICAN LUMBERMAN, and find it 
very instructive and useful. There has been a good 
deal of remodeling in our part of Blair County and 
there is much in prospect, as well as new work. 


A. M. ST1TELER, Beaver Falls Planing Mill Co., 
Seaver Falls—Our business for 1925 was somewhat 
better than for 1924. It is rather early to predict 
for the new year, although we feel that there will 
be a good volume of business. We do not antici- 
pate as much speculative building as in the past, 
but think it will be more confined to ‘“shome-owner”’ 
building, remodeling and public building construc- 
tion in Beaver County. We have distributed copies 
of the AMERICAN LUMBERMAN’S book “Old Homes 
Made New” among our contractors who seemed to 
be interested in the idea. 


J. G. MARKS, Cresson Lumber Co., Cresson—In- 
dustrial and home building in this region, north- 
ern Cambria County, has been at a standstill for 
more than two years. This unusual condition is 
accounted for by the slump in the mining of bitu- 
minous coal, which is the basic industry here. It 
necessarily follows that the future of the building 
industry will depend on more equitable conditions 
for our coal operators in the cost of production and 
freight rates, so that they may be able to regain 
the market lost through the low cost of production 
in the non-union fields. People here are confining 
their efforts to necessary repairs and limited re- 
modeling jobs. We find the book, “Old Homes Made 


New,” offers valuable suggestions for remodeling 
work. 


WILLIAM R. Coun, Punxsutawney—Although the 
lumber business in Punxsutawney and vicinity was 
at very low ebb during most of 1925, prospects for 
the new year seem encouraging in Jefferson County, 
and the dealers here are looking forward quite 
hopefully to the opening of spring business. De- 
pendent as we are upon the bituminous mining in- 
dustry, the fact that most of our mines are work- 
ing at capacity, although at a greatly reduced wage 
scale, seems to us to assure a better season than 
has been enjoyed here for several years. Most of 
our business last year consisted of repairing and 


remodeling. Although there will be some new work 
this season, we intend, with the help of the AMERI- 
CAN LUMBERMAN remodeling booklets, to concen- 
trate our sales efforts upon repairing older homes 
and buildings, and hope to work up considerable 
business. All in all, while our prospects are not 
rosy, we feel that business will be better than it 
was in 1925 and are looking forward to a fair 
season. 

J. B. WALLACE, Greenfield Lumber Co., McKees 
Rocks—There is as much figuring on building now 
as there was at the corresponding time last year, 
and the better tone in the industrial business with 
the large building enterprises scheduled in Pitts- 
burgh and resulting improved employment condi- 
tions should have a stimulating effect in the small 
building line. Many lots bought in outlying dis- 
tricts will be improved this year. 


Epwarp McCrapy, MeCrady Bros. Co., Braddock 
—Business is good and the prospects indicate its 
continuance. There has been considerable remod- 
eling, in which line we have found the book, ‘Old 
Homes Made New,” a valuable aid. There is a 
good deal of remodeling in prospect in our territory. 


G. P. Textor, Textor Lumber Co., Wilkinsburg— 
While we expect a year of good business, it will 
have to be very good to equal last year. There 
will be more “home-owner”’ building than specu- 
lative building. We devote a great deal of atten- 
tion to remodeling work, of which there is a good 
deal in prospect apd in which our business has been 
increasing yearly. We began using “Old Homes 
Made New” when it was first issued and have 
found it a great help in giving home owners ideas 
for the improvement of their property. 


M. L. Comrort, Hoffman Co., Lewistown—Busi- 
ness has been spotty in Mifflin County the last year, 
but fair on the whole, and we anticipate a good 
year in 1926. There is lots of work in sight for 
the first few months of the year, at least. There 
is considerable remodeling in our territory, but not 
much in sight at present, the bulk of the work just 
now being new. We get valuable suggestions and 
helps in our business from the remodeling plan 
book, “Old Homes Made New.” 


A. M. Haines, Connellsville Construction Co., 
Connellsville—Conditions in all lines of business in 
Fayette County, in our opinion, will be far better 
this year than they have been for the last two 
years, which have been fair. The coal and coke 
business in this region is booming, and this means 
a lot to all of us. The prospects for building in 
the county, specially in the Connellsville and Un- 
iontown districts, are very bright. We see at this 
date prospects that will run into hundreds of thou- 
sands of dollars in the Connellsville vicinity. There 
was last year considerable repairing done, and 
there will be more this year. We find some excel- 
lent ideas in the remodeling book, “Old Homes 
Made New.” 


F. A. Moresta, Heilman Lumber Co., Ford City— 
The prospects for 1926 at present indicate a good 
substantial business in Armstrong County. As we 
are located in a coal, brick, plate glass, and sani- 
tary ware territory, the present volume of manu- 
facturing in these lines reflects a good season 
ahead. Many mines that had been idle for several 
years are operating, and the demand for brick, 
glass and sanitary ware from this territory is in- 
creasing. The prospects for remodeling are in- 


and the false ideals of military glory gain then, 
upper hand, and another war follows. Thew 
present time of military exhaustion is the op. 
portunity for stopping the next war. Self jp. 
terest and humanitarianism alike desire peace, 
No country any more profits from fighting, 
Building for peace requires heroic work; but 
the opportunity is here, and the beginning can 
not be made too soon. 


Officers Elected 


The officers of the association are elected 
the directors, who in turn are elected by loca] 
organizations. The list of officers for the ep. 
suing year was announced as follows: 


President—John G. Marks, Cresson, Pa. 

First_ vice president—Hart B. Daugherty, In. 
diana, Pa. 

Second vice president—G. F. Hoge, 
burg, Pa. 

Treasurer—G. P. Textor, Wilkinsburg, Pa. 

Secretary—wW. B. Stayer, Pittsburgh, Pa. 
m Assistant secretary—R. F. McCrea, Pittsburgh, 
a 





Canons 


General counsel—Carl Van der Voort, Pitts. 
burgh, Pa. 


to Prosperous Year 


creasing. We have the AMERICAN LUMBERMAN’s 
remodeling book and find it an incentive to action. 

J. HENRY KLINE, J. Henry Kline Lumber Co., 
Newcastle—We enjoyed a very good business dur- 
ing 1925, and from all indications at present, the 
year 1926 will be equally as good. 


E. Bruce HILL, Edwin M. Hill, Pittsburgh—The 
outlook is good for 1926 business, but we do not 
anticipate that business will be as good as last 
year. Building this year will be of considerable 
volume, but will be more in the nature of large 
buildings and less small building than last year. 

G. F. Hoce, Canonsburg Lumber Co., Canonsburg 
—-Business in general for 1925 was very good, the 
first six months having been much better than the 
last six months. Our total volume of business was 
about 25 percent above 1924. The winter has been 
very severe in Washington County and has retarded 
business in general since October, but we are look- 
ing forward to a very good business in 1926. 


H. L. Davis, Davis Lumber & Supply Co., Cum- 
berland, Md.—Business is fair at present, and the 
prospects for the year are good, mostly in the line 
of new building. The new Algonquin Hotel is to 
cost $750,000 and the American Cellulose & Chem- 
ical Co. is to build a $300,000 addition. In re- 
modeling construction, of which there is consider- 
able, we find many valuable suggestions in ‘Old 
Homes Made New.” 


B. C. Leco, Bellwood—Business was good list 
year, but so far this year it has been rather dull. 
We are bidding on several jobs, and it looks as 
though business for the year will be fair. There 
is a good deal of remodeling going on; in fact, 
there is as much remodeling as new work. 


A. E. Kerr, Citizens Lumber Co., Newcastle— 
Business is quiet just now, but the prospects are 
good, as a good deal of new stuff is being figured 
in Lawrence County. A new hotel is to be built 
in Newcastle at a cost of $750,000, and the county 
is to build a new county home. The last half of 
1925 was dull, but all told we had a good year, and 
the outlook is better at the beginning of 1926. 
There is some remodeling in sight, in which we 
enjoy a fair share of business. 

E. J. Ericu, J. J. Erich & Son, Kane—Business 
conditions are slow at present in McKean County, 
but with renewed activity in the glass industry, 
prospects for this spring are very good. ‘There is 
a good deal of remodeling in our territory—more 
than new work, and there is considerable in pros 
pect now. 


Cc. E. Cook, J. W. Cook & Sons, Platea—There 
is plenty of business in southern Erie County and 
the prospects are good. A fine new hotel is to be 
built in Girard, four miles from Platea. We are 
using the association plan book. 


Business is good, but the outlook is not nearly 80 
bright as it was at this time last year. We are 
engaged largely in home financing, building 200 to 
8300 homes every year on our own lots and selling 
them on the instalment plan. There was over 
$3,000,00 expended last year in construction work 
in Ellwood City, which has a population of 14,000. 
The remodeling business is growing better every 
year, although there is little in prospect at pres 
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ent. We use “Old Homes Made New,” and find it 
yery valuable. Our firm has twenty new houses 
ynder way now, and expects to build forty more 
soon. 


MIKE Buck, Carrolltown—Business is poor in 
Cambria County on account of the depression in 
the coal industry in our territory, on which busi- 
ness is largely dependent. Lust year was the slow- 
est in five years, but we look for something better 
during 1926. 


0. C. CLuSS, O. C. Cluss Lumber Co., Uniontown 
—[ can not help but feel some apprehension for 
the retail lumber business of the future because of 
the fact that so many new retail yards have been 
started in Fayette County and that we are at the 
peak of retail volume, which will soon begin to 
show a natural shrinkage. Retailers of the future 
must learn through effective selling methods and 
equally effective operating methods how to do more 
pusiness more economically. Our section, no doubt, 
is typical of many, where there are too many yards, 
and as soon as the volume begins to shrink, which 
it has already done, something will have to happen 
in the way of more effective selling methods and 
more effective operating methods. In other words, 
the retailer of the future must be strictly on his 
toes, and part of the process of keeping on his toes 
is just such work as is being done by the Retail 
Lumber Dealers’ Association of Pennsylvania. We 
have been making some use of “Old Homes Made 
New,” and think it is a splendid work. 

H. F. VoGEL, manager and treasurer Donora 
Lumber Co., Donora—Business just now is very 
poor in this part of Washington County and pros- 
pects are not as good as at this time last year. 
There is a good deal of remodeling in our territory. 


J. M. SmMirH, Builders & Manufacturers’ Supply 
Co., St. Marys—Business and prospects are fair in 
Elk County, the construction in sight being mostly 
new. We use the association plan book. 


Ray BRAGONIER, Center County Lumber Co., Phil- 
ipsburg—It is a little early to forecast, but the 
outlook is better than it was last year. Soft coal 
mining is the chief industry in Center County, and 
will boom if the anthracite strike continues. There 
is not much remodeling nor much in prospect, con- 
struction work being mostly new. 


C. A. HorrMan, C. A. Hoffman Lumber Co., Ridg- 
way—Business at present shows improvement over 
what it had been, and the outlook is for a steady 
continuance, but no boom. No large construction 
jobs are in sight, but considerable residential work. 
Remodeling in this territory exceeds new work in 
volume. 


Bruce K. BarNetTxY, Walton Lumber Co., Charle- 
roi— Prospects for business are fair in this part of 
Washington County. We have not been giving 
much attention to remodeling, most of our business 
being in the line of pew work. 


W. L. LipHAartT, Ebensburg Lumber Co., Ebens- 
burg—Business is very poor now, but prospects in- 
dicate an improvement. ‘The soft coal industry, 
which has been very dull in our territory, is picking 
up. New work has been predominant in this terri- 
tory as a rule, but last year practically all con- 
struction work was in the remodeling line. We use 
the association plan book. 





CiypE E. Bap, Pickett, Hyde & Langgans Co., 
Johnstown—Business is quiet now, but the pros- 
pects in Cambria County are very good. We use 
the association plan book. 


E. F. KeMeNA, Kemena Lumber Co., Ambridge— 
Business is very good, mostly in new work, vut the 
Prospects are not as good us they were this time 
last year. 


L. E. Hess, W. A. Wilson & Sons, Wheeling, W. 
Va—Weather conditions are holding up business 
how throughout West Virginia, but the prospects 
for the retail trade are very good, and there is a 
good deal of enthusiasm over the outlook. Remod- 
eling contributes a large share of business in West 
Virginia, 

GLENN R. LYNN, treasurer Charleroi Lumber Co., 
Charleroi While business is dull now on account 
of the depression in the soft coal mining industry 
in our vicinity and weather conditions, the pros- 
bects are for a good spring and at least six months 
of good business. ‘Chere is a good deal of remodel- 
ing work here, and considerable in prospect. We 
os a lot of good ideas from “Old Homes Made 

ew,” 


C. W. DupeNHOEFFER, president Johnson Lum- 
ber Co., Erie—Last year was the best the lumber 
dealers of Erie ever experienced, and prospects for 
he ensuing year are good, although competition 
Will be keen. Many new subdivisions are opening 
in the suburbs of Erie, and many inquiries are 
Coming in. There is considerable remodeling along 
With the new work. 


GEORGE D. WaALLAce, W. W. Wallace & Co., 
Apollo—My observation is that the outlook is good 
for the ensuing year in our vicinity. Business last 
year was fair, and construction work was nearly 
all new and new work will predominate this year. 
We have found many good suggestions in “Old 
Homes Made New,” however, for such remodeling 
as develops. 





LeRroY BEE, Bee Bros., Cherry Tree—Business is 
a good deal better now in Indiana County than it 
has been, resumption of the soft coal mines being 
the reason. Mine resumption is due to the hard 
coal strike, and mines are running under the high 
union wage scale, which makes for prosperity. 

E. W. McLAucuHuin, L. T. Morlan Lumber Co., 
Beaver—Prospects for the year are good, but the 
weather has been against business for some time. 
There is a good deal of remodeling and much in 
prospect, in which line we get many good ideas 
from “Old Homes Made New.” 

R. W. RAMSEY, Westwood Lumber & Manufac- 
turing Co., Weston, W. Va.—Business has been in- 
clined to be slow, but we are expecting big business 
to open very soon, and anticipate one of the best 
years in history. 





H. F. Brant, Plumville—Business and prospects 
are very good in our part of Indiana County. There 
is much remodeling and more in prospect than in 
previous years. 


PHILIP O. MILLER, Dillich Lumber Co., Butler— 
Business is about normal and the outlook for 
spring is fair. The steel mills are running better 
than they have for some time. There is consider- 
able remodeling, but construction work is mostly 
We use to great advantage “Old Homes Made 


R. C. McGee, Pennsylvania Door & Sash Co., 
Grove City—Business and prospects in the soft 
coal region of Mercer County are better, and there 
is more optimism than there was at this time last 
year. There is a good deal of remodeling and re- 
pair work in our territory. 

GrorGce L. RicHey, Carmichaels—There was no 
business in our line to speak of in Green County 
last year on account of coal mines being shut 
down, and the bad weather this winter has had a 
deadening effect on such brighter prospects as 
might have been in sight. There is a good deal of 
remodeling in our territory, and we expect a 
good percentage of it in what building there may 
be this year. We are hoping with some confidence 
for a better year than we had last year. 


Comments on Business Prospects 


PiTTsBuRGH, Pa., Feb. 8.—The Pittsburgh 
Post issued a bulldog edition in honor of the 
convention-reunion of the Retail Lumber Deal- 
ers’ Association of Pennsylvania, printing pic- 
tures of officers and other prominent members 
and including statements from a number of 
them about business prospects. The statement 
of S. W. Means, retiring president, is as fol- 
lows: 

Everywhere through Pennsylvania there is rea- 
son to be optimistic on the future outlook. This 
is true not only in the lumber and building indus- 
tries but in all business. 

These are days of forward. movements; and 
when business men are united and becoming more 
and more interested in trade associations, service 
clubs, boards of trade, chambers of commerce and 
institutions of this kind it speaks well for the 
future of the country. 

Pittsburgh now is conducting a forward move- 
ment, and business men are selling Pittsburgh to 
Pittsburghers. Every man should know the great- 
ness of his own city. 

Traveling about through Pennsylvania during 
my term of office as president of the Retail Lum- 
ber Dealers’ Association of Pennsylvania, I have 
wondered at the oneness of purpose now existing 
on the part of the people. In every section they 
are building and advocating the building of better 
homes, better schools, better public buildings, play- 
grounds for children; and all of them are putting 
forth their very best efforts to obtain good roads. 

Our members in every town, we are proud to 
say, spend a part of their time in the public ser- 
vice. As an organization we are proud of these 
individual opportunities. Selfish interests are giv- 
ing way to the spirit of pride in community wel- 
fare. 


Home Ownership Elevates Citizenship 


J. G. Marks, newly elected president, made 
this statement: 


As lumbermen we probably have discovered in 
advance of many other business men that home 


ownership elevates the citizenship of the country. 
In my long experience as an employer of labor I 
have yet to find a labor agitator who owned 
property. 

Pennsylvania should take pride in the fact that 
it ranks first in the number and in assets of 
building and loan associations. These associations 
make it possible for the poor man to obtain a 
home on easy terms. They have been a blessing 
throughout our State. 

In view of the prosperous outlook we have be- 
fore us, my advice to the fellow who does not own 
a home is to lay his foundation, and that without 
delay. The possession of a home will be a joy to 
his family, a credit rating and an anchor to ideal 
citizenship. 


(SESSA AEZAa 


Tennessee Retailers’ First Annual 


Note—A report of the Friday or con- 
cluding session of the annual convention 
of the Tennessee Retail Lumber Dealers’ 
Association will appear in the Feb. 20 
issue of the AMERICAN LUMBERMAN.— 
Epitor. 





[Special telegram to AMERICAN LUMBERMAN] 

NASHVILLE, TENN., Feb. 11.—The first an- 
nual meeting of the Tennessee Retail Lumber 
Dealers’ Association got off to a splendid start 
this morning in the Hermitage Hotel, with prac- 
tically all members present or represented. Fol- 
lowing the invocation by Dr. Powell, a local 
clergyman, and the address of welcome by 
Mayor Hilary Howse, of Nashville, President 
C. L. Marshall, of Johnson City, responded for 
the association and continued with his official 
report as president. He outlined the steps in 
the organization of the association, and pre- 
sented the program of activities which the asso- 
ciation hopes to carry out. 


The report of Treasurer W. H. Picklesimer, 
of Knoxville, showed that the association has 
been able to finance itself from the very start. 

The president then read a telegram of greet- 
ings from President Fred L. Lowrie, of the 
National association. 


Secretary J. A. Minnich, of Johnson City, 
then presented his report, outlining the work 
done and giving plans for further organization, 
especially along the lines of organizing local 
clubs. 


Hugh K. Taylor, of Chicago, then spoke in 
detail of the specific benefits to be gained from 
organized effort. 


The president read letters from several mem- 
bers, regretting their inability to be present. 
He next appointed committees and opened the 
meeting to general discussion about benefits of 
association work and the best methods of secur- 
ing maximum dealer distribution. 


J. Tyree Fain, secretary of the Nashville 
Lumbermen’s Club, then presented an emblem 
consisting of the letter B in a square, indicating 
the motto ‘‘Be Square,’’ and suggested that it 
be adopted by the association, which was done. 

This afternoon the visitors will be taken to 
see the Hermitage, the home of Andrew Jack- 
son, and to other points of interest. 


A banquet will be held this evening, and the 
convention will be continued all day tomorrow. 





Record Eight-hour Fir Cut 


LONGVIEW, WASH., Feb. 6.—That the west 
fir mill of the Long-Bell Lumber Co. at this 
place has hit its stride may be noted from 
the record made yesterday, when in eight hours 
it cut 736,000 feet of lumber. This mill, which 
was designed by C. A. Huffman, construction 
engineer of the Long-Bell Lumber Co., and is 
equipped throughout with Filer & Stowell ma- 
chinery, was planned with the expectation that 
it would cut 50,000 feet an hour, or 400,000 
feet in eight hours. Since about Sept. 1, 1925, 
it has averaged nearly 1,000,000 feet in sixteen 
hours, and its record cut was made yesterday, 
as stated above. Mr. Huffman also designed 
the east fir unit, which is now nearing com- 
pletion. This unit also will be equipped with 
Filer & Stowell machinery. 
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Illinois Association Intensifies Service Effort 


Undismayed by the blinding snow storm that 
swept the middle West Tuesday night and sent 
the mereury skidding downward, members of 
the Illinois Lumber & Material Dealers’ Asso- 
ciation turned out in full force for the thirty 
sixth annual meeting of the association, which 
opened at the Edgewater Beach Hotel in Chi- 
cago Wednesday afternoon. A new note of 
interest was evident at the opening session, en- 
gendered in all probability by the smooth way 
in which the program moved off. The meet- 
ing was called to order promptly at 1:30 
o’clock, every speech fell within the time limit, 
and adjournment was taken on the stroke of 
four. Secretary J. F. Bryan announced at 
the close of the session that the schedule as 
printed in the program would be rigorously 
adhered to. Work and play were thus sharply 
divided at the outset and the decks cleared 
for four short but intensive business sessions. 

This is the first time in several years that 
the convention has met outside the loop. That 
the innovation is a success in many respects was 
the common opinion of visiting retailers. The 
first day revealed that the quiet, harmonious 
surroundings of this beautiful hotel are con- 
ducive to thought and hard work, and prospects 
favored more in the way of inspiration and 
helpful ideas than any other meeting in the 
annals of the association. 

Registration and other routine business be- 
ing taken care of in the forenoon, the con- 
vention was ready for action when 1 o’clock 
rolled around. Compelling strains from a snappy 
jazz orchestra lured the dealers into the con- 
vention hall early, and promptly at 1:30 o’clock, 
President A. C. Gauen, of Collinsville, tapped 
the gavel that called the meeting to order. Fol- 
lowing the invocation by Dr. Virgin, of the 
North Shore Baptist Church, Chicago, N. A. 
Ekstadt, of the Ekstadt Lumber Co., Orion, 
Til., rendered two vocal solos, which were 
reundly applauded. 


Presents Association with Gavel 


At this point Secretary Bryan exhibited a 
gavel, which had been presented to the asso- 
ciation by P. T. Langan, of the P. T. Langan 
Lumber Co., Cairo, Ill., veteran association 
worker, and read a letter from the donor re- 
counting the historical significance of the gift. 
According to Mr. Langan’s letter, the gavel 
was turned out of the white oak gunwale of the 
United States gunboat Essex which was sunk 
shortly after the Civil war in the Ohio River 
near Mound City, Ill. Although submerged for 
over a half century, the beauty of the wood 
had not been marred in the least. 

President Gauen next introduced John 
Claney, of Lord & Bushnell Co., who welcomed 
the members to Chicago on behalf of the Chi- 
cago retailers. Mr. Claney spoke a warm word 
for the retailers of the State and their willing- 
ness to cooperate in furthering beneficial legis 
lation at Springfield. He said that the Chicago 
dealers had always made it an established rule 
to cooperate with their downstate colleagues and 
that he was sure they would be glad to help 
out at any time, if only requested. 


The response to this welcome was made by 
Ray Durham, of Harrisburg, who was intro- 
duced as a ‘scholarly gentleman.’’? Mr. Dur- 
ham bore out his introduction by an erudite 
discussion of ideals in the lumber business. Con- 
ventions, he said, are now conducted so as to 
reflect credit on their members and association 
work is no longer looked on with suspicion by 
the government. He praised the program that 
had been arranged for this year’s meeting and 
urged the members to enter into the meeting 
with vigor. 

President’s Address 

President Gauen opened his annual address 
by likening the association to a young man in 
the prime of life, ‘‘full of vim and energy.’’ 
The last year, he said, had been one of unusual 
activity and noteworthy for the fact that it 
had seen a great development in the field of 
‘‘codperative competition’’ which is ‘‘strength- 


NotE—A report of the Friday or con- 
cluding session of the annual convention 
of the Illinois Lumber & Material Deal- 
ers’ Association will appear in the Feb. 
20 issue of the AMERICAN LUMBERMAN.— 
Epitor. 





ening the whole business fabric of the nation.’’ 
Employer and employee in all lines of business 
have come to realize that they can work better 
tegether than by pulling apart. 

Launching into some of the problems now 
confronting the industry, President Gauen 
declared that the material retailers’ real com- 
petitor is not the supply yard across the street 
but the luxury field. In pointing out the extent 
to which the instalment selling idea has per- 
meated business and suggesting means by which 
its effects may be offset by the lumber and 
material dealer, he said: 

The public has received money, wages and 
salaries in the last year amounting to $34,800,- 
000,000. Wages and salaries are now about 58 
percent of the national income. Luxuries seem 
to be getting the lion’s share although home has 
a more fundamental, more universal, appeal than 
any of the luxuries. Shelter is an absolute neces- 
sity, and there is ingrained in every man and 
woman the desire for comfort and security, reputa- 
tion and position which is enjoyed to the fullest 
ecg only by those who actually own their own 
1ome, 

Think of any other article that is sold at retail 





J. W. 


MACKEMER, 
Peoria, Ill. ; 
Elected President 


A. C. GAUEN, 
Collinsville, Il. ; 
Retiring President 


and you will reach the conclusion that there are 
greater possibilities to sell building materials, pro- 
vided of course it is possible for the seller to 
translate it into terms of what can be done with it. 
There is nothing more interesting to the prospec- 
tive customer than the fun of working out a future 
home, or the farmer to plan a modern barn, or the 
suburbanite to lay out a plan for poultry houses 
and so on down the line. The customer is sub- 
ject to more thrills than in any thing else sold at 
retail. 
Imagination Necessary in Salesmanship 


We must be able to use our imagination to be 
successful salesman, to play upon the imagination 
of the prospective customer. When we are able 
to do this the quality of our salesmanship is such 
that we are able to make sales at a respectable 
profit. Producers of luxuries, realizing that they 
have not an established stable demand for their 
commodities have set out actually to sell what 
they have to offer. They have advertised not only 
locally but nationally. They have advertised per- 
sistently. Let us advertise the own-your-home 
idea. Advertise, make America the world’s first 
100 percent nation of homes. 

Savings banks of the country show deposits of 
$23,134,000,000, a gain of nearly $2,000,000,- 
000 in a year. There are 43,850,127 depositors. 
These figures represent but a part of the actual 
yearly savings of the people. Five billions of new 
securties are absorbed each year; a large part of 
this used in building, financing, and additional 
amounts will be invested, if we use the proper 
methods of attracting capital through better ad- 
vertising and salesmanship. 


Agriculture on the Upgrade 


Reviewing the business outlook, President 
Gauen asserted the belief that agriculture has 


recovered from the depression of the last five 
years and that improving conditions in this 
field from now on, barring any industrial de. 
pression, will be reflected in a great buying 
movement. In this connection, he said: 


Notwithstanding the fact that grain crops are 
officially estimated at $708,000,000 less than q 
year ago, the purchasing power of the farmers thig 
year should astound the country. In fact, the 
biggest buying market since 1920 is now appear. 
ing. The farmers’ income is actually larger thap 
at any time in the last five years, and a period 
of continued prosperity is to be seen for severa} 
years yet to come. 

Our total cultivated crop production is estimate 
at $9,615,000,000 against $10,162,000,000 a year 
ago. The deficit of $447,000,000 was principally 
caused by wheat, cotton and oats. The official estj- 
mate goes still further and separates the grain 
crops from all others, making for these a _ tota} 
value on Dec. 1 of $3,810,713,000 compared with 
$4,518,716,000 the year before, the principal deficit 
being in corn and amounting to $314,238,000. If 
taken without any analysis, these figures would 
justify a highly pessimistic interpretation. 

About 80 percent of the corn crop is fed on 
the farms, and therefore is raw material for anima] 
products. On Dec. 1, 1924, cash corn was $1.09 
a bushel, and the average price of hogs was 
$8.50 per hundred pounds. On the usual basis 
off 11 bushels of corn to 100 pounds of live pork, 
the farmers were feeding at a loss. On Dee. 1, 
1925, cash corn was worth 66 cents and _ hogs 
$11.15 a hundred pounds. The same ratio of 
11 to 1 would mean $7.26 worth of corn in a hog 
selling for $11.15 or more than a dollar a bushel, 

Sheep and lambs are somewhat higher than last 
year, and their numbers have increased. Cattle 
also show an improvement, and there are as many 
as a year ago. The corn belt farmers surely are 
getting good prices for their corn when sold in 
animal products. 

Our corn crop is large enough for all needs, but 
when sold as grain is relatively cheap. Ever since 
last July, when appeared the failure of the winter 
wheat crop, it has been pointed out that our 
wheat market must be on a domestic basis. That 
fact is beginning to appear now. Advances in the 
wheat market are likely to have an effect upon 
corn, and it is not at all improbable that before 
spring corn will sell even higher than now. 

Agriculture has traveled a cycle of five years’ 
duration, and is now on the upgrade. Unless some 
unforeseen industrial depression occurs, it is likely 
to continue upward for some time to come. As 
the rural population consumes 40 percent of our 
production, the stage is set for a great buying 
movement to make up for the unfilled needs of the 
past five years. 


Tax on Forest Lands Should Be Removed 


Mr. Gauen feels that surveys of the business 
outlook have stressed too much the war shortage 
and not enough the rising tide of prosperity 
and the tendency to improve the standard of 
living, and he believes the latter factor is, pro- 
ducing a nation-wide wave of rebuilding that 
will not be satisfied for some years to come. 

The relation of taxation to the lumber in 
dustry came in for careful consideration at the 
hands of the president. The criminal error 
of the politician in dealing with problems of 
the forest, he said, was in regarding the forests 
as a mine, and only in the last few years have 
the public and the lumber industry come to 
look on the forests as capable of being re- 
produced like any other crop. The responsibility 
for the nation’s shortsighted policy respecting 
the forests, he laid at the door of Congress and 
the State legislatures, saying: 

It has often been pointed out that our national 
tax problem is far more local than Federal. ‘The 
State, municipal and county taxes will soon. be 
more than twice the Federal burden. The problem 
of reforestation is a State problem, and the State 
politicians are desperately put to it to raise the 
wind. They tax the sapling as it grows. Before 
it becomes a marketable tree, it has paid an in- 
creasing State levy until it might almost be said 
that it would be cheaper to go into the market 
and buy a log from some Canadian producer. 

To replant the trees, to make the forests tr 
productive, is a public service of the highest char 
acter. But the State taxing bodies do their idiotic 
best to strangle that promising infant at birth. | 

But it is only fair to place the responsibility 
where is originally belongs. Congress and the State 
legislatures should do the explaining. 

A united effort should be made to encourage 
reforestation through a plan of taking off all taxes 
on lands used for this most necessary purpose. 


Tax Reduction Reduces Overhead 
Commenting on the administration’s tax T 
duction bill, President Gauen pointed out that 
the public as well as business would benefit by 
the reduction, as taxes are generally shifte 
to the ultimate consumer, but he predicted that 
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lans to Follow Good Year With a Better One 


the proposed reduction would lighten the over- 
head in business and thus relieve the business 
man of the heavy burden he has been carrying. 
Briefly summarizing association activities 
during the last year, President Gauen said: 


During the last year our association has devel- 
oped the district plan of organization more thor- 

bly. 

(Fe have increased our membership, we_ have 
taken part in the activities of the National Retail 
Lumber Dealers’ Association in its program for 
petter cost accounting. We have helped to de- 
yelop a better understanding of standardization 
of lumber sizes so that the rights of the retailer 
have not been abrogated and lost sight of. 

We are realizing that “grade marking” is a 
modern thought and tends for the betterment of 
the retailer, and are developing the idea. 

We must line up with these movements or we 
will be standing still and letting the train of 
progress go by. 

The president closed his address with a word 
of praise for his fellow officers, Secretary 
Bryan, Field Secretary Joyce and the various 
district secretaries and presidents, who by their 
faithful service have been largely instrumental 
in making the year a success. His final words 
were to congratulate the members of the South- 
ern Illinois Lumber Dealers’ Association for 
merging with the State body and to express the 
hope that the membership of the latter might 
be made a 100 percent organization of building 
material dealers of Illinois. 


Secretary’s Report 

That 1925 was one of the most successful 
years in the history of the association was the 
fact of paramount importance to be gleaned 
from Secretary Bryan’s report which reviewed 
all major accomplishments of the year. He 
said: 

The twelve months that have elapsed since our 
1925 convention has been an active and productive 
period for this association and its members. I 
can truthfully assure you that real results have 
been obtained and that a large number of our 
members, those who have used the association, will 
vouch for my statement. You will recall that when 
you met in convention one year ago, we had just 
gotten under way and into working order our 
district plan of organization. This division of the 
State into districts with a chairman and a secre- 
tary in charge of each of the nine divisions has 
enabled your officers to systematize the work and 
give more of direct and efficient service. 

During the year we have held twenty district 
meetings. Generally, these meetings have been suc- 
cessful and productive of good results, the attend- 
ance on the average being from forty to fifty 
dealers. The programs have been practical with 
no frills, and the subjects considered embraced 
everyday problems of retail dealers. The nine 
chairmen and their secretaries have been active in 
organizing and conducting all of these meetings. 
They have rendered a high type of service. 

About one hundred local and zone meetings have 
been held during the year. There are more than 
twenty local clubs in the State and most of them 
are functioning actively. While they are ‘separate 
and distinct from the State organization, yet we 
have helped in evéry way possible with their meet- 
Ings and given them all the assistance we could. 
These clubs are doing a splendid work in cultivat- 
ing and extending the acquaintance of their mem- 
bers, creating more of neighborly feeling and 
building up better business ethics in the various 
communities. About half of these clubs hold regu 
lar monthly meetings, others meet bi-monthly, and 
afew quarterly. Six of them have been organized 
during the last year. 
it has been demonstrated forcefully that the 
district plan of organization has many advantages 
over the plan in use by this association hereto- 
fore. The election of directors by districts to be 
approved by the State convention creates more of 
ocal interest and is an aid to greater activity in 
every part of the State. Tomorrow at noon the 
district chairmen and secretaries will meet at 
luncheon with the board of directors to consider a 
Systematic plan of work for the coming year. 
When the details of this plan are worked out, pub- 
licity will be given through the association monthly 
news letter so that all of our members may fully 
understand the 1926 program. 


Credit and Collection Work Bears Fruit 


You will recall that one of the activities of the 
association during 1924 was the consideration of 
credits and collections and that at the 1925 con- 
vention a committee of twenty-seven, representing 
ef part of the State, recommended to the mem- 
199, some essentials along this line. The work of 

24 bore good fruit during 1925. A large number 
¢ our members gave closer attention to credits and 
i collection of accounts with the result that 

Toughout the State there has been a marked de- 
ne in the volume of accounts carried and in 

€ matter of agreeing upon definite time for 
Payment when the sale of material is made. This 


one activity has been so beneficial to the industry 
that it alone could be considered an outstanding 
year’s work. 

There is one important subject that we seem 
always to have with us. It is like the good book 
says of the poor—‘‘They are always here.’ That 
is the State lien law. It has been highly beneficial 
to the building industry, to people of limited means 
who want to own homes, and a real protection to 
the dealers who furnish building materials for 
homes. 

At the last session of the legislature that law 
was again attacked. A bill was introduced pro- 
posing to amend the law, and had that bill been 
successful in the State legislature, it would have 
taken away from you gentlemen the real protection 
the law now gives you and would have been a 
severe blow to the building industry in Illinois. 
Your State association, by its officers and its legis- 
lative committee, opposed the passage of the bill 
to amend the lien law. Your officers and legisla- 
tive committee with the association attorney ap- 
peared before the judiciary committee of the 
house of representatives at Springfield in May. 
Members of the committee had fortified themselves 
with facts and reliable information which was 
presented to the legislative committee and after 
the bill was thoroughly discussed, the house ju- 
diciary committee voted against the bill. 

There is now a movement under way to frame a 
uniform model lien law, under the direction of the 
United States Department of Commerce, with the 
recommendation that it be adopted by all the 
States. Your officers are keeping in close touch 
with this movement and doing everything possible 
to guard your interests. James B. Wescott, 
association attorney, will appear before this con- 
vention and explain to you fully and in detail the 
movement for a uniform lien law and the status 
of the matter at this time. I hope you will all 
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RAY DURHAM, 
Harrisburg III. ; 
Elected Vice President 
of Association 


JAMES F. BRYAN, 
Chicago ; 


Secretary, Reviewed 
Successful Year 


be present Friday afternoon to hear Mr. Wescott 
on this most important matter. 


Interest in Home Building Stimulated 

The association has been active in aiding our 
membership to increase interest in home building 
and home owning. Your officers and directors be- 
lieve this is an important part of our work and 
that we ought to be very industrious along that 
line. During the year the secretary has delivered 
twenty-eight addresses on the subject of “Home 
Building and Home Owning” in response to re- 
quests from our members in various localities where 
this talk has been given before Chambers of Com- 
merce, Rotary, Kiwanis, Lions, and Optimists 
Clubs. We could not accept all of the invitations 
for this talk because of a pressure of other work, 
but when possible, the secretary has used his best 
efforts to assist our membership in promulgating 
home-owning sentiment and to interest other busi- 
ness lines in this highly important subject. 


At the last meeting of the Southern Illinois 
Lumber Dealers’ Association, it was decided by the 
members of that organization to merge their asso- 
ciation with the Illinois Lumber & Material Deal- 
ers’ Association. So adjournment at the close of 
that convention was with the understanding that 
the Southern Illinois and the State associations 
would be merged into one. The Southern Illinois 
has a wonderfully good record. It has accomplished 
much‘ for dealers in that part of the State, fully 
justifying the vision of the charter members who 
formed the organization something like thirty years 
ago. We can all extend congratulations to the 
men who have been prominent in the Southern IIli- 
nois association. Their splendid history and their 
accomplishments must be credited to that organiza- 
tion of retail dealers. Illinois will now be known 
as a State with but one organization. We are 
hopeful that all dealers throughout the State will 


rally to the support of the merged association and 
contribute to its upbuilding and development. 

In the administration of the affairs of our State 
association, officers and directors have tried to 
keep in mind the entire State. We have used our 
best efforts to serve all the dealers in every part 
of Illinois and to be helpful to the building in- 
dustry. Committees have been named with a view 
of having them geographically distributed in an 
equitable way. This present convention program, 
with its committees, represents every part of the 
State of Illinois from Rockford to Cairo and from 
the Mississippi to the Wabash. Those taking 
part in the program and members of the various 
committees represent fifty-eight of the one hun- 
dred and two counties in Illinois, and all sections 
have equal representation in chairmanships of com- 
mittees and leaderships in the convention discus- 
sions. We believe this is rightfully so, and en- 
tirely proper. This is a State organization and 
every corner of the State, every one of the one 
hundred and two counties, must be given close 
attention, the best service possible, and have equal 
representation along with taxation. 


Membership Gains Gratifying 


The association has gained in membership since 
the last convention. During the year the names 
of eighty-nine new members have been placed upon 
our rolls. A half dozen have withdrawn, and it 
has been necessary to drop about thirty for non- 
payment of dues. This leaves the net membership 
at this time 740, which is a substantial gain over 
one year ago, There are in the State, outside of 
Chicago and exclusive of the farmers’ elevator 
yards, about 1,100 dealers. About seventy-five 
of these are very small in their volume of business, 
being really side lines to other business. We can 
safely say that there are one thousand dealers 
in the State who ought to be members of the State 
association. Two hundred and sixty are outside 
the fold, receiving substantial benefits from the 
activities of the organization, but not contributing 
to its support, either in effort, time, or money. 
We are hopeful that these 260 will line up with 
the 740 within the next year or so, thus makin 
the strongest State organization in the Unite 
States. We now rank high, being third among the 
State organizations in percentage of dealers who 
are members. 


Dues Schedule Generously Received 

The new dues schedule adopte@ by the members 
at the 1925 convention has been very generously 
received by our membership. While, perhaps, all 
have not fully complied with the new schedule, yet 
there has been a very gratifying increase all along 
the line. This increase in dues and the general 
response of our members have kept the association 
in a satisfactory financial condition. Your officers 
and board of directors have met all bills promptly 
the first of each month. There is no indebtedness 
against the association. Monthly reports of the 
financial condition of the organization are sub- 
mitted to all officers and members of the board of 
directors so that they are advised all the time 
exactly how we stand in a financial way. John M. 
Lyon, chairman of the auditing committee, will 
submit to you the secretary’s annual report which 
has been audited by Wolf & Co., certified account- 
ants. 

During the year the secretary has attended sev- 
enty-eight meetings and talked at each of them. 
About fifty of these have been meetings of dealers ; 
others were talks on “Home Building and Home 
Owning.” He has visited in their yards and offices 
abqut two hundred dealers and held various con- 
ferences in different parts of the State. 

In the remainder of his report, Secretary 
Bryan summarized the work of his office and 
the various departments and bestowed liberal 
praise on the officers, directors, ladies’ auxiliary 
and all who had codperated in any manner to 
make the last year a success. He stated that the 
work of the association had broadened so much 
that it might be desirable to increase the of- 
fice foree and employ another field man to 
work among the dealers. The traffic bureau, 
plan service and legal department have fune- 
tioned at a high point of efficiency, he said, 
and have accomplished significant results. The 
report closed with an eloquent tribute to Presi- 
dent Gauen, who, the secretary asserted, had 
always been willing to codperate with him in 
every work he had undertaken for the good of 
the association. 


Report of Field Secretary 


The report of Field Secretary W. G. Joyce, 
of East St. Louis, Mo., was a clever piece of 
work. Instead of reviewing his efforts in a mat- 
ter of fact manner, Mr. Joyce sketched, in an 
ironical vein, some typical retailers with whom 
he comes in contact. These he classed under 
six heads: (1) The apostle of brotherly love, 
who offers certain inducements to prospective 
customers in order to lighten the work of his 
competitor; (2) the philanthropist, who feels 
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it is his duty to sell as much building material 
as possible regardless of whether or not he will 
ever be paid for it; (3) efficient Eddie, who con- 
ducts his business without regard for overhead; 
(4) the lone wolf, who does not believe in asso- 
ciation activity or codperating with his com- 
petitor; (5) old doubting Thomas, who belongs 
to the association but believes that he coul-l 
not believe his competitor under oath; (6) the 
tourist, who makes deliveries over the entire 
countryside. It is these types of dealers, Mr. 
Joyce said, that the association is attempting 
to eliminate and he deelared that the number 
of them is declining every year. If this type of 
work is pushed he believes that the Illinois as- 
sociation can be made second to none in the 
United States. ; 

Speaking for President Fred L. Lowrie, of 
the National retailers’ association, Adolph 
Pfund, the next speaker, told of the work that 
National is doing to promote coédperation among 
local groups, the State bodies, and the National 
and stressed its activities in the cost accounting, 
traffic, and lien law fields. 

Secretary Bryan read the report of the audit- 
ing committee showing the accounts of the 
secretary and treasurer to be in sound condi- 
tion. 

P. T. Langan, donor of the gavel, who had 
entered the hall a short time before, was asked 
to arise while the President thanked him for 
the gift and assured him of the deep apprecia- 
tion in which the association held this act. 


Forest Perpetuation Great Problem 


The address of A. J. Hager, of Lansing, 
Mich., Snark of the Universe, on ‘‘Hoo-Hoo 
Plans and Purposes’’ corresponded in its main 
details with that delivered before the annual 
meeting of the Southwestern Lumbermen’s As- 
sociation, which was given comprehensive treat- 
ment in the Jan. 30 issue of the AMERICAN 
LUMBERMAN. Mr. Hager compli- 
mented the association on the work 
it had done in biilding up its mem- 
bership and avowed his faith in 
association action. The failure of 
the lumber industry to operate at 
a net profit, he laid at the door of 
the retailer, whom he said has been 
doing business at too low a gross 
profit because of his failure to 
make a proper accounting of his 
costs. The greatest problem of the 
industry today, however, is the 
perpetuation of America’s timber 
supply. In this work, the lumber- 
man should take the initiative, 
preferably through some organiza- 
tion such as Hoo-Hoo, which Mr. 
Hager said is a service organization and not 
the playground of lumberdom, as frequently 
asserted. 

The closing talk of the afternoon dealt with 
the subject ‘‘How to Get More Business.’’ It 
was delivered by Craig Laine, of Chicago, who 
also has spoken at several other conventions this 
season. Mr. Laine enumerated a great many 
business aids that the retailer might adopt to 
stimulate sales and used specific examples to 
show their practicability. These ideas he as- 
serted could be found in the retailer’s trade 
journal and applied to good advantage. 


1895, 


Convention Committees 


Immediately preceding adjournment, Secre- 
tary Bryan announced the following commit- 
tees: 

Exhibits—Fred C. Wenthe, 
Holcomb, Art Risser. 

Music and entertainment—E. E. Hinchliff, chair- 
man; John M, Lyon, A. F. Hunter. 

Resolutions—Carlos Lyon, chairman; Charles 
Hooton, A. B. Bradish, John Lew, Ned Langan, 
0. J. Conner. 

_Banquet—Ray Durham, chairman; John Bruso, 
William E. McKee, Albert Potter, Rolla M. Treece, 
H. C. Harbaugh, Fred A. Miller, L. H. Cleveland, 
Ike Hill, H. H. Gunther, J. L. DuPlain. 

Program—W. W. Tilden, chairman; Joseph J. 
Springman, Fred M. Faber, 


Hotel and reception—George F. Colton, chair- 


chairman; A. H. 





man; William Sell, H. H. Sonneman, Omar H. 
Wright, J. F. Seitz, John M. Bryden, Charles 
Hanan, Henry Krumm, John M. Lyon, George 


Booth, P. R. Colp. 





AT CHICAGO. 





M. L. HECKER, J. P. FLANNERY, 
Champaign, Il. ; East St. Louis, I. ; 
Publicity Committee Director at Large 


Publicity—M. L. Hecker, chairman; Clarence El- 
liott, Karl N. Hager. 


Nominations—H. L. Wood, chairman; J. H. Mal- 
lonee, W. F. Weinel, D. C. Brown, C. Ruhle. 


Dance—J. P. Flannery, chairman; Val Reis, P. 
T. Branton, Charles Easterly, A. B. Archibald, F. E. 
Covalt, I. A. Roadstrom, Wm. R. Haupt, J. C. Carr, 
M. A. Saunders. 


Sergeants at arms—John PB. Brush, chairman ; 
W. M. Martin, T. A. Jewett, Harry Zeigler, Harry 
McCullough. 





At the close of the session the film, ‘‘Mon- 
archs of the Forest’’ was exhibited by the E. L. 
Bruce Co., for those who cared to remain and 
see this great panorama of the lumber industry. 





Left to right: President A. H. McKenzie; Vice President W. P. Merck; 
Secretary P. F. Ahrens, Ex-president and Director K. S. Conklin 


OFFICIALS OF THE ILLINOIS LUMBER DEALERS’ ASSOCIATION 


AT THE FIFTH ANNUAL CONVENTION HELD FEB. 26 AND 27, 
REPRODUCED FROM THE MARCH 2, 


ISSUE OF “THE TIMBERMAN” 


THURSDAY SESSION 


Secretary Bryan opened the Thursday ses- 
sion of the convention by reading a telegram 
of congratulations from President Fred L. 
Lowrie, of the National Retail Lumber Deal- 
ers’ Association. President Gauen then intro- 
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St. Charles, Il. ; 
District, Chairman 





duced R. J. McBride, head of the association’; 
traffic department, who reviewed the work of 
his department during the last year and lead 
the discussion on traffic problems. He sgaiq 
that 1925 had been a banner year from 4 
traffic standpoint, the railroads giving the 
best service in their history and hauling 4 
larger volume of commodities than any other 
vear on record. The general level of rates 
has remained approximately the same. Hear. 
ings, however, have been conducted by the 
Interstate Commerce Commission under the 
provisions of the Hoke-Smith resolution to 
determine whether or not rates on agricultura] 
commodities are too high, and at these hear. 
ings the railroads operating in western terri- 
tory have petitioned for a 5 percent increase 
in rates, he explained. Another move has 
been initiated by the carriers to increase the 
rates on wire and certain articles of hard. 
ware, and the traffic department is keeping 
in close touch with this development. Mr. Me. 
Bride closed by urging the dealers to make use 
of the traffic service of the association which 
is well equipped to handle all traffic problems, 
relating to claims, rates etc. 

A. F. Hunter, of Henry, who continued the 
discussion on this important subject, said 
that he had used the department in tracing 
cars, auditing freight bills not returned to 
shippers, and in securing adjustments on 
claims and was well satisfied with its work. 
J. W. Mackemer, of Peoria, said that making 
use of the department was the only method 
that the dealers had of learning whether they 
were paying too much on their freight bills 
and he urged members to make use of it. Mr. 
McBride interrupted the discussion at this 
point to explain that the department could be 
instrumental in securing an equitable adjust- 
ment of ‘‘balance due’’ claims on freight 
bills where the shipper had gone out of busi- 
ness and the deficiency in freight 
has been charged up against the 
dealer. J. B. Elliott, of La Salle, 
stated that the department had 
handled freight claims for his com- 
pany and that he had received 
more than his annual dues in re- 
turn. A. B. Archibald, of Cairo, 
thought it worth all it cost the 
association. 

L. R. Putman, of the Southern 
Pine Association, who was next on 
the program, sketched the need for 
popularization of lumber as a con- 
struction material. This, he averred, 
could be accomplished by @grade 
marking, which has as its main 
object the reselling of the archi- 
tect, engineer, contractor and the public on 
lumber. Grade marking serves to restore the 
confidence of the public in lumber manufae- 
tured under the American Lumber Standards 
and furnishes a constructive basis for its sale, 
was his closing thought. 


A short memorial service for members of 
the association who passed to the great be 
yond during the last year was held at this 
stage. After Secretary Bryan had read the 
names of the departed members, President 
Gauen requested that those present arise and 
stand with bowed heads as a measure of trib- 
ute to their former colleagues. During this 
period of solemnity, Miss Marie O’Leary sang 
‘‘Crossing the Bar.’’ The five who had passed 
away were: William J. Huff, of Decatur, died 
Biloxi, Miss., March 6, 1925, aged 54 years; 
Daniel D. Zimmerman, Manito, died July » 
aged 57 years; W. T. Boston, Yorkville, died 
suddenly in New York City, July 23, aged 71 
years; Edward Mathis, Morton, died Oct. 1], 
aged 47 years; Herman Christman, Wester 
velt, Oct. 5, aged 72 years. 


Reports of District Chairmen 


The reports of the district chairmen wer? 
heard next. H. C. Harbaugh, of St. Charles, 
reporting for the first district, said that three 
district meetings had been held last year. 
There are three local clubs in the district, all 
of which are functioning at a high point of 
efficiency. He suggested that the district meet: 


1895, 


ings be increased to four annually and a final 
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‘‘youndup’’ be staged to increase the associa- 
tion’s membership. 

0. 8. Hitchner, of Freeport, reporting for 
the second district, said that two district meet- 
ings had been held. He suggested that well 
defined subjects be prepared for discussion at 
future meetings of this character. 

Secretary Bryan read the report of Charles 
0. Foulke, of Macomb, chairman of the third 
district, who was unable to be present. The 
report said that there were 129 dealers in this 
district, sixty-one being members of the as- 
sociation. Past meetings had not been well or- 
anized but it was hoped that future meetings 
would be different and the association roster 
enlarged. Three clubs held five local meetings. 


A. F. Hunter, of Henry, chairman of the 
fourth district, said that there were two clubs 
jn the district that were functioning actively 
and that one of these, the LaSalle club, had 
fostered many new merchandising ideas. A 
larger percentage of the dealers in this district 
were members of the State association than any 
other district in the State. The district or- 
ganization hopes to arrange a membership cam- 
paign, promote local meetings and encourage 
visits among retailers this year. 

W. S. Harwood, of Bloomington, chairman 
of the fifth district, reported that two meet- 
ings had been held in the last year and that the 
local clubs, of which there are five, had been 
instrumental in building up the morale of deal- 
ers of that section. He thought that at least 
two meetings should be held annually, or pos- 
sibly more. 

J. D. Mitchell, of Lincoln, was unable to be 
present and his report was read by the district 
secretary. It stated that there were 142 dealers 
in the district, seventy-three of which were mem- 
bers of the association. Three successful meet- 
ings were held last year. 
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meetings in rapid succession until every dis- 
trict in the State has been covered. By fol- 
lowing this procedure, it is the belief of Mr. 
Bryan that many retailers can be acquainted 
with the benefits of the association and in- 
duced to join. 

P. T. Branton, who had been listed to speak 
on plan books as selling helps, chose to allow 
members who had made use of them speak as 
to their utility. He first called on A. N. Ham- 
mersmidt, of Elmhurst, who said that the 600 
books that his firm had used in the last three 
years had been a great help in offsetting com- 
petition and that 65 percent of the books 








builder’s mind from details of price to those 
of the appearance and arrangement of the 
home. Ed. Goedde, of East St. Louis, observed 
that the books were valuable in getting people 
started to planning for a home, many of whom 
are at loss as to how to start out. J. W. 
Mackemer, of Peoria, thought the plan book 
valuable as a ‘‘come on man’’ and asserted 
that it often leads to the sale of a more ex- 
pensive house than the prospective builder 
had originally planned to erect. The value 
of the book in the estimation of Charles 
Reitsch, of Rockford, lies in the fact that ‘‘it 
sells the finished job.’’ 

‘*How National Advertising Has Painted a 
New Picture of the Retail Business,’’ was the 
subject of an interesting address by -Austin 
H. Black, of the California White & Sugar 
Pine Manufacturers’ Association. National 
advertising, Mr. Black asserted, has changed 
the general conception of the home from a 
mere*shelter to a place of comfort, beauty 
and attractiveness. The cost of the national 
advertising campaigns engaged in by some of 
the large manufacturing groups is incidental 
compared with the cost of the lumber and 
other charges connected with its distribution 
he asserted. The highest assessment made by 
any association for advertising purposes, he 
said, was 50 cents a thousand feet, while 
that of his own association was but seven 
cents a thousand. In closing he urged the 
dealers to keep their yards, offices and stock 
in nice shape so that the effects of this ad- 
vertising. campaign to extol the beauty of 
woods would be in no way nullified. 


Advantages of Cost Accounting System 

Cost accounting in the lumber business was 
the subject of an address by Harry Colman, 
accountant. Using charts prepared from 
studies made in various cities of this section 





Left to right: A. H. McKenzie, ex-president Illinois Lumber Dealers’ Association; K. S. Conklin, ex-president Illinois Lumber Dealers’ Association; 
P, F. Ahrens, secretary Illinois Lumber Dealers’ Association; W. G. Hollis, secretary Northwestern Lumbermen’s Association; A. J. Neimeyer, 
president A. J. Neimeyer Lumber Co.; Edward Hines, president Edward Hines Lumber Co.; L. L. Barth, vice president Edward Hines Lumber 
Co.; E. E. Hooper, Secretary Lumbermen’s Association of Chicago 
SOME OF THE OLD TIMERS AT THE ILLINOIS LUMBER DEALERS’ ASSOCIATION CONVENTION TWENTY-NINE YEARS AGO, REPRO- 
DUCED FROM THE FEB. 13, 1897, ISSUE OF THE “NORTHWESTERN LUMBERMAN” 


John B. Bruso, of Collinsville, reporting for 
the seventh district, stated that two meetings 
had been held and that both had been well at- 
tended. He referred to the excellent work being 
done by the Cahokia Lumbermen’s Club and 
expressed the hope that this year the association 
would be made so valuable that non-members 
would have no choice but to join. 

Art Risser, of Paris, who hails from the 
eighth district, said that three district meetings 
had been held with noteworthy success. The 
district was so large that the proposal had been 
made to divide it into three zones, and that on 
vote of the membership three cities had been 
selected as most convenient for the meetings. 


A. J. Guerratez, of Du Quoin, chairman of 
the ninth distriet, was not present and his re- 
port was read. The membership in this district 
has doubled since 1924, now standing at sixty- 
seven while there are 119 dealers in the dis- 
trict. There are no local clubs but it is hoped 
that some will be organized this year. 


Secretary Announces Drive 


A fitting conclusion to these reports was 
offered by Secretary Bryan who announced 
that the directors had planned a great drive 
Which would begin some time in March. The 
Plan for the campaign, as explained by the 
secretary, includes several local meetings in 
the various districts at which the president of 
the association and all district officers will be 
required to be present, followed by district 


fsed in 1925 had been instrumental in promot- 
ing sales. J. J. Springman, of Alton, who has 
been using the plan books for several years, 
also found that they were an excellent means 
of eliminating the competitive feature in busi- 
ness, largely because they turn the prospective 
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of the country to illustrate his points, Mr. 
Colman showed how gross profits are tapering, 
expenses increasing and net profits shrinking 
and he offered the cost accounting system 
as the only means for correcting this situation. 

E. E. Hinehliff, of Galesburg, who was the 
first speaker in the ensuing discussion, said that 
he had found the cost accounting method a very 
satisfactory means of keeping traek of inven- 
tories, since it prevents stocking up on slow 
moving items. I. N. R. Beatty, of Morris, en- 
dorsed the idea by saying that it enables the 
dealer to learn what he is making on his invest- 
ment and every other detail of the business is 
second to that factor. He said that his ideas 
of the cost of doing business had undergone 
considerable alteration since installing a cost 
accounting system and that he was now con- 
vinced it ranged from $9 to $11 a thousand feet. 
The retailer should know his costs monthly and 
this the system does. 

H. L. Wood, chairman of the nominating com- 
mittee read the report on nominations, and on 
a unanimous vote Secretary Bryan declared the 
following officers elected: 

President—J. W. Mackemer, Peoria. 

Vice president—Ray Durham, Harrishurg. 
aa at large—James P. Flannery, East St. 

The following district chairmen, elected at 
an earlier date, were announced: 

Fifth district—Fred A. Miller, of Gibson City. 

Eighth district—Art Risser, of Paris. : 

P | a district—Rolla M. Treece, of West Frank- 
ort. 
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LADIES’ AUXILIARY 


Always a factor in the success of the annual 
meeting of the association, the Ladies’ Auxil- 
iary fairly outdid itself in hanging up new 
records at this convention. The attendance was 
by far the largest that has ever turned out for 
an annual meeting and practically every sec- 
tion of the State was represented, another rec- 
ord unparalleled in the association’s annals. 
The program this year was full of attractive 
features and moved forward without a hitch. 
Wednesday afternoon the ladies attended ‘‘The 
Miracle’’ at the Auditorium. Applications for 
tickets to this production mounted to 189 at 
the last minute and as only 150 reservations 
were made many were unable to see this great 
spectacle. Wednesday evening the directors 
met at dinner in the Marine dining room and 
discussed plans for the comic valentine party 
to be held the following afternoon. 


Thursday morning was reserved for visiting 
the exhibits and in the afternoon came the 
long heralded party. The ladies were required 
to dress in costume for this event and many 


appeared in the quaint garb of Colonial days. 
The program consisted of a series of stunts put 
on by each district. Tea was served at the con- 
clusion of the program and the ladies adjourned 
to the banquet hall. 

At the business meeting preceding the party 
the following officers were elected: 

President—Mrs. W. W. Tilden, Bloomington (re- 
elected). 


Vice president—Mrs. J. B. Bruso, of Collinsville. 
Secretary—Mrs. J. A. Bryden, of Springfield. 


Treasurer—Mrs. C. L. Schwartz, of Naperville. 


HOO-HOO BANQUET AND CONCAT 

Tuesday evening was monopolized by Hoo- 
Hoo. The festivities began at 6:30 with a 
banquet in one of the large dining rooms of 
the Edgewater Beach Hotel. Three hundred 
members and candidates of the illustrious 
brotherhood attended this function, which 
was enlivened by music furnished by the 
Hotel orchestra. There were no speeches. At 
the close of the banquet the order adjourned 





to the ballroom, where the grand concateng. 
tion was held. Forty-five timid kittens 
among them Secretary J. F. Bryan, were 
initiated into the order. In charge of this 
part of the program were C. L. Schwartz, of 
the C. L. Schwartz Lumber Co., Naperville, 
Iil., and Tom A. Moore, of the Pacific Lumber 
Agency. The concatenation was notable for 
the fact that both A. L. Hager, Snark of the 
Universe, and H. R. Isherwood, of St. Louis, 
secretary-treasurer of the order, were present 
and took a hand in unveiling the kittens’ 
eyes. 





DOMESTIC CONSUMPTION of lumber in Canada 
reached its peak in 1925. The prairie provinces 
of Manitoba, Saskatchewan, and Alberta used 
more than 100,000,000 feet of lumber during 
the year, an increase of 15,000,000 fect over 
1924. Demand for small homes due to the influx 
of farm settlers was responsible for the gain, 
Value of new building construction for all 
Canada for the first ten months of 1925 wag 
$238,324,800, an increase of $15,545,800. 


Roofer Men Increase Weights on Dressed Lumber 


Macon, Ga., Feb. 9.—A lengthy discussion of 
weights on wet lumber before the Roofer Man- 
ufacturers’ Club here today resulted in the vot- 
ing down of a proposal by B. Dixon Smith that 
the club abolish all weights and guaranties and 
the adoption of another motion that the weights 
be increased to 2,400 pounds for lumber dressed 
four sides, instead of 2,300 pounds as at pres- 
ent. 

The meeting was attended by more than a 
score of roofer manufacturers from Georgia and 
Alabama. George E. Patterson, vice president 
of the Fourth National Bank, of this city, fur- 
nished an inspiration talk on the business out- 
look—forecasting a big year. The club voted 
to have its next meeting at Hotel Dempsey in 
this city on Tuesday, March 30, instead of six 
weeks from this meeting. 

J. H. Steadman started the discussion on 
weights. He said that on one shipment that 
ran above 2,300 pounds for lumber dressed four 
sides he had been asked to make a rebate for 
over-weight. In correspondence that followed 
he was informed that the Roofer Manufactur- 
ers’ Club had adopted a schedule of weights, 
2,200 for matched and shiplap lumber and 
2,300 pounds for dressed four sides. ‘‘I didn’t 
believe it, but upon investigation I found that 
at a meeting which I failed to attend on Dec. 
9, 1924, that schedule was adopted,’’ said Mr. 
Steadman. ‘‘The schedule of weights is wrong. 
We ship lots of lumber under that weight, for 
which we get no credit. But at this season of 
the year it is impossible to get our air-dried 
lumber down to that weight.’’ 


Half of the members in attendance took part 
in the discussion, in which some hinted that 
the mills operating dry kilns ‘‘ put that over.’’ 

B. M. Johnson, of Jeffersonville, former presi- 
dent of the club, took the position that if the 
weights were changed the members would be 
penalized; that it would work out all right to 
leave it alone, though he said, ‘‘I think we are 
entitled to rebates on light stuff if we are to be 
forced to guarantee weights.’? Mr. Johnson 
suggested that it would probably suit the whole- 
salers if an average weight was fixed, or guaran- 
teed, which, he said, all of the manufacturers 
could meet. 


A. @; Alexander said that the manufacturers 
get nothing back for their light stuff. 


“*T am willing to guarantee my shipments 
will not average more than association weights, ’’ 
said W. W. Hicks. ‘‘The solution is not to 
guarantee each individual car, but an entire 
order, say ten or twenty cars.’’ 

R. H. Morris, of the North Carolina Pine 
Association, informed the members that 12-inch 
plank, dressed four sides, will weigh 200 pounds 
more than dressed the other way. He sug- 
gested a method of getting the right propor- 
tion of weights for twelve months in the year. 

At this juncture to get the matter before 


the house, B. Dixon Smith moved that the club 
abolish all weights and guaranties. The motion 
received little support and was lost. Then came 
the motion, which was adopted, to fix the 
weights at 2,200 pounds on matched and shiplap 
lumber (unchanged), and 2,400 pounds on 
dressed four sides. 

It became known during the discussion of ad- 
vertising that the club frowned upon dealing 
with retailers, preferring to make all sales to 





Working With Wood 


How good it is to stand before the 
bench with a tool in my hand and then 
saw and cut, plane, shave, carve, put in a 
peg, file, twist and turn the strong, fine 
stuff, which resists yet yields—soft, 
smooth wood, as soft to my fingers as 
fairy flesh; the rosy bodies or brown 
limbs of our wood-nymphs which the 
hatchet has stripped of their robe. There 
is no pleasure like the accurate hand, the 
clever big fingers which can turn out the 
most fragile works of art, no pleasure 
which rules over the forces of the world, 
and writes the ordered caprices of its 
rich imagination on wood, iron, and 
stone. . . . To serve my art the elves 
of the sap push out the fair limbs of the 
trees, lengthen and fatten them until they 
are polished fit for my caresses. My 
hands are docile workmen, directed by 
their foreman, my old brain here, and he 
plays the game as I like it, for is he not 
my servant, too? 


—Romain Rolland, in The Burgendian. 











wholesalers. In this connection B. Dixon Smith 
suggested that advertising which now reads, 
‘Buy ’em by carlots,’’ should be changed to 
‘*Buy ’em by trainloads.’’ The club, however, 
voted to have the advertising committee make 
such changes as are deemed necessary, which 
will probably include the elimination of the 
suggestion, ‘‘Buy ’em by carlots,’’ for that is 
the only way club members sell, and the inser- 
tion of the phrase ‘‘standard lengths’’ in the 
advertising. 

The club voted to operate on ‘‘standard 
lengths.’’ Some mill owners, however, reported 
that in cutting larger sizes they produced some 
lumber 18 and 20 feet in length, which is above 
standard. 

George E. Patterson, vice president of the 


Fourth National Bank, was introduced at this 
juncture. 

The business outlook for 1926 is good, said Mr. 
Patterson. The entire business world, financial 
and industrial, has directed its attention to the 
South, to the very community in which you men 
operate. Never has there been a time in which the 
whole nation was so much interested in this sec- 
tion. 

It’s a great mistake for any organization or any 
community to say anything adverse to the develop- 
ment of any section. We should look with favor 
upon the developments that are being made in Flor- 
ida and not try to stop or check that development, 
for that which helps Florida will help Georgia. 
The inflation in Florida has stopped. Speculation 
has been checked ; investors have got to be shown 
where they can make a reasonable return on their 
investment. That means a sounder business con- 
dition. But the development of Florida is going to 
continue. You men in the lumber field are going 
to enjoy good business in Florida for years to 
come. 


The members heard several letters read, one 
of which bore on the Florida situation and of 
the efforts there to open up business for Georgia 
and Alabama roofers. 

‘¢They know that some unfairness has been 
shown in issuing permits,’’ said C. R. Mason, 
who attended a recent hearing in Florida, ‘‘and 
they are doing their best, I believe, to correct 
that situation.’’ 


One of the letters showed that the railroads 
were accepting long haul shipments to Florida, 
in preference to the closer material, which the 
members also are investigating. 


C. B. King, president, paid a tribute to J. F. 
Alexander, whose recent death was reported in 
these columns, and appointed a committee to 
draft a memorial to the family. 


The matter of railroad tariffs, fixing 4 pounds 
to the foot as the weight of lumber, though 
actual weights per thousand feet oftentimes 
were as low as 3,100 pounds, was taken up for 
discussion. President King was authorized to 
appear before the Southern Weighing and In- 
spection Bureau, in Atlanta, or go to the Public 
Service Commission, if necessary, to obtain ad- 
justment of this situation, which the club mem- 
bers declared to be grossly unfair. Several in- 
stances where such charges were made, were 
mentioned by club members. 

Attention was called to the fact that a pat- 
ent is pending on a device to be attached to trim 
saws, whereby lumber may be stamped on the 
end, so that purchasers can quickly identify it. 





THE UNITED States bought $50,000,000 of 
lumber from Canada for building purposes @ 
the first six months of 1925. This was 88 per: 
cent of the value of all the lumber shipped out 
by the Dominion in this period. The United 
Kingdom ranked as the second highest lumber 
purchaser buying lumber valued at $8,405,998 
while other countries bought $3,633,632. 
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Separate Functions of State Association and Knot Hole Club 
Outlined at Cornhusker Annual—Insurance Progress Reviewed 


OmaHA, NEB., Feb. 10.—With a registra- 
tio of dealers and others numbering up to 
noon today over five hundred, and more ar- 
riving hourly, the joint annual convention of 
the Nebraska Lumber Dealers’ Association 
and the Knot Hole Club started off auspi- 
ciously this afternoon, and will continue 
through tomorrow and Friday. Both in at- 
tendance and interest of the program, the 
convention promises to be fully up to, if it 
does not exceed, that of any recent year. 
The sessions are being held in the Castle 
Hotel. 

As usual the famous Higgins Six was on 
hand to furnish the music. This organiza- 
tion is a high-class orchestra made up of six 
talented members of the family of M. J. Hig- 
gins, of Higgins & Coufal, lumber retailers 
at Schuyler, Neb. The mass singing of popu- 
jar melodies was led by ‘‘G. §&.,’’ better 
known to thousands of radio listeners as Gus 
Swanson, announcer for Station WOAW, 
Omaha. 

Address of the President 


The first address on the program was that 
of the president, R. T. Schlueter, of Kenesaw. 
He prefaced his talk with the statement that 
he was going to make a few observations con- 
cerning the future of the Nebraska Lumber 
Dealers’ Association, having after careful 
consideration come to the conclusion that the 
time was opportune for so doing. 

I have often thought, said President Schlueter, 
that there were many lines of activity which the 
association might well have undertaken that would 
have been of great benefit to the organization, the 
dealers, the wholesalers and to our own cus- 
tomers. 

Happily the district work has been taken up by 
the Knot Hole Club. Possibly this separation of 
the two organizations may not have been neces- 
sary, but the opinion of practically everyone 
familiar with the situation is that this is the most 
feasible way of handling it. It is unfortunate that 
it is necessary to keep up the two organizations, 
for there is some duplication of expense, to which 
we all contribute. However, if we are sensible 
about this matter we can readily see that this 
extra cost is not excessive, and the best thing 
for each of us is to forget it and appreciate the 
good of each organization. I know that the direc- 
tors of the association recognize that the Knot 
Hole Club represents an extremely important co- 
operative work. We are pleased with its success 
and feel that it has now become firmly established, 
and that in the districts where it has not yet 
become fully organized it will be so in a very short 
time. In the better organized districts, dealers 
almost without exception recognize its absolute 
necessity and its signal success. It is going to 
prove more necessary and more useful every year. 
It is recognized by all of us that the lumber dealer 
has got to develop into more of a merchant, and 
these cojperative efforts are going to educate us 
dealers who are, generally speaking, mere novices 
In merchandising. If there are any dealers here 
who have not discovered the Knot Hole Club they 
had better get busy and talk with those who have, 
for they are passing up a mighty good bet. 


Defines Functions of the Association 

Now, if we are to regard the Knot Hole Club as 
being of such importance as I have attempted to 
convey, and which I believe most of you here now 
firmly feel, you may properly ask, “What, then, 
is the function of the Nebraska Lumber Dealers’ 
Association?” I am going to define some fields of 
activity, but I want it understood that these are 
Personal views and I don’t want to appear as dic- 
tating to anyone. The district work, although a 
Comparatively new undertaking, is rapidly going 
forward under the Knot Hole Club, which now is, 
and I believe should continue to be, a loose or- 
ganization that can fit the needs of the various dis- 
; cts. It should have a strongly supported cen- 
tal office, and this support should be both moral 
and financial. But the various districts should or- 
ouane along their own chosen lines, subject, how- 
ver, to the approval of the central organization. 
a Nebraska Lumber Dealers’ Association has 
tal n State work which is clearly its own. Cer- 
0 other lines of State work will of course be 
andled by the Knot Hole Club, and there never 
be any friction between them. The associa- 


Note—A report of the Friday or con- 
cluding session of the annual convention 
of the Nebraska Lumber Dealers’ Asso- 
ciation will appear in the Feb. 20 issue of 
the AMERICAN LUMBERMAN.—EDITOR. 





tion has generally maintained a legislative com- 
mittee, and since the association is an incorporated 
body and clearly represents its members, this car- 
ries considerable weight. So this important work 
naturally will be handled by the association. But 
the association will expect, and of course will re- 
ceive, the codperation and support of the Knot 
Hole Club in this activity. The present State lien 
law, which is taken for granted by all of us, is 
largely the result of the association’s activity. 
This law is worth to the lumber dealers of the 
State all that association membership ever has 
or ever will cost them. 

The insurance field is without doubt an activity 
to be handled by the association through the in- 
surance department. Under the present arrange- 
ment our insurance association is bound to be al- 
ways on firm ground and this arrangement must 
always hold. 


Mr. Schlueter then briefly referred to the 
adoption of the American Lumber Standards, 
and said: ‘‘I want to call your attention to 
the fact that the West Coast Lumbermen’s 
Association set March 15 as the effective date 
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on which 64 percent of its member mills will 
go on the new standards. Better specify 
American Lumber Standards on the next car 
you order.’’ He then called attention to the 
movement under way for the drafting of a 
uniform lien law applicable to all States, 
which has been thoroughly discussed in these 
columns in the reports of other recent conven- 
tions. 


Business Conditions and Outlook 


Speaking of conditions in general Mr. 


Schlueter said: 


If the authorities I have read and the interpre- 
tations I have put upon them are correct we may 
expect the general price level to keep slipping a 
little lower over a period of years. It may be 
claimed that this will not hold good with lumber, 
but on the other hand we had better take it for 
granted that it will. There will be periods of ad- 
vances, but we may assuredly look for continued 
lower prices. There will probably not be marked 
price changes, but a gradual decline. We should 
keep this in mind and realize that our business 
is not going to show the profits that we expected 
because of lower inventories. 

Some of the side-line people glibly talk to us 
small dealers in terms of small margins and quick 
and frequent turnover, apparently not realizing 
that this can not possibly be applied to a small 
operation where this multipled turnover can not 
be secured. Here igs where we ought to apply 





sound accounting to our business, and I believe 
that the Knot Hole Club can accomplish wonders 
for us dealers if it will conduct schools on up to- 
date cost finding methods. Most of the systems 
that have been worked out will apply only to 
large operations, but if we all get to figuring on 
this we can work out methods that we can apply. 
Then with some uniformity of accounts and pro- 
ceedings we will have a basis for comparison that 
will be mighty valuable. 


Annual Report of the Secretary 


The annual report of E. E. Hall, of Lincoln, 
secretary of the Nebraska Lumber Dealers’ 
Association, was then read by that official, as 
follows in part: 


We are glad to welcome you to this, the thirty- 
sixth annual convention of the Nebraska Lumber 
Dealers’ Association, and we are also glad to meet 
for the second time in session with the Knot Hole 
Club. The codperation between the two organiza- 
tions has been of the most friendly and helpful 
kind, and we bespeak for both your continued and 
loyal support. 


Trade Prospects Continually Brightening 


Coming to the conditions which surround the re- 
tail trade in our State, we note that the prospects 
are continually growing brighter, and the indica- 
tions for a satisfactory trade in 1926 are better 
than they have been since 1920. We believe that 
during the current year the retailer in the smaller 
towns will receive a greater share of the prosperity 
which his brother in the larger towns and cities 
has been enjoying, and that under favorable crop 
conditions he will experience a more satisfactory 
return for his time, effort and capital than for 
the five years past. 

Many eliminations and consolidations have taken 
place during the last year, and we believe that this 
trend will continue, and will be a decided advan- 
tage to the trade as a whole. There is no question 
that the retail business in many towns has in the 
past been seriously overdone, and these changes 
will add to the prosperity of the trade in general. 

As a result of the prospects of a larger prosper- 
ity along commercial lines, the catalog houses have 
shown a renewed activity, some of them going so 
far as to assist in financing the prospective builder, 
and this move on their part can best be met by the 
increased use of the building and loan associations, 
which offer a better and nearly always a cheaper 
plan in the long run. Let each local dealer get 
closer to these building and loan companies, and 
see that his customers make a larger use of them. 
During the year some of our direct shippers have 
made renewed efforts to extend their trade by at- 
tempting to secure a wider range of commodities 
which might be included in mixed shipments, but 
the railway commission has denied their appeal. 

The hand of death has again fallen heavily upon 
our association, and the passing of George W. Bg- 
gleston, jr., of Palmyra; R. M. Trumbull, of Hil- 
dreth; R. S. Proudfit, of Lincoln ; W. H. DeBolt, of 
Deshler, and Paul Cosandier, of Lincoln, leaves a 
vacancy in the familiar faces at our meeting, and 
among the membership of our association, which 
will be sorely felt, and to their families and their 
host of friends we extend the sincere sympathy of 
the association and its individual members, as well 
as the lumber fraternity at large. 


The report of Secretary Hall was followed 
by that of Treasurer C. R. Judkins, of Upland, 
which showed the financial affairs of the asso- 
ciation to be in healthy condition, with a sat- 
isfactory cash balance in the treasury. 

C. E. Byers, of Hastings, then made an in- 
teresting report of the annual meeting of the 
national retailers’ convention held in Wash- 
ington, D. C., last October. 


Tells of Knot Hole Club Activities 


The next speaker was H. E. Dole, of 
Beatrice, secretary of the Knot Hole Club, 
who told what that organization has accom- 
plished during the last year and something 
of the plans for the future. Mr. Dole said 
that in his work of visiting lumbermen, and 
organizing groups in the State, he had driven 
11,000 miles. 

I find that lumber retailers have a great deal in 
common, said Mr. Dole, and by getting them to- 
gether in group meetings, around a table with 
something to eat thereon, and discussing the things 
that come up in their everyday business life a good 
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deal of good is accomplished. At these meetings 
we have discussed such matters as yard stocks, 
condition in which lumber is received, costs of de- 
livery, credits and collections, plan service, and 
others. If we are going to continue in business we 
have got to be real merchants, and not mere store- 
keepers. 


Tells of Special Poultry Train 


The convention then listened to a talk by 
F. A. Good, of Lincoln, on su unusual 
but very interesting subject which, as he 
showed, ‘‘ties in’’ very closely with the retail 
lumber business. To Mr. Good belongs the 
credit of having conceived and promoted the 
idea of a special poultry train to boost the 
cause of better poultry and more eggs. Con- 
ferences between Mr. Good and officials of the 
State Agricultural College and of the Burling- 
ton railroad resulted in the acceptance of the 
idea, and as a result the Burlington Poultry 
Special, probably consisting of nine cars, will 
leave Lincoln on the morning of March 1, and 
will cover the two thousand miles of Burling- 
ton track in the State, making stops at 86 
points, in 65 counties. After pointing out 
how increasing the egg yield will contribute 
to the prosperity of the poultry raisers and 
of the State at large, Mr. Good said: 


No business in rural communities is a better 
barometer of rural prosperity than trade at the 
local lumber yard. Food and shelter are prime ne- 
cessities. In a large way the farmer produces the 
food and the lumber merchant the shelter, and as 
a free people develop they become more fastidious 
in the matter of food, and more appreciative in 
the matter of shelter. As relates to farm equip- 
ment and live stock; shelter is largely a matter of 
dollars and cents—of whether it will pay to build 
a crib, a shed, a barn, a poultry house. 


A particular object lesson that this poultry spe- 
cial will set forth, will be that it will and does 
pay to house and care for poultry properly. A 
long and careful study has developed a type of 
brooder house that is “par excellent’; smaller ones 
are more expensive per chick, and larger ones are 
subject to bunching the brood. Two of these, full 
sized and occupied brooder houses, will be mounted 
on a special flat car and made easily accessible for 
the inspection of the visitors to the train. These 
brooder houses are readily altered to constitute a 
house with roosts, after the chicks have outgrown 
their mothering service. 


There will be plans shown and available in pam- 
phiet and blue print form for the building of col- 
ony houses. It will be interesting for everyone, in- 
cluding the lumberman, to know that first-class 
colony house accommodations may be provided for 
poultry, in groups of about 100 hens, at an ex- 
pense of approximately $3.50 per hen. This might 
appear a rather large sum but its terror is quite 
gone when we find that if each hen occupying these 
modern apartments will do six eggs better in the 
course of 365 days, then the interest on the in- 
vestment will be quite cared for; as a matter of 
fact the egg output is quite apt to double, and a 
new interest, a new joy comes into the lives of the 
owner of the flock—yes, into the lives of the very 
flock itself. 

Now, ‘‘What can the lumberman get out of the 
poultry train?’ Well, he can get a lot of informa- 
tion that should put him in sympathetic accord 
with his whole community. He can make himself 
and his yard a center of interesting activity on 
“Poultry Day,” and in the matter of preparation 
for the event. Whether the train stops at his 
town or not he can and should build a complete 
brooder house and place it on exhibition. He can 
be so concerned about the big event that his enthu- 
siasm will infect others—he can appreciate that if 
the State University, the Burlington railroad, and 
his community are all at one time so thoroughly in- 
terested in one common “prosperity idea,’ he him- 
self should fairly ooze hospitality to them all, in- 
cluding the chickens too! 


THURSDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 


OmaAHA, Nes., Feb. 11——The Thursday fore- 
noon session was devoted mainly to the in- 
surance department of the association, Guy 
L. Harrison, of Grand Island, presiding. 


Secretary E. E. Hall read a report showing 
that the department is in strong position 
financially, the surplus, notwithstanding 
larger outgo for payment of losses, being 
practically the same as a year before. 

Interest centered in the change of organi- 
zation whereby the insurance business of the 
association will be transferred to the inter- 


insurance exchange, which change it is felt 
will be very materially to the advantage of 
members. Under the new plan the policies 
are written on the published board rate, and 
unearned premium is returned at the end of 
the policy year after building up a reserve 
equal to one full year’s premium. 

Treasurer C. R. Judkins presented the finan- 
cial report, which had been audited by a com- 
mittee, and found correct. 


E. C. Eby, sales manager of the Lehon Co., 
Chicago, made an interesting talk in which 
he urged lumber sellers to humanize and 
popularize their wares through proper adver- 
tising, sales display rooms and other methods; 
in short, to inject idealism and romance into 
the selling of lumber or other materials for 
homes. He said that mail order competition 
need be no stronger than the local dealer per- 
mits it to be in his community. 

The Thursday forenoon session finished with 
the exhibition of a very interesting film show- 
ing the production of oak flooring from the 
acorn to the finished floor, presented by the 
courtesy of the E. L. Bruce Co., of Memphis, 
Tenn., and the company’s distributers in this 
territory, the Omaha Hardwood Lumber Co., 
of Omaha, and Curtis, Towle & Paine Co., of 
Lincoln. 


THURSDAY AFTERNOON 


The Thursday afternoon session was featured 
by an address by W. L. Harding, former gov- 
ernor of Iowa, setting forth the advantages 
which the people of the middle West would de- 
rive from the development of the Great Lakes- 


ee 


St. Lawrence waterway. He said that the aver. 
age rail haul from the farms of America to 
tidewater is 1,100 miles, as against an average 
haul of 300 miles for the farmers of Australig 
and South America with whom the Americap 
farmer must compete in the markets of the 
world. The farmer’s problem, said he, is to get 
to market with his surplus, and the great market 
for that surplus is northern Europe. Froq 
Toledo through the Great Lakes_and the §, 
Lawrence to Liverpool would be 437 mile 
shorter haul than from Toledo by rail to New 
York and thence to Liverpool, so that if freight 
could be loaded aboard ship at Toledo for the 
equivalent of 437 miles, the freight on the 
Liverpool haul would be saved on every ton, 
“‘Tf you want cheaper freight here in the 
middle West,’’ he concluded, ‘‘ you have got to 
bring the ocean a thousand miles inland through 
development of the Great Lakes and St. Lawr. 
ence water route.’’ 


(SEBEL aZZaZaEe 


‘* BusINEss,’’ says John W. O’Leary, presi. 
dent of the Chamber of Commerce of the United 
States, ‘‘has observed with interest the price 
fixing under government control by foreign 
nations. Today we are temporarily paying the 
price of British control of rubber and Brazilian 
control of coffee. But we know in the years to 
come that if such controls persist, the nations 
permitting them will suffer more than we, A 
permanent market at fair prices is far more 
valuable than a temporary market at high 
prices. Satisfied customers are valuable assets 
of any business.’’ 


Adventures of Jean La Rue 


Wausau, Wis., Feb. 9.—The Adams-Thom 
Lumber Co., here, a dealer in northern hard- 
woods, is widely known through the North for 
its French-Canadian lumberjack, Jean La Rue, 
a typical character who appears in all the 
Adams-Thom advertisements. Adams-Thom has 
now started printing ‘‘The Adventures of Jean 
La Rue,’’ by Jean himself, on the back of its 
stock sheets. The first instalment which ap- 
peared on a recent sheet was the first chapter 
of the story of Jean’s visit to Chicago with the 
‘*Beeg Boss.’’ Here is what Jean had to say 
about the beginning of his trip. 


Fellairs, I wan’ tell you ’bout time Jean LaRue 
she’s go to Chicago wit’ de Beeg Boss. By gar, 
dat’s wan fonny story. De Beeg Boss she’s come 
roun’ to me wan day an’ say “Jean, I wan’ you go 
down Chicago wit’ me tonight. I got some busi- 
ness I need real lumbairjack wit’ me for. Be ready 
*bout five ’clock.’’ 


So, ’bout five ’clock Beeg Boss drivin’ down to 
what you call heem railroad, savvy? Pretty soon 
train she’s comin’ in an’ Boss he’s hollairin’ ‘““Come 
‘long, Jean.’’ An’ we’re go in car. Dere’s beeg 
black fellair standin’ by steps all dress’ up to keel, 
an’ he tries take Jean LaRue’s port-manteau wit’ 
clean shirts like Boss say. I pull dees port-man- 
teau away an’ make lak I knock heem down, an’ 
she’s no try to get Jean’s shirts. Den Beeg Boss 
she’s see what’s goin’ on, an’, says he, dees black 
fellair he’s Portair and he’s jus’ try help Jean, an’ 
Boss give heem she’s port-manteau. But I tell 
heem lumbairjack not so dam weak he can’t carry 
hees own shirts. 


Well, dees car she’s been wan beeg palace, lak 
Governair Quebec ride roun’ in. She’s got fine car- 
pet on floor an’ beeg long seats an’ plenty ’lectric 
lights. I’m teemk dees beeg seats pretty fine place 
to sleep—much bettair dan leetle chair lumberjack 
sleep in when she’s comin’ down from ol’ Quebec. 


Leetle Smoke Biffore Dinnair 


Well, pretty soon train she’s start puff an’ we’re 
goin’ to beeg city. Boss he says ‘“‘Come on, Jean, 
we get leetle smoke biffore dinnair—we goin’ club 
car.” 


So she’s follow Beeg Boss, an’ we're goin’ troo 
beaucoup cars. By gar, how dat train she’s fly. 
Walk to club car jus’ like ridin’ logs down de ol’ 
Sain’ Croix Rapeede.* 


Dees club car she’s wan gran’ place. 
chair to set in. Ev’ry fellair she’s got private 
spittoon—leetle silver spittoon. Don’ hold ver’ 
much, I’m teenk, but pretty much fancy. Jean 
starts for to light hees pipe, but Beeg Boss he say 
“Wait, we get good cigar.” Den he push leetle 
button behin’ his chair an anodair black fellair all 


Beeg fine 


dress’ in white she’s come an’ breeng us fine beeg 
cigars. 


After while we go wash up for dinnair an’ wance 
more we ride de ol’ Sain’ Croix Rapeede back to 
what Beeg Boss she’s call ‘our car.’ An’ we 
wash up, an’—sacre bleu!—if Jean LaRue evair 
see such fonny way she’s wash up. Leetle silver 
bowls, she’s cant hold enough watair for petite 
baby to wash in. Firs’ you press leetle button— 
hot watair! Nex’ you press leetle button—cold 
watair! She’s got no soap roun’, so I’m askin’ 
Beeg Boss she’s polite not to wash wit’ soap. He 
laff lak hell an’ come over an’ she’s press anodair 
button an’ by gar she’s soap—voila! 


Again we ride dem ol’ Sain’ Croix Rapeede to 
what Beeg Boss she’s call dinin’ car. An’ eef you 
wan’ see cafe fit for President dees gran’ Amerique 
den you should see dees cafe on wheels. She's 
been full great beeg black fellairs all dre&s in 
white wit’ silvair trays full silvair dishes. 


Lumbairjack Need Beeg Beefsteak 


Well, I’m fixin’ my napkin in collair o’ my shirt, 
an’ begin lookin’ at menu de Beeg Boss she’s give 
me to ordair my dinnair. All ovair dees menu she's 
got Francais writin’ but she don’ look ver’ good 
to me. She’s got “hors d’ouvre,” comprez? Well, 
she’s mean somet’ing extraordinaire, but Jean la 
Rue not take any chances on anyt’ing extraortl- 
naire unless she’s know what’s comin’. Nex’ she’s 
got “consomme a la reine.” Well, I’m teenk dat's 
kak soup o’ de bouillon—bucket o’ watair an’ wal 
onion. Nex’ she’s got “filet mignon’’ an—sactt 
bleu!—I feel seeck. Comprez what dees “filet 
mignon” it ees? * * * Wan leetle tender bite 
beef wit’ no fat! 


So, by gar, I’m askin’ de Beeg Boss ees dees 
American country or not. Lumbairjack she’s need 
beeg American beefsteak—lots petack.** She’s ve 
hongry. So he’s feex it so Jean LaRue get beeg 
beefsteak, petack, plenty black coffee an’ bread, till 
she’s eat lak wan stuff peeg. 


Den she’s go in club car again an’ smoke an’ 
make talk, an’ pretty soon some fancy lookin’ fel 
lairs come ovair an’ ask Beeg Boss an’ Jean La- 
Rue eef we lak leetle game pokair. De Beeg Boss 
ask me eef I play dees pokair, an’ she’s look at 
me leetle fonny. I’m teenk I’m understan’ why 
she’s look so fonny, so I say I don’ play ver’ much. 
put I like to learn—Jean LaRue’s got a few dollalt 
to spare. De Beeg Boss he’s say he don’ mind 
leetle friendly game. An’ I’m teenk dees fancy 
fellairs look kind o’ happy. Anyway, we begit 
play pokair. 

Nex’ time I tell you ’bout dees pokair game &? 
*bout dees fonny leetle bunks on sleep car. Don 
forget—she’s dam fonny. —JBAN. 


*Rapids. **Potatoes. 
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National Luriiber Salesmen Discuss Problems, Take Steps to 
Change Commission Basis and Oppose “Collect” Telegrams 


The fourth annual convention of the National 
Association of Commission Lumber Salesmen 
opened Wednesday morning, Feb. 10, at the 
Congress Hotel, Chicago, with the gavel in the 
pands of President Walter B. Vanlandingham, 
Chicago. He welcomed the delegates to the con- 
yention, after which Treasurer Frank J. Shead, 
Chicago, reported on the financial standing of 
the association. He also told of the campaign 
for new members just completed which resulted 
in acquiring forty-five new members in twenty 
days from all parts of the United States. An- 
other campaign will be started immediately 
with the aim of increasing the membership to 
250 by the end of this year. 

Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., Chicago, opened a discussion of 
general business conditions and prospects and 
was followed by representative members from 
different sections of the country. C. W. Schadt, 
South Bend, Ind., said that business had been 
rather slow but that prospects looked good for 
4 prosperous year. A. H. Blumenkamp, St. 
Louis, Mo., said that business was good in 
January of this year, but that this month so 
far had been a disappointment. The big yards 
are doing practically no buying. However, 
looking into the future he sees a good year 
ahead. 

John H. Shook, of the John H. Shook Lum- 
ber Co., Chicago, said that January had been 
a good month, but that business had fallen off 
this month. The mills which his company rep- 
resent have large order files and are optimistic 
and expect a good year. People in Minnesota 
and the Dakotas look for a better year in 1926 
than they had in 1925, according to F. A. Kings- 
ley, of Minneapolis. And 1925 was a better year 
with them than 1924. The farmers have had 
good crops for several years and consequently 
considerable country business is expected. The 
line yards will be in the market for considerable 
business this year. Mr. Kingsley does not ex- 
pect much business from the cities, because they 
are pretty well built up due to extensive build- 
ing last year. This is specially true in the Twin 
Cities. Mr. Kingsley characterized 1926 as very 
favorable without a boom. 

There. is a better feeling in the rural dis- 
tricts and conditions are pretty fair, according 
to F. P. Rogers, Buckeye Lumber Co., Colum- 
bus, Ohio. January was a disappointment but 
February so far has been good. Cities are gen- 
erally well built up. Mr. Rogers sees good busi- 
ness for the first six months of 1926. John E. 
Parrott, of Dayton, Ohio, said that manufac- 
turers are increasing their sales and working 
forces and have been heavy buyers of lumber 
all winter. Yards have not bought much, but 
they are looking forward to an excellent build- 
ing year. L. S. Nichols, Tombaugh Lumber Co., 
Canton, Ohio, expects about the same business 
this year as last. City trade will be less, but 
better financial conditions of the farmers will 
increase. farm business. Shipments of West 
Coast and Inland Empire lumber coming into 
Ohio territory doubled in“1925 over 1924. 

A. T. Brink, Tri-State Lumber & Shingle 
Co., Kansas City, Mo., looks for a normal busi- 
hess this year. City business will fall off from 
the volume last year, but an expected increase 
in farm trade will offset this drop. West Coast 
and Inland Empire woods form about 40 per- 
cent of the total volume of lumber shipped into 
the Kansas City market, Mr. Brink said. 
George B. Rookwood, of Peoria, Ill., has ex- 
perienced a good business so far this year 
mostly to the factory trade. He thinks that the 
industrial business for six months at least will 
be better than the yard trade. Noel Ridlon, 
Chicago, speaking ‘for the hardwood men said 
that business is good. Because of advanced 
Prices in December, buyers are holding off now 
trying to foree down prices. However, they 
Will have to buy soon and the outlook for this 
year is pleasing. 

Frank J, Shead read an interesting paper on 


the possibilities and advantages of advertising, 
after which Secretary Shepard told of the work 
done during the last year to advertise the as- 
sociation to the lumber industry. He mentioned 
the wide distribution of the association code of 
ethics and the annual blue book and the adop- 
tion of the association insignia by the members 
for use on stationery. 


Distress Cars and Difficult Items 


J. L. Lane, Chicago, opened a discussion on 
distress cars, surplus stocks and difficult items 
and how they can be handled to the best in- 
terests of the shippers. There was a great deal 
of interest shown in the subject and the dis- 
cussion was continued at the beginning of the 
afternoon session. The general opinion seemed 
to be that real service could be rendered the mill 
by picking out the hard items and making an 
effort to sell them. Nat Wolfe, Chicago, ad- 
vocated an extra commission on hard items as 
an inducement to concentrate on them. 

Mr. Wolfe led a discussion on commission 
selling costs and what should constitute a mini- 
mum commission on underloaded cars. A num- 
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ber of salesmen related their experiences and 
it was the general opinion that the salesman 
was entitled to at least a minimum commission 
regardless of the loading of the car. Those who 
specified a minimum commission of say $10 on 
their orders had little trouble collecting it even 
if the car was underloaded. 

W. M. Nichols, resident manager, Pioneer 
Lumber Co., Elrod, Ala., gave a very timely 
and thoughtful speech on the relations of the 
manufacturer with the salesmen from the manu- 
facturer’s viewpoint, He urged salesmen to keep 
in touch with their mills and to know and un- 
derstand mill problems. He also stated that 
it was to the salesman’s advantage to increase 
his service both to the mill and to the customer 
and to be efficient in selling and that the mill 
would pay him for it in increased commissions. 
The meeting was thrown open for discussion 
and the question of selling over list was brought 
up. There was considerable disagreement as to 
whether or not it was a good practice. The 
methods of compensation, whether on a per- 
centage or fixed basis, were also discussed and 
arguments advanced for both methods. 

Charles Aschman, Chicago, led a discussion 
on handling claims and rejected cars, commis- 
sion on resales and whether or not salesmen 
should inspect and pass on cars covering their 
own orders even though requested to do so by 
the shippers. The keynote of his speech was that 
diplomacy was a prime requisite in handling all 
such situations. The discussion resolved into the 
asking of commissions for resales. L. 8. Nichols, 


Canton, said that they did not ask for such com- 
mission but considered it part of their service. 
They usually make an adjustment with the cus- 
tomer upon authorization from the mill. The 
code of ethics of the Ohio retailers makes them 
unload ordered cars and accept that part up 
to grade and then settle for the balance. Mr. 
Brink said that in Kansas City they demand 
that a retailer unload the car in his yard and 
reinspect it there before he refuses it and turns 
it back on the commission man. It was brought 
out that many cars are refused because they 
have been misrepresented by small, unreliable 
mills and wholesalers. 

Harry Lucas led the last discussion of the 
afternoon session on the handling of ‘‘con- 
signed’’ cars for resale and liability attached 
to the commission man to whom the consign- 
ment is made. 


THURSDAY MORNING 


At the opening of the Thursday morning 
session the association went through the form 
of reorganizing as a corporation under an 
Illinois charter. R. E. Rainey, Chicago, re- 
porting for the nomination committee, pre- 
sented the following officers and regional di- 
rectors, who were unanimously elected: 

President—Charles L. Baxter, Charles L. Baxter 
Lumber Co., Chicago. 

First vice president—George 
Peoria. 

Second vice president—R. D. Hunting, R. D. 
Hunting Lumber Co., Cedar Rapids, Iowa. 

Secretary—F. W. Shepard, Milwaukee, Wis. 

Treasurer—Frank J. Shead, Chicago. 

Regional directors—Colorado, G. E. Aldom, Den- 
ver; Chicago, Tom Moore; Indiana, George C. 
Goss, Indianapolis; Illinois, Henry C. First, Mo- 
line; Iowa, George B. Rex, Des Moines; Kentucky, 
N. J. Whiteside, Louisville; Louisiana, C, M. Ver- 
non, New Orleans; Maryland, J. Victor Buckler, 
Baltimore; Missouri, S. E. K. Ray, St. Louis; 
Western Missouri, A. T. Brink, Kansas City; 
Michigan, H. M. Jessop, Detroit ; Minnesota, M. L. 
Jordon, Minneapolis; Mississippi, Paul F. Allen, 
Hattiesburg ; Nebraska, J. F. Gresley, Omaha; New 
Jersey, L. R. Donehue, Perth Amboy; New York, 
C. W. Bodge, Buffalo; New England, F. U. Beale, 
jr., Boston; Ohio, R. Clyde Klumph, Cleveland ; 
Oklahoma, Carey Davenport, Oklahoma City; Ore- 
gon, Samuel R. Norton, Portland; Pennsylvania, 
H. S. Field, Philadelphia; Texas, W. F. Nelson, 
Dallas; Tennessee, W. L. Wilcoxon, Memphis; 
Wisconsin, Earl C. Randall, Beloit. 

The new president took the chair and in a 
few words of acceptance told the convention 
that codperation was his plea and that it was 
necessary if the work of the association was 
to be a success. 

Seeretary Frank W. Shepard was then 
called on for his annual report, which dealt 
with the activities of the association for the 
last year. He went into detail on the subject 
of handling claims and showed that the asso- 
ciation had been very successful in that mat- 
ter. He then traced the progress made in 
ironing out difficulties which have always 
existed more or less in the relationship be- 
tween commission men and shippers and re- 
tailers. He reported that eighteen firms have 
advanced commissions during the last year 
because selling had been carried on better and 
cleaner through members of the association. 

Two signal moves of the convention which 
will stand out in the history of the association 
took place at the closing session Thursday aft- 
ernoon. One was the action taken on the com- 
puting of commissions and the other the atti- 
tude toward ‘‘collect’’ telegrams. The conven- 
tion passed a motion authorizing the president 
to appoint a committee to confer with similar 
committees from lumber manufacturing asso- 
ciations throughout the country to determine 
an equitable basis for commissions, with the 
idea of changing it from a fixed to a percent- 
age basis. 

The association also went on record as being 
opposed to the sending of ‘‘collect’’ telegrams 
to mills by commission salesmen except when 


B. Rookwood, 
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such a telegram conveys a bona fide order at the 
shipper’s price or in reply to a direct request 
from the shipper for a telegraphic reply. This 
action, it is felt, will eliminate a source of much 
trouble between the shipper and the commission 


Florida Retailers Deba 





Millmen 


[Special telegram to AMERICAN LUMBERMAN] 

LAKELAND, FLA., Feb. 10.—The importation 
of Pacific coast woods into Florida and the at- 
titude of the retailers with regard to handling 
these products gave the midwinter meeting of 
the Florida Lumber & Millwork Association 
subject for one of the liveliest sessions in its 
history. Retailers handed a few jolts to the 
manufacturers, who were well represented, and 
in turn had some hot shots laid about their own 
breastworks. Yard men claiming that manufac- 
turers had abnormally boosted prices because of 
the heavy demand in Florida, brought back the 
assertion that the boost in the making end had 
not approximated that of the retail section, and 
pretty soon there were a dozen fellows pro and 
con on their feet at one time. 

‘‘T like this meeting,’’ said J. Ray Arnold, 
millman of Groveland. ‘‘It’s the first one I 
have attended where we have had any real fun, 
but I want to tell you we face a menace that 
we must meet together or we will lose out to- 
gether. Caesar was that wise guy who kept 
down internal dissension by providing a foreign 
war; cohesion was vital then; it is now with us. 
We stand together or hang separately. We 
might as well make up our minds to this and 
act accordingly.’’ 

J. P. Williams, of Orlando, a prominent deal- 
er and active association worker, declared that 
unrestricted shipments of West Coast woods are 
a dangerous menace to the Florida dealers and 
urged that no shipments be accepted except 
upon definite orders. Consignment of such 
stocks without orders floods the markets and will 
eventually destroy trade. Western dealers, he 
said, would sell to anybody and had no interest 
in the lumber industry of the State. 

A. M. Foote, of the J. M. Griffin Lumber Co., 
manufacturer of Holapaw, saw the gravest dan- 
ger to Florida and southern mills in fir ship- 
ments. With the low cost of stumpage and 
labor combined with economies of large plants, 
he declared, these people can manufacture at a 
cost that can not possibly be met by Florida 
mills, where the cost of production is higher 
than any other State in the Union. The situa- 
tion was shown by the fact that there is in 
Miami port now 100,000,000 feet of fir and 
60,000,000 feet in the yards. He said: ‘‘Buy 
on only definite order and refuse to accept any- 
thing on consignment. We must fight. Florida 
mills are ready to stand by Florida dealers. 
Dealers are obligated to stand by Florida mills. 
They represent large investments and heavy pay 
rolls, and are making a product that is suited 
to the climate and from which for this reason 
Florida users can get the best results.’’ 

President Joe M. McCormick, of the McCor- 
mick-Hannah Lumber Co., Orlando, started 
the excitement by saying that despite the excel- 
lent talk by Mr. Foote, manufacturers of the 
State had not always stood by dealers. There 
have been times when codperation was far from 
adequate, he asserted. 

M. L. Fleishel, president Putnam Lumber Co., 
of Jacksonville, and also largely interested in 
retail yards in Florida, argued that while deal- 
ers would naturally seek the lowest range of 
prices, their interests lie with the manufactur- 
ers and cooperation is vital to the business of 
all. A statement from the audience was that 
while there was all this stock in Miami, the 
demand of the town was 2,000,000 feet a day. 
Others thought the remedy is in restricting or- 
ders to demand and not buying what can not be 
sold quickly. 

‘‘Must Learn to Stand Hitched’’ 


‘Manufacturers must learn’ to 
hitched,’’ spoke 


stand 


up President McCormick. 


The president was authorized to appoint a 
committee to settle grievances among members 
of the association and to work out a code of 
ethics governing their relations with one another. 
Frank J. Shead was unanimously reélected di- 
rector of publicity for the association. The 


‘«They lose nerve when things slow up and 
move stocks that they ought to hold on their 
yards for right conditions. They must learn to 
use their yards like the dealers do. Also, if 
manufacturers want to hold trade, they must 
furnish goods when neeged.’’ 

J. F. Townsend, of Lake Wales, pitched in a 
bomb. He said the rise in mill prices when 
the demand became heavy in the State was 
awful. The high costs were charged by the 
public to the retailer. Mill prices have not 
been justified by stumpage or labor or any- 
thing else, he said. All over the hall they were 
up, trying to talk when he sat down. Mr. 
Fleishel shot back, ‘*The costs of the millmen 
have not been boosted like the prices of the 
retail men, and that is well known.’’ 

Seeretary E. C. Harrell, of the Georgia- 
Florida Saw Mill Association, always a diplo- 
mat, said he did not expect the manufacturers 


























M. L. FLEISHEL, 
Jacksonville, Fla. ; 
Urged Coéperation 


J. P. WILLIAMS, 
Orlando, Fla.; 
Decried Consignments 


to fail the dealers nor the yard interests to 
desert the manufacturers. The safety of one is 
the safety of all. 

Then came Ray Arnold and got everybody to 
laughing; and then was preached a grand ser- 
mon on fraternity and common interest. It 
may be said that the retailer recognizes the 
menace of the fir imports and is ready to op- 
pose them, but that in doing so he is going to 
insist that the manufacturer tighten up on the 
matter of codperation and get on a better pro- 
gram of shipments, both as to movements and 
supplying the stock needed, than he thinks he 
has been. 

Reports from all districts showed fair col- 
lections, except in Miami, where lately they 
have been bad. Three things stood out: Busi- 
ness has been phenomenal for the last year, col- 
lections have been good as a general proposition, 
and the outlook for the next twelve months is 
good. There seemed a fear, however, that with 
decreasing demand, credits may weaken and 
that the utmost diligence should be carried out 
in seeing that bills are paid promptly. 

President McCormick warned the members to 
be alert and not let collections lag. He also 
stressed the menace of the imported cargoes, 
and paid a high tribute to manufacturers who 
had stood by Florida dealers and helped them 
to take care of their business. 

Secretary J. B. Wand reported the association 
in good shape, with $10,000 in assets and 200 














convention was brought to a fitting close by 4 
speech by Secretary Shepard on the improved 
marketing and better merchandising of lumber 
in which he urged the commission salesman ri 
take a leading part in aiding this inevitabje 
movement. 


te West Coast Competition With Local 
Transportation, Credits and Collections Discussed 


of the 400 yards in the State as members, He 
hoped that in 1926, during which he expected 
good business, trading would return to a com. 
petitive basis and get out of the cafeteria clags, 
The president complimented the secretary on 
his work. 

The action of the directors in voting to give 
the National body $2 a member instead of $1 
was approved. 

Roofing manufacturers were urged in a rego. 
lution to allow 5 percent for cash. Fifty-two 
new members were elected, as compared to twen- 
ty-eight in May. 

At a meeting in April, the State will be re. 
districted. Reports from districts showed con- 
ditions as follows: St. Petersburg—Demand 
large, credit stable, collections good. Plant City 
—Collections fair, business good. Tampa— 
Collections fair, organization spirit strong, out- 
look fine. Jacksonville—Ethies maintained, eo. 
operation good, collections slow, outlook bright. 
West Palm Beach—General conditions fine and 
outlook good. Ocala—Demand fair and collec. 
tions fair; the same thing also from Fort Pierce 
and Fort Meyers. Miami collections were hard 
to understand, said E. N. Rinehart. In general 
things are good but money had been hard to get 


lately. 
THURSDAY SESSION 


[Special telegram to AMERICAN LUMBERMAN] 

LAKELAND, FLA., Feb. 11.—Most of Thurs- 
day was taken up in hearing from Donald (¢. 
Conn, manager public relations service of the 
American Railway Association, and Chairman 
R. H. Burr, of the Florida division, Southeast- 
ern Advisory Board, on the embargo situation, 
each saying that with the new rules there will 
be much better shipping conditions. Mr. Conn 
put in most of his time answering questions. 


‘“We have been sleeping on our rights in 
this connection,’’ said President McCormick. 
Complaints were made that cars would not be 
switched in yards from one lime to another, also 
that cases had come up where shipments were 
diverted. One of the latter was given by W. F. 
Sneed, chairman of the local advisory board, 
who said he thought the reason was that he was 
to be charged more for the lumber than the 
original consignee. All agreed that the local 
agent needs to be educated in the matter of 
service. Telegrams were read from Guy Stoms 
and C. C. Jones, of Miami, the former being ill 
and unable to attend the meeting. 


President McCormick urged better codpera- 
tion with building and loan movements, so that 
there may be a better knowledge of where money 
to pay bills is coming from. ‘‘We must pay 
more attention to credits,’’ he said. 

The interests of the red cedar ‘people were 
presented by Col. J. W. Warden, of Seattle, who 
is working to get building laws in Florida to 
give a better showing to wood shingles. He 
is making the fight in the interest of cypress 48 
well as cedar, and will extend his campaign all 
over the State. 


Discussion on Millwork Distribution 


On the distribution of millwork in Florida, 
J. B. Clark, of Jacksonville, spoke for the 
wholesale manufacturer and L. A. Warren, of 
Jacksonville, in a letter read by the secretary, 
for the retail millwork manufacturer. 

W. J. Schell, of Jacksonville, said it is com 
ing to the point where handlers of special mill- 
work will bring sash and door stock from the 
Coast and stock it if the sash and door inter 
ests do not quit competing with those in his 
class. The millwork industry in the State 3 
on a better basis than ever before. ‘‘But if 
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we are going to be nailed to the mast, we will 
protect ourselves,’’ said Mr. Schell. 

J. P. Williams said that any plant without 
100 percent distribution through the retail 
dealer was dangerous, and this slogan of the 
association was reaffirmed. 

Mr. Curtis, of the Curtis Companies (Inc.), 
Clinton, Iowa, said in their coming to Florida 
they would pursue their uniform policy of 100 

ercent distribution through the retailer. 

The report of the resolutions committee sub- 
mitted by J. P. Williams, chairman, expressed 
appreciation of the work of J. B. Moore, cost 
accountant, and asked the National associa- 
tion to recognize his service. The association 
went on record as opposed to transit car 
shipments. The resolution for 5 percent dis- 


count on roofing was not approved. A resolu- 
tion asking that wood shingles be not legis- 
lated against was referred to the legislative 
committee. The model lien law presented by 
the National association was endorsed. 

A resolution was also adopted pledging the 
members to support the fight against unsound 
building and loan movements and aid in estab- 
lishing reputable organizations. This was 
done after a talk by Frank A. Chase, of 
Kansas City, Mo., of building and loan fame. 

Before adjournment, President McCormick 
said this had been the best meeting the asso- 
ciation had ever held. He thanked the Lake- 
land forces for the splendid entertainment. 

The next meeting will be the annual ses- 
sion at Orlando, in May. 


Recent Hoo-Hoo Happenings 


Railroad Executive Addresses Club 


SPOKANE, WASH., Feb. 6.—W. H. Bremner, 
of Minneapolis, Minn., receiver for the Minne- 
apolis & St. Louis Railroad Co., addressed a 
special meeting of the Spokane Hoo-Hoo Club 
here yesterday. The meeting was called espe- 
cially to hear a message from Mr. Bremner out 
of respect to Dave Spoor, local freight agent 
of the road, who has been very active in Hoo- 
Hoo affairs in Spokane during the last few 
years. 


Mr. Bremner’s words were listened to by the 
lumbermen with careful attention, and his mes- 
sage will be discussed by them for many weeks 
tocome. His subject was railroad consolidation 
and proposed Federal legislation to compel these 
consolidations. He pointed out the excessive 
regulations that are burdening the railroads to- 
day, and claims that consolidation should come 
about as a natural, economic result of solving 
transportation problems, rather than forced 
arbitrary and unintelligent ways. He pointed 
out that forced consolidation is undoubtedly an- 
other step, and a long one, toward eventual gov- 
emment ownership and operation. 


To Support Boy Scout Movement 


MINNEAPOLIS, MINN., Feb. 9.—The Twin City 
Hoo-Hoo Club will give its support to the Boy 
Scout movement. It is to have from five to 
seven members on the general patrol committee, 
following last week’s meeting which was given 
over to a discussion of the movement. 


Ninety-eight of the Hoo-Hoo listened to talks 
by leaders in the Boy Scout movement at their 
regular meeting on Thursday. Properly di- 
rected recreation for the American boys is the 
purpose of the movement, the speakers said. 
T. E. Youngblood, president of the club, agreed 
to appoint the Hoo-Hoo participants who will 
serve on the Boy Scout committee. 


Activities of Portland Hoo-Hoo 


PorTLAND, ORE., Feb. 6.—At the semiweekly 
luncheon meeting of the Portland Hoo-Hoo 
Club Thursday at the Multnomah Hotel, Carl 
C. Crow commented on a trip to Cottage Grove, 
Ore., to assist the Eugene Hoo-Hoo Club in 
initiating a bunch of kittens. 

President Charles Miller, of the Portland 
club, urged all members to attend as many of 
the sessions as possible of the Western Retail 
Lumbermen’s Association convention to be 
held here Feb. 18, 19 and 20. ‘‘By getting 
im personal touch with the retailers we will learn 
Many things that will be of mutual value to 
the industry and the trade,’’ he said. 

The meeting endorsed Marshall Dana, of 
Portland, for appointment to a vacancy on the 
United States Shipping Board. 


Dinner Dance of Hoo-Hoo Club 


SEATTLE, WASH., Feb. 6.—The annual dinner 
dance of the Hoo-Hoo Club of Seattle will be 
held Friday, Feb. 26, at the Seattle Yacht Club 
tooms. President S. P. Johns has entrusted 


the arrangements to a committee headed by H. 
es Brady. 








Hotel Man Honored by Hoo-Hoo 


SPOKANE, WASH., Feb. 6.—The Hoo-Hoo ban- 
quet and concatenation following the final ses- 
sion of the Western Pine Manufacturers’ Asso- 
ciation annual meeting here last Thursday 
night, was a very enjoyable party, the, affair be- 
ing held in the Elizabethan room of the Daven- 
port Hotel, which was packed to capacity for 
the dinner. There were many visitors present 
at the Western Pine 
Manufacturers’ Associ- 
ation convention, who 
swelled the attendance 
at the Hoo-Hoo party. 

As on former occa- 
sions, J. P. McGoldrick, 





GUY TOOMBES, 
Spokane, Wash. ; 
Made an Honorary 
Hoo-Hoo 





of the McGoldrick Lum- 
| ber’ Co., Spokane, was 
the organizing genius 
| who first broke down 
the barriers of any for- 
| mality, and started the 
| community singing dur- 
|} ing the dinner. Carl 

Soderburg demonstrated 
that for getting results, the Gregg-Soderberg 
Lumber Co. is 100 percent. 


At the speakers’ table were such well known 
Hoo-Hoo as J. P. Lansing, of Missoula, Mont.; 
Jim Brown, former president of the Spokane 
Hoo-Hoo Club; R. L. Bayne, who for several 
years has been the leading spirit in the organ- 
ization work of the Spokane Hoo-Hoo; and its 
former Vicegerent Snark; Arthur Grantham, 
Vicegerent for Spokane; Bob Neighbor, of 
Portland; A. L. Porter and O. F. Noth, both 
of Spokane; and W. C. Geddes, the retiring 
president of the Western Pine Manufacturers’ 
Association, and general manager of the Craig 
Mountain Lumber Co., Winchester, Idaho. 


There was an even nine kittens led through 
the devious windings of the onion patch, which 
was certainly a most auspicious number. 


One gracious and pleasing feature of the oc- 
casion was the initiation of Guy Toombes as 
honorary member, receiving the number, H-109. 
Mr. Toombes is assistant manager of the Daven- 
port Hotel, Spokane’s world famous hostelry, 
and he was taken in as an honorary member at 
the joint request of former Snark James H. 
Allen, of St. Louis, and present Snark Al 
Hager, in appreciation of the royal hospitality 
afforded the Hoo-Hoo at its Thirty-third Annual 
held here last September, and particularly as a 
personal tribute to Mr. Toombes, who had done 
so much to make the annual a success, and who 
probably has as wide an acquaintance among 
lumbermen the country over as any hotel man 
alive. 

THE PRODUCTION of timber in Montana in 
1923 was about 425,000,000 feet. 


Baltimore Concern in Receivership 


[Special telegram to AMBRICAN LUMBERMAN] 

BALTIMORE, Mp., Feb. 10.—On the applica- 
tion of the Richmond Cedar Works, of Rich- 
mond, Va., and the Southern Pine Sales Corpo- 
ration, a combination of North Carolina pine 
producers who claim to be creditors in the sums 
of $1,581.65 and $2,323.55 respectively, Judge 
Stanton in the circuit court here yesterday ap- 
pointed George W. Manley, an attorney, re- 
ceiver for Wehr & Edwards (Inc.), Knicker- 
bocker Building. Mr. Manley was required to 
give bond in the sum of $5,000. The petitioners 
in their bill alleged that the appointment of a 
receiver was necessary, as the corporation was 
not now doing any business and its affairs 
were at a standstill. The further statement 
was made that the assets, if conserved and dis- 
posed of at a fair market valuation, might 
equal or exceed the amount of the indebtedness. 
The company in its answer denied the allega- 
tion of insolvency, but admitted the others, and 
consented to the receivership. 

The proceeding was probably precipitated by 
the eritical illness of William F. Wehr, the pres- 
ident of the company, who suffered a breakdown 
some weeks ago and now lies in a very serious 
condition at his home in Roland Park, with 
intervals of unconsciousness. Mr. Wehr has 
been the especially active member of the cor- 
poration, and looked largely after financial mat- 
ters. His illness therefore halted the activities 
of the company, which has been engaged in the 
wholesale North Carolina pine trade for years, 
and in the last year or two has taken up also 
some of the Pacific coast woods, such as fir and 
spruce. Some large shipments of lumber and 
lath have been received from the Coast in 
recent months. 

The company, which has as its only other 
officer Francis A. Edwards, jr., who is secretary 
and treasurer, has been engaged in the business 
for twenty years or more, and has held a rather 
prominent position in the trade. It is affiliated 
with the Lumber Exchange and has been identi- 
fied with other activities here. No statement 
of assets and liabilities has yet been made. 


Southern Pine Mill Prices 
[Special telegram to AMBRICAN LUMBERMAN] 
WasHIneTon, D. C., Feb. 11.—Following are 

f. o. b. mill prices, Feb. 17, of a varying num- 
ber of southern pine mills, being weighted aver- 
ages of reported actual sales at latest available 
dates: 





Sap Flooring Dimension, 2x4’, 16’ 
Edge grain— WeGkcS kde ducceswes $27.94 
1x3” B&better. ..$81.01 Wea @ dances euceead 24 
Flat grain— a S$2s 
1x4” B&better... 51.05 ” 
1x4” No. 2 com.. 20.09 x §” Now $2.0... 18:82 
1x6” No. 2 com.. 22.22 1x12” No. 1...... 55.0 
1x6” No. 3 com.. 18.29 1x12* No. 2...... 25.11 





Permanent Demonstration Home 


EFFINGHAM, Itu., Feb. 8.— The Effingham 
Daily Record’s permanent demonstration home, 
now under construction and which will be 
thrown open to the public early in the spring, 
is attracting the attention of residents not only 
of Effingham, but of the surrounding communi- 
ties. This home is of brick veneer construction, 
has ten rooms with attached garage, and was 
built for the purpose of demonstrating to the 
people of this section proper home construction 
and with a view to creating an own-your-home 
sentiment among the people of this section. The 
house will be open to the public, including clubs 
and home economics departments of schools, 
and will be used permanently for demonstra- 
tions. Coéperating with the Fred C. Wenthe 
Lumber Co. and the Effingham Record in sup- 
plying the materials that went into the con- 
struction of this home were the Beaver Prod- 
ucts Co., the West Salem Hollow Brick & Tile 
Co., Carr-Trombley Manufacturing Co., Glidden 
Co., Certainteed Products Co., and William E. 
Dee Co. This building will be unique in that 
so far as known it will be the only demonstra- 
tion home in the United States owned by a 
newspaper, to be used permanently for demon- 
stration purposes. 
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Feb. 15—Northern Wholesale Hardwood Lumber Associa- 
tion, Milwaukee, Wis. Annual. 

Feb. 15-16—Trade extension conference of National 
Lumber Manufacturers’ Association, Congress Hotel, 
Chicago. 

Feb. 16—Western Red Cedar Association, Davenport 
Hotel, Spokane, Wash. Annual. 

Feb. 16—Lumber Trade Club of Boston, Boston, Mass. 
Annual. 

Feb. 16-18—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 16—Single Standard and Short Lengths Commit- 
tees, Congress Hotel, Chicago. 

Feb. 17—Central Committee on Lumber Standards, Con- 
gress Hotel, Chicago. 

Feb. 17—Northwestern Lumber & Sash & Door Traveling 
Salesmen’s Association, Hotel Pfister, Milwaukee, 
Wis. Annual. 

Feb. 17-18—Southwestern Iowa Retail Lumbermen’s 
Association, Iowana Hotel, Creston, Iowa. Annual. 

Feb. 18-19—Better Farm Homes Conference under aus- 
pices American Society of Agricultural Engineers, 
Hotel Sherman, Chicago. 

Feb. 18-20—Western Retail Lumbermen’s Association, 
Multnomah Hotel, Portland, Ore. Annual institute. 

Feb. 19—Eastern Iowa Retail Lumbermen’s Association, 
Lafayette Hotel, Clinton, Iowa. Annual. 

Feb. 20—East Texas Mill Managers’ Association, Beau- 
mont, Tex. Monthly meeting. 


Feb. 20—Province of Quebec Retail Lumber Dealers’ 
Association, Chateau Frontenac, Quebec City, Que. 
Annual, 

Feb. 22—General Contractors’ Assocfation of Louisiana, 
Alexandria, La. Annual, 

Feb. 22-27—National Association of Builders’ Exchanges, 
Coliseum, Oklahoma City, Okla. Annual. 

Feb. 23-25—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo Commercial Club, Fargo, N. D. Annual, 

Feb. 24—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual, “i 

Feb. 27-March 10—Detroit Builders & Better Homes 
Show, Detroit, Mich. Annual. 

March 1-3—Get-together Conference of Southern Naval 
Stores Producers and Distributers with Land and 
Timber Owners, St. Charles Hotel, New Orleans, La. 
Annual, 

March 3-4—Central & Northeastern Iowa Lumbermen’s 
Association and Northwest Iowa Retail Lumbermen’s 
Association, Fort Des Moines Hotel, Des Moines, 
Iowa. Joint annual conventions. 

March 10-11—South Dakota Retail Lumbermen’s Associa- 
tion, Coliseum, Sioux Falls, S. D. Annual. 

March 13-20—Milwaukee Home Show, Milwaukee Audi- 
torium, Milwaukee, Wis. Annual. 

March 17-18—Southeast Missouri Retail Lumber Deal- 
ers’ Association, Cape Girardeau, Mo. Annual. 
March 18—North Carolina Pine Association, Elliott 

Hotel, Suffolk, Va. Annual. 


March 17-18—Southern Sash, Door & Millwork Many. 
— Association, Hotel Peabody, Memphis 
Tenn. ‘ 


March 22—Joint session East Texas, Louisiana, Mis. 
sissippi-East Louisiana, Alabama _ and _ Tri-State 
sawmill managers’ associations, Roosevelt Hote] 
New Orleans, La. Z 

March 23-24—Southern Pine Association, Roosevelt Hote} 
New Orleans, La. Annual, ¥ 


March 26-27—Millwork Institute of California, Stock. 
ton, Calif. Quarterly meeting. 

March 27-April 3—Own Your Home Exposition, Coliseum, 
Chicago. Annual. 

March 30—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. 

April 7-9—National Association of Box Manufacturers, 
Drake Hotel, Chicago. Annual. 


April 10-17—Home Complete Exposition, Manufacturers’ 
Exposition Building, Indianapolis, Ind. Annual, 
April 13-15—Lumbermen’s Association of Texas, Sap 

Antonio, Tex. Annual, 

April 15-16—National American Wholesale Lumber As. 
sociation, Ambassador Hotel, Atlantic City, N, J, 
Annual, 

April 15-16—Millwork Cost Bureau, 
Chicago. Annual, 

April 20-21—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual, 


Congress Hotel, 





National Association Annual in April 


Unless tentative plans are changed the twen- 
ty-fourth annual convention of the National 
Lumber Manufacturers’ Association will be held 
at the Congress Hotel, Chicago, on April 20 
and 21. 

Much interest is being shown in this year’s 
waste prevention contest, with twenty-eight en- 
tries already in. Of these entries thirteen pos- 
sess merit. Nine of the latter entries were re- 
ceived from employees in member mills. As- 
sociations represented in the entries so far re- 
ceived are the Northern Hemlock & Hardwood, 
Northern Pine, Southern Cypress, Southern 
Pine, West Coast and Western Pine. The com- 
petition will be open two more months. 


Ladies’ Program at Wineonsiai Meet 


MILWAUKEE, WiIs., Feb. 9.—While the mem- 
bers of the Wisconsin Retail Lumbermen’s As- 
sociation are busy at the sessions of the thirty- 
sixth annual convention to be held at the Hotel 
Pfister here, Feb. 16, 17, and 18, the ladies at- 
tending the convention will be entertained ac- 
cording to Don 8. Montgomery, secretary, who 
has arranged a splendid program of entertain- 
ment for them. 

They will register at the Hotel Pfister on the 
first morning of the convention and at noon will 
be guests at a complimentary luncheon in the 
Red room of the Pfister. A bridge and tea 
party will be held at the hotel on Tuesday after- 
noon. At 10:30 o’clock the following morning 
the ladies will hold their annual business meet- 
ing, and at 1 o’clock a luncheon and bridge 
chd will be given for them at the Wisconsin 

lub. 

The highlights of the entertainment for the 
convention, namely the theater party on Tues- 
day evening and the dinner-cabaret-dance on 
Wednesday evening will be participated in by 
the ladies. The theater party will be held at 
the Palace-Orpheum Theater, Milwaukee’s larg- 
est vaudeville house. 

The Arcadia ballroom at the Antlers Hotel 
has been engaged for the party Wednesday eve- 
ning. The program for this party comprises 
a number of musical numbers and dancers. Hy 
Coleman’s famous Arcadia orchestra and a 
band from Mexico which is now touring the 
United States will furnish the music for the 
program and dance. A treat in store for the 
lumbermen and their ladies will be the radio 
artists from station WKAF, Milwaukee, who 
will present several numbers which have been 
heard over the radio. The dancers will be the 
students of Miss Carla Torney, prominent danc- 
ing instructor at Milwaukee. A novelty dance 
to be given by them is called ‘‘Between the 
Book Ends,’’ during which Pierrot, Pierrette, 
a Midsummer Night’s Dream, Arabian Nights, 


The Sea Hawk, Flaming Youth, and The Span- 
ish Dancer will be portrayed. An added at- 
traction will be the champion Charleston couple 
of Milwaukee who danced in the national con- 
test at Chicago last week. A special leader 
has been appointed to ‘‘call-off’’ a number of 
the old time dances which will be featured dur- 
ing the dance. 

Mrs. William A. Schneider is chairman of the 
entertainment committee for the ladies. Offi- 
cers of the ladies’ auxiliary are Mrs. C. E. Bab- 
cock, Necedah, president; and Mrs. Don 8. 
Montgomery, secretary. 


North Carolina Pine Annual 


NorFouk, VA., Feb. 8.—The North Carolina 
Pine Association will hold its annual meeting 
on March 18 at Suffolk, Va., according to an- 
nouncement by Secretary John M. Gibbs, of 
this city. While the program has not been 
worked out, Mr. Gibbs advises there will be im- 
portant discussions on various phases of trans- 
portation by rail, the proper direction of trade 
association activities, and also the reports of 
the officers and committee chairmen. 

Headquarters will be at the Ellioff Hotel, 
and the local committee and the Chamber of 
Commerce of Suffolk are making plans to add 
in every way possible to the comfort and pleas- 
ure of the visitors and guests. The annual 
banquet will be held at 7 o’clock, and will be 
addressed by John Wesley Hill, of the Lincoln 
Memorial University, Washington, D. C. 
Charles Milton Newcomb, of Celveland, Ohio, 
a well known humorist, will aid in making the 
evening a pleasurable one. 


National Aspect to Farm Home Meet 


The National Farm Home Conference, spon- 
ered by the American Society of Agricultural 
Engineers, which will be held at Hotel Sher- 
man, Chicago, Feb. 18 and 19, is taking on a 
national aspect as is shown by the fact that one 
whole morning session of the convention will 
be given over to reports of official representa- 
tives of national organizations interested in 
the better farm homes movement. The organ- 
izations reporting include the American Farm 
Bureau Federation, National Grange of the 
Patrons of Husbandry, General Federation of 
Women’s Clubs, bureau of home economics and 
division of agricultural engineers, United States 
Department of Agriculture, American Home 
Economic Association, division of building and 
housing, United States Department of Com- 
merce, Better Homes in America, Architects’ 
Small House Service Bureau, American Public 
Health Association and American Agricultural 
Editors’ Association. 

An important address will be given at the 
opening session of the convention by F. A. Wirt, 


president, American Society of Agricultural En- 
gineers on ‘‘The Agricultural Engineer and the 
Farm Home.’’ Several papers will be given at 
the afternoon session among which will be an 
interesting one on ‘‘What We Farm Women 
Want Our Homes to Be,’’ by Mrs. H. M. Dun- 
lap, Savoy, Ill. The address at the banquet 
Thursday evening will be made by Louise Stan- 
ley, chief of the bureau of home economics, 
United States Department of Agriculture, on 
‘¢Evolution of the Farm Home.’’ 


Millwork Cost Bureau Annual 


W. P. Flint, secretary of the Millwork Cost 
Bureau, Chicago, announces that the twelfth 
annual convention will be held on April 15 and 
16, at the Congress Hotel, Chicago. The pro- 
gram for the convention has not as yet been 
prepared. 


Live Program for Southwest Iowa Meet 


CrRESTON, Iowa, Feb. 9.—The twentieth an- 
nual convention of the Southwestern Iowa Re- 
tail Lumbermen’s Association which will be 
held at the Iowana Hotel, here, Feb. 16, 17 
and 18 promises to be one filled with profitable 
discussion, instructive speeches and ample en- 
tertainment, according to the program arranged 
by Secretary R. O. Treichler. Registration will 
take place at 5 p. m. Tuesday, Feb. 16, and 
after dinner a dance will be given by the Sunset 
Club. 

The convention will open promptly at 9:30 
Wednesday morning at which time Mayor Burt, 
of Creston, will give the welcoming address. 
President George M. Livengood, of Omaha, will 
respond and then the officers’ reports and ap- 
pointment of committees will precede an ad- 
dress by L. R. Putman, Chicago, merchandising 
counsel for the Southern Pine Association. The 
afternoon program will be given over to several 
addresses by representative men in the building 
supply industry. 

The roundtable session Thursday morning 
will be started with a talk by W. H. Badeaux, 
secretary, Northwestern Lumbermen’s Associa- 
tion, and the discussions will be led by W. T. 
Shephard, Green Bay Lumber Co., Des Moines, 
Iowa, H. C. Cox, Hawkeye Lumber Co., Oska- 
loosa, Iowa, and J. D. McCarthy, Milligan & 
McCarthy, Missouri Valley, Iowa. J. F. Bryan, 
Chicago, secretary, Illinois Lumber & Material 
Dealers’ Association, will speak Thursday after- 
noon, and committee reports and election of 
officers will close the business session. 

The annual banquet will be held Thursday 
evening with Mr. Badeaux acting as_ toast- 
master. Judge J. H. Atwood will be the mam 
speaker and there will be ample entertainment. 
A dance will follow the banquet. The ladies’ 
auxiliary has a busy program outlined with a 
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luncheon Wednesday noon, a ‘demonstration in 
the afternoon and a show in the evening. A 
one-act play and a speech will take part of 
Thursday afternoon after which they will hold 
their business meeting. 


Naval Stores Producers to Confer 


GuLL Point, FLa., Feb. 8.—A very compre- 
hensive program has been prepared for the get- 
together conference of turpentine and rosin 
producers and timberland owners, to be held 
March 1, 2 and 3 at the St. Charles Hotel, 
New Orleans. The first business session will be 
held Monday night, March 1, and will be led 
off with a talk, among others, by E. R. Weidlein, 
president of the Mellon Institute, Pittsburgh, 
Pa., on ‘‘ Research as Applied to Industry.’’ At 
the Tuesday morning session, O. H. L. Wernicke, 
president of the Pine Institute of America, 
will report for the institute. John W. Le- 
Maistre, of the Jackson Lumber Co., Lock- 
hart, Ala., will talk on ‘‘Reforestation and 
Forest Conservation.’’ At the Tuesday after- 
noon session, J. K. Johnson, of the Great South- 
erm Lumber Co., Bogalusa, La., will talk on 
“Codrdinating Pine Forest Industries.’’ R. D. 
Forbes and L. Wyman, of the United States 
Forest Service, will tell about naval stores pro- 
duction and woods work. Alex Sessoms, presi- 
dent of the Timber Products Co., Cogdell, Ga., 
will talk on ‘‘Reforestation and Turpentine 
Production Combined.’’ At the Tuesday eve- 
ning session chemical experts will tell about 
turpentine and rosin research work. 

At the Wednesday morning session, the sev- 
eral committees will make their reports, and at 
the afternoon session the resolutions committee 
will report, followed by the election of officers. 
The foregoing are only the highlights of the ex- 
tensive program that will be carried out. 

The annual banquet will be held on Wednes- 
day night, at which there will be speakers and 
entertainers. A golf tournament will be held on 
the afternoon of March 1, under the direction 
of a committee headed by J. A. Myers of the 
Gillican-Chipley Co. of New Orleans. 


Tells of Lumber Association Work 


MILWAUKEE, WIs., Feb. 9.— Don S. Mont- 
gomery, secretary of the Wisconsin Retail Lum- 
bermen’s Association, attended the meeting of 
twenty-five secretaries of various associations 
in Wisconsin, held at Madison, Wis., last week. 
Mr. Montgomery gave a brief talk explaining 
the position of the retail lumber dealers, saying 
that they are a ‘‘preparatory sort of an out- 
fit.’? He further pointed out that the lumber 
dealers were not banded together to fix prices, 
declaring that not only would such a policy be 
illegal but it would be uneconomic as well, and 
never work successfully. President Glenn 
Frank, of the University of Wisconsin, was the 
guest of honor at the meeting and gave a talk 
in which he congratulated the associations for 
coéperating with each other. President Frank 
did not care to talk until Mr. Montgomery made 
4 special plea for a short address by him. 


Box Bureau to Continue Publicity 


PoRTLAND, ORE., Feb. 6.—Upon his return to- 
day from the annual meeting of the Western 
Pine Manufacturers’ Association at Spokane, 
N. L. Cary, manager of the association’s box 
bureau, announced that at the meeting held by 
that department Friday it was decided to con- 
tinue for the fifth consecutive year the national 
advertising campaign spreading the merits of 
Westpine box shooks and eratings. It was also 
decided to carry on considerable trade exten- 
sion work, 

An executive board governs the affairs of 
the box bureau and the following constitute this 
board for the ensuing year: Otto Leuschel, of 
the Potlatch Lumber Co., chairman; D. M. Bo- 
land, of the Boise-Payette Lumber Co., repre- 
senting the eastern Oregon and southern Idaho 
districts; J. M. Herbert, of the Shevlin-Hixon 

0. representing the central Oregon district; 

car Brewer, of the Brewer Pine Box Co., 
representing the Spokane district, and George 





Pennell, of the Lake Chelan Box Factory, of 
Chelan, Wash., representing the Wenatchee 
district. 


Buffalonians for Joint Dinner 


BurFrFa.o, N. Y., Feb. 8.—Astor H. Weaver is 
the chairman of the entertainment committee 
of the Buffalo. Lumber Exchange and will work 
in codperation with K. C. Evarts, secretary of 
the Buffalo Lumber Dealers’ Association, in 
preparation for the annual joint dinner of: the 
two associations on March 4. It will be held 
at the Lafayette Hotel and 300 persons are ex- 
pected, including the ladies. The supper will 
be served at 6:30 and dancing will begin at 
that time and continue afterwards. Donald B. 
MeMillan, the Arctic explorer, will gave an 
illustrated address. 


SEBS AAGSAS: 


Foreign Director Appointed 


BALTIMORE, Mp., Feb. 8.—One of the im- 
portant matters to come up before the annual 
meeting of the National Lumber Exporters’ 
Association at Columbus, Ohio, on Jan. 26 and 
27, details of which were not given out at 
the time because the decision of the person 
most concerned had not been ascertained, was 
the selection of Edward Barber, of the Howard 
& Barber Co., lumber exporter at Cincinnati, 
as foreign managing director of the organiza- 
tion, with headquarters 
in London. Mr. Barber 
has since then made 
known his acceptance 
and will leave for his 
new post as soon as he 
can arrange his _per- 
sonal and business af- 








EDWARD BARBER, 
Cincinnati, Ohio; 


Appointed Foreign 
Director of National 
Exporters’ Association 








fairs at Cincinnati, tak- 
ing his family along to 
‘ngland. Mr. Barber 
will sueceed A. C. Ham- 
merton, who has been 
foreign representative 
for some years and who 
had asked to be relieved 
of his duties as of Jan. 1, but who consented to 
hold on until his successor could arrive. Mr. 
Barber is a native of England, but has been in 
the United States for a long time and during 
the last twenty years has been engaged in the 
export trade. He has served for two terms as 
president of the association, and is now on the 
board of directors, and is therefore exception- 
ally well equipped for the task he will be called 
upon to discharge. In him, the officials of the 
organization feel, they will have a man who 
can be depended upon to look after the in- 
terests of the membership to the fullest extent, 
and who has the training and experience which 
will make him an important factor in the deal- 
ings with foreign brokers and buyers. 


The appointment is in a way the outcome of 
the numerous controversies of which the last 
year has been productive, and which have done 
much to make the old method of adjusting dis- 
putes over shipments and grades inadequate. 
The growth in the number of claims for allow- 
ances by foreign buyers on the ground that 
shipments did not come up to contract require- 
ments and the unsatisfactory outcome of many 
of the arbitrations instituted by way of adjust- 
ing these controversies prompted the association 
to propose a change in method, to which the 
hardwood section of the Timber Trades Fed- 
eration of the United Kingdom responded with 
a proposal that twenty-one of the leading 
brokers and buyers of the United Kingdom be 
chosen as a panel from which to select the ar- 
bitrators. This proposal found almost enthusi- 
astic acceptance at the annual meeting, the 
members of the National Lumber Exporters’ 
Association feeling that the high character of 


the men on the panel tended to insure fairness 
in arbitrations. 

Mr. Barber has had a prominent part in the 
discussions on the subject of adjustments, and 
is thus prepared to engage in his future work 
with a knowledge of detail and of conditions 
which should make him exceptionally effective 
in a with them, in the view of those con- 
cerned. 


Northwest Statistics for Five Years 


MINNEAPOLIS, MINN., Feb. 9.—The Minne- 
apolis Federal Reserve Bank just has prepared 
interesting figures bearing on the lumber in- 
dustry in the Northwest. The figures make a 
comparison of figures for 1921 to 1925. 


Forest products freight loadings in 1921 were 
648,992; in 1922, 784,538; 1923, 1,002,117; 
1924, 958,487; and 1925, 979,333. 

Retail sales of lumber as reported by 543 
Northwestern retail yards are shown in board 
feet. In 1921 the board feet sales were 158,- 
681,937; in 1922, 175,993,899; 1923, 168,153,- 
600; 1924, 156,036,000, and 1925, 203,148,000. 

The report reviews the cut of lumber by nine 
firms. The cut in board feet is shown to be in 
1921, 166,215,689; 1922, 194,811,792; 1923, 
266,515,370; 1924, 250,565,000; and 1925, 299,- 
852,000. 

The nine lumber firms, the lumber cut of 
which was shown, had on hand in board feet 
Dee. 31, 1921, a total of 197,117,082 feet; 1922, 
132,919,148 feet; 1923, 149,287,200 feet; 1924, 
138,771,000 feet; and 1925, 181,217,000 feet. 

The report showed that 508 retail yards had 
on hand in board feet on Dee. 31, 1921, 113,821,- 
670 feet; 1922, 101,925,160 feet; 1923, 98,161,- 
800 feet; 1924, 96,516,000 feet; and 1925, 100,- 
181,000 feet. 





New Plant in Full Operation 


MERRILL, WIs., Feb. 9.—A. H. Stange, vet- 
eran head of the Stange lumber enterprises in 
Wisconsin and Oregon, with Mrs. Stange left 
today for Hot Springs, Ark., where they will 
spend about six weeks resting and enjoying the 
advantages of this popular winter resort. Chas. 
J. Kinzel, head of the Kinzel Lumber Co., one 
of the Stange enterprises, after spending a short 
time in Washington, D. C., looking after im- 
portant tax matters, has gone to LaGrande, 
Ore., where the recently completed plant of the 
Mount Emily Lumber Co., now is in full opera- 
tion. This is a three band mill, built and 
equipped for a permanent day shift of eight 
hours, but in order to saw up and save from 
loss a large accumulation of logs, the plant now 
is being operated on two shifts. Due to the 
long experience and the careful planning of 
Mr. Stange and the thorough way in which the 
mill was built it has given absolutely no trou- 
ble and is reported to be operating as smoothly 
as if it had been running for years. Mr. Kin- 
zel will spend a short time only in LaGrande 
looking over this operation before returning to 
his headquarters in Merrill. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. DB. Burnham, tent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 


1,569,613. Frederick W. Chris- 
well, Seattle, Wash., assignor to Pacific Car & Foundry 
Co., same place. 





Filler for log bunks. 


1,569,631. Lubricator for saw blades. Michael Gro- 
gan, Savannah, Ga. 

1,569,985. Machine for bending wood. Lorenzo John- 
son, Louisville, Ky. 

1,569,539. Machine for use in making boxes or crates. 
Osceola C. Thompson, Rockaway, N. J., assignor to 


Wirebounds Patent Co. 

1,570,575. Process of dyeing wood. Herbert Renner, 
Philadelphia, Pa., assignor to Forest Research Corpora- 
tion, same place. 

1,570,628. Saw guard. 
Springs, Colo. 

1,570,832. Power steering mechanism for logging 
trucks. Jens Hasselberg, Klamath Falls, Ore. 


1,570,935. Power driven saw. Prentice Booth, North 
Fond du Lac, Wis. 


Andrew Flohr, Colorado 
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Retail Lumbermen’s 


Inter-Insurance 
Exchange 


1645 Hennepin Avenue 
Minneapolis, Minn. 
O. D. HAUSCHILD, Manager 





More than four thousand 
retail lumber yards are in- 


sured at this Exchange. 


Dividends in the past 
eight years aggregate more 
than two million five hun- 
dred thousand dollars. Aver- 
age for thirty-one years ex- 
ceeds sixty per cent. 


All deposits and surplus 
are treated as trust funds 
held subject to the order of 
owners thereof and subject 
only to charges for losses 
and expenses, the title to or 
ownership thereof remain- 
ing at all times in the policy- 


holder. 


This office provides com- 
plete insurance facilities for 
retail lumber dealers, includ- 
ing fire, tornado and all 
other forms of indemnity. 


This is a policyholders’ 
institution. Its cash re- 
sources are relatively as 
great as those of any insur- 
ance company in this coun- 
try. All interest income 
from invested funds is ap- 
plied directly to the credit of 
the policyholders’ accounts. 








Pacific Coast Hardwood Annual 


San Diego, Cauir., Feb. 6.—The annual con- 
vention of the Pacific Coast Hardwood Dealers’ 
Association was held here Jan. 29 and 30 in- 
clusive, with twenty-nine delegates, represent- 
ing twenty-one companies from Los Angeles, 
Portland, San Diego, San Francisco and Van- 
couver, B. C., in attendance. J. Fyfe Smith, 
president of J. Fyfe Smith & Co. (Ltd.), Van- 
couver, was elected president, succeeding D. J. 
Cahill, of the Western Hardwood Lumber Co., 
Los Angeles. 


Following the call to order Friday morning, 
C. H. White, president of White Bros., San 
Francisco, and national director, discussed the 
relationship of the dealers to the National as- 
sociation, and extended his official greetings to 
the group. 

President Cahill, in his address, read the con- 
stitution and code of ethics of the association, 
familiarizing the old and acquainting the new 
members with its ideals. He called attention to 
the fact that since the birth of the organiza- 
tion, official national inspection had been ob- 
tained on the Pacific coast, as well as the modi- 
fication of the rule denying reinspection of 
lumber shipped by water to the extent that re- 
inspection is now permitted, with the under- 
standing that defects due to transportation con- 
ditions shall be disregarded. 


We have submitted to the grading rules commit- 
tee of the National association an application for a 
change in the wording of the rule governing fig- 
ured red gum. The present rule reads: ‘Hach 
piece shall be selected for markings and color tones 
producing a variegated effect.” The proposed 
change follows: “Each piece shall be especially 
selected for markings and color tones producing a 
variegated mottled effect, as distinguished from 
dark stripes and ribbon grain,” Mr. Cahill said. 
We have endeavored through the medium of a ques- 
tionnaire to ascertain the average cost of handling 
lumber through our yard, so as to determine with 
some degree of accuracy what should be added to 
the cost price in order to insure a reasonable profit 
in all departments. This activity, I believe, has 
possibilities of very beneficial results if each mem- 
ber will give the matter serious consideration and 
report the results of his investigations for the 
benefit of the industry as a whole. We owe it to 
ourselves to get an adequate profit in each depart- 
ment of our business, and we owe it to our cus- 
tomers to keep down to a minimum the cost of 
the service we render. The tendency of business 
today is toward coéperation, and the industry that 
attempts to function without cohesion and with 
no spirit of sympathetic helpfulness among its 
units is out of step with the times. 


H. W. Swafford, secretary-treasurer, read his 
minutes of the previous meeting, and also made 
his report as treasurer, which showed the asso- 
ciation to be in splendid financial condition. 


The Philippine Mahogany Question 


One of the most important questions arising 
before the convention was the use of the word 
‘*mahogany’’ in connection with Philippine 
woods. The question was brought to the associ- 
ation’s attention by President Cahill, following 
the bringing of a case before the Federal Trade 
Commission, wherein it is sought to prohibit the 
use of the name ‘‘mahogany’’ in connection 
with certain Philippine woods; that is tanguile, 
red and white lauan, and almon. In view of 
the fact that few, if any, of the woods from 
Mexico and Central America now sold as ma- 
hogany belong to the true mahogany genus, 
Swietenia mahogani, and are therefore no more 
entitled to the name ‘‘mahogany’’ than the 
Philippine woods, it was decided on a motion 
made by C. H. White, of White Bros., and 
seconded by L. H. Stanton, of E. J. Stanton & 
Son, and unanimously carried, that so long as 
the qualifying word ‘‘Philippine’’ precedes the 
name ‘‘mahogany’’ the association will con- 
tinue the use of the term ‘‘Philippine ma- 
hogany.’’ 

There was open discussion of the best meth- 
ods of bringing before the public the fact that 
hardwoods make the home beautiful and cost 
but little more. It was urged that the hard- 
wood dealers, through their advertising chan- 
nels, architects, sales forces, soft pine yards, 


planing mills, contractors, and home builders, 
give the prospective home builders the messa 
that every home, from the smallest to the larg. 
est, should have a hardwood finish in at leagt 
three rooms—entrance hall, living and dini 
rooms. A wide selection in Philippine ma. 
hogany, southern gum, plain oak, quartered 
oak, birch, Tabasco mahogany and walnut ig 
offered. It was pointed out that most persons 
think a hardwood interior finish is beyond their 
reach, when the cost of installing the reason. 
ably priced hardwoods is only from $100 to 
$150 more than the softwood finish. 
Following a discussion as to whether or not 
the convention would hold one or two conven. 
tions yearly, on a motion of Mr. Swafford it 
was decided that the annual convention he 
held yearly in February. It was also voted to 
divide the association into two regions or terri- 
tories, for the purpose of semiannual meetings 
in the middle of the year. One territory will 
consist of Oregon, Washington and British (Co. 
lumbia, and the other California. The midyear 














J. B. HIGGINS, JR., 
San Francisco, Calif. ; 
Elected Vice President 


D. J. CAHILL, 
Los Angeles, Calif. ; 
Retiring President 


sessions will be held on different dates, per 
mitting intervisitation of the members. 


Election of Officers 


The newly elected officers and 
follow: 

President—J. Fyfe Smith, J. Fyfe Smith & Co. 
(Ltd.), Vancouver, B. C. 

Vice president—J. E. Higgins, jr., J. E. Hig- 
gins Lumber Co., San Francisco, Calif. 

Secretary-treasurer—Roger Sands, Ehrlich-Har- 
rison Co., Seattle, Wash. 

Directors—W. G. MacKenzie, Hardwood Lumber 
Co. (Ltd.), Vancouver, B. C.; Roger Sands, Ebr- 
lich-Harrison Co., Seattle; P. J. Ahern, Emerson 
Hardwood Co., Portland; G. H. Brown, Strable 
Hardwood Co., Oakland, Calif.; H. B. Maris, 
H. B. Maris Panel Co., San Francisco; L. H. Stan- 
ton, BE. J. Stanton & Son, Los Angeles; A. L 
Frost, Frost Hardwood Lumber Co., San Diego. 


On Friday lunch was served at the Coronado 
Hotel, and in the afternoon the delegates and 
their wives took a launch to Point Loma. This 
was followed by a ride about the city and @ 
dinner dance at the Cabrillo Cafe. Extem- 
poraneous speeches were made by J. Fyfe Smith, 
Harry White, Henry Swafford, Jerry Sullivan, 
William Davis and Phil B. Hart. 

Saturday afternoon the party went to the 
races at Tia Juana, Mexico, returning in time 
for a theater party for the women and «a stag 
dinner for the men, at which Mr. Smith pre 
sided, introducing all of the members of the 
association. 

Newly elected members of the association are: 
Miller-McDermott Hardwood Co., San Diego; 
Hammond Lumber Co., Los Angeles; Brown 
Derry Lumber Co., Los Angeles; Francis P. 
Baugh, Los Angeles; Nickey Bros, (Inc.), L0s 


directors 
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Angeles, and William M. Wilson Lumber Co., 
Los Angeles. 

Following are the delegates to the convention 
and the firms they represented: 


Los Angeles—E. E. Taenzer and C. R. Taenzer, 

erican Hardwood Co.; F. P. Baugh, C. W. 
Bohnoff and C. C. Bohnoff and Al Derry, Brown 
& Derry Lumber Co.; R. E. Ford, Cadwallader- 
Gibson Co. (Inc.); Howell Baker and Harry V. 
Hanson, California Panel & Veneer Co.; C. M. 
Cooper, W. E. Cooper Lumber Co.; G. C. Gearhart, 
Hammond Lumber Co.; W. G. Mitchell and Hanson 





San Joaquin Valley Club Elects 


Fresno, Cauir., Feb. 6.—The San Joaquin 
Valley Lumbermen’s Club, at its recent annual 
election of officers, held at Fresno, elected the 
following: 

President—Elmore W. King, Bakersfield. 

First vice president—F. Dean Prescott, Fresno. 

Second vice president—Charles Schaeffer, Kings- 
burg. 

Secretary—Frank F. Minard, Fresno. 

Treasurer—J. G. Martin, Fresno. 


Officers of Nylta Club Reélected - 


New York, Feb. 9.—John A. Paterson was 
reélected president of the Nylta Club at a meet- 
ing of the board of governors held last night 
in the National Republican Club. Mr. Paterson 
ig an officer of the Hirsch Lumber Co., of New 
York. Other officers were reélected as follows: 


First vice president—Frank J. Williams, John- 
gon Bros. Lumber Co., Brooklyn. 

Second vice president—Temple Tweedy, Thom- 
son Lumber Co., New York City. 

Treasurer—James Thornton, Leary & Co., Brook- 


Secretary—Herbert B. Coho, New York. 


‘Mr. Coho has held the office of secretary con- 
secutively since Nylta was organized and was 
warmly congratulated by the governors for the 
rapid advances the club has made and is mak- 


The six new governors were called upon for 
brief speeches and all promised their undivided 
allegiance in the upbuilding of Nylta and espe- 
cially their best efforts in the 1926 campaign 
to boost the membership to 1,000. The new 
directors, sitting at their first meeting, are 
T. M. Ralston, W. R. Pettit, W. A. McFarlane, 
Thomas A. Jenkins, Jeseph Masterson and Con- 
tad Pitcher. 

The meeting was marked by a 100 percent at- 
tendance of governors and former officers of 
the club, including two past presidents, Frank 
A. Niles and Frederick J. Bruce. A dinner pre- 
ceding the election was arranged for by Mr. 
Pitcher. 


Evansville Club Installs Officers 


EVANSVILLE, IND., Feb. 10.—At the regular 
monthly meeting of the Evansville Lumber- 
men’s Club held last night at the Vendome 
Hotel, the following officers were installed: 


President—Charles Wolflin. 

Vice president—Louis Holtman. 

Secretary-treasurer—Joe Waltman. 

Directors—G. A. Bauman, Dan Wertz and Frank 
Donnell. 

President Wolflin announced the following 
standing committees: 

Membership—Frank Donnell, Carl Wolflin and 
Frank C. Storton. Publicity and resolutions— 
William B. Carleton, Frank Donnell and N. G. 
Harding. River and rail—W. S. Partington, John 
C. Keller and G. A. Bauman. Entertainment— 
Claude Wertz, A. Dimmitt and Harry A. Moore. 


Codperative—Dan Wertz, Louis Holtman and N. G. 
Harding. 


J. R. Anderson, president Evansville Real Es- 
tate Board, spoke on ‘‘Sold on Evansville.’’ 
The local real estate board has been running an 
advertising campaign in the local papers boost- 
ing Evansville, and the Evansville Lumbermen’s 

ub plans a similar campaign. 

M. 8. Dilts, Welsh Lumber Co., Memphis; 


Whiteside, Nickey Bros. (Inc.) ; Leroy H. Stanton, 
H. W. Swafford and James J. Cline, E. J. Stanton 
& Son; and D. J. Cahill and B. W. Byrne, Western 
Hardwood Lumber Co. Portland—P. J. Ahern, 
Emerson Hardwood Co., and E. E. Hall, Nicolai- 
Neppach Co. San Diego—Al Frost, Frost Hard- 
wood Lumber Co. ; Homer Miller, Miller-McDermoitt 
Hardwood Co.; and Jerry Sullivan, sr., and Jerry 
Sullivan, jr., Sullivan Hardwood Lumber Co. San 
Francisco—M. William Davis, Davis Hardwood 
Co.; H. B. Maris, H. B. Maris Panel Co., and C. H. 
White, White Bros. Vancouver—W. G. MacKen- 
zie, Hardwood Lumber Co. (Ltd.), and J. Fyfe 
Smith, J. Fyfe Smith & Co. (Ltd.). 


N. W. Enright, Anderson-Tully Co., Memphis, 
and D. E. Buchanan, M. B. Farrin Lumber Co., 
Cincinnati, made short talks on business condi- 
tions. They agreed that business looks better 
than a month ago, although dry stocks are 
searce. 


Members of the club were optimistic regard- 
ing the trade outlook. Many of the local furni- 
ture factories are running full time. Veneer 
trade has been keeping pace with the furniture 
trade. Building has slackened due to bad 
weather. Some members reported a great many 
people out of employment in Evansville. 


The next meeting of the club will be held at 
the Vendome Hotel on Tuesday night, Marek 9. 


Buys Big Tract of Commercial Timber 


RHINELANDER, WIS., Feb. 9.—Eighteen thou- 
sand acres of timber land, comprising several 
miles of lake frontage, with a stand of virgin 
timber, has been purchased by the Thunder 
Lake Lumber Co. It adjoins the company’s 
operations east of the Three Lakes chain of 
lakes. It is the intention of the Thunder Lake 
company to conserve the timber on the lakes 
and streams within the tract and to work with 
the State on fire protection. Portable fire 
pumps have been purchased for this fire preven- 
tion work. A part of the timber was bought 
from the Sawyer Goodman Co., the Menasha 
Woodenware Co., and the Chicago & North 
Western Railway. With the acquisition of the 
timber land, the operations of the Thunder Lake 
Lumber Co. have been extended for a number 
of years, for it is one of the largest tracts of 
commercial timber in the State. 





Loses Ocean Tug in Atlantic Storm 


MINNEAPOLIS, MINN., Feb. 9.—The Brooks- 
Scanlon Lumber Co., of Minneapolis, lost its 
large ocean-going tug, Wellington, valued at 
$100,000, in the storm last week on the Atlantic, 
according to a wireless message received at the 
company’s offices here from the rescued cap- 
tain. 


The tug and the Ardmore, an oiler, collided in 
the storm off the New Jersey coast and the 
Minneapolis company’s boat sank. The crew 
of nineteen men was rescued by the Ardmore. 
Capt. M. C. Partridge, who was injured slightly, 
sent the wireless message to the Brooks-Scanlon 
offices. Four empty barges were brought into 
port under their own sail, according to informa- 
tion received here. 


The Wellington, with a fleet of six barges, 
which are large sailing vessels in themselves, 
was used in the service between the Brooks- 
Scanlon company’s yellow pine mill at Eastport, 
Fla., and New York and New England ports. 
At the time of the accident the Wellington was 
towing four barges. 


‘¢Each barge is equipped with a crew of four 
men and they did a good job bringing them 
into port,’? Paul A. Brooks, of Minneapolis, 
secretary of the company, said. Mr. Brooks 
stated that the company carried insurance on 
the tug. The accident, he said, would not in- 
terrupt the operations of the Brooks-Scanlon in- 
terests in Florida or the service between the 
mill and eastern ports. Arrangements have 
been completed for leasing another tug which 
will be placed in service immediately. 


Sawing high grade aro- 
matic Tennessee 
Red Cedar 






These cedar 
) boards, of 
good widths 
/ and lengths, 
carefully 
sawn, will 
merit anybuy- 
ers consider- 
ation. 


Tennessee Red Cedar 


Good Tennessee Red Cedar logs well manufac- 
tured, produce the kind of*lumber that will save 
some of the waste caused by poor lumber, badly 
sawn. Waste considered, poor lumber costs more 
than when you buy the best. We offer the best, 
either air or kiln dried. 


Any quantity, delivered anywhere 


Our shipments are made to suit user’s conveni- 
ence, and there will be no disappointments from 
lack of stock when your orders are placed with us. 


Wire our expense for prices. 








Do You 
Sell to 


Furniture Factories 


or other woodworkers? 
If so, we can help you build business and conserve profits 


Do you know that a large number of 
eoncerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
gwerve a than any other credit 
agency 
Ask for rates and Pamphlet No. 49-S 
Giving Full Details. 

Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pam- 
phiet No. 49-C, 


Lumsermen’s Crevit Association 
Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











RALPH W. FANNON 


CONSULTING ENGINEER 
GREEN BAY, WISCONSIN 


Reports 
Investigations 


Utilization of 
Forest Wastes 

















* 


Room 1010, 208 So. LaSalle Street, Chicago 
522 Spring Street, - Hot Springs, Ark. 
511 Spalding Building, - Portland, Ore. 


Foresters to Leading 
i Lumber Companies - 


‘Hall, Kellogg & Co. 
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Ace ALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 

Boards. 

Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list. 


Chas. F. Felin & Co., Inc, 


Old York Road & Butler St., PHILADELPHIA, PA. 











O TIMBER ESTIMATORS O 





TIMBER eS. 
ESTIMATORS sF.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028-29 Whit Bank Bldg. 
Phan Man 2479 &- NEW ORLEANS 











JAMES W. SEWALL 


Consulting Forester 
Old Town, te3 Maine 
Largest Cruising House in America 


CJ PITTSBURGA Co 


Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 














Eastern Tennessee 
Kentucky and 
West Virginia 


BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank Biag. 
Johnstown, Pa. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


os PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 








Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 
oo Mixed Cars Our Specialty. 





WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











Happenings in the South 


Issues Daily Sales Report 

Mempuis, TENN., Feb. 9.—On Feb. 1, the 
board of directors of the Hardwood Manufac- 
turers’ Institute instructed J. H. Townshend, 
executive vice president, to proceed with the 
issuance of a past sales report each day, in addi- 
tion to the weekly past sales report which has 
been going forth to its membership. Monday, 
Feb. 8, the first issue of the daily sales report 
was mailed to members and will be mailed each 
day hereafter. The first daily report contained 
fourteen pages and is in the same form as the 
weekly sales report. The weekly report, how- 
ever, will not be discontinued but will be issued 
each week as in the past until further notice. 
The stock report will also be distributed each 
month as has been the custom. 


Awards Contract for Rebuilding Mill 


LAKE CHARLES, La., Feb. 8.—The J. Ray 
Arnold Lumber Co. of Florida has awarded 
the contract for rebuilding its mill at Grove- 
land to Thrall & Shea, of this city. The Grove- 
land plant was destroyed by fire during the 
summer. Work on the new mill has already 
been started and will be pushed as rapidly as 
possible. The mill will consist of a large saw- 
mill, power house, lumber sorters, dry kilns, 
planing mill, lath mill, sheds and trams. 


Fighting Chestnut Blight 

HunTINGTON, W. VA., Feb. 8.—The deadly 
chestnut blight has affected 38 percent of the 
trees in Harrison County, West Virginia, ac- 
cording to the report of Rush P. Marshall, as- 
sistant pathologist of the United States Depart- 
ment of Agriculture, to H. G. Sturm, county 
agricultural agent. Mr. Marshall has completed 
extensive surveys of the progress of the blight 
over the country. 

The blight in Harrison County, while averag- 
ing 38 percent, is not regular nor confined to 
any one locality. From Clarksburg to Rose- 
mont and MecWorter, only about 10 to 12 per- 
cent of the trees were reported affected. In the 
section from Clarksburg to Wolf Summit and 
to Lumberport, the blight has attacked nearly. 
every tree. 

The plant disease is reported spreading across 
the Appalachians rapidly, and so far no prac- 
ticable remedy to check it has been discovered. 
Fred E. Brooks, Federal specialist, at French 
Creek, has been engaged in fighting the blight in 
Upshur County. ieee, 

Mississippi Mills Combine 

LOUISVILLE, Miss., Feb. 8.—Announcement is 
made here today that the D. L. Fair Lumber Co. 
has assumed charge of the R. L. Mitchell Lum- 
ber Co., operating a southern pine sawmill and 
planing mill here, taking over the entire equip- 
ment as well as the lumber and timber inven- 
tory. Sales will be handled from the Louisville 
office of the D. L. Fair Lumber Co. in connee- 
tion with its own sales. 


Progress of Forestry Legislation 

JACKSON, Miss., Feb. 9.—The House com- 
mittee on agriculture has agreed to submit a 
favorable report on the Ward bill creating a 
State bureau of forestry for Mississippi, and 
the House committee on constitution is framing 
a favorable report on the concurrent resolution 
by the same author proposing an amendment to 
the constitution that will make possible the 
adoption of a practical plan of reforestation 
through tax exemption on growing timber. The 
two measures will be acted upon within a few 
days. They embody perhaps the most impor- 
tant constructive legislation, from the economic 
viewpoint, offered in either branch of the legis- 
lature at this session. The Mississippi State 
Senate has on its calendar a companion bill 
but the upper body will probably defer action 
to await passage of the House bill. Mr. Ward, 
of Wayne, author of the two measures, has been 
laboring zealously eight years to induce the 


legislature to adopt a policy of forestry con. 
servation and the point is reached where he jg 
about to see success crown his efforts. 


New Plant to Have Moistat Kilns 

PINE Buiurr, ARK., Feb. 8.— The Seaman. 
Dunning Corporation, in which the Seaman 
Body Co., of Milwaukee, is interested, is build. 
ing a new plant at this place and in conneg. 
tion with it will install six zone type Nationa] 
Moistat kilns, manufactured by the Nationa] 
Dry Kiln Co., of Indianapolis, Ind. 


New Furnishings Beautiful 

Bocauusa, La., Feb. 8.—Under the heading, 
**Colonel Sullivan Has Beautiful Furniture,” 
the Bogalusa Enterprise tells of the new fur. 
nishings in the office of the vice president and 
general manager of the Great Southern Lumber 
Co., as follows: 

If you have not visited the office of Col. W. H, 
Sullivan, vice president and general manager of 
the Great Southern Lumber Co., during the last 
week, you are not going to feel exactly at home, 
for the reception room and office of Col. Sullivan 
have undergone many improvements. Solid Amer. 
ican walnut furniture, consisting of four desks and 
one directors’ table, with chairs to match, has 
replaced the furniture formerly used. The furni- 
= was made by the Waldham Co., of New Or. 
eans. 

On the desk of Col. Sullivan is the beautiful 
desk set which was presented to him last year by 
the directors of the Great Southern Lumber Co. on 
the anniversary of the twentieth year he had been 
associated wtih the company. 

The office furniture of Col. Goodyear, president 
of the Great Southern Lumber Co., is a duplicate 
of that in Col. Sullivan’s office. A rubber floor 
covering has been placed in the three rooms which 
constitute Col. Sullivan’s suite, which has the 
appearance of marble. 

But despite all the new furniture, Mayor Sulli- 
van gives his friends the same hearty welcome of 
the last eighteen years. 


To Engage in Commission Business 

St. Louis, Mo., Feb. 10.—Frank J. More, 
who has been identified with the sales force of 
the W.'R. Pickering Lumber Co., of Kansas 
City, Mo., for a number of years, and in charge 
of its St. Louis sales office for the last four 
years, is engaging in the commission business 
under the name of the Frank J. More Lumber 
Co., with offices at 1494 Arcade Building. 

The new concern will be exclusive representa- 
tive of the W. R. Pickering Lumber Co. in the 
St. Louis district, handling the entire line just 
as Mr. More has done in the past, and in addi- 
tion will handle sales for a few other manu- 
facturers of southern pine as well as fir and 
spruce. 


Investigating Needs for Forests 


HungineTon, W. Va., Feb. 8.—In line with 
instructions from the State legislature to in- 
vestigate the needs and opportunities for for- 
ests, parks and game reserves in the State, the 
West Virginia conservation committee has 
scheduled a series of meetings to study condi- 
tions. The particular subjects for investiga- 
tion at the meetings, according to Nat T. Frame, 
director of agriculture of the West Virginia 
University Extension Service, will be as fol- 
lows: 

1. What are the problems of the forest and wood- 
lot owners and operators in this territory? 

. Under what conditions will land owners be 
justified in replanting for forest areas? 

8. Are there any outstanding sites in this sec: 
tion deserving of consideration as game refuges, 
State forests, or State parks? 

Representatives of the farm bureau, cham- 
bers of commerce, and various other civic and 
commercial organizations will be invited to at 
tend the meetings, with lumber dealers, build: 
ing contractors, sawmill operators, timber land 
owners, wild life league officials, and others i 
terested. 

Schedule for the series of meetings follows: 
Wheeling, March 18; Parkersburg, March 19; 
Huntington, March 20; Martinsburg, April 5; 
Keyser, April 7; Elkins, April 9; Beckley, 
April 19; Bluefield, April 21; Marlinton, April 
23; and Clarksburg, May 11 and 12. 
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The commission is composed of Gov. Howard 
M. Gore, chairman; John W. Smith, commis- 
sioner of agriculture; Dr. I. C. White, State 
geologist ; Fred E. Cowl, chairman fish and 
ame commission; and Nat T. Frame, executive 
secretary. 


Heads Virginia Retail Organization 

RICHMOND, VA., Feb. 8.—Allen M. Lyon, jr., 
formerly vice president of the Lyon & Mon- 
tague Co., now retired from business, was 
elected president of the Richmond Lumber Co. 
(Inc.), of this city, at the recent meeting of 
the board of directors. Mr. Lyon purchased 
an interest in the latter company, which is one 
of the largest of its kind in the State. The 
directors also reélected Clarence E. Hughes as 
vice president, and Thomas C. Armstrong as 
treasurer. 


Adds Another Yard to Line 

BIRMINGHAM, ALA., Feb. 9.—Thornton Estes, 
president. of the Estes Lumber Co., of this 
city, announces the purchase by his company 
of the lumber yard of the G. B. Edwards Lum- 
ber Co., at Bessemer, Ala. This gives the com- 
pany a string of four yards located in the 
Jones Valley in such position as to take care 
of the entire Birmingham district. All the 
old sheds at the Bessemer yard will be torn 
down and new and up-to-date sheds erected, 
and Mr. Estes states that the new yard will be 
one of the best. 


Practices Waste Utilization 


This picture of a hardwood dimension storage 
shed of a northern Wisconsin lumber company 
is a concrete illustration of the growing inter- 
est among lumber manufacturers of the North 








A storage shed for hardwood dimensions 


in wood waste utilization. The shed is 400 feet 
long by 24 feet wide and contained, when this 
picture was taken a few days ago, over 800,000 
pieces of 4/4, 5/4, 6/4 and 8/4 inch squares 
varying in length from 12 inches up to 54 
inches, all of which were made from sawmill 
waste. In addition to this class of stock the 
company is making a considerable amount of 
dimension 2 inches and wider by 14 inches and 
longer, 

Five years ago practically all of this ma- 
terial, which serves a purpose that would other- 
wise have to be met by lumber of standard 
widths, lengths and grades, went into fuel wood 
and the waste burner. ‘This illustrates in a 
tather conspicuous way one of the practical 
methods of conserving the timber supply. 


BPESEEEEBAEEBEAEEA: 


Colorado Concern Reorganizes 


Denver, Couo., Feb. 8.—Through the reor- 
ganization of the Newton Lumber Co., Pueblo, 
olo., a number of employees have purchased a 
block of the preferred stock which was recently 
Placed on the Pueblo market. Wilbur Newton 
disposed of a large percentage of his holdings 
i the company, of which he was vice president. 
He will remain in office for the present and still 

active in the management. Later he expects 
to devote his time to other interests. Walter 

bie, secretary of the company, was one of 
the largest purchasers of the stock offered. 
Whitney, Robert and George Newton will still 
tetain major portions of their stock and con- 
tinue in active control. The Newton company 
8 Now expanding and building model yards to- 
gether with a large new mill. 





LUMBER TRANSPORTATION 


Hearing Date in Various Cases 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 10.—The Interstate 

Commerte Commission has assigned for hearing 
on April 2, at the Atlanta-Biltmore Hotel, At- 
lanta, Ga., Investigation and Suspension Docket 
No. 2,479—Lumber and Forest Products Be- 
tween Southern Points and Destinations in Vir- 
ginia. Examiner Mackley will preside at the 
hearing, which will begin at 10 a. m. 

The commission has issued an order permit- 

ting the National-American Wholesale Lumber 
Association to intervene in Docket No. 15,408— 
Milne Lumber Co. vs. Cleveland, Cincinnati, Chi- 
cago & St. Louis Railway Co. et al. 
* Docket No. 17,858—Southern Pine Associa- 
tion vs. Alabama & Vicksburg Railway Co. et 
al—and Docket No. 17,407—the American 
Lumber & Export Co. et al. vs. Alabama & 
Vicksburg—will be heard with Investigation 
and Suspension Docket No. 2479. 


Fixes Value of Lumber Carrier 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Feb. 11.—Division 1 of 

the Interstate Commerce Commission has handed 
down an opinion in Valuation Docket No. 487, 
fixing the final value for rate making purposes 
of the property of the Doniphan, Kensett & 
Searey railway owned and used for common 
carrier purposes at $39,770, as of June 30, 1917, 
and of property used but not owned at $12,140. 
The carrier is a short line industrial railroad in 
Arkansas owned by or controlled in .the in- 
terest of the Doniphan Lumber Co., says Divi- 
sion 1. The final value was fixed following an- 
nouncement of tentative valuation and presenta- 
tion of facts and argument in support of a pro- 
test by the carrier. 


Increase in Revenue Freight Loading 

WASIIINGTON, D. C., Feb. 10.—Loading of reve- 
nue freight for the week ended Jan. 30 totaled 
925,263 cars, according to reports filed today by 
the carriers. This was an increase of 27,895 cars 
over the corresponding week in 1925, but a de- 
crease of 4,360 cars under the corresponding week 
in 1924. The total for the week of Jan. 30 was, 
however, an increase of 3,529 cars over the pre- 
ceding week, increases being reported in the total 
loading of all commodities except grain and grain 
products, coke, ore and miscellaneous freight which 
showed slight decreases. 

Loading of grain and grain products amounted 
to 45,192 cars, a decrease of 507 cars under the 
week before as well as 2,688 cars below the same 
week in 1925. It also was a decrease of 8,419 
cars below the same week in 1924. In the western 
districts alone, grain and grain products loading 
totaled 27,951 cars, a decrease of 4,029 cars under 
the corresponding week last year. 

Coal loading totaled 183,071 cars, an increase of 
2,148 cars over the week before, but 10,229 cars 
below the same week in 1925. Compared with the 
same week in 1924, it was also a decrease of 15,819 
cars. : 

Forest products loading totaled 72,634 cars, 
2,704 cars over the week before, but 2,953 cars 
below the same week in 1925 and 8,174 cars below 
the same week in 1924. 











Rates to Missouri River Territory 

MEMPHIS, TENN., Feb. 9.—Tariffs have been 
published, effective Feb. 23, 1926, covering ad- 
vanced rates on lumber and forest products from 
points in Arkansas and Missouri, also Mississippi 
River crossings and related points, to destinations 
in Arkansas, Colorado, Iowa, Kansas, Missouri, 
Nebraska etc., according to the announcement made 
by J. H. Townshend, secretary-manager of the 
Southern Hardwood Traffic Association, 

“The association is now checking the rates and 
further announcement will be made in event there 
are any discrepancies,” Mr. Townshend said. “The 
destinations involved are principally the Missouri 
River territory and points beyond. The rough 
material rates and the rates to such points as 
St. Louis, Mo., Des Moines, Iowa, Dubuque, Iowa 
ete. are not affected. Under agreement with the 
carriers, no change is to be made in the rates to 
Missouri River points, such as Kansas City, Omaha, 
Lincoln etc., except Sioux City, Iowa. To the ter- 
ritory beyond the Missouri River where the move- 
ment is relatively light, there will be some ad- 
vances and reductions.” 


Decor ene 





An 


Announcement 


The Long-Bell Lumber Com- 
pany announces the _ pur- 
chase of the plant of the 
Superior Oak Flooring Com- 
pany at Helena, Arkansas. 


With the acquisition of this 
property The Long - Bell 
Lumber Company becomes 
the second largest manufac- 
turer of Oak Flooring in the 
United States. The Superior 
plant was built about three 
years ago, thoroughly mod- 
ern in every detail. Its pro- 
duct has established an 
enviable reputation under 
the brand name 


“Superior— America’s Finest” 


The same high standards 
of manufacture and service 
which The Long-Bell Lum- 
ber Company endeavors to 
carry out in all of its opera- 
tions will prevail at the 
Superior plant. 


THE LONG-BELL LUMBER COMPANY 


R. A. Long Bldg., Kansas City, Mo. 


Douglas Fir Lumber and Timbers; Southern Pine 
Lumber and Timbers; Creosoted Lumber, Tim- 
bers, Posts, Poles, Ties, Guard-Rail Posts, 
Piling; Southern Hardwood Lumber and 
Timbers; Oak Flooring; California 
White Pine Lumber; Sash and 
Doors; Box Shooks. 


Lambermen since 1875 
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Idaho White Pine 
Cal. White Pine 
Cal. Sugar Pine 


“9 Pondosa Pine 
” Redwood 
Prices € 


Cedar 


Spruce Factory 
Fir om 








@ specialty 
'W:-I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 
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General Offices, QUINCY, ILL. 
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C. G. Atkinson & Sons 


713 PORTER BLDG., 








PORTLAND, OREGON 
Operating and Selling 
the Product of 
Tillamook Spruce Co. 
FIR-SPRUCE-HEMLOCK 


Retail Yard Items. 
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Factory Lumber 











Dunn Lumber Company 
| SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 








__ SIDING AND SHINGLES 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 























Airplane Reduces Forest Fire Hazard 

Through the extensive use of airplanes in de- 
tecting and fighting forest fires the Forest Serv- 
ice was able last year to reduce the fire ravage 
to about 40 percent of what it had been the 
year before, Col. W. B. Greeley, United States 
forester, has informed the House appropriations 


committee. In 1924 602,000 acres of national 
forest land were burned over, while last year 
the area was but 242,992 acres. 

Col. Greeley went into some detail as to the 
fire situation last year and in the past. 

As passed, the agricultural appropriation bill 
carried $126,500,000, of which $80,000,000 is for 
cooperative road construction. The appropria- 
tions committee exceeded the budget estimate 
on several Forest Service items. For example, 
$710,000 was provided for codperative forest 
fire protection, an increase of $50,000 over the 
current appropriation and the budget estimate. 
The committee also provided an increase of 
$25,000 in the item for the codperative distri- 
bution of forest planting stock, allowing $75,- 
000 instead of the $50,000 carried in the budget. 
While the Forest Products Laboratory did not 
get an increase over current appropriations, the 
committee restored the $15,000 which the budget 
proposed to cut from the amount available this 
year and gave the laboratory greater latitude in 
expending this sum during the next fiscal year. 


Increase in January Postal Receipts 


Postal receipts for the 50 selected cities in 
January of this year were 6.77 percent greater 
than in January, 1925, according to an an- 
nouncement by Postmaster General New. Re- 
ceipts for the 50 industrial cities for January 
were 7.21 percent ahead of those for the same 
month last year. The business of collecting, 
dispatching and delivering 25,000,000,000 pieces 
of mail annually to America’s hundred-odd mil- 
lion people requires considerable correspond- 
ence, according to a check-up made by the post- 
master general. The figures cover mail receipts 
at the Postoffice Department for the 4-day 
period Jan. 25-28 and disclose that an average 
of 15,315 letters was received on each of the 
four days. These figures do not include letters 
consigned to the Dead Letter Office, which 
ranged during the 4-day period from 22,710 to 
46,350. prem 

Progress in Simplified Practice 

Consideration by American industry and com- 
merce of simplified practice as a means of meet- 
ing problems of investment, equipment, materials 
and time has spread during the last year at a 
rate which has far surpassed that of any period 
since the Department of Commerce first turned 
its attention to codperation with industry in 
the campaign to eliminate waste, says Ray M. 
Hudson, chief of the division of simplified prac- 
tice. This interest in and recognition of the 
value of the movement is not confined to the 
United States but is attracting wide attention 
abroad. 

More than 500 industrial groups are in con- 
tact with the division of simplified practice. 
After reviewing other groups briefly, Mr. Hud- 
son says: 

Of greater significance was the progress shown 
in the lumber field, because of the wide ramifi- 
cations of this industry. In softwood lumber 
standards there had been an expansion of the 
standards and the completion of a report as to 
opportunities for the utilization of short length 
lumber demonstrating the economies to the con- 
sumer from use of this type of material. The 
decision of the hardwood industry to participate 
in lumber standardization was a high light in 
the progress. 

Simplified programs for boxboard (set-up and 
folding boxes) have been adopted by a general 
conference. The division and the Wirebound 
Box Manufacturers’ Association are working on 
a program affecting the thicknesses of veneer 
and resawn lumber. The wooden box industry 
is also in contact with the division. 

Estimated savings of more than $200,000,000 


annually to the softwood lumber industry, ang 
reports showing a greatly increased amount of 
softwood lumber cut to American Lumber Stand- 
ards were a great impetus to further action. 

Mr. Hudson also stated that simplification of 
dimensions for millwork is making rapid prog- 
ress in the northeastern section of the country 
and is to be presented at a general conference 
in May for a more widespread adoption of this 
program. Steady progress likewise is being 
made on a program of simplification affecting 
wooden office furniture. Certain thicknesses of 
plywood, and sizes, are on the way to simpli- 
fication. 

Proposals have been received for simplifica- 
tion in a dozen other items of wood construe- 
tion, ranging from washboards and handles for 
shovels to wooden hulls for motor boats and to 
piano woods. 


(SHREREBEaEaEaZBS 


To Sell Klamath Indian Timber 


Two sales of ripe timber covering approxi- 
mately 12,400 acres of land on the Klamath 
Indian reservation, Oregon, have been author- 
ized by the Department of the Interior. The 
larger of the two tracts is known as the Weeks 
timber unit and contains an estimated stand of 
90,000,000 feet of timber on 7,800 acres, lo- 
eated in the southwestern part of the reserva- 
tion. Under the authorization, minimum prices 
have been fixed below which no bids will be ae- 
cepted. These minimum prices include $4 a 
thousand feet for yellow and sugar pine, $2.25 
for Douglas fir and incense cedar and $1 for 
other species. 

The Modoc Point timber unit comprises the 
smaller tract of about 5,600 aeres. The timber 
on this tract consists chiefly of yellow pine. 
Under the terms of sale no bids will be consid- 
ered below $4.50 a thousand feet for yellow 
and sugar pine, $2.25 for Douglas fir and $1 
for other species. 

Bids will be opened from the Klamath In- 
dian Agency, which will later announce the 
dates of the sales. The proceeds will be de- 
posited in the tribal funds of the Klamath 
Indians. 


Bulletin on Perfect Package 


Fifty million dollars annually is entered on 
the debit side of the economic ledger of the 
United States through the disregard of siniple 
rules in wrapping and packing merchandise for 
domestic shipping, according to a report on 
paper-wrapped packages by the advisory board 
of the Department of Commerce. A bulletin 
on the perfect package can be had from the 
Superintendent of Documents, Government 
Printing Office, at 5 cents the copy. 


Trade Marks on Lumber 


The following applications have just been 
made for registration at the United States Pat- 
ent Office: Browning & Co., of London, Eng- 
land, apply for ‘‘REX.’’ Calwallader-Gibson 
Co., of Los Angeles, Calif., applies for 
‘“BAGAC,’’ ‘*BAMAO’”? and ‘‘ORION.’’ W. 
M. Ritter Lumber Co., of Columbus, Ohio, ap- 
plies for ‘‘ APPALACHIAN’? and ‘‘RITTER 
APPALACHIAN’? with two designs. 


Recommendation to Farming Industry 


A bit of a stir was caused by publication 
Monday of a frank recommendation by the De 
partment of Agriculture counseling the farm: 
ing industry against any general expansion 
production this year. The department pointed 
out that although the farming industry is now 
in the best general position since 1920 any 
general expansion in production this year would 
tend to place farmers in a less favorable posl- 
tion than at present. There is little likelihood 
of increased domestic and foreign demand for 
farm products, according to the department, the 
situation indicating a possible decrease in de 
mand toward the latter part of the year. 
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The Other Half 


I’m glad, and guess what made me glad? 
Not something someone gave to me, 
But just a little chance I had 
To help another family. 
I shouldn’t tell it, I agree, 
It’s very rude and very wrong, 
But you might wonder why the song, 
Yes, why the burst of melody. 


But I’m not telling it to boast, 
For I’m ashamed, if anything. 
Twas little that I did at most, 
A little warmth and food to bring, 
To make a little kettle sing. 
No, what I did was rather small, 
And why I’m telling it at all 
Is just to tell you why I sing. 


For I have spent a lot of years, 
And worked with many a grief and groan, 
Just seeking for some joy that cheers, 
Just working for myself alone. 
It seems that I have never known, 
To really love, to really laugh, 
You have to find the larger half 
In other hearts, and not your own. 


We See b’ the Papers 


Two men were shot in a Chicago saloon. 
Each a half, we.assume. 

A country that has Vesuvius ought to be able 
to get along with Mussolini. 

Longer skirts are said to be coming in soon. 
Maybe then the boys will be coming in earlier. 

The lard market is off a little. It must be 
the boys aren’t using so much of it on their 
hair. 

We would like to see the coal strike ended, 
but then we suppose the icemen’s strike would 
start. 

The Stillmans seem to be re-united, and now 
let us hope that the accent will be on the first 
syllable. 

Apparently most of our statesmen spent most 
of their time during the war writing letters to 
each other. 


At the beaches you used to see now and then 
ahead bobbing on the waves, but now the waves 
are on the bob. 

A Chicago store advertises a sale of bridge 
lamps and kitchen cabinets, and we bet we 
know where the crowds are. 

The parents of Tom Mix, a movie actor, have 
just celebrated their 51st wedding anniversary. 
Well, the parents may do it. 

There are 17,000,000 telephones in the United 
States, so when a girl makes it in two guesses 
she isn’t doing so badly at that. 

Even if a woman were clothed, some other 
woman would probably say that was proof 
that she wasn’t in her right mind. 

Probably they call him ‘‘Muss’’ at the Rome 
Rotary Club, and, the way he is trying to start 
one in Europe, it sounds appropriate. 

The American people spend 3 percent of 
their income for insurance and the other 97 
percent making the insurance payable as soon 
48 possible. 

Some fellow wants to move the capital from 
Washington to his town. What we would like 
to do would be to move the capital from Wall 
Street to ours. 

‘Cook County Democrats Go Wet,’’ head- 
lines the Chicago Tribune. Some folks seem to 
get their names in the papers even when they 
make only a short journey. 
The Senate expects to pass the income tax 
before the end of the week. In fact it 
seems to be making a good deal better progress 
With the bill than we are with the statement. 

The way the captain and crew of the Roose- 
velt are being showered with honors for rescu- 
ing the crew of another ship, reminds us of the 


definition given by a returned soldier at the 
Minneapolis meeting one time: A hero is a 
man who did a brave deed and was caught at it. 


Between Trains 

PonrTIAC, ILt.—Speaking of churches, we won- 
der what some communities would do if it were 
not for the churches, and the church women, 
and, yes, the church kitchen. The Kiwanis Club 
had a ‘‘ladies’ night’’ tonight at the Presby- 
terian church, and every time we think of it we 
lick our chops like the family cats. The church 
kitchen is a means to grace, even though a man 
gets his grace through his stomach. Incidentally 
how many churches have been built in this coun- 
try on the good cookery and the tireless energy 
of the women? One of the nicest things about 
heaven is that we are going to be able to stand 
around and watch some of the late comers get 
the jolts of their lives. For example, now and 
then a pompous preacher is going to be sur- 
prised to hear that some good cook did more 
for the church and the glory of God than he 
did. 

Lima, On10.—This is the town made famous, 
not by the bean, as some suppose, but by the 
Lima Locomotive Works, the third largest 
manufacturer of locomotives in America, and 
that, no doubt, means the world. Anyway, that 
is what made Lima famous among lumbermen. 
The company has recently perfected a new style 
freight locomotive that is making the railroad 
men of the country sit up and take notice. 

Although we have infested almost every city 
in Ohio at one time or another, this was our 
first visit to Lima, strange to say. It was by 
invitation of the Rotary Club, which brings a 
dozen or so fellows here every year that it thinks 
ought to see the town. 

CosHOCTON, OHI0.—We would like to write 
about our old friend John Gleason, who pur- 
veys lumber in these parts, or the Rotary Club, 
which was again our host on this occasion, but 
the thing that made the biggest impression on 
us was Frank Crane’s hotel creed on the wall 
of our room—no, not that, but the fact that 
the Park Hotel not only tacked it on the wall 
of the room but tried to live up to it. 

It’s a funny thing, but they build hotels in 
this country, and spend millions for steel and 
stone, and hundreds of thousands for tile, ori- 
ental rugs and oil paintings, but make little 
attempt to furnish what the public would like 
best—courtesy. In Chicago right now, for ex- 
ample, they are building the several million 
dollar Stevens Hotel, and probably picking out 
the furniture with extremest care. What they 
ought to be doing is hopping down here to 
Coshocton and trying to hire Manager J. F. 
Goders and his whole crew, or at least taking a 
few lessons from them in courtesy and service. 


The Storm 


Thunders around us while we tread 
Some trail, and lightnings overhead, 
And then the deluge of the rain! 
And then we find that fears are vain, 
Because the rain that wets the wood 
Makes the whole world look green and good; 
And so it often is with pain. 





We fear life’s troubles, were afraid 
Whenever lightning ever played 

Across our path; yet when the thing 

We feared comes down, the rain of spring, 
We find, although we had our tears, 
The world a greener world appears, 

That even sorrow peace may bring. 


Thunders around us all our days, 

Yet even grief the heart may raise 
And bring us closer to our God, 
Even as rain will green the sod. 

There never was a troubled hour 

But left behind some lovely flow’r 
That fairer made the path we trod. 
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DRY bright stock cut from Upland 


West Coast Hemlock 
You'll like it. 
Straight cars of 16’ or 18’ if desired. 


PACIFIC STATES LUMBER C0. 


TACOMA, - - WASHINGTON 

















REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bidg., Chicago, Ill. 

F.W.Smith, ~- - P.O. Box 286, Rockford, Ill. 

K. J. Clarkson, 833 McKnight Bldg., Minneapolis, Minn. 
ames A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
oseph Lean, P.O. Box 744, Omaha, 

Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 

O. G. Valentine, P. O. Box, 171, Denver, Colorado 














Superior 
Service by 
Car or Cargo 


That is what you get when 
you rely upon us for — 


Fir, Cedar, 
Spruce, Hemlock 


Lumber, Lath, Shingles, O. G. Gutter, 
Garage Doors, K. D. Frames, Porch Rail, 
Door Jambs in Sets, Columns. 
Industrial and Railroad Materials. 


Tell us your needs today. 


Rudell - Hayden Lumber Co. 


General Offices: 
419 Fidelity Bldg., Tacoma, Wash. 


P. O. BOX 1474 


ORDER NOW! 


CALIFORNIA 


Redwood 


Write for list and prices 


Albion Lumber Co. 


General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 






















Mills: Albion and Navarro, Calif. 
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Kent 
Lumber & Timber Company 


PACIFIC COAST 
PRODUCTS 
5530 White Bldg, SEATTLE, WASH. 




















Vest Pocket Ready Reckoner 4 20%! vest 
including a lumber calculator for standard . log rules, 


estimated weights of lumber and miscellaneous useful lumber 
tabulations. 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chucage 
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CI - CALIFORNIA Co 
Grenier White Pine 


alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
CHICAGO, ILL. 





Room 712 Railway Exchange 
Tel. Harrison 1295 











BOX SHOP 
AND 
CLEARS 


IN 
Fa 








H. B. Hewes, 
President 


W. T. Virgin, 
Vice-President 

R. H. Downman 

J. W. McWilliams 

C. D. Terwilliger, 


Sec.-Treas. & 
Gen. Manager 


F. E. Walker, 
Asst. Sec. & Treas. 


We invite your inqui- 
ries and orders. 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 














CALIFORNIA. a 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 














Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, i . 
360 North Michigan peel t Chicago 
W. O. W. Building, - - Omaha 
\ 
/ a 
California 


Klamath 


Chief & Sugar 
BRAND PINE 


Factory Plank a Specialty 
Also D & Better—All Thicknesses 


™ DWIGHT 


Lumber Company 


Manufacturers— Wholesalers 
MILLS: OFFICES: 


White 











KlamathFalls,Ore. 260 California St., SAN FRANCISCO, CALIF, 
Sisson, California. 30 North LaSalle Street, CHICAGO, ILL, f 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 








Sash and door mills in the Minneapolis-St. Paul 
(Minn.) region are devoting much of their produc- 
tion activity this week to completing stocks in 
warehousess. Most plants now are on the seasonal 
short time basis, pending opening of the heavier 
business which is due to develop with spring. So 
far this year the demand has been fully up to 
that of last year, which in the aggregate was 
satisfactory from the standpoint of volume. Some 
dealers are buying in fair quantities, recognizing 
that prices now are at the low level and that ad- 
vances are almost certain to be made later in the 
year. Warehouse stocks will be well rounded out 
when buyers begin to make drains. ‘There is light 
trade from the special order source. 


The door and millwork trade at Buffalo, N. Y. 
is slow at present, largely because of the weather. 
The number of permits is not as large as a year 
ago, but the costs have been running ahead and 
the number of dwellings continues good. As soon 
as weather is favorable the trade is expected to 
develop well. 


As the active building season approaches, a 
larger volume of new figuring is being handled by 
the plants at Kansas City, Mo., and there is 
enough business to keep prices on a firm footing. 
The demand for yard items is about the same with 
prices a little weak. 


With the spring building season approaching, 
mills making doors, sash and general millwork in 
Columbus, Ohio, have been fairly busy. Orders 
have been booked for future needs and mills are 
operating to about 75 percent of capacity. Con- 
cerns making doors and sash are gradually ac- 
cumulating stocks for spring. Figuring on new 
work, mostly homes and apartments, is brisk and 
some jobs will be started soon. Skilled labor is 
plentiful at all mills. Competitive bidding, which 
cuts margins of profit, is the worst feature of the 
trade at present. 


The Los Angeles (Calif.) sash and door fac- 
tories have now got down to a systematic produc- 
tion and orders are pouring in for immediate de- 
livery. Stocks are in good shape and prices are 
strong. This year is expected to be one of the 
best in the history of the industry. 


The Baltimore (Md.) sash and door men report 
a fair volume of business, while from some mills 
comes information that they are booked up with 
orders for certain products for months to come. 
Some plants, in fact, it is said, could run along 
until the summer even if they did not get another 
order.: Weather interferes with construction and 
tends to slow up calls for sash and doors. The 
list of prices is without important changes, though 
a somewhat firmer tendency is noticeable, and a 
distinctly hopeful view is being taken of the 
outlook. 


Millwork Concern Increases Capital 


OSHKOSH, WIS., Feb. 8.—Announcement is made 
that the Oshkosh~ Millwork Co. has decided to in- 
crease its capital stock from $100,000 to $200,000. 
According to William Daus, who is a member of 
the firm and in charge of 
the company’s publicity, 
this increase was neces- 
sitated by the _ rapid 
growth of its business in 
both State and _ local 
fields. “New and modern 
machinery and ever- 








EARL H. MARQUART, 
Oshkosh, Wis. ; 
President Oshkosh Mill- 
work Co. 








increasing stocks of retail 
lumber are needed to keep 
pace with dealers’ de- 
mands and local require- 
ments, and especially to 
make good our promise 
to dealers that we fur- 
nish sash in twenty-four 
hours,” said Mr. Daus. 

The Oshkosh Millwork 
Co. is headed. by Earl H. Marquart as president. 
Mr. Marquart is well known in the millwork trade, 
having been one of those who were instrumental 
in establishing the Millwork Cost Bureau. 








Planing Mill to Resume Operation 


LAKE CHARLES, LA., Feb. 8.—According to q 
statement just given out by S. A. Carroll, of thig 
city, the Lake Charles Planing Mill Co. will im. 
mediately be reorganized and operatiens resumed, 
The properties of the company have been turned 
over to Mr. Carroll, who will reorganize the com. 
pany and take such steps for reconditioning the 
mill as are necessary to put it into immediate 
operation. 

The Lake Charles Planing Mill was closed down 
some time ago by the action of a creditors’ com. 
mittee which instituted suit against the former 
president and manager, Archie Cameron. 


Cost Bureau Secretary Resigns 


The resignation of W. P. Flint, secretary Mij). 
work Cost Bureau, Chicago, is announced; to be. 
come effective at the time of the annual meeting 





W. P. PLINT, CHICAGO; 


Who Resigns Secretaryship of Millwork Cost 
Bureau 


of the bureau to be held in April. Mr. Flint has 
been impelled to this decision by reason af a 
bronchial affection, which while not of a serious 
character, has been troublesome, and has become 
increasingly acute, due to the climatic conditions. 
Against the advice of his physician, Mr. Flint has 
stuck to the job, hoping that he might be able to 
round out his full ten years of service with the 
bureau. 

Mr. Flint’s plans for the future have not been 
announced further than that he will within a few 
days leave Chicago and spend a month or more 
in a milder climate, returning to Chicago for the 
annual meeting in April, after which he will locate 
permanently in some more favorable climatic en- 
vironment. 

A letter sent by E. J. Curtis, president of the 
Millwork Cost Bureau, to the individual members 
of the board of directors, under date of Feb. 10, 
summarizes some of the “high points” in the work 
accomplished by Mr. Flint during the almost ten 
years of his connection with the bureau, and also 
expresses the regret of the officers and directors 
at losing his future services, as follows in part: 

Every one of you knows, and many of you better 
than I, the splendid work and the real accomplish- 
ment properly credited to Mr. Flint by reason 0 
his having actively headed the Bureau for the 
past ten years. Briefly, during that period the 
membership has increased from 139 to over 600. 
Copies of Cost Book “A” in use increased from 
less than 300 to more than 3,000. Financially we 
have gone from a deficit to a substantial surplus. 
The Estimators’ Correspondence Course has beeD 
added to the Bureau’s activities, and 2,500 mem- 
ber employees have been enrolled therein. The 
industry has been awakened to the importance of 
cost work and has actually become interested not 
only in cost work but in the easily operated, unl- 
form system made available to its members through 
the Bureau. And all this without at any time 
increasing dues. 

I have appointed the present technical director, 
Mr. O. L. Appleton, to the position of acting secré- 
tary until our annual meeting in April, at which 
time a permanent secretary will be chosen. Mr. 
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Appleton is thoroughly familiar with every phase 
of the Bureau’s activities and I am sure will carry 
on in a safe, comfortable manner. 

It is with the keenest regret that I have to write 
ou this way regarding Mr. Flint, and I am sure 
the prospect of losing one of our most valued 
associates will be the cause of great concern and 
disappointment to you all. 


Succeeds Brother as Secretary 


Sr. Louris, Mo., Feb. 9.—R. D. Trombley has 
peen elected to succeed his late brother, A. B. 
Trombley, aS secretary and general manager of 
the Carr-Trombley Manufacturing Co., manufac- 
turer of sash and doors. R. D. Trombley has been 
connected with the Carr-Ryder-Adams interests for 
the last sixteen years. For more than ten years 
he was stationed at Mitchell, S. D., and more re- 
cently was at Tyndall, S. D., whence he was trans- 
ferred to St. Louis upon the death of his brother. 





Other officers elected at the annual meeting of the 
Carr-Trombley Manufacturing Co., follow: Presi- 
dent, J. T. Adams; vice president, J. C. Collier, and 
treasurer, A. S. Schember. 


To Establish Millwork Plant 


JACKSON, MISs., Feb. 9.—Announcement was 
made yesterday that a new sash, door and millwork 
plant is to be established here by the Standard 
Lumber & Manufacturing Co. The new firm is 
headed by J. A. Roell and F. O. Cambri. Mr. Roell 
is one of the best known contractors and business 
men in the State, and Mr. Cambri has long been 
engaged in the millwork business here. The traffic 
department of the Jackson Chamber of Commerce 
has secured a special rate on millwork from Jack- 
son to every point in the State. The new industry 
will employ about forty skilled workmen and the 
plant will be located in North Jackson, near Mill- 
saps College. 








Increased American Trade with Egypt 


WASHINGTON, D. C., Feb. 10.—Richard A. May, 
American trade commissioner at Alexandria, reports 
that American woods, chiefly red gum, predominate 
in imports for furnitture manufacture in Egypt. 
Total imports of lumber for furniture making dur- 
ing the first ten months of last year were 3,378,000 
feet, valued at $229,000, of which 3,118,000 feet, 
valued at $206,000, came from the United States. 
For the same period in 1924 American imports 
were 2,250,000 feet, valued at $174,000. 

Although there has been an increase in the 
American business with Egypt in furniture woods, 
it must be noted, Mr. May says, that there has 
been a larger percentage increase in imports of 
furniture woods from other sources. Imports 
from France, French possessions in Africa, Ger- 
many, Italy and British East Africa have in- 
creased especially. The growing business in okume 
accounts for the increase in imports of furniture 
woods from France and the French colonies. Thus 
far the demand has been for okume plywood and 
consequently the competition has not affected the 
American red gum business as directly as if okume 
lumber had been imported. 

Some Alexandrian agents for American red gum 
importers are somewhat perturbed by the growing 
influence of Rumanian steam treated beech, which 
is selling at about $52 a thousand feet, customs 
duties paid, as against $87 for No. 1 common red 
gum and $74 for No. 2 common. However, the 
Rumanian wood is very hard and generally the fur- 
niture makers and carpenter trade find it far from 
easy to work, although in the trade the quality is 
considered superior to No. 2 American red gum. 

In November about 500,000 feet of lumber, un- 
derstood to be red lauan from the Philippine 
Islands, arrived at Alexandria as a competitor with 
red gum. The wood has a very porous texture, 
which renders it liable to breakage. It is selling 
for about $75 a thousand feet. In early January 
about 64,000 feet of the Philippine wood had been 
sold. Furniture makers and carpenters are said 
to be afraid of it on account of its porous texture. 
It is described as easily worked and is said to be 
practically free of knots and imperfections. 


Forest Movement in New Zealand 
[Special correspondence to AMERICAN LUMBERMAN]J 

PERTH, WESTERN AUSTRALIA, Jan. 4.—The 
scheme launched some few months ago by the New 
Zealand Perpetual Forests (Ltd.) has succeeded 
beyond expectation, or, rather the public did not 
expect it whatever the promoters did. Upward of 
$6,250,000 has been subscribed by people all over 
New Zealand and Australia. The astonishing part 
of this vast subscription is that it is said to have 
Come mostly from Australia itself, proving that 
while many people hesitate to speculate in Aus- 
tralian ventures they have no fears about those of 
New Zealand. 

One reason, at any rate, for this confidence is 
that New Zealand is singularly free from the in- 
sidious political interference with industries which 
Prevails in Australia, and as a political force labor 
is there somewhat negligible. The directors of 
this big pine-planting scheme have closed the books, 
effusively thankful to those who have shown such 
enthusiasm and full of promise for delivering the 
800ds in due time. Even here in a State far dis- 
tant from New Zealand, the writer has met people 
who have speculated up to $500 in this scheme, 
hopeful that by the time they are 50 they will have 
Secured a substantial nest-egg for their old age. 

t us hope they won’t have to wake up and 
lament, 

The success of this scheme has lured others to 
try their hands, and now quite a new lot of people 





have appeared on the scene—in the columns of the 
newspapers—bidding for money for another such 
venture, but of course offering still better rewards. 
One or two Australian papers are a bit apprehen- 
sive and counsel caution, but this is not so much 
from fear of failure but from dislike of good 
money leaving the country and enriching New 
Zealand. 


Hearing on Sawmill Case This Month 


The sawmillers of Australia (except Queens- 
land) have been summoned to meet in the Federal 
arbitration court, Melbourne, on Feb. 16, to begin 
the hearing of the latest logs of claims from them- 
selves and the union. On this occasion the saw- 
millers will be plaintiffs as well as defendants, 
i.e., they have a claim of their own before the 
court, which their representatives will plead, and 
then will have to defend themselves against the 
union’s claim. The former claim is very modest in 
comparison wtih the union’s, and consists of.less 
than half the number of items. It mainly asks the 
court not to add “loadings” to its base findings, 
which are now considerable and a severe burden 
on the lumber industry, also to readjust the mar- 
gins between skilled and unskilled labor to more 
reasonable dimensions. 

The union, on the other hand, asks for an ab- 
solute base wage, for the unskilled or common 
labor, of $26.50 a week, but it shows no man on 
such a base, even the common laborer being on a 
margin of $11.50 a week, “while the skilled margins 
rise to $15.50 a week. The union asks for a 44- 
hour week as against the sawmillers 48 hours. It 
demands payment for twelve holidays (it now en- 
joys payment for nine, six taken at Christmas time 
and three at Easter), double time for all overtime, 
and quite a lot of costly privileges. Of course, 
much of the claim is insincere and put forward as 
excess measure, to be cut down when compromising 
begins and the disposition of the court is ascer- 
tained. The hearing is expected to last five or six 
months. 
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United Kingdom Lumber Demand 


WASHINGTON, D. C., Feb. 10.—Under date of 
Jan. 29 Hugh D. Butler, acting commercial at- 
taché in London, reported to the Department of 
Commerce that stocks of American hardwoods in 
the United Kingdom are still heavy, the small con- 
sumption balancing arrivals. Southern pine is in 
small demand and lower American timber prices 
are failing to stimulate orders. Douglas fir is 
quiet with little buying for future delivery. Eu- 
ropean softwood consumption is heavy on account 
of house building activity. During twelve months 
ending with September last, 159,000 houses were 
built in England and Wales, against 109,000 for 
the same period ending in 1924. Larger figures 
are expected for 1926. 


Lithuania Timber Concession 


WASHINGTON, D. C., Feb. 10.—The peace treaty 
between soviet Russia and Lithuania, before the 
World War a Russian Baltic province, accorded 
Lithuania an area of about 250,000 acres of timber 
land on the Niemen River. Until recently this 
concession had not become a reality. One of the 
outstanding results of the visit of the Lithuanian 
trade delegation to Moscow recently was confirma- 
tion of this concession. It is estimated that the 
concession covers approximately 880,000,000 cubic 
feet of timber. Plans call for exploitation of the 
timber over a period of twenty years, and work is 
scheduled to begin early this spring. Sawmills at 
Memel will be able to handle about 42,360,000 
cubie feet a year if operated sixteen hours a day. 
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Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 

Our Specialty 

Vertical Grain Uppers 

Carefully dried—Well manufactured. 
Mille: Sales Office, PORTLAND. ORE, 


Chicago Representative 
Osgood - Simonson Lumber Co., 11 South LaSalle St. 


Old 
Growth 














California 


WHITE PINE 
Selects—Box—Shop 








Our Specialties— 
Thick Plank and Selects 











Wheeler-Olmstead 
Klamath Falls, Or. COmpany 


J. E. Wheeler, Pres. Emery Olmstead, Secy. 


J. M. Bedford, Manager 








A hand to mouth existence 


in money matters 
is poor business 


Many lumber manufacturers and loggers re- 
member extended periods of tight money and 
know the hazards ef current obligations. 

The operator who has financed his require- 
ments with a long term bond issue is sitting 
pretty when the pinch comes. 

_We are prepared to outline a complete finan- 
cial plan to suit any operator owning timber in 
sufficient amount to secure a bond issue. 


Call on us or wriie. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO’ LOS ANGELES 
307 STARK FIRST NAT. BK. BLOG. BARTLETT BLDG. 
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including a lumber calculator for standard log rules, 
estimated weights of lumber and miscellaneous useful lumber 
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We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fi’? MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, = T umber Co. 


WIS. 











Rotary Cut 
Northern 
Members of 
Veneers ai 





FURNITURE manufacturers and factory 
buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, geen 
Hemlock, Cedar Posts and Poles, Lat and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. : 





The Cleveland-Cliffs lron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock*,Hardwood 


Lumber, Lath and Shingles 





Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 














Pine for direct shipment from Idaho. 
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VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 
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Manufacturers of 17 different species 
of Northern Hardwoods 
17 1 
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Business Changes 


ALABAMA. Headland—F. W. Fish Lumber Co. suc- 
ceeded by Gulf Region Lumber Co. 


ARKANSAS. Fayetteville—Northwest Arkansas Lum- 
ber Co.’s plant here sold to Kelly Bros. Co., of Spring- 
dale and Fayetteville. 

Forrest City—C. R. Garrison has bought an interest 
in East Arkansas Lumber Co. 

Marked Tree—Retail Lumber Co. sold sheds and stock 
to Marked Tree Lumber Co. Mill has not been sold. 


CALIFORNIA. Beverly Hills—Patten & Davies have 
purchased the Beverly Lumber Yard. 

Los Angeles—Latin Sash & Door Co., of which L. C. 
Blackman is manager, has moved to 700 E. Manches- 
ter: line increased, 

Melrose—Bay City Lumber Co. has moved its plant 
from San Leandro to Melrose. 

San Leandro—San Leandro Mill & Lumber Co. will 
occupy quarters recently vacated by Bay Oity Lumber 
Co. 


FLORIDA. Haines City—H. I. Isbell and H. G. 
Dixon, formerly of Elkhart, Ind., have purchased busi- 
ness of Gateway Lumber & Supply Co. 

Sanford—Hill Lumber Co. succeeded by Bond Hill 
Lumber Co. 


IDAHO. Nampa—Nampa Sash & Door Factory sold 
by Hans C. Simonsen to August Fichtner. 


ILLINOIS. Gillespie—R. C. Jones Lumber Co. suc- 
ceeded by John Galloway. 

Mt. Zion—M. L. Henry and Roy Wilson, for many 
years proprietors ‘of the Mt. Zion Lumber Co., have sold 
the business to the Hardway & Weaver Co., of Mowea- 
qua. Roy Portworth, of Moweaqua, will be manager. 

Waggoner—R. C. Jones Lumber Co. sold local yard 
to Alexander Lumber Co. 

INDIANA. Burket—Burket Equity Union (Inc.) suc- 
ceeded by Burket Elevator Co. 

Matthews. Montpelier and Van Buren—Pioneer Hard- 
wood Oo. succeeded by D. M. Tewksbury. 

IOWA. Leighton—Hudler Lumber Co. succeeded by 
F. Denberger. 

KENTUCKY. Georgetown—Penn Lumber & Coal Co. 
changing name to Davis-Oldham Lumber Co. 

Stearns—Stearns Coal & Lumber Co. has purchased 
the holdings of the Consolidated Lumber Co. at Man- 
istique, Mich. 

LOUISIANA. New Orleans—American Lumber & Box 
Co. changing name to American Box Co. 


MICHIGAN. Holly—Frank M. Haddon purchased the 
interest of Charles Hubble in Holly Lumber & Supply 


Co. 
Mulliken—MecNaughton & Peabody succeeded by Mul- 
liken Lumber & Coal Co. 


MISSISSIPPI. Fouke—Waterman-Fouke Lumber Co. 
has not changed name as reported. 

Louisville—R. L. Mitchell Lumber Co. taken over by 
D. L. Fair Lumber Co. 

Rosedale—Gardner & Co. succeeded by Gardner, 
Thompson & Co. 

MISSOURI. Kansas City—Argentine Lumber & Fuel 
Co. changing name to Gilles Lumber & Coal Co. 

Madison—Madison Lumber Co. succeeded by Houston- 
Doughty Lumber Co. 

North Kansas City—Thompson Lumber Co. succeeded 
by Moore & Doyle. 


NEBRASKA. Norfolk—Mid-West Mfg. Co. purchased 
by E. S. Gaynor Lumber Co., of Sioux City. 


NEW YORK. Long Island City—Astoria Importing 
& Mfg. Co. (Inc.) has purchased real and personal 
property and goodwill of Astoria Mahogany Co. (Inc.) 
and will continue under same management. 


NORTH DAKOTA. New England—McCaull-Webster 
Elevator Co. sold to Thompson Yards (Inc.). 


OHIO. Portsmouth—Albert Maier Co. sold builders’ 
supply department to Arthur Harwood and George Reitz, 
who will continue its operation. 


OKLAHOMA. Blue Jacket—Forest Lumber Co. sold 
to O. E. Woods Lumber Co. 


OREGON. Carlton—Carlton Cooperage Co.; B. F. 
Johnson & Sons sold interest to J. M. Fitzpatrick, Roy 
Bungay, James A. Ramage and C. L. Sechrist. 

Grants Pass—Borland Lumber Co. succeeded by J. W. 
Copeland Lumber Co., which will make improvements. 

Oakridge—J. H. Craham has admitted Henderson & 
Jack as partners in the Kitson Creek Sawmill and plant 
is to be enlarged. 

Portland—Wm. Heacock has sold his interest in the 
planing mill of Heacock Sash & Door Co. to A. J. Swan- 
son who will continue under same name. 

Sparta—Barney Edison has sold interest in Edison & 

n to C. M. Dimmick. 

Springfield—H. E. Pitts sold interest in planing mill 
to Paul T. Schiewe. 


PENNSYLVANIA. Lansford—B. M. Arthur succeed- 
ed by B. M. Arthur Lumber Co. (Inc.) 


SOUTH DAKOTA. Platte—Swan Lumber Co. suc- 
ceeded by Rabon & Co. 


TEXAS. Nacodoches—Sam and Hall Hayter, owners 
of the J. W. Williams Lumber Co.’s mill here and of 
8,000 acres of land in the county, have sold their hold- 
ings to J. A. Stone & Co., of Center, Texas. 


VIRGINIA. Glade Spring—E. M. Atkins Lumber Co. 
reported retiring from business here and selling re- 
maining stock to Glade Spring Hardware & Supply Co. 

Richmond—Allen M. Lyon, jr., has acquired an inter- 
est in the Richmond Lumber Co. (Inc.), and has been 
elected president and general manager. 

WASHINGTON. Bothell—Ernest Nelson reported suc- 
ceeding to logging business of Victor Nelson. 

Camas—Copeland Lumber Co. has purchased business 
of Smith Lumber Oo. 

Chehalis—J. P. Bolstab has purchased sawmill equip- 
ment of Hazel Roy Lumber Co. in Lewis County. 

Everett—W. R. Booth is reported to have purchased 
shingle mill of Edwards Mill Co. 

—- C. Johnson’s sawmill sold to J. Hum- 
phrey. 

La Center—B. ©. Strowbridge has purchased sawmill 
of U. S. Weire. 








Maltby—Geo. F. Peck reported to have purchased 
sawmill of A. G. Hanson. 

New Kamilche—Garfield Taylor succeeded to the t 
lumber manufacturing and logging business of Taylor 
& Taylor. 

Poulsbo—Arthur Ryan purchased an interest in the 
Poulsbo Lumber Co.’s sawmill, 





Port Angeles—Hartzler-Owens Lumber Co. succeeded ‘ 
by Hartzler Lumber Co. . 
Spokane—Wilson Cahill Box Co. changing name to ] 


D. J. Wilson Box Co. 


WISCONSIN. Dousman—Dousman Lumber Co. chang.- 
ing name to Williams Lumber Co. 


New Mills and Equipment 


ARKANSAS. Warren—Southern Lumber & Supply 
Co. building a planing mill here. ! 


FLORIDA. Avon Park—Avon Park Sash & Door Co, 
has let contract for plant additions to cost about $20,- ‘ 
000; will double capacity; machinery ordered. 

Groveland—J. Ray Arnold Lumber Co. has let contract 
for rebuilding recently burned plant. 

Jacksonville—Duval Planing Mill Co. will enlarge 
plant; cost about $30,000; will install $10,000 worth of 
machinery. 

GEORGIA. Amsterdam—Gragg Lumber Co., of Dublin, 
Ga., has purchased a timber tract near here and will put 
in a sawmill. 

NORTH CAROLINA. Fayetteville—Citizens Lumber 
Co. erecting addition to plant; cost, about $17,500; 
will install self feeding planer, automatic conveyor 
ete.; building 224x54 ft. 

OHIO. Akron—A. Teachout Co. announces plans for 
warehouse 60x80 feet; cost, $20,000; two stories and 
basement. 

WASHINGTON. Aberdeen—E. C. Miller Cedar Lumber 
=o add four dry kilns, storage sheds and planing 
mill. 





Incorporations 


CALIFORNIA. Los Angeles—Bryan Hardwood (Co., 
incorporated. 


COLORADO. Denver—Noll Lumber & Supply Co., in- 
corporated; capital, 10,000 shares of no par value. 

Englewood—Bloedorn Lumber Co., incorporated; capi- 
tal, $500,000. 

FLORIDA. Clearwater—Springtime City Lumber Co., 
incorporated; capital, $100,000. 

Tampa—Wilson-McDonald Builders’ Supply Co., in- 
corporated; capital, $250,000; retail. 

ILLINOIS. Chicago—Liberty Supply & Lumber Co., 
increasing capital from $300,000 to $600,000. 

Chicago—K. & S. Mfg. Co., increasing capital from 
$20,000 to $50,000. 

Chicago—W. J. Dennis & Co., increasing capital from 
$60,000 ot $100,000. 

Highland Park—Harbaugh Lumber Co. increasing 
capital from $25,000 to $75,000. 

New Windsor—Christy Lumber Co., incorporated; 
capital, $30,000; old concern. 

Newman—Newman Grain & Lumber Co., incorporated. 

KENTUCKY. Louisville—Hermitage Land & Timber 
Co., incorporated; capital, $100,000. 

Winchester—Ho-Be Lumber Co., incorporated. 


LOUISIANA, Alexandria—Arkansas Oak Flooring Co., 
incorporated; capital, $500,000. 

MARYLAND. Baltimore—Canton Lumber Co., incor- 
porated; 1,000 shares, no par value. 

MASSACHUSETTS. Springfield—Reese & Bunnell, 
incorporated; capital, $50,000; lumber. 

MISSISSIPPI. Hattiesburg—Hattiesburg Wood Prod- 
ucts Co., incorporated; capital, $25,000; furniture mfr. 

MISSOURI. Poplar Bluff—Quercus Lumber OCo., in- 
corporated; capital, $40,000. 

St. Louis—Schulken Table Mfg. Co., incorporated. 


NEBRASKA. Franklin—Bloedorn-Hilsabeck Lumber 
Co. changing name to B. J. Hilsabeck Lumber Co., in- 
corporated; capital, $150,000. 

NEW YORK. Berlin—J. P. Rogers Co., incorporated; 
capital, $50,000; mfr. turned wood products, 

Corinth—Corinth Lumber & Supply Co., incorporated; 
capital, $7,000. 

Manhattan—Amerad Wood Products Oo., incorporated; 
“a, $20,000. 

iddleport—Robertson Lumber Co., 
capital, $40,000. 

NORTH CAROLINA. Conover—Conover Desk & Fur- 
niture Co., increasing capital from $100,000 to $200,000; 
name changed from Hickory Handle & Mfg. Co. 

OHIO. Oanton—Harvey Loehr Lumber Co., increasing 
capital from $200,000 to $500,000. 

Cleveland—Eureka Lumber Co., incorporated; capital, 

i ; to operate a retail lumber business. 

Cleveland—Monroe Avenue Lumber Co., incorporated; 
capital, $70,000; retail. 

Cuyahoga Heights—Grant Avenue Lumber Co., in- 
corporated; capital, $25,000; to deal in lumber and 
building materials. 

OKLAHOMA. Tulsa—Acme Lumber Oo., incorporated; 
capital, $200,000. 

OREGON. Eugene—Ford-Nelson Mill Co, (Inc.), in- 
creasing capital to $20,000. 

Portland—Lumber Sales Co. increasing capital to 








incorporated; 


Portland—Buoy & Cutler, incorporated; capital, $10,- 
000; wholesale and retail. lumber products. 

SOUTH CAROLINA. Columbia — Walker-Campbell 
Lumber Co., incorporated; capital, $10,000; wholesale. 

°° _——_— Veneer Co., incorporated; capi- 
tal, $80,000. 

TENNESSER. Memphis—R. J. Hackney Lumber Co., 
increasing capital to $150,000. 

Tullahoma—Campbell & Dann Mfg. Co., increasing 
capital from $100,000 to $175,000. 

‘Waverly—Waverly Lumber Co., incorporated; capital, 

TEXAS. Groesbeck—Robertson Lumber Co., incorpo 
rated; capital, $12,500. 
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Houston—Robertson-MacDonald Lumber Co. increas- 
ing capital from $175,000 to $225,000. 

VIRGINIA. Lynchburg—Dolan Lumber Co., increas- 
ing capital from $50,000 to $100,000. 

Roanoke—Roanoke Cooperage Co., lumber department 
incorporated as Valley Lumber Corporation. 

WASHINGTON. Aberdeen—North Bay Lumber & 
Box Co. increasing capital to $90,000. 

Seattle—Tyee Lumber & Mfg. Co., incorporated; capi- 
tal, $7,500; sawmill. 

WEST VIRGINIA. Huntington—Griffith Lumber Co., 
incorporated; capital, $150,000. 

WISCONSIN. Oshkosh—Oshkosh Millwork Co. in- 
creasing common stock from 500 to 750 shares, $100 par 
yalue; preferred stock increased from 500 shares to 
1,250 shares, $100 par value. 

Twin Lakes—Harbaugh Lumber Co. increasing capital 


to $75,000. 
New Ventures 


ALABAMA. Tessemer—Estes Lumber Co. 
began retail business here. 

ARKANSAS. Heber Springs—E. H. Ewing has opened 
a lumber business, 

CALIFORNIA. Dunsmuir—Diamond Match Co., of 
Chico, opening lumber yard here. 

El Segundo-—El Segundo Construction Co. will open 
lumber yard here, 

San Francisco--Universal Veneer Products Co. opened 
for business at 416 Fulton St. 

San Francisco-—-Firmstone Lumber Co. engaged in busi- 
ness at Fourth and Channel. 

Whittier—W. P. Jackson has started a lumber busi- 
ness. 

ILLINOIS. Maywood—Northwest Side Lumber Co. 
opening new branch at 903 S. Sth Ave. 


recently 


INDIANA. Mt. Vernon—W. M. Simpson Lumber Co. 
has begun retail lumber business here. 


KENTUCKY. Mt. Sterling—Elisha Robertson will 


open lumber business. 
Taylorsville—Gowin Harris Co. (Inc.), adding hard- 


ware and lumber lines to building supply business. 

MISSISSIPPI. Lucedale—W. F. Beatty will open 
lumber and building supply business. 

MISSOURI. Salisbury—Engleman Lumber Co., new 
concern. 

OREGON. Monitor—Monitor Lumber Yard has been 
established by A. K. Nelson. 

TENNESSEE. Ripley—G. W. Scott Lumber Co. will 
open lumber business here. 

TEXAS. Dallas—P. H. Davidson Lumber Co. has 
begun a commission lumber business. 

WISCONSIN. Waupaca—First common law trust in 


this county has been organized by Kratz Bros., Waupaca 
Lumber Co. Capitalized for $100,000. 


Casualties 


IOWA. Cedar Rapids—Cedar Craft plant, 805 North 
17th St., loss by fire, $9,000; 8,000 feet of cedar lumber 
in kiln destroyed. Builders’ Material Co. suffered 
$1,000 loss in warehouse fire. 


NEW YORK. Brooklyn—John S. Loomis Lumber Co. 
(Inec.), Nevins and Baltic streets, office building de- 
stroyed by fire; loss, $50,000. Insured. 


OREGON. Portland—American Show Case & Fixture 


Works, loss by fire, $4,000. 
Portland—Inman-Poulsen Lumber Co., loss by fire in 
kiln, $27,000. 





CHARLES H. MOORE, one of the best known 
lumbermen of the Texas-Louisiana territory, and 
equally well known in the oil and other develop- 
ments of that region, died at his home in Gal- 
veston, Texas, on Wednesday, Feb. 3, at the 
age of 85. Mr. Moore had been in failing health 
for the last two years and the end was not en- 
tirely unexpected. He had been retired from 
active business for some years, but was con- 





THE LATE CHARLES H. MOORE 


nected with various business enterprises in Gal- 
veston and elsewhere and was one of the leading 
citizens of Galveston up to the last. He was a 
native of Maine, but had lived in Texas most of 
his life. The accompanying picture of Mr. Moore 
was taken many years ago but shows him as he 
was known throughout the Southern industry 
when at the zenith of his career. 


It is said that Mr. Moore’s great, great grand- 
father built the first sawmill in the State of 
Maine, and possibly the first one in the country. 
That mill was built early in the seventeenth 
century about where Kittery is now. Following 

his footsteps came the great grandfather, a 
revolutionary soldier, the grandfather and the 
father of C. H. Moore, each operating a New 
England mill. C. H. Moore was born near Free- 
Port, Me., in 1842. When only 20 he entered the 
lumber business in California, but five years 
later established a woodworking mill in Galves- 
ton under the name,of C. H. Moore & Co. He 
continued operation of that plant until 1876 when 
it was sold to W. F. Stewart & Co. At that 
time Mr. Moore became associated with the 
umber firm of A. J. Perkins & Co., of Lake 
Charles, La., and with the death of the principal 

1893, that firm became Moore & Goodman, 
under which name it has carried on ever since 
With headquarters in Galveston. 


The most notable of Mr. Moore’s enterprises 


was probably Lock, Moore & Co., organized in 
1882, with mills at Lockport, La., and later at 
Westlake, La. That company was a prosperous 
operator for many years and cut out about a 
year ago. Other operations with which Mr. 
Moore was connected were the Miller & Vidor 
Lumber Co., of Galveston, Perkins & Miller 
Lumber Co., of Westlake, and Edgewood Land 
& Logging Co., operating in Calcasieu Parish. 
He was the builder of a number of logging roads 
and was one of the backers of the Gulf & Inter- 
state from Beaumont to Galveston, which later 
became a part of the Santa Fe. Mr. Moore was 
also deeply interested in various oil developments 
in the Sour Lake region, was one of the builders 
of the first pipeline to Port Arthur, and an or- 
ganizer of a number of the larger oil companies. 
He was associated with various railroad, bank- 
ing and insurance enterprises. But his chief 
interest was always in the lumber business and 
so widely known was he in that industry that 
throughout the South he went by the name of 
“Yellow Pine Charlie.”’ ’ 

Two sons survive Mr. Moore, both of them in 
the lumber business. Bartlett D. Moore is presi- 
dent of the Moore & Goodman Lumber Co., of 
Galveston, and succeeded his father as president 
of the Miller-Vidor Lumber Co. some years ago. 
Kilburn Moore is manager of the lumber and 
other interests acquired by his, father on the 
Pacific Coast. 

Funeral services were held at the home in 
Galveston on Thursday, Feb. 4, with interment 
at Lakeview Cemetery. Many prominent Texas 
lumbermen were present at the ceremony. 


MYRON M. MARSH, for many years a mem- 
ber of the editorial staff of the AMBPRICAN 
LUMBERMAN, and its predecessor, the Timber- 
man, died on Monday, Feb. 8, at his home in 
Long Beach, Calif., at the age of 65. Mr. 
Marsh had been ill for about seven years, 
and for most of that time had been unable to 
walk. During the last years of his active con- 
nection with this journal he had been in grad- 
ually failing health and for seven years led an 
inactive life in California, where for the last few 
years he had been confined to a wheeled chair. 

Myron Marsh was born in California 65 years 
ago, and was proud of being a ‘Native Son.” 
His father was one of the pioneers in that State 
and was a man of considerable importance there. 
His mother was a woman of breeding and cul- 
ture and her son inherited a fine literary taste 
and received a training which made him a fluent 
writer and capable journalist. His first news- 
paper work was with the San Francisco Ar- 
gonaut, but in his early manhood he went to 
New York and worked as a reporter on the 
daily papers there. Later he was associated 
with the St. Louis Globe-Democrat and while 
in that office became acquainted with the late 
James E. Defebaugh, then owner of the Tim- 
berman. Mr. Marsh was one of the best re- 
porters of that time in the country and a master 
of shorthand, then a rare accomplishment. Mr. 
Defebaugh brought him to Chicagc as reporter 
for the Timberman in 1888 and afterwards be 
became news editor for that journal, remaining 
after the consolidation with the Northwestern 
Lumberman to form the AMERICAN LUMBERMAN 
in 1899. During the last years of the war Mr. 
Marsh became afflicted with creeping paralysis 
and in spite of heroic effort and all possible 
medical treatment, was compelled to retire from 
active work in the early part of 1919. 

Mr. Marsh was a kindly, earnest, sincere man, 
highly esteemed by his associates, and was a 

Concluded on page 87) 


Send for your copy of our 


“Delivered Price List” 


The most popular handy price book ever issued. 
Prices on all Bruce items are quoted delivered 
your city. Saves figuring freight, and avoids 


mistakes. Write us for your free copy. 


su wine Or 
metravrets 3 





E. L. BRUCE COMPANY 


Manufacturers 


Memphis, bo = Tennessee 





% 





Always— 


“ Equal to the Best 
and 
Better than Most” 


All Ways,— 


“Green Duck” 


Carpenter Aprons 
and Nail Sacks 


Adopted by nearly all the 
NATIONAL ADVERTISERS. 


What Proof of their Supreme 
Worth! 


Illustrated literature and prices 
on request. 


Buy NOW for 1926. 


The Allied Belting Co. 


Dept. BB. GREENVILLE, OHIO 








































































80 





AMERICAN LUMBERMAN 


FEBRUARY 13, 1926 











——— ee a a a a ee a a a a ae a a a a ae ae ae mee 
a ee es 





Flooring That’s Won 
Sales in 48 States 





Dixie Brand Oak Flooring has had 
an unusual sales record. In twenty 
years it has won distribution in 48 
states, Canada and Mexico. 

Its uniformity in quality, color and 
texture has made it a great favorite 
with dealers, contractors, carpenters 
and builders. Graded, bundled and 
shipped under Oak Flooring Mfrs. 
Ass'n rules. Write for samples. 
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Hardwoods 
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U-‘form Color, Soft Texture 
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Have you a problem to solve in logging, lo 
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tell you how. An invaluable reference book 
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etc. $4.50, postpaid. 
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TACOMA, WASH. 


Feb. 6.—The market has shown little change 
during the last week, according to the members of 
the Tacoma Lumbermen’s Club, who spent most 
of the regular meeting last Wednesday discussing 
conditions. The Atlantic coast market has been 
weaker, it was agreed, and the demand from Cali- 
fornia has fallen off. 

Capt. John Anderson, organizer of the Anderson 
system for supplying entertainment for Pacific 
coast logging camps, was a guest at the meeting. 
The lumbermen were treated to one of the musical 
programs given by Capt. Anderson’s entertainers. 
The performers were Miss Arabella Dillon, Miss 
Ethel Matcham and Miss Mabel Slines. 

A representative of the Young Men’s Business 
Club appeared at the meeting and asked the sup- 
port of the lumbermen for the proposed civic 
frolic, the proceeds of which will be used for Ta- 
coma publicity. The affair is to be held Feb. 26. 

Lumber carriers at the Tacoma docks during 
the present week included the following: Porta- 
coma piers, Willhilo, Atlantic coast, 750,000 feet 
(part cargo) ; Dramatist, Europe, 100,000 feet and 
5,000 doors (part cargo), and Northwestern Miller, 
Europe, 50,000 feet plywood and 30,000 feet air- 
plane spruce (part cargo). Oriental dock, Tusitala, 
174,000 feet (part cargo). Milwaukee dock, Lon- 
don Maru, Japan, 200,000 feet (part cargo). St. 
Paul & Tacoma Lumber Co., Gyokoh Maru, Japan, 
1,200,000 feet (part cargo) ; Pacific, Atlantic coast, 
700,000 feet (completing) ; Minnesotan, Atlantic 
coast, 420,000 feet (part cargo), and Willhilo, 
Atlantic coast, 750,000 feet (completing). Shaffer 
terminal, W. R. Chamberlain, Jr., Atlantic coast, 
2,000,000 feet lath and 200,000 feet lumber (part 
cargo), and Wapama, California, 500,000 feet (part 
cargo). Balfour dock, Jane Nettleton, California, 
500,000 feet (part cargo). Baker dock Arizonan, 
2,150,000 shingles, 125,000 feet cross arms, 2,000 
doors and 1,500,000 feet lumber (part cargo) ; 
Minnesotan, 1,750,000 shingles, 12,500 doors, 200 
bundles of broom handles, 60,000 feet cross arms 
and 500,000 feet lumber (part cargo), and Doyles- 
town, California, 802 doors, 546,000 feet lath and 
102 bundles tent stakes (part cargo). Dickman 
Lumber Co., Point Lobos, Mexico, 500,000 feet 
(part cargo) ; Willhilo, Atlantic coast, 350,000 feet 
(part cargo), and Arizonan, Atlantic coast, 800,000 
feet (completing). Defiance Lumber Co., Van- 
couver, Australia, 700,000 feet (completing) ; W. R. 
Chamberlain, Jr., Atlantic coast, 900,000 feet (com- 
pleting), and Wapama, California, 300,000 feet 
(part cargo). 

The annual report of the Portacoma piers issued 
today shows that 177,000,000 feet of lumber, 
7,000,000 feet of logs, 38,758 hundles of shingles, 
32,190 tons box shook, 24,072 tons doors and 5,622 
tons of wood products were shipped out over the 
port docks during 1925. ‘The amount of lumber 
in storage at the end of the year was 4,167,000 
feet. Lumber shipments were below the 1924 total, 
due principally to the curtailment which prevailed 
early in the year. 

Another meeting of the representatives of the 
seven door companies planning a merger of the 
Northwest door industry was held here yesterday. 
Nothing was announced following the meeting. 

The Buffelen Lumber & Manufacturing Co. has 
contracted for a large amount of Alaska birch: to 
be furnished by Gus Bysted, a Seward lumberman. 
The first shipment is expected here before the end 
of the month. 

The lumber exhibit at the Southwest Washing- 
ton Manufacturers’ Exposition here has attracted 
much attention, and is believed to have done a 
great deal to give the public a better understand- 
ing of the lumber industry. The exposition has 
been held this week at the Washington Building 
and will close tomorrow night. 

A marked decrease in the number of accidents 
occurring in the logging industry during 1925 is 
shown by the report of the State department of 
labor. Last year, 180 fatal accidents were re- 
ported, as compared with 211 in 1924. This show- 
ing is made in spite of a larger payroll and more 
men employed by the loggers during 1925. 

Standardization in forestry work was the sub- 
ject of discussion at a conference of the Federal 
forest officials of western Washington held here 
this week. The conference lasted all week. An 
early fire season next summer is predicted by these 
officials. Snow in the mountains has been unusu- 
ally light all winter, and the mild weather of the 
last few weeks has melted off much of the snow 
blanket already. 

The entire plant of Ernest Dolge (Inc.) was de- 
stroyed by fire Wednesday night, the loss being 
estimated at $150,000, most of which is covered 






by insurance. Strenuous efforts saved the adjoin. 
ing mills of the Shaffer Box Co. and the Buffelen 
Lumber & Manufacturing Co. Ernest Dolge, pregj. 
dent of the company, has not yet decided whether 
he will rebuild the mill, which specialized in the 
manufacture of high grade spruce and was one of 
the best equipped plants in Tacoma. 

The destruction of the Dolge mill has starteg 
an agitation for annexation of the tideflats indus. 
trial area lying outside the city limits. The mills 
there are not given adequate fire protection. Many 
lumbermen favor the proposal, and the rebuilding 
of the Dolge mill is believed to be conditional op 
some such action. 

The Dempsey Lumber Co. resumed operations 
yesterday after a shutdown of six weeks. 

The St. Paul & Tacoma Lumber Co.’s plant was 
threatened by fire last Tuesday night. The flames 
were extinguished by the mill fire department after 
a hard struggle. 

The Liberty Lumber Co. has brought suit against 
the city in an effort to force the building inspector 
to issue a permit for the construction of an addi- 
tion to the yards at South Forty-first and M 
streets. The company recently purchased land ad- 
joining its present yards and started building, but 
the city commission revoked the permit when pro- 
tests from residents of the district were received, 


ASTORIA, ORE. 


Feb. 6.—Logging camps in the Astoria district 
closed down shortly before Christmas, and had 
not resumed operations early in February, al- 
though an extremely mild winter gave indication 
that they would all be in operation before early 
spring. The log market was not attractive. If it 
had been, all the logging operations could have 
worked through the winter, as weather was mild. 
While the lumber mills closed down, practically all 
had resumed operations before Feb. 1. 

The market for alder is gaining distinctly, while 
the Fellman Furniture Manufacturing Co., which 
took over the Freeland Table Co. plant at the Port 
of Astoria terminals, is operating at high speed 
and consuming a large amount of alder. The com- 
pany expects to add equipment shortly which will 
practically double the size of its crews, while it is 
expected that a second and possibly a third shift 
will be put on during spring. 

The movement over the Port of Astoria termi- 
nals has undergone a rejuvenation during the last 
six months, and now millions of feet of lumber is 
handled each month. Small mills are availing 
themselves of the opportunity for deep water ship- 
ments. A very large volume of lumber has been 
received at the piers by barge and raft. 


BELLINGHAM, WASH. _. 


Feb. 6.—E. P. Barker, pioneer Anacortes resi- 
dent, introduced in the Anacortes Chamber of Com- 
merce this week a resolution, which was adopted, 
asking for a tariff of 50 cents a thousand on shin- 
gles, as provided for in a bill introduced in the 
House by Congressman Lin H. Hadley, of Belling- 
ham. 

Cargo business this week follows: Bloedel Dono- 
van Lumber Mills, Vinita, 2,500,000 feet, Atlantic 
coast; Jacob Luckenbach, 5,000,000 shingles, Gulf 
of Mexico; Wheatland Montana, 500,000 feet, 
Japan; George Olson (loading), 1,500,000 feet, 
California. Puget Sound Sawmills & Shingle Co., 
Sierra, 600,000 feet, California ; Senturaus, 706,000 
feet, Atlantic coast. 

In January, local cargo mills shipped 10,560,000 
feet, most of it to the Atlantic coast. The desti- 
nations, with footage, were: Atlantic coast, 6,650,- 
000 feet; California, 1,800,000 feet; Australia, 
1,200,000 feet; west coast South America, 600,000 
feet; China, 150,000 feet; Alaska, 160,000 feet. 
February’s shipments will be larger. 

Box shipments to Australia and Hawaii will be 
made next week by the Morrison Mill Co. and the 
Bloedel Donovan Lumber Mills. Two shipments 
will be made to each place. Hawaiian box ship- 
ments are just beginning. They will continue for 
several months. The heaviest shook buyers in the 
Islands are pineapple packers, and they buy most 
of their shook in the Pacific Northwest. 

The Whatcom Falls Mill Co.’s cedar plant began 
running full blast this week, with 230 men on the 
payroll. The payroll of the Puget Sound Saw- 
mills & Shingle Co. has been increased by the em- 
ployment of additional men in its logging depart- 
ment, which is now running one side and also 
removing logs from Lake Shannon. 

First logs from the camp of the Warnick Luir 
ber Co. were received here this week. The com 
pany is shipping fifteen cars daily. A record ship- 
ment of forty-three cars of logs was made one day 
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this weeley the St. Paul & Tacoma Lumber Co. 
T, K. McRae began shipping from his new camp to 
Sumas a few days ago. 

Prospects are bright for the establishment of a 
new sawmill at Blaine, according to H. W. Hunter, 
president Campbell River Lumber Co., who is chair- 
man of a committee of Blaine citizens named to 
raise $25,000 to buy stock in the company planning 
to build the mill. Mr. Hunter says negotiations 
probably will be concluded within a few days. 
The proposed plant will have a daily capacity of 
100,000 feet and will cost possibly $300,000. Mr. 
Hunter says he is confident Blaine will raise the 
guaranty demanded. 

Although he has been put down for an address on 
the lumber industry at the annual meeting of the 
Pacific Foreign Trade Council in San Francisco, 
J. J. Donovan, one of the vice presidents, says he 
will be unable to attend. 

Accompanied by Mrs. Bloedel and daughter, Miss 
Charlotte Bloedel, J. H. Bloedel, president Bloedel 
Donovan Lumber Mills, sailed from Seattle today 
on a three weeks’ voyage to Hawaii. He paid a 
yisit to the company’s Bellingham offices just be- 
fore his departure. 


EUGENE, ORE. 


Feb. 6.—At a recent meeting of the Lane County 
Hoo-Hoo Club, held in Cottage Grove, R. Z. Drake, 
of the Standard Bridge Co., stated that cold air 
seasoning of lumber was still experimental, and 
that little is known about the new art in spite of 
the fact that the company has spent thousands of 
dollars on the plant at Cottage Grove. 

The Kitson Creek mill, operated by J. H. Cra- 





EVERETT, WASH. 


Feb. 6.—Fir log prices are nominally $1 higher 
than the schedules prevailing Dec. 31, but the mar- 
ket is inactive at $13, $19 and $25. Millmen are 
well supplied from accumulated purchases made 
last year and, with logging camps running full 
blast, there is now a prospect of a heavy supply 
within a few weeks. Shingle cedar is plentiful at 
$18, and lumber cedar is quite firm at $35. 


The United States Cedar Industry Tariff Com- 
mission, of which A. C. Edwards, of this city, is 
chairman, has established headquarters at 210 
Realty Building, and is getting in touch with labor 
organizations, chambers of commerce, civic clubs 
and individuals, urging them to request congress- 
men to pass a law providing for a fair tariff on 
shingles. The committee believes the shingle man- 
ufacturers are entitled to the help of all the people 
of the Pacific Northwest. The committee consists 
of Mr. Edwards, of the Edwards Shingle Co., Ev- 
erett; N. C. Jamison, Jamison Lumber & Shingle 
Co., Everett; W. C. McMaster, John McMaster 
Shingle Co., Seattle; W. G. Schultheis, Seattle 
Cedar Lumber Manufacturing Co., Seattle; George 
Bergstrom, €-B Lumber & Shingle Co., Everett; 
Harry Ferguson, Anacortes Mill Co. and Burke 
Shingle Co., Anacortes; George Johnson, Blaine 
Manufacturing Co., Blaine; Jess Schwarz, Crescent 
Shingle Co., Kelso; Nick Jerns, Jerns Shingle Co., 
Bellingham; D. H. Lowery, Whatcom Falls Mill 
Co., Bellingham; EB. J. Sealey, Fred A. England 
Lumber Co., Seattle; D. H. Carpenter, W. I. Car- 
penter Lumber Co., Everett ; Hugh Schafer, Schafer 
Bros., Montesano. 

Machinery manufactured by the Sumner Iron 

Works for the Mumby 
Lumber & Shingle Co., at 








This house of Victorian vintage was the Michigan State Building at the 
centennial celebration held in Philadelphia in 1876, built entirely of 
wood. It was put together without nails or screws, wood pins and 
dovetail joints taking the place of these ordinarily necessary articles 
of construction. After the centennial it was dismantled and carried to 
Atlantic City, N. J., where it was reassembled. It still stands on that 
site today as it did fifty years ago, with the exception that modern fire 


escapes have been added 


—_______ 


ham, is being enlarged. The company has pur- 


chased the small mill of the Western Lumber Co., 
which was damaged by fire about a year ago, and 
the two mills will be consolidated. A carload of 
hew equipment was recently sent to Oakridge, the 
location of the mill. No definite date has been 
fixed for starting operations. 


The construction of a new sawmill, 40x200 feet, 
and a remanufacturing plant, 47x157 feet, has been 
Started at the terminus of the J. H. Chambers 
railway just south of Cottage Grove. The con- 
struction of ten miles of railway has been under 
way for several months. This mill will work on a 
large stand of timber in the Lorane valley. 


A new logging engine for the Anderson-Middle- 
ton Co. is being assembled in Portland, and is ex- 
Dected to reach the Cottage Grove mill about Feb. 
15, It is a Shay type engine, made especially for 
logging operations and will be used in the new 
camp at Rujada, where work will soon start on 
timber in the Umpqua national forest. The com- 
Dany camp has been shut down since the middle of 
December, 

Paul T. Schiewe has purchased the H. E. Pitts 
Planing mill in Springfield. 








Malone, Wash., includes 
a Sumner 10-foot band 
mill, a steel-frame car- 
riage with four 78-inch 
opening screw blocks, a 
Sumner 4-arm combina- 
tion type log-turner and 
3-arm independent skid- 
lifts, and also a 3-arm 
board-easing device. The 
new band mill and other 
machinery replaces a cir- 
cular head-rig in the saw- 
mill. In addition, the log 
deck at the mill has been 
rebuilt; the filing room 
capacity doubled, with 
new equipment through- 
out; a new 4-side sur- 
facer, completely motor- 
ized with 4-speed trans- 
mission, installed in the 
planing mill; Foxboro au- 
tomatic humidity control 
system installed in the 
dry kilns; and a new ma- 
chine installed in the 
shingle mill, bringing the 
eapacity up to 120,000 in 
eight hours. 

T. B. Sumner, general 
manager Sumner Iron 
Works, is at Klamath 
Falls, Ore., on business 
connected with the com- 
pany. 

Preliminary work of re- 
building the Rucker Bros. 
sawmill at Lake Stevens, 
which burned Jan. 6, is 
under way. The owners 
expect to have the new 
plant in operation early 
—— —caai ‘ in the spring. 

Joseph Irving, president Sultan Railway & Tim- 
ber Co., will return Feb. 15 from an automobile 
tour into southern California. He has been absent 
three weeks, and has visited Pasadena, Los An- 
geles, and Tia Juana, Mexico. 

Cc. W. Miley has acquired an interest in the Ev- 
erett Shingle Co. 

BE. B. Wright, of the Weyerhaeuser Timber Co., 
has been reélected president of the Everett Water- 
front Employers’ Association. 


SEATTLE, WASH. 


Feb. 6.—Phil G. Hilditch, secretary-manager Re- 
tail Lumbermen’s Credit Association and secretary 
Hoo-Hoo Club of Seattle, has moved his headquar- 
ters from 339 Henry Building to 1030 White Build- 
ing. 

A. D. Laws has joined the sales forces of the 
McCormick Lumber Co., at McCormick, Wash., tak- 
ing over the labors formerly performed by E. A. 
Foster, secretary of the company and also presi- 
dent of the Foster-Wyman Lumber Co. Mr. Foster 
has been in this city for several months. Mr. 
Laws is widely known from his long connection 











Economical-Satisfactory 


Composed of 100% reground 
wood pulp. Cream color. 
Sizing on both sides. 


Cardinal Wall Board nailed directly 
to the studs makes an inside ready- 
prepared wall. Easily and quickly 
applied. Is a non-conductor of heat 
and cold. Retards sound. Takes paint 
nicely. 

Write for our priccs. 
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Doubling 


Production 


Demand for Hudson 
Oak Flooring has grown 
tremendously in the last 
three years. We in- 
creased the capacity of 
our plant as much as we 
could, but it wasn't 
enough. 

So we built another 
plant at Vicksburg, 
Miss., which will double 
our capacity. Sell the 
flooring that other deal-. 
= are finding it pays to 
sell. 


Write for samples. 


Hudson Hardwood 
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Sales Office: MEMPHIS, TENN. 
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HUDSON acorn 








| 
| 
{ 








82 AMERICAN LUMBERMAN 





FEBRUARY 13, 1926 








Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 











Rebar, Ak We Solicit 
poet. ee- Your Patronage 
e Established 1847 
C. B. Richard & Co. Foreign Forwarders, 
29 Broadway, NEW YORK = £istoms Brokers. We 
« gy 
Ocean Freight Commercial Credits 
Br ok ers for Exports& Imports 


Special department handling export lumber shipments 
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LONGLEAF 
ee 
Yellow Pine 
— make ; er » 
ng Sawn 

4" Flooring, a 
Car Decking 
Framing and 2 X 6 
Yard Timbers SIS 2EStandard 

YOUR INQUIRIES ARE INVITED 


Henderson-Waits 
a ra. Lumber Co. 











Yellow Pine 


Timbers, Lumber 
Lath anda Shingles 


For our high grade dressed stock— 
“‘Ask the Wholesaler ’’ 


The Alger-Sullivan Lumber Co. 


CENTURY. FLORIDA 


























Gummer Cypress Co. i 
DRE ANO 





Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 





| Sales Office, 300 Madison Ave., New York City f 








with the Union Lumber Co., at Union Mills, Wash. 

Lyman Grimes has arrived in Seattle to take up 
his new duties as Pacific coast representative of 
the Lacey Securities Corporation. He will make 
his headquarters with James D. Lacey & Co., 626 
White-Henry-Stuart Building. Mr. Grimes was 
formerly connected with the Mercantile Trust Co., 
San Francisco. 

Hale Thompson, who has had wide experience in 
the manufacture and sale of fir lumber, has joined 
the organization of Krauss Bros. Lumber Co. He 
is the son of Bert Thompson, a mill operator inter- 
ested in the Lincoln Creek Lumber Co., with plant 
about seven miles from Centralia, Wash. 

A. B. Gorrill, vice president Northern Cedar Co., 
of Spokane, has been in this city during the week. 
His firm makes a specialty of western red cedar 
poles, posts and piling. 


ABERDEEN-HOQUIAM, WASH. 


Feb. 6.—Ships have been delayed in the Harbor 
on account of heavy storms. Nine vessels cleared 
yesterday. Vessels clearing today were the 
Olympic, Svea and Alvarado, for California, and 
the Larchbank, for Australia. Vessels in port are: 
For Atlantic coast, the F. 8S. Loop, Grays Harbor 
Commercial Co.; Norlina, Eureka Lumber & Shin- 
gle Co.; Carolininian, Grays Harbor Lumber Co. 
For California, Claremont, Donovan Mill No. 2; 
Helene, Hoquiam Lumber & Shingle Co.; Hart- 
wood, Schafer Bros., and San Diego, Grays Harbor 
Lumber Co. For Japan, Ida Maru, Port Terminal, 
and Somedono Maru, Grays Harbor Lumber Co., 
are loading for Japan. 

The A. J. West bridge, the first constructed in 


' Aberdeen by A. J. West, lumberman, is being re- 


constructed. A temporary structure has been ar- 
ranged over the Northern Pacific bridge. It is 
necessary to use the new bridge to reach the Grays 
Harbor Lumber Co. in Cosmopolis, and the mills 
in South Aberdeen. 

The E. C. Miller Cedar Co., South Aberdeen, has 
plans for making its plant one of the most mod- 
ern for getting out both rough and finished cedar 
lumber. Seven new buildings, including four dry 
kilns, two storage sheds and a new planing mill 
are under construction, and additional steam and 
electrical power units are being added. A new 
96x120-foot storage shed for green lumber will 
be situated adjacent to the dry kiln. A 84x120- 
foot warehouse for dry rough lumber, and for 
cooling lumber from the kilns, is also under con- 
struction. The planing mill will be 120 by 170 
fect, and operated by electricity. 

Six camps of Schafer Bros. Timber Co. in the 
Wynooche Valley shut down Jan. 30 for an indefi- 
nite period. The Shafer Bros. camps in the Satsop 
Valley will continue to operate. 

Albert Schafer, accompanied by Mrs. Schafer, 
will leave at an early date for an extended trip 
through southern California. 

Lloyd Wentworth, Portland lumberman, was a 
visitor on the Harbor last week, a guest of Neil 
Cooney, of the Grays Harbor Commercial Co. 


COOS BAY, ORE. 


Feb. 6.—Logging operators who feared the win- 
ter would slip by without sufficient water to float 
logs from back streams, had their fears allayed 
this week, when there was about seven inches of 
rain. This downpour filled the creeks and gave 
those who were ready an opportunity to make their 
drives and get their logs into main streams and 
booms. In one locality the flood was so sudden 
and heavy that a large splash dam went out and 
released a large accumulation of logs. This was 
at Camp 1, Smith-Powers Logging Co., on the 
middle fork of the Coquille. The logs were saved 
and boomed in the main river between Coquille and 
Myrtle Point. 

The Coos County Fire Patrol Association held 
its annual meeting Feb. 1. It maintains 300 miles 
of telephone, 500 miles of forest trails and about 
twenty cabins, mostly within Coos County. It hasa 
1926 budget of close to $30,000. Herbert Arm- 
strong, manager Menasha Woodenware Co., North 
send, was chosen president; George W. Marshall, 
representing the Weyerhaeuser company, Tacoma, 
vice president; Carl L. Davis, secretary-treasurer. 
R. T. Bourns, of the Stout Lumber Co., and W. J. 
Conrad, of the Western White Cedar Co., were 
elected directors. J. A. Walsh was retained as 
warden. 

The State public service commission has ap- 
proved the application of the Stout Lumber Co. 
for permission to cross the State highway between 
Marshfield and Coquille with a spur that will 
give outlet to the Southern Pacific main line for 
the Stout logging railroad at China Camp. 

The Best-Laird Co. has closed a contract with 
George Edwards for logging a tract of white cedar 
on Flores Creek, in the vicinity of Langlois, Curry 
County. Logs and lumber will be marketed 
through Bandon. Most of the cut will be manu- 
factured at the company’s mill at Langlois. 
Frank Boutin, timber owner, of Portland, was 






in this district to inspect certain parts of his holq. 
ings in Coos County, and to visit camps which are 
cutting on his properties. 

A. J. Somerville, sales manager Stout Lumber 
Co., North Bend, is being discussed as a candidate 
for mayor of the city. 


LOS ANGELES, CALIF. 


Feb, 6.—The lumber outlook for 1926 has been 
bettered more than 100 percent by a 4-inch rainfa}j 
last week, according to E. D. Tennant, secretary 
Los Angeles Retail Lumber Dealers’ Association, 
Lumbermen had noticed an appreciable curtailment 
in orders, both in the urban and suburban districts, 
because of the threatened dry spell, but the big 
rains have restored public confidence and building 
will continue unabated. Conditions are now shap. 
ing themselves, according to the lumbermen, to 
make 1926 one of the biggest years in the history 
of the construction industry in Los Angeles and 
the surrounding country. 

The Baxter Lumber Co., with headquarters jn 
Los Angeles, has announced the construction of q 
creosote plant in the harbor area, to be located on 
the north end of the company’s 17-acre property on 
Channel No. 2. ‘Here we will treat much of the 
piling that has heretofore been handled at Wil. 
mington,” Gardner Bond, general manager, said, 
“and we will operate for the whole of southern 
California.” 


SPOKANE, WASH. 


Feb. 6.—Quite unexpectedly, Weyerhaeuser card 
No. 6, issued the first of the week, contained a 
number of reductions on various items. The gep- 
eral expectation was that the next changes would 
be advances. And it is the opinion of some of 
the shrewdest operators that the present weakness 


’ is temporary, and that advances are to come. The 


new card shows these reductions in Idaho white 
pine: $1 off 8-, 10-, 12-inch No. 2; $2 off all widths 
No. 4, and $1.50 off No. 5. A few items in Idaho 
selects have gone off $5 to $20. There has been a 
reduction of 50 cents in Nos. 1 and 2 lath. In 
Pondosa pine, Nos. 2 and 4 in all widths declined 
$2; No. 3, $1, and No. 5, $1.50. All items of 
white fir declined $1. Cedar in Nos. 1, 2, 3 and 4 
fell off $1, and B&better lap siding declined $3. 
Fir and larch Nos. 1, 2 and 3 dimension dropped 
50 cents; common boards, $1; No. 4 common, 
$1.50, and vertical grain flooring, $1. 

A celebration will be held in May at Lewiston, 
Idaho, in appreciation of the Clearwater Timber 
Co. sawmill enterprise and the power dam to be 
installed by the Inland Light & Power Co. 

Henry Good, who is logging the Somers Lumber 
Co. at Olney, Mont., reports ideal weather. One 
hundred men and twenty-nine subcontractors are 
employed in that district, each of whom is working 
smaller crews. The forces are banking 1,000,000 
feet of logs daily. These logs will be sent down 
in the spring drive on the Stillwater River. 

J. D. Bronson, of Stillwater, Minn., and Mrs. 
Bronson arrived yesterday to spend next week in 
Spokane,. Mr. Bronson, who is a banker and line 
yard operator in Minnesota and Wisconsin, is vice 
president of the McGoldrick Lumber Co. .and will 
attend its annual meeting next week. 

H. E. Domhoff, president Acorn Lumber Co. 
Pittsburgh, Pa., was a visitor in Spokane this 
week. Mr. Domhoff is well known in this district, 
having handled a great deal of Inland Empire 
pine and visited the district on many occasions. 


SAN FRANCISCO, CALIF. 


Feb. 6.—A lumber import record, unequaled since 
July 9, 1923, was set Thursday, Feb. 4, when 
8,342,000 feet came into this harbor from northern 
California, Washington and Oregon. Nine vessels 
brought the shipments in. 

The Pacific coast charter market has stiffened 
considerably during the week, probably due to the 
Florida embargo. Lumber to Australia remains 
at $138.50 to $14, and to New York and east coast 
ports is quoted at $14 to $14.50, according to ports 
of discharge. Japan rates have fallen to $10.50 
and $11. 

Retailers throughout the bay district report that 
there is a generally upward trend of business, and 
attribute it to increased building activities, the 
heaviest for January in the history of the city. 
The demand is being sustained into February, and 
the month is indicative of even greater business 
than that enjoyed in January. 

The largest shipment of molding to leave Cali- 
fornia as a single order has been shipped from 
Oroville, by the Fisher Lumber Co., according to 
the Lumberman’s Exchange, San Francisco. The 
carload shipments consisted of 1,000,400 lineal 
feet. The largest size of molding included was 
ysx%-inch, and the smallest, 4,x%-inch. The car 
goes to Brooklyn, for distribution along the Atlan- 
tic coast. 

R. F. Hammatt, secretary-manager California 
Redwood Association, has contracted for the re 
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painting of fifty-seven signboards belonging to 
dealers within the State, under the codperative 

ment with the association. Thirty other 
State dealers have applied for signs within the 
last month. 

Sale of the steam lumber schooner Daisy Free- 
man by the Multnomah Lumber Co., of Portland, 
to the Charles Nelson Co., of San Francisco, was 
reported this week. The craft will be added to the 
regular Nelson fleet bringing lumber to San Fran- 
cisco. 

The Firmstone Lumber Co. has opened a new 
retail yard at Fourth and Channel streets, San 
Francisco. R. S. (Bob) Firmstone, formerly of 
the Smith Lumber Co. here, will take active charge. 

Pacific coast lumbérmen visitors in San Fran- 
cisco during the week included: W. F. Baird, 
sales manager Sugar Pine Lumber Co., Fresno; 
c. D. Terwilliger, general manager Clover Valley 
Lumber Co.; B. W. Lakin, McCloud River Lumber 
Co.; J. H. Bloedel, president Bloedel Donovan 
Lumber Mills, Seattle; BE. K. Van Aernam, Weed 
Lumber Co.; R. B. White, Kansas City; C. B. 
Johnson, Klamath Falls, and W. J. Miller, Murphy 
Lumber Co., Quincy, Calif. 


KLAMATH FALLS, ORE. 


Feb. 6.—The logging camp of the Ewauna Box 
Co., about eight miles north of Chiloquin, started 
last Tuesday rolling twenty-eight cars of logs a 
day into the mill pond at Klamath Falls. It has 
acrew of 150 men. This is the earliest recorded 
opening of any Klamath logging camp and speaks 
yolumes for the open winter. The Ewauna Box Co. 
started into the winter with 13,000,000 feet of 
logs in its pond here. Now these logs are all gone, 
as the sawmill operated three shifts throughout 
winter. The company operates its own logging 
line, which connects to the Southern Pacific just 
above Chiloquin. 

The bandsaw concert, the sweetest music pro- 
duced in Klamath, doubled its volume here last 
week when the Big Lakes Box Co. sawmill joined 
with the Ewauna plant. According to A. J. Voye, 
secretary of the Big Lakes Co., around 125 men 
went on the payroll at the mill, and some sixty 
employees have been engaged at the box factory 
all winter. The box factory is running on one 
8-hour shift. The saw mill will maintain two 
Shour shifts, each turning out around 70,000 feet 
of lumber. The Big Lakes Co. has about 8,000,000 
feet of logs in its pond and is receiving five or 
six cars a day from small loggers. It will have 
ample logs to run until May, when it expects to 
open its logging camp on the slope of Sprague 
River. It will be necessary to build several miles 
of logging road from the Oregon, California & 
Eastern into the timber the company recently ac- 
quired from Clement & Kennedy, of Fortson, Wash. 


PORTLAND, ORE. 


Feb. 6.—Indications are that there will be a 
very heavy cargo movement of fir from this port 
to the Atlantic seaboard during 1926, judging 
from the amount of space already engaged. Ship- 
ping men are of the opinion that a greater volume 
will go this year than went last. More than 
4,000,000 feet will be shipped from this district 
to the Atlantic coast within the next two weeks 
on vessels of the Argonaut line, three vessels be- 
ing due here in a few days. First is the Pacific, 
on which space has been engaged for 1,000,000 
feet. The Centaurus and Corvus are to take the 
remainder of the 4,000,000 feet. 

Good crop prospects in California give promise 
of an improvement in demand for lumber during 
1926. California buyers are inclined for the pres- 
ent to hold off placing orders. 

A decided improvement in demand for car mate- 
Tial in the last ten days or so will probably 
strengthen prices for uppers. 

The Strathlone arrived here this week to load 
8,500,000 feet of fir for Australia. Part will be 
furnished by lower Columbia River mills. The 
Benalder is loading for the Orient, and the Munson- 
McCormick liner Munaries will be in the harbor 
hext week to load for the Atlantic coast. 

The Miho Maru is due to load 2,500,000 feet 
for Japan. The Annie Johnson, of the Johnson 
line, was here this week on her maiden voyage. 
This line is now maintaining a regular schedule 
from Pacific coast ports to Pngland and Scan- 
dinavia. 

That Pacific Northwest lumbermen are going ac- 
tively into the field to extend their market in 
Europe is indicated by the departure today of 
LL. Chipman, export manager and director of 
the Long-Bell Lumber Co., Longview, Wash., to 
spend three months in England, France, Germany, 
Holland, Spain and Italy as representative of the 
Douglas Fir Exploitation & Export Co., which 
handles foreign sales of a number of Northwest 
Mills. This is said to be Mr. Chipmen’s seventh 
trip to Europe in the interest of the lumber 
industry, 

The schooner Ecola, operated by the Shanghai 


Building Co., of Shanghai and Portland, which 
left the Columbia River ten days ago with a cargo 
of saw logs for Shanghai, China, was towed into 
San Francisco today after having nearly foun- 
dered in a succession of storms. 


MILWAUKEE, WIS. 


Feb. 9.—Cold weather has tied up building and 
slowed down trade, but lumbermen expect a good 
movement within the next few weeks. Many wood- 
using factories and yards throughout the State are 
delaying their buying until after May 1, the State 
assessment date, and keeping their stocks to a 
minimum. Some will order now if they can get de- 
livery deferred until after May 1, but this for- 
ward booking is not particularly liked by the mills, 
and orders are being turned down. 

Prospects for sales to the trade are very good. 
Retail dealers in this State expect a good volume 
of business from farmers. Ash of all grades has 
been in demand, and No. 3 birch and soft elm have 
also been good movers. The mills are almost 
cleaned up on No. 3 birch, and prices on this item 
have advanced. No. 2 birch is also running low 
at the mills. Hemlock output has decreased, like- 
wise mill stocks. Some operators have hemlock, 
but it is not in shipping condition, and they are 
refusing to take orders for it. West Coast quota- 
tions showed little change for the week, but high 
grade selects declined. Little of this grade is used 
in this section. 

G. W. Priestley, whose father, William E. Priest- 
ley, was one of the pioneer lumbermen in this city, 
has started his own firm, the Priestley Lumber Co. 
Mr. Priestley was in business with his father prior 
to the war, during which he entered the service. 
For the last two years he has been with the Gen- 
eral Lumber Co., of this city. 


TORONTO, ONT. 


Feb. 8.—A little better movement in Ontario 
white pine is reported by wholesalers, but no im- 
provement in prices is noted. Stocks of spruce and 
hemlock are scarce, and prices are inclined to be- 
come firmer. The shingle market in Ontario is 
somewhat slow and unsettled. There is a fair 
outlook for western lumber and timbers, which 
are moving moderately well. Competition, how- 
ever, is exceptionally keen. There is no inclina- 
tion among manufacturers or wholesalers to pre- 
dict beyond early summer, but there is a pretty 
general belief that a conservative policy in both 
buying and selling is advisable. Building opera- 
tions in Ontario have been fairly good during 
winter. It is expected that building volume dur- 
ing the first half of the year will compare favor- 
ably with that of the first half of 1925. 

The Ontario Government is calling for tenders 
up to April 15 for the right to cut a stand of 
birch and maple in Algoma, partly in the Mis- 
sissaga forest reserve, subject, among other con- 
ditions, to its manufacture into finished products 
within Ontario. All necessary information may 
be obtained from the deputy minister of lands and 
forests, Parliament Buildings, Toronto. 

J. W. Smith, vice president and general manager 
Edwards Lumber & Pulp (Ltd.), Pembroke, has 
accepted the position of general manager of the 
Hawkesbury Lumber Co. (Ltd.), Ottawa. Mr. 
Smith went to Pembroke in 1904, when he became 
identified with the Colonial Lumber Co. (Ltd.), 
which was later taken over by Edwards Lumber & 
Pulp (Ltd.). 


DULUTH, MINN. 


Feb. 8.—There was further development in in- 
quiry for mixed carlots of northern pine during the 
last ten days. Minnesota and North Dakota retail 
yards were in the market more freely, and the 
total of shipments will be substantial. Trade of 
Duluth retail yards and interior finish plants is 
said to have rounded out nicely. Sales were larger 
than during the same period last year. Good orders 
for box lumber for shipment to Milwaukee and 
Chicago are reported. Box prices showed a stiffer 
tendency. Smaller operators prefer to cut their 
bolts into lath, for which they have all the orders 
they are able to fill. Northern Minnesota operators 
are inclined to saw lath as long as demand for 
them continues active. Several lath producers who 
formerly produced large amounts are out of the 
market. Prices are firmly held all through the 
northern pine list. 

The Weyerhaeuser interests at Cloquet, Minn., 
the Virginia & Rainy Lake Co., the International 
Lumber Co., and the smaller northern Minnesota 
producers report fine progress in getting out logs 
and other timber products. It is figured that most 
camps will be cleaned up by the first week in 
March, or about a month earlier than usual. Saw- 
mill plants at Cloquet, Virginia and International 
Falls are operating full time, and their manage- 
ments are banking upon steady operations during 
the year, assuming that demand continues as active 
as at present. 

The Duluth & Superior Hoo-Hoo Club held a 



















105 new designs of 
Bo | athe a4 English, 
, Colonial and Amer- 
ican, houses, cot- 
and bunga- 
lows, beautifully 
illustrated in full 
colors and ranging 
in cost from $1000 to 
$8000. 










We furnish complete working plans, specifications, 
lumber and Mill bills for designs shown in ““BUNG- 
ALOW HOMES” at $5. to $15. per set. 


This is the newest and most practical book of plans 
for all localities. 


Send $1.50 to-day for the new 
SIXTH EDITION OF “BUNGALOW HOMES” 


L. F. Garlinghouse 


600 Jackson Street, TOPEKA, KANSAS 
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No.1 and 2 Shortleaf 


DIMENSION 


Order any quantity 
you desire in mixed cars with 


Finish, Flooring, 





















Siding and Moulding 
Lathrop LumberCo. 
| hin Calg Sociales 


%”" and %” CEILING. 
4" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 














W. M. CARNEY MILL CO. 


SPA Atmore, Ala. Ala. SPA 


Grade Marked Southern Pine 


Lumber Manufacturers 
Since 1881 =" 


Lucas E. Moore Stave Co., Inc. 
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EXPORT DOMESTIC 


Scon Southern Hardwoods 


Kiln Drying a Specialty 


Sales Office: MOBILE,ALA. Mills at Mobile, Ala. 
Memphis, Tenn., New Orleans, La. 























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
} ag The Lumberman’s Actuary, price postpaid, bound 

leather, $8.50. AMERICAN 7 UMBERMAN, 431 8S. 
, 8t., Chicago, Ll. 
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LOUISIANAé C4 
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to check up on your lumber stock. If you find that 
| you will need some products for your Spring build- 
| ing contracts, order them this month, and avoid de- 
| lays from bad weather and curtailed production. 

Lumber that is sold under the ‘“‘LaRED”’ trade- 
| mark comes up to a definite standard of excellence. 
| “‘LaRED” Products are all that we represent them + 
| to be—properly manufactured, carefully graded and 
| promptly delivered. 


Let us quote on your next order for: 


Genuine Louisiana Tidewater Red Cypress | 
Cypress Window and Door Frames | 
Walker Cypress Lath | 

Southern Hardwoods | 

Soft Texture Tidewater Tupelo i 

Long and Short Leaf Yellow Pine i 

| Fir—Spruce—Hemlock | 
Red Cedar Shingles and Siding 


TRY OUR “‘LaRED”’ BRAND OF i 
PREMIUM CEDAR SHINGLES 


| | 
' “LaRED” Supremes—The 100% Shingles 





| “LaRED” Extra Clears—100%.clear,85-edgegrain | 
i “LaRED” Star A Stars—Real Stars | 


Louisiana Red Cypress Company 
of New Orleans 
| Entire Fourth Floor 1018-19 White Bldg., 








Poydras Building, 
New Orleans, La. Seattle, Wash. 


THe WOOD ETERMAL 


sawn SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


os 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CoO., Ltd. 
ANSLEY, LA. 





























GYPRESS 


_ We annually produce 40,000,000 feet of 
Louisiana Cypress 
! Lumber, Lath 
and Shingles 


& Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress(Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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Manufacturers 


Short Leaf Pine and Hardwoods 


Lo gging Ralph 2 Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tol Veep An sanebeeie —- book 
‘0 ng superintendents, r owne 
etc. Sloth: $4.50, postpaid. - 
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431 So. Dearborn St. 
Chicago. IIL 








roundtable discussion on timber conservation at 
its weekly luncheon at the Androy Hotel, Superior, 
last Monday. C. L. Erlanson, president, presided. 


WINNIPEG, MAN. 


Feb. 8.—There has been very little purchasing 
activity during the last week, but considerable 
business was transacted the previous week during 
the convention of the Western Retail Lumbermen’s 
Assocaition (Canada). Some Vancouver wholesal- 
ers stayed over a week. These Coast representa- 
tives see every reason to believe that prices will 
shortly be somewhat better than during the last 
month or so. Everything points to an advance in 
certain items. It is understood that very few 
Coast mills have surplus uppers, the Florida mar- 
ket having taken a large percentage of this stock. 
Local retail stocks have been put in fair shape for 
the early spring rush. Northern spruce business 
has been rather quiet. Logging in the northern 
district, however, is progressing very favorably, 
and the cut will be larger than last year’s. 

W. B. Tomlinson, of Tomlinson & Mitchell, Van- 
couver wholesalers, was a visitor in the city this 
week on his way through to eastern Canada, where 
he has been called owing to the serious illness of 
his father. 

Frank Mitchell, who has resided in the city for 
a number of years, has taken up his residence in 
Vancouver. 

Jim Allen, of Allen-Stoltze Lumber Co., Vancou- 
ver, remained in the city last week to call on the 
trade, and later left for Moose Jaw to visit his 
representatives. 


KANSAS CITY, MO. 


Feb. 9.—The weather is acting as something of 
a drag on the lumber market here, demand last 
week being only a little better than it was the week 
before, when it was considered slow. However, 
prices have not been affected by the situation and 
are, if anything, stronger. A few days of bright, 
drying weather would put the roads in good shape, 
and country demand would be resumed. As it is, 
the city yards are furnishing the big proportion of 
the demand. There are a few more transit cars 
from the South on the market, but western transits 
are not numerous, the fir mills having in fact to 
turn down some business for lack of stock to fill 
the orders. 

Frank Watkins, sales manager Exchange Saw- 
mills Sales Co., is in the South visiting the mills. 

W. E. Cooper, of the Caddo River Lumber Co., is 
leaving in a few days for a trip to Europe. 


MINNEAPOLIS, MINN. 


Feb. 9.—While there is every indication that 
business in the Northwest will be satisfactory this 
year, buying is opening up slowly. There is a 
substantial movement throughout this territory, 
but it represents a large number of small orders, 
to fill out low but complete stocks. Factory con- 
sumers are not disposed to lay in a large amount 
of lumber. Not only do sellers face increased over- 
head in handling small shipments, but there is 
keener competition for business, as they are com- 
pelled to keep constantly in the field. The buyers 
are vigilant and often shop around. Business, 
however, is steadier, as every day is a buying day. 
Transit cars from the West are becoming fewer. 
Buyers are equally as cautious as are western 
shippers. ‘They purchase reluctantly and expect 
concessions. Sometimes when the concessions are 
not forthcoming, lumber goes begging for days. 
The limited transit movement does not affect 
prices generally, since there is not sufficient de- 
mand for prompt delivery. Lumber producers and 
wholesalers see evidences of improved business 
with each passing day. One of the encouraging 
signs is the great volume of inquiries. Northern 
pine men in the last week noticed a slight pick-up 
in trade, with a greater volume of small orders. 
Hardwood wholesalers are receiving more orders 
than they did a year ago. Cedar post men are 
doing a fairly large trade. The pole business, how- 
ever, has not yet opened up. Winter operations in 
the northern woods are continuing without inter- 
ruption, although in the aggregate there is likely 
to be a smaller cut in this territory, as producers 
aim to keep production at the level of demand. 

Buyers have become wary over the tendencies 
of the red ceder shingle quotations. Fluctuations, 
with some sharp recessions in the last few weeks, 
have tended to retard purchasing. It appears to 
be mill policy to hold production to requirements. 
For months the market was rigid. Then came a 
sharp drop of as much as 40 cents. Quotations 
which prevailed for months were soon restored, 
but buyers hesitate. While lower prices were ob- 
tainable, there was some ordering here, although 
offerings were restricted. 

Earl Gillette, of the Payson Smith Lumber Co., 
hardwood wholesaler, has returned from Detroit, 
Mich., where he studied automobile requirements. 
Although, he said, reports were that steel would 


“re 


replace lumber to some extent, there were no eyj. 
dences that there would be large curtailment jp 
the use of lumber by automobile manufacturers, 

E. E. Wales, of the Wales Lumber Co., Spokane, 
Wash., visited Minneapolis last week en route to 
the East to observe conditions. He said he be. 
lieved the present year would be productive of g 
good volume of business. 

H. L. Bratnober, who has been in the East, hag 
just returned to his office at the Central Ware. 
house Lumber Co., bringing a report that businegg 
will revive as soon as weather permits resumption 
of building. 

Robert F. Duncan, of the Robert Duncan Lumber 
Co., who has just returned from a trip in the 
South, says heavy rains there have retarded opera- 
tions. 

The Nortz Lumber Co., of Minneapolis, has added 
to its line the yards of the Interior Elevator Co,, 
at Antler, Newburg and Maxbass, N. D. 


PITTSBURGH, PA. 


Feb. 9.—Stormy weather and numerous lumber 
conventions in the East last week had a slowing-up 
effect on trade in this part of the country. The 
lull is only temporary, however, for a fair volume 
of business is being placed and prices seem more 
stabilized than at any time in the last two years, 
Southern pine remains in about the same position 
as the week previous, although some dealers report 
prices rather strong, especially on finish and 
boards, and there is no apparent prospect of any 
surplus of stock. Mixed cars for the retail trade 
are hard to handle because of shortages in certain 
items. Some dealers report a little weakness in 
Idaho white pine, especially in 8-, 10- and 12-inch 
No. 2 common, and selects in No. 4 common. Cali- 
fornia white and sugar pine prices continue strong, 
reports from the mills indicating no large amount 
of dry stock. In some items there is practically no 
dry stock. The situation in Pondosa pine is un- 
changed. Fir mills are operating only part time, 
and prices on fir remain about as they have been, 
Some items in hardwoods continue very active, es- 
pecially FAS in both good and lower grades. Spe- 
cial activity is noted in sound wormy and No, 2 
common chestnut, and in red gum, beech, birch 
and maple. - Recent heavy snowfalls have had a 
tendency to retard shipments from mills in the 
Allegheny mountains. 

E. V. Babcock, of the Babcock Lumber Co., left 
the last of the week for Florida, where he will 
spend some time at Punta Gorda and Fort Meyer 
in the interest of the Babcock Carrier & Florida Co.. 

Walter Rogers, formerly of Pittsburgh but now 
of the Lassen Lumber & Box Co., of San Francisco, 
was in the city last week visiting old friends, of 
whom he met many at the annual convention of the 
Retail Lumber Dealers’ Association of Pennsylva- 


nia. 
BOSTON, MASS. 


Feb. 10.—Distributers are disappointed that de- 
mand has not shown distinct signs of expansion. 
Nearly all classes of buyers, industrial consumers 
as well as retail dealers, are inclined to be cau- 
tious. This entire section of thé country was 
swept by a severe storm last Thursday, which has 
left great snow drifts in its wake and tied up 
transportation lines. 

An effort has been made to mark up the base 
price of eastern spruce frames to $43. Production 
is light but orders are scarce. Not many retailers 
in this vicinity would pay more than $42, The 
reduction in lumber rates announced last Septem- 
ber between points on the Canadian Pacific and 
the Canadian National railroads, and points on 
the Boston & Maine and the Maine Central rail- 
roads in New England, has been withdrawn ,effec- 
tive Feb. 1. This should mean an increase in the 
cost of Provincial random spruce to American buy- 
ers of 3% cents to 4 cents a hundred pounds. 
While the undertone of the market is thought to 
be just a little stronger, there has not yet been 
any actual change in quotations. The producers 
and shippers are still selling at January prices, 
and are themselves paying the extra cost of de- 
livery. Eastern spruce lath are selling fairly well 
at some outside points, but local demand is slow 
and prices are rather soft. 

The Blanchard Lumber Co.’s mill at Portage, 
Me., is now closed and will probably remain in- 
active until April. The Ward & Bradbury mill in 
that section is still in operation, however. 

Some local authorities think they detect 4 
slightly easier tone in the market for southern pine 
flooring and partition. There has been a substan- 
tial shrinkage in the volume of West Coast lumber 
received in the New England market recently. 
Some large transit shipments from Oregon and 
Washington, originally consigned to the Florida 
market, are reported on the way here, however. 
Although hardwood merchants are much pleased 
with the demand from some classes of customers, 
they are disappointed with the trade they are 
securing in other quarters. 

Considerable anxiety has been felt by the many 
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friends of Wells Blanchard, president of the 
Blanchard Lumber Co., who recently suffered a 
severe attack of bronchitis, His condition was 
complicated by severe pains in the region of the 
peart. Mr. Blanchard is now rapidly recovering, 
however. 


PHILADELPHIA, PA. 


Feb. 9.—Comparatively open weather until re- 
cently aided a good bit in keeping the market 
fairly active. Last week, however, conditions have 
peen very bad, and construction is dormant. North 
Carolina pine sales dropped in volume. ‘Transits 
comprise the greater part of arrivals, and these 
are being disposed of at firm prices. All southern 
pine prices are firm, with wholesalers and mills 
expecting increased sales very shortly, probably 
as soon as weather improves. Hardwood volume 
also shows some decline. Most of the hardwood 
demand came from country yards for the last few 
weeks, and these are now blocked on account of 
heavy snows and poor trucking conditions. Pros- 
pects for industrial sales of hardwood are very 
bright. Price remains strong, with several slight 
increases on items that are in low supply at the 
mills. Pacific coast arrivals continue in fair 
yolume. Prices range over a wide scale. West 
Coast transit arrivals continue strong; and the 
deflection of lumber from southern points, which 
started several weeks ago, has greatly increased. 
This has tended to unsettle the market consider- 
ably. Eastern spruce lath bring $8.25 to $8.50. 
There was a drop in orders for western lath, due 
probably to wholesalers fearing to stock at the 
higher prices asked. 


WARREN, ARK. 


Feb. 8.—Arkansas soft pine demand has not 
been quite up to last week’s volume, but there was 
not enough difference to cause any uneasiness or 
weaken prices to any extent. No. 2 boards are 
moving rapidly at steady prices, and 6-inch No. 2 
are probably in heaviest demand, with 12-inch No. 
2 moving slowly. Inquiries are being received in 
good volume from the dealers, and they are plac- 
ing orders freely, but mostly for mixed cars. In- 
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The Hammond Lumber Co., of Hammond, La., 
has recently had erected near its office a large 
sign board, electrically lighted, that eloquently 
tells its message, day and night, to all passers-by 





dustrial buying continues at a good rate. Car sid- 
ing is selling easily. The weather has been good 
and has enabled all mills to keep their production 
up to normal. New business has been less than 
both shipments and production. Labor is plentiful. 
§mall mill production has continued at a good rate, 
because of favorable weather. A bright spot this 
week has been demand for uppers, this being espe- 
cally good for cut-to-length trim. Floorings, both 
edge and flat grain, are moving in small quantities 
only. Mill men feel they are on the verge of a 
strong demand. 


NORFOLK, VA. 


Feb. 8.—The first week in February has not 
been very brisk with North Carolina pine mills. 
Heavy snowstorms in the North and East have 
put buying in the background, while at the mills 
the heavy rains have stopped all small mills and 
greatly curtailed production and shipments of the 
larger operations. The figures for week ending 
Feb. 6 may be a little larger as to orders, but 
hardly so as regards shipments and production. 
It seems that prices have about reached the top, 
for mills are disposed to sell ahead on certain 
stock. Demand for edge 4/4 No. 2 and better has 
been light, though there have been many inquiries. 
Edge 4/4 No. 3 has been very quiet. No. 2 and 
better 4/4 stock widths have not been active, ex- 
cept in 414- and 5-inch band sawn. Inquiries for 
mixed cars of 4/ and 5/4 stock widths are pick- 
ing up. There is not much good circular stock to 
be had. No. 3 4/4 stock widths have been quiet, 
except in 12-inch, -which is very scarce. Edge, 
5/4 and thicker, No. 2 and better, in mixed cars 
is moving a little better, but stock widths are 
quiet except 6/4x5- and 6-inch Nos. 1 and 2 bark 
strips, rough, are quiet but more business has been 
taken in New England than wholesalers have ad- 
mitted. Miscuts are active and hard to buy for 
Quick shipment. 


Edge 4/4 No. 1 box, rough and dressed, has been 
very quiet. Air dried, dressed and resawn, moved 
well for a while, but competition is keen. No. 1 
4/4 stock box, rough and dressed, has been in good 
demand, and there is not much available for quick 
shipment. Air dried box is not plentiful, but mills 
are more disposed to sell ahead. Edge 4/4 No. 2 
box continues very quiet. No. 2 4/4 stock box 
is moving well, rough and dressed, and prices 
are stiffening as surplus stocks are disposed of. 
There is little demand for 5/4 and 6/4 edge box, 
air dried or kiln dried. Box bark strips, 4/4, 
are moving well and price is strong. 

Demand for flooring, thin ceiling, partition ete. 
has been fair only. Mixed car orders still pre- 
dominate and quick shipment is always wanted. 
Prices have not changed. Kiln dried roofers are 
moving well, and are still sc&rce. Air dried roof- 
ers are not so active and, while prices remain the 
same, mills are more inclined to sell ahead at 
present prices. Dressed framing is moving better, 
but quick shipment is always essential. Lath are 
not moving so freely, and many are being offered, 
So are weaker. 


LAKE CHARLES, LA. 


Feb. 8.—Southern pine gained a little more 
strength last week, and the market is in very 
healthy condition. While inquiries from the North 
have been fairly numerous, bad weather in that 
territory has delayed the placing of orders, and 
northern buyers show a decided tendency to bear 
the market. Meantime bookings from the South 
have continued heavy, and most mills have order 
files large enough to keep them busy for several 
weeks. Prices have been firmly maintained. The 
Florida demand shows no let up. No. 2 boards and 
siding are in strong call. The expected increase 
in orders from the railroads has not come yet. 
Last week saw an improvement, though slight, in 
export demand. ‘There is a very good market for 
timbers, but few mills can accept this business be- 
cause of logging difficulties. Unusually good 
weather prevailed, so production increased slightly 
and was very close to normal. Practically all the 
larger mills are operating full time, and a number 
of small mills resumed operating. Logging is still 
under difficulties, and it will require several weeks 
of good weather to relieve the situation. Ship- 
ments were below normal for the week. 

Karly resumption of operations of the Lake 
Charles Planing Mill Co., is forecast. S. A. Car- 
roll, of Lake Charles, has been authorized to 
“take such steps as he shall find necessary” to 
restore the company’s plant to operation. 

Thrall & Shea, well known sawmill contractors, 
Lake Charles, have been awarded a contract to 
build a new sawmill plant for the J. Ray Arnold 
Lumber Co., at Groveland, Fla. The mill will 
replace one destroyed by fire last summer, and 
construction work is said to be already under way. 


ATLANTA, GA. 


Feb. 8.—Last week witnessed better weather and 
considerable improvement in Georgia logging of 
southern pine. Log supplies are a little larger, 
and mill production has slightly increased, though 
it is still well below orders. The most active 
buying is by retail dealers, and wholesale pur- 
chases have also improved. Retail stocks are com- 
paratively low, though yards have been buying on 
a good basis the last two or three weeks, because 
of active demand from the building trades. Nearly 
all dealers are figuring on considerably more new 
work than is usual this early in the season. Mill- 
work plants are buying fairly well; most of the 
larger ones are fairly well sold ahead, and inquir- 
ing actively. Some orders are beginning to come 
in from the larger railroad companies for ties and 
ear material, and for building items. Railroad 
inquiries are unusually active. Mills report steady 
improvement the last two weeks in sales to foreign 
buyers, with the export outlook for the spring and 
summer generally good. 

Southern pine prices show little change, but 
less range, as mills have about all the business 


they can handle, and refuse concessions. Quota- 
tions f.o.b. mills: 
Pine flooring, 1x4-inch, B&better, $55; No. 1, 


$50; No. 2, $25; No. 3, $14; 1x3-inch, B&better, 
$58; No. 1, $53; No. 2, $26@28; No. 3, $15@16; 
1x6-inch, No. 1, $56@58; No. 2, $27; No. 3, $16. 
Ceiling, 1x4-inch, B&better, $54@56; No. 1, $49@ 
51; No. 2, $24@26; No. 3, $12@14; %x3%4-inch, 
B&better, $39@40; No. 1, $37@38; No. 2, $21@ 
22; No. 3, $14@15; %x3%4%-inch, B&better, $35@ 
36; No. 1, $32@33; No. 2, $16@17; No. 3, $9@10. 
Partition quotations remain firm: 1x4-inch, B&bet- 
ter, $55@56; No. 1, $50@51; No. 2, $25; 1x6- 
inch, No. 1, $53; No. 2, $26@27. The tendency is 
slightly upward. Bevel siding, 14x6-inch, is about: 
B&better, $29@30; No. 1, $27@28; No. 2, $17.50 
@18. Square edge, %x6-inch, is around $4@5 
higher. 

Georgia roofer mills report an active demand. 
Rough No. 1 in 6- and 8-inch are $44@45, and 
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Best Way to Buy 
Oak Flooring 


is to buy it in mixed cars 
with the other items you 
need. In this way you can 
cut freight costs, reduce 
stock investment and in- 
crease turnover. Let us 
quote you on a mixed car 
of 


Oak Flooring 


Southern Pine Lumber 
Oak and Gum Trim 
Aromatic Red Cedar 


Hodge-Hunt 


LUMBER CO., Inc. 


































EALERS who have be- 

come acquainted with 
Benoit Oak Flooring count it a 
real “find.” They would like 
to keep competitors from learn- 
ing of it so that they could en- 
joy its sales advantages all 
alone. 


BencitOak Flooring’ Co. 


MONROE, LA. 














Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Satisfaction 
on Your Needs 


We believe we can meet 
your needs in long and short 
leaf Yellow Pine with en- 
tire satisfaction, for we are 
doing it for others every 
day. 


You'll like our values, our 
milling, grading and drying. 
You'll like our prompt serv- 
ice. 





Yard and Shed Stock, 
Timbers, Lath. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 
usssset Feardwood Co. 


MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 
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LONGLEAF 
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HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daisteacty TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L.N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 














ones Point Howison TenMile Cedar Lake ¥ 





No. 2 are $21@22. The 10- to 12-inch No. 1 are 
$50, and No. 2, $27. Averages of $2.50 to $3 
more prevail for surfaced stock. Kiln dried Caro- 
lina roofers are about: 6-inch, No. 1, $50; No. 2, 
$26@27; No. 3, $17@18. In 8-inch, No. 2 are 
$27@28; 10-inch, $28@29; 12-inch, $30. Sur- 
faced boards, 1x5-inch, average: Bé&better, No. 1, 
$54@55; No. 2, $23. The 6- to 12-inch are: 
B&better, $59@60; No. 1, $56@57; No. 2, $23. 
Rough average $2.50 to $3 less. No. 1 common and 
better shiplap, 6- to 8-inch, brings $52@53; No. 2, 
$24@25; No. 3, $21@22. The 10- to 12-inch 
average about $4.50@5 higher. 

No. 2 and better random dimension averages 
$29@30 for 2x4- to 2x8-inch, surfaced, with 10- 
to 12-inch about $34@35. The 20- to 24-foot is 
about $2.50 higher. 

GA. 


MACON, 


Feb. 9.—There has been a heavy movement of 
roofers to Florida points during the last ten days, 
practically all the business being with that State. 
Permits have been freer than at any time since the 
embargoes were put on and railroads are making 
quick deliveries. Mill owners and wholesalers, 
who compared notes here on Tuesday at the meet- 
ing of the Roofer Manufacturers’ Club, all showed 
that they had been getting a tremendous business 
from Florida points, as compared with previous 
weeks. Florida is paying more for roofers than 
other markets, practically all of the shipments net- 
ting $22 to $23, and many of them better than 
that. 

The eastern market is getting some shipments, 
but the week’s best price there was $22.50. 

Production of roofers is still curtailed, because 
of bad weather conditions. Mill owners fear that 
more rain will come, which will slow up production 
probably until spring. 

Production of longleaf pine in southwestern 
Georgia and southeastern Alabama has been more 
curtailed this week than in previous weeks, due 
to rains. Many mills were forced to shut down. 
However, the weather is improving. Wholesalers 
say that orders are piling up faster than the stock 
comes into sight. There has not been much change 
in prices, however. 


JACKSON, MISS. 


Feb. 9.—The southern pine demand continued 
steady throughout last week, mills obtaining all 
the business they desired. Two days’ downpour 
of rain somewhat curtailed shipments and pro- 
longed the inactivity of the small mills. Prices 
remain firm on all items, and there is not a slow 
one in the list. Demand from the Bast for small 
timbers continues good; car and railroad material 
companies are in the market actively. Building 
in the South is active, and the farming sections 
are taking considerable stock. Mills report orders 
received last week in excess of production, and 
stocks reduced somewhat. Considerable lumber 
is being shipped to Florida, but the mills are en- 
deavoring to take care of their regular customers 
first. The Mississippi Gulf Coast is booming and 
much lumber is being shipped there. There is no 
change in the export market. Lath are strength- 


ning. 
~~ NEW ORLEANS, LA. 


Feb. 8.—A slight recession of current demand 
seems to be the market feature for the week. Ap- 
parently it affects in varying degree all the south- 
ern woods. The statistical reports covering south- 
ern pine and cypress show shipments leading. 
Southern pine production exceeded bookings by a 
slight margin, while cypress orders just held sec- 
ond place over production. The hardwoods ap- 
parently shared in the lull. Inquiry was reported 
rather brisk all around. Whether the trade is not 
in immediate need of stock or is holding back to 
test the price trend, will be developed later. Cy- 
press prices by. the local account stand unchanged 
and well held. Southern pine mills are said to be 
standing firm on their quotations. The hardwood 
price situation is just a bit weak in spots, though 
several observers rate prices well held, taking the 
list as a whole. 

The New Orleans Lumbermen’s Club will par- 
ticipate in the Carnival festivities by giving a 
dinner dance next Saturday night and by holding 
open house throughout Mardi Gras Day—Tuesday, 
Feb. 15. Luncheon will be served from the club 
kitchen, and an orchestra will be available through- 
out that day. 

Several new forest products industries are in 
prospect in Louisiana and adjoining States. In 
Mobile, General Manager B. H. Macke, of the 
Mobile Paper Co., announces that his company 
may erect a $500,000 pulp mill, increasing its box- 
board output from 200 tons to 700 tons a week. 
The company’s plant, located at Crichton, began 
production in March of last year, and is said to 
be sixty days behind its orders. Jackson, Miss., 
is promised a new sash, door and blind factory, 
to be erected by the Standard Lumber & Manu- 





facturing Co., headed by J. A. Roell, a Jackgon 
contractor, and F. P. Cambri, an experienced mijj. 
work manufacturer, At McComb, Miss., it is re. 
ported, the McComb Veneer Mill is planning the 
addition of a large box factory to its present equip. 
ment. Alexandria, La., confirms the earlier re. 
ported decision of the Arkansas Oak Flooring Co,, 
of Pine Bluff, to build a branch factory in Alex. 
andria. At Houma, La., there is talk of establish. 
ing a veneer plant, though it does not appear that 
the project has taken definite shape as yet. 

8S. S. Mincey, local manager for the Finkbine 
Lumber Co. at Wiggins, Miss., and T. S. Andregs, 
foreman of the Wiggins mill, left last week for the 
Pacific coast to inspect its redwood holdings and 
to study the problems involved in its logging ang 
transportation to the company’s Mississippi plants 
for manufacture. Officers of the company’s mil] 
at D’Lo also made the trip. The party will be in 
the West for several weeks. 

Col. W. H. Sullivan, vice president and genera] 
manager of the Great Southern Lumber Co. and 


. mayor of Bogalusa, was last week reélected presi- 


dent of the Bogalusa Chamber of Commerce, the 
vote being, as usual, unanimous. 


BEAUMONT, TEX. 


Feb. 8.—Southern pine 10- and 12-inch No, 2 
boards are virtually off the market, and the mills 
have about ceased to take any timber orders, 
Weather has been a little better and holds out 
promise of better logging conditions and increased 
production. No price changes were noted this 
week. 

Hardwood men regard prospects as brightening, 
Last week the market was steady. There has been 
some sagging off in gum, but this is the only re- 
cession noted.. On other woods, more inquiries are 
coming in and sales are a little better. Body man- 
ufacturers and furniture factories are taking a 
little more hardwood than in recent weeks, and 
flooring factories are buying FAS common oak in 
fairly good quantities, 


LAUREL, MISS. 


Feb. 8.—Southern pine demand has been fully 
sustained. Bookings by local miHs have been in 
excess of shipments. Special cutting continues 
the market feature. All sizes and grades of tim- 
bers are in extraordinary demand. Notwithstand- 
ing the bad weather prevailing in the North and 
East, demand from retail yards has been good, 
and promises to be even better with the opening 
up of spring. Prices are firm. Bxport markets 
are taking a fair amount of stock. Local exporters 
believe that the immediate future will see a de- 
cided change for the better. 

Mr. Weston, of the Weston Lumber Co., Boston, 
Mass., and W. H. Harris, of Frank H. Harris Lum- 
ber Co., Toronto, Ont., were here last week. 


HATTIESBURG, MISS. 


Feb. 8.—For the last two weeks, southern pine 
production in this section has shown an increase, 
as springlike weather has dried the woods out s0 
that the mills are able to get a plentiful supply of 
logs. The little mills have been able, during the 
last week, to ship out some of their old orders. 
Mills carrying stocks until dry are making heavier 
shipments, as lumber is now drying out rapidly. 
There has been no let-up in demand. Orders for 
all kinds of fresh cutting are easy to get, demand 
being heaviest for car material items. While none 
of the mills are seriously affected yet by labor 
shortage, indications are that common labor will 
be scarce within the next few weeks. 

The Gloster Lumber Co., Gloster, Miss., has 
placed its new band mill on both day and night 
shift in order to build up stocks for spring trade. 

The Robinson Land & Lumber Co., Chicora, 
Miss., is cutting with a small mill the timbers 
needed for the new modern band and band resaw 
mill it expects to erect to replace the mill de- 
stroyed by fire some months ago. 


SHREVEPORT, LA. 


Feb. 8.—There has been rain in some sections, 
but the weather is improving. Many small mills 
were closed during December and part of January, 
as wet weather was a severe handicap. The large 
mills have been handicapped in production of com- 
mon grades, where air drying is depended on. The 
lowlands are still covered with water, and log- 
ging operations are largely confined to higher 
ground and smaller timber. Production has been 
increasing as more mills go into operation, but 
shipments are rather light. Prices have show? 
very little change, except that No. 1 dimension has 
been bringing somewhat lower offers of late. 

The hardwood market is sluggish and prices 
rather soft. Red gum, especially FAS, has show? 
a very decided downward tendency of late. Sap 
has declined only a little. Oak prices seem firmer 
than gum, and the supply is better as weather im 
proves. All hardwoods have been very slow iD 
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getting into shipping condition during the last 
few months. 


TUSCALOOSA, ALA. 


Feb. 8.—There has been continued increase in 
yolume of inquiry for southern pine, and prices 
are gaining strength. However, shipments from 
this territory are rather low, on account of bad 
weather and a very limited supply of dry stocks on 
hand. Bookings are below normal. Car .decking 
and siding demand and prices are showing consid- 
erable improvement. There is very little car ma- 
terial available in this territory. 

Hardwood inquiry is fairly heavy and mill stocks 
are very light. Little business is being accepted; 
for until weather shows marked improvement, pro- 
duction and shipments will be curtailed consider- 


OBITUARY 


(Continued from page 79) 


tireless worker. His fellow employees testify to 
many acts of helpfulness and friendliness as 
during his long association with the editorial 
office new members joined and learned from the 
veteran valuable bits of newspaper craft and 
reportorial diplomacy. A modest, quiet and re- 
tiring man, he was nevertheless an extraor- 
dinarily successful interviewer, his gentle ways 
and breeding always winning where more 
brusque methods ofttimes failed, 

Mr. Marsh was an active member of the 
Masonic lodge and a Knight Templar. For many 
years he was recorder for Chevalier Bayard Com- 
mandery No. 52, of Chicago. A widow is the 
only survivor. 


ROBERT A. THOMPSON, for many years a 
salesman for large lumber concerns and a buyer 
and seller of timber lands, died Tuesday, Feb. 2, 
at his home in Indiana, Pa., in his 77th year. He 
had been in ill health for some time suffering 
from hardening of the arteries. Mr. Thompson 
was born and reared in Indiana, Pa., of which 
city he was a life-long resident. For many 
years, he was a_ traveling representative of 
Francis Beidler & Company, of Chicago, and also 
of the Santee River Cypress Lumber Co., of 
Ferguson, S. C. He traveled in all parts of the 
country and was widely known in lumber circles. 
He is survived by his widow, who was Josephine 
Brady, of Indiana, Pa., before her marriage, and 
by one daughter, Mrs. C. V. McCreight, wife of 
the head of the C. V. McCreight Lumber Co., 
prominent wholesale lumber dealer of Pitts- 
burgh. Funeral services were held Friday after- 
noon, Feb. 5, at his late home, conducted by 
Rev. Dr. F. W. Hinitt of the First Presbyterian 
Church in Indiana, of which he was a member. 
Burial was in Oakland cemetery, Indiana. 














MRS. DAISY B. TEEPLE, of Detroit, Mich., 
one of the most successful commission lumber 
operators in the country, died Friday, Feb. 5, 
ina hospital at Toledo, Ohio, following an opera- 
tion. Mrs. Teeple was the daughter of W. W. 
Bright, a Toledo lumberman and contractor, and 
learned the business when a high school pupil 
in that city, aiding in every phase of the work 
from making estimates to driving trucks. When 
it became necessary for her to support herself 
and small daughter, Mrs. Teeple bravely rented 
an office in Detroit and started inquiries among 
mill owners asking them if they didn’t want 
representation in that city. She built up a very 
prosperous lumber brokerage business there en- 
tirely by her own efforts and was known far and 
wide among lumbermen as just plain ‘‘Teeple’’ 
by which title she was highly regarded in the 
trade. Mrs. Teeple leaves a daughter, Dorothy, 
a brother and her parents. 


HORACE B. PHILLIPS, vice president of 
Jackson Bros. Co., of Salisbury, Md., with mills 
at Fayetteville, and Whiteville, N. C., died early 
Saturday morning, Feb. 6, at the age of 69. Mr. 
Phillips became associated with the company 
when he was about 25 years of age. He ad- 
vanced from one nosition to another until he 
had charge of all of the logging and timber in- 
terests o1 the company and was elected to the 
Office of vice president. Mr. Phillips was well 
known throughout lumber circles of the South 
and especially in the Southeast was looked upon 
48 an authority in matters of logging and timber. 

neral services were held at the home in Suf- 
folk, Va., where Mr. Phillips had lived for some 
time, on Monday afternoon, Feb. 8. 


hes W. ALEXANDER, aged 50, died at his 
ome, 116 Pine Street, Lake Charles, La., Tues- 
y morning, Feb. 2, following a brief illness. 
=. Alexander was mill foreman for the J. A. 
el Lumber Co., of Lake Charles, having held 
that position for the last six years. He was a 
native of Calcasieu Parish and had been con- 
nected with the lumber business for many years. 
ane deceased is survived by his widow and the 
ollowing daughters and sons: Mrs. O. W. Saur- 
age, Port Arthur, Texas; Misses Urline, Alice, 

trie Lee and Hazel Alexander; Robert H. 
Alexander, Boonville, Mo., and J. W., jr., of 


Lake Charles. Funeral services were held 
Wednesday afternoon at 1 o’clock at the home. 
followed by interment in Magnolia Cemetery at 
Westlake, where the To services were 
conducted -by the Masonic Lodge No. 165 of 
which Mr. Alexander was a member. 


MARJORIE NICKERSON, daughter of E. A. 
Nickerson, one of the founders of the Clark- 
Nickerson Lumber Co., of Everett, Wash., and 
the Crown Lumber Co., of Mukilteo, Wash., died 
in Genoa, Italy, of pneumonia, a few days after 
the death of her mother there of the same dis- 
ease. Mrs. Nickerson and her daughter went 
to Italy a few months ago to visit the son, 
Ralph Nickerson, who is agent in Genoa for a 
steamship company. While there both were 
stricken with pneumonia and died within a few 
days. The bodies are to be brought back to 
America and burial will take place at Spring 
Valley, Minn., Mrs. Nickerson’s old home. Mr. 
Nickerson is well known in northwestern lumber 
circles, and was formerly in business at Elk 
ne Minn., before going into western opera- 

ons. 


LYMAN FELHEIM, head of the Lyman Fel- 
heim Lumber Co., of Erie, Pa., died at his home 
in Erie recently, at the age of 65, after a linger- 
ing illness of a complication of diseases. Mr. Fel- 
heim located in Erie many years, going there 
from Cincinnati, O., and had been in the lumber 
business in Erie about forty-five years. He is 
survived by his widow and two sons, La Salle 
and Robert Felheim, who were associated with 
him in business and will probably continue to 
operate their yard at Twentieth and Holland 
streets, Erie. Mr. Felheim was serving his sec- 
ond year as director from Erie County of the 
Retail Lumber Dealers’ Association of Pennsyl- 
vania, and was slated for reélection at the an- 
nual convention of the association in Pittsburgh 
last week. Funeral services in the Jewish tem- 
ple in Erie the day after his death were attended 


‘by his fellow lumber dealers in Erie. 


JOHN NORRIS, pioneer lumberman of Colo- 
rado, died at a Denver hospital Jan. 29. ‘‘Jack’’ 
Norris was a figure in the Rocky Mountain 
region ever since he went west in the early ’80s 
and ran a stage from Denver to Leadville, at 
that time in its hey-day as a mining camp. 
Later he engaged in the lumber business, in 
which he continued until a few years prior to his 
death. He established sawmills in many of the 
smaller mountain towns and mining camps of 
the State. During the last eight years he re- 
sided at Tabernash, Colo. Mr. Norris was born 
at Fort Fairfield, Maine, in 1842 and went west 
during the mining boom days. He is survived 
by a son, Harry F. Norris, of New York City. 





JAMES BURROW, manager of the Woodland 
Lumber & Grain Co., of Woodland, Wis., died 
at the hospital in that city recently, following an 
operation for appendicitis. He was born at Slin- 
ger, Wis., and was 31 years old. He served in 
the American Expeditionary Forces in France, 
and had been manager for the Woodland com- 
pany at Hartford for a number of years. He is 
survived by his wife, one son, his mother, two 
brothers and one sister. Burial was at Slinger. 


MRS. C. F. SCHUTTER, wife of the traffic 
manager of the Fisher-Hurd Lumber Co., Mem- 
phis, Tenn., died at her home there on Sunday, 
Feb. 7, following a lingering illness. Funeral 
services were held on Monday at the residence 
with burial in Forest Hill. Mr. Schutter is well 
known in lumber circles in Memphis having been 
with the Fisher-Hurd Lumber Co. for a number 
of years. 








JOHN CASEY, 74 years of age, operating the 
John Casey Lumber Co., broker, of Louisville, 
Ky., died recently at his home there of a paralytic 
stroke. In 1920 he suffered a stroke, which forced 
him to give up his office in the Coleman building, 
since which time he had operated from his home 
on Ransdell Avenue. He had been in the lumber 
business for about thirty-five years, and was a 
native of Cincinnati, A widow and one daughter 
survive. sak 

W. H. HUGHES, owner and operator of a saw- 
mill at Magdalena, N. M., died in El Paso, Texas, 
on Jan. 29 after a few hours’ illness of influenza- 
pneumonia. Mr. Hughes, who was 54 years old 
and was born in Marysville, Calif., but had spent 
the last thirty years in the lumber business in 
New Mexico. He is survived by a widow, six 
sons and two daughters. 





GEORGE FOX KISER, son of D. E. Kiser, 
proprietor of the D. E. Kiser Lumber Co., of 
Eau Claire, Wis., died at his home in that city 
on Feb. 6, aged 19. He had been ill for a num- 
ber of years. His father is a director of the 
Wisconsin Retail Lumbermen’s’ Association. 
Burial will be in Oregon, Wis. 


WILLIAM A. SIMPSON, superintendent for 
several years of the woodworking plant of James 
Elgar (Inc.), Hornell, N. Y., died in a Buffalo 
hospital on Feb. 6, after being a patient there 
for two weeks. He was 58 years old and is sur- 
vived by a daughter. He was at one time a 
resident of Geneva and later of Kingston, N. Y. 
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Spring building will soon be 
getting under way. Now is the 
time to let us figure on your 
spring needs in timbers, edge 
and flat grain flooring, finish, 
ceiling, drop siding pat. 105, 
shiplap and boards. Our values 
will interest you. 


Railroad and car material 
a specialty. 


BATSON & 
HATTEN 


LUMBER CO., Inc. 
LYMAN, MISSISSIPPI 




















All Stock is 
Grade Marked 
SPA 













Try Our 
Long Leaf 


Yellow Pine 


All grades, 3" and 4" Std. Mtch. 
Edge Grain. Heart and Sap Floor- 
ing; S Stock; 2x4— 2x6" Di- 
mension all grades S4S to S& E 
Std. lengths 10° to 24°; Timbers 
4x4" to 20x20” lengths 10’ to 66’. 


Our Service Satisfies. 


WILLIAMS 
Yellow Pine Co. 







Peeled 


ModernBand Mill \_ Poplarville, Piling 
at Wilco, Miss. Mise. 5” to7” tip 
Daily Capacity 10” to 16” butt 
100,000 Feet 20’ to 100’ long 








FRANK PAYNE 


WHOLESALE es 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 

















LOSgiNG raion & Bryant 


Have you a problem to solve in g, 
transportation or harvesting tan k a 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for ing superintendents, timber owners, 
etc. $4.50, postpaid. 
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Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


NG igin tenn CI) See. 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 














OAK FLOORING 


Spenoak Service Plus 


Jan. 15th, Noon. Order for car Select Red Oak Floor- 
ing. Wired Miller Bros., Johonson City,Tenn. Car num- 
ber wired us § p.m. Billed out Saturday 16th. Delivered 
Chicago, Jan 23. Check in full received from customer 
Jan. 29th. Exclusive agents Chicago - Milwaukee- 
Detroit territory. 


JOHN A. SPENCER LUMBER Co. 











Suite 801, 624 So. Michigan Ave., Chicago, IIl. 





3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
of the largest and oldest Fir and 
Spruce veneer mills on the Pacific 
Coast. See us on 8-ply and 6b-ply 
panels. Wholesale carload lots only. 


GRAM LUMBER COMPANY 
28 E. Jackson Blvd., CHICAGO, ILL. 
Telephones, Wabash 8117-8118 














HUTCHINS Sesezec@2 | Poesyes 
Saw Mill, Band Resaw and Planing Mill | White Pine, 


GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 





139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








OSGOOD-SIMONSON 


LUMBER Co. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 


PHONE, Rand. 2000 11 So. LaSalle St., CHICAGO 











Geo. A. Hoene Lumber Co. 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 


EVERYTHING in L AT baal 


Northern and Western 
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R. A. Cook, of the John J. Anderson Lumber Co., 
has been indisposed the last week or so as a result 
of having submitted to a couple of minor opera- 
tions. 


Frank H. Storer, of the Coeur d’Alene Mill Co., 
Coeur d’Alene, Idaho, passed through Chicago this 
week en route home after an extended trip through 
the East. 


E. D. Wetmore, of Warren, Pa., who has exten- 
sive timber holdings in Clallam County, Wash., 
was a caller this week at the local offices of James 
D. Lacey & Co. 


J. H. Levisee, of the Levisee Lumber Co., Osh- 
kosh, Wis., was here the first of the week con- 
ferring with his representative in this territory, 
Dan Helstrom. 


Clarence Boyle, jr., of Clarence Boyle (Inc.), has 
been suffering for nearly a week now from an at- 
tack of the grippe and during this time has been 
confined to his home. 


Douglas Basnett, of the engineering department 
of James D. Lacey & Co., left the first of the week 
for Tennessee, where he expected to spend a week 
looking after company interests. 


Charles M. Rohne, of R. P. Shannon Lumber Co. 
(Ltd.), Vancouver, B. C., was in the city this week 
looking over market conditions and calling on some 
of his acquaintances in the trade. 


A. L. Clark, prominent lumberman of Dallas, 
Tex., returned home a few days ago after spend- 
ing several days in Chicago conferring with R. L. 
Andres and L. C. Stafford of the A. L. Clark Co. 


H. M. Elliott, of the Metropolitan Lumber Co., 
has been making a trip through Michigan and Wis- 
consin this week for the purpose of visiting the 
mills and getting a line on manufacturing condi- 
tions. 


L. C. Paulson, president and general manager of 
the Cedar River Lumber Co., Minneapolis, Minn., 
was in the city this week. Mr. Paulson was call- 
ing on some of the lath distributers and looking 
over the market situation. 


A. Deweese, of the A. Deweese Lumber Co., 
Philadelphia, Miss., was a Chicago visitor this 
week. Mr. Deweese was getting a line on market 
conditions, calling on some of his friends and 
taking in a few shows. 


Julian Hughes, of the National Lumber & Shin- 
gle Co., Des Moines, Iowa, was in Chicago this 
week consulting with A. H. Braman, in regard to 
representing the Nicola Pine Mills, of Merritt, 
B. C., in Des Moines territory. 


At the recent annual meeting of the Mediapolis 
Lumber Co., Mediapolis, Ill., the following officers 
were elected: President, Joe Mehaffy; vice presi- 
dent, Ed Muehle; manager, Clifford Ricke; secre- 
tary-treasurer, George Walker. 


Richard Porter DuPage, of the Chicago Lumber 
Co. of Washington, Oakland, Calif., was in the city 
this week seeking a location for the office which 
his company proposes to open in this territory. 
Mr. DuPage is district sales manager. 


Lee H. Shepherd, secretary of the W. L. Shep- 
herd Lumber Co., Montgomery, Ala., left Monday 
for Columbus, Ohio, where he will spend a few 
days calling on the leading consumers. From there 
he will go to Toledo and thence to Detroit. 


Murray H. Bissell, sales manager of the Mara- 
thon Lumber Co., Laurel, Miss., stopped off in 
Chicago this week and called on some of his friends 


in the lumber business before proceeding home. . 


Mr. Bissell had been attending the annual meetings 
of the Ohio and Michigan retailers. 


Harry F. Pullen, purchasing agent for the Alex- 
ander Lumber Co., has just returned from a swing 
through mill and market centers of the Northwest. 
During the three weeks he was away from Chicago, 
Mr. Pullen visited Seattle, Spokane and some of 
the other large cities of that section. 


J. H. Austin, jr., of the Austin Lumber Co., 
Pittsburgh, Pa., stopped off in Chicago this week 
on his way home from a trip through the South. 
Mr. Austin spent three weeks in that section look- 
ing over mill conditions and buying lumber. He 
reports that logging is still held up by the bad 
weather. 


Herbert Moss, sales manager of the Trinity 
County Lumber Co., Groveton, Tex., and L. G. 
Negrotto, sales manager of the Tremont Lumber 
Co., Rochelle, La., were in Chicago this week at- 
tending the annual meeting of the Illinois Lumber 


& Material Dealers’ Association and visiting with 
R. C. Clark, manager of the Chicago office. 


Prominent visitors to the annual convention of 
the Illinois Lumber & Material Dealers’ Associa. 
tion in Chicago this week were Roy Metzger, of 
Lebanon, Ind., and his wife. Mr. Metzger ig g 
former president of the Retail Lumber Dealerg 
Association of Indiana and one of the live wire 
lumber merchants of the Hoosier State. 


George S. Cortis, manager of the Chicago office 
of Von Platen-Fox Co., Iron Mountain, Mich., wag 
in Detroit the first of last week calling on the ay. 
tomotive trade and reports that this consuming 
group is active, although confining its purchases 
to actual requirements. On Monday, Mr. Cortis 
left for Iron Mountain to spend several days look- 
ing over conditions at the company’s mill. 


M. J. Fox, president of the Von Platen-Fox Co, 
Iron Mountain, Mich., is expected to return this 
week end from a two weeks’ trip through Florida, 
Writing from Miami the latter part of last week, 
Mr. Fox said that he was enjoying himself and 
marveling at the rapidity with which that city is 
growing. He said he was planning to swing acrogs 
to Cuba for a day or so before returning north, 


Harry T. Lucas, of the Lucas Lumber Co., Chi- 
cago, accompanied by Mrs. Lucas, left this week 
on an extended western trip. They will stop off at 
the Grand Canyon in Arizona and will proceed 
from there to Los Angeles and San Francisco 
where Mrs. Lucas will visit with relatives while 
Mr. Lucas is visiting the mills in Washington and 
Oregon. Mr. Lucas expects to be gone about three 
weeks. 


Guy A. Atwood, of the Atwood Lumber (Co, 
Grand Rapids, Mich., passed through Chicago this 
week en route home from a trip through the South, 
After investigating mill conditiens and visiting 
some of the larger markets, where he gained a close 
insight of market conditions, Mr. Atwood has 
reached the conclusion, according to local lumber- 
men with whom he conversed, that the market is 
going to reach higher levels. 


E. F. Wales, of the Wales Lumber Co., Spokane, 
Wash., was in Chicago this week calling on some 
of the wholesalers. Mr. Wales does some buying 
in the Inland Empire for the wholesale trade and 
was lining up some new connections. In discuss- 
ing market conditions with local lumbermen, he 
said that the western pine mills are not booking 
much business but at the time of his departure 
the market was holding pretty firm and stocks were 
not burdensome. Mr. Wales went on to New York. 


Walter S. Cooper, assistant general sales man- 
ager of the Dierks Lumber & Coal Co., Kansas 
City, Mo., was in Chicago this week for the annual 
meeting of the Illinois Lumber & Material Dealers’ 
Association, which was held at the Edgewater 
Beach Hotel. The Dierks organization maintained 
an exhibit at the convention and Mr. Cooper as 
sisted W. M. Kirby, manager of the local office, in 
its supervision. Mr. Kirby just returned a few 
weeks ago from a trip through Arkansas produc: 
ing territory where he visited five of the company 
mills. 


W. W. Hamilton, of Pendell & Hamilton, local 
commission firm, has just returned from a six 
weeks’ visit on the Pacific coast. On leaving Chi- 
cago just before Christmas, Mr. Hamilton expected 
to remain in the Northwest for but a short period 
but after reaching that section decided to extend 
his visit long enough to call on some of the mills 
and look over the business situation thoroughly. 
During the last month he has visited most of the 
large producing centers from Vancouver to Port 
land and returns with first hand knowledge of the 
situation on the West Coast. 


Bruce F. Harris, of the B. F. Harris Lumber Co. 
Winnipeg, Man., and Mrs. Harris spent several 
days in Chicago last week visiting with friends. 
While their stay here was in the nature of a short 
vacation, Mr. Harris took the opportunity to call 
on some of his friends in the trade and discuss 
business conditions. In talking with Paul Millet, 
vice president and general manager of the Russell 
J. Matthias Co., he said that the business outlook 
in the Winnipeg district was excellent and that he 
expected an active spring business. Mr. Miller and 
Mr. Harris are old friends and have been compat 
ions on many hunting and fishing trips into the 
wilds of Canada. 


A. J. Barker, president, and J. M. Junge, mar 
ager of the Central Lumber Terminal (Inc.), tT 
turned the first of the week from the Pacific Nortb- 
west where they have been spending the last three 
weeks calling on some of the larger operators a2 
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wholesalers. Mr. Barker says that they are hav- 
jng wonderful weather on the Coast and that the 
mills are producing considerable lumber, although 
an effort is being made to hold the supply within 
the limits of the demand. Very little rail business 
js being booked but the offshore movement is heavy. 


W. M. Nichols, manager of the Pioneer Lumber 
Co., Elrod, Ala., spent a couple of days in Chicago 
this week, hobnobbing with the dealers in attend- 
ance at the annual convention of the Illinois Lum- 
ber & Material Dealers’ Association. He has been 
making an extensive tour, attending various con- 
yentions of retail lumber dealers and visiting re- 
tail lumbermen wherever possible, carrying the 
message of end matched lumber. Wherever he has 
gone, he has found dealers enthusiastically re- 
ceptive of his message, and he finds the interest 
growing daily in this improved method of manu- 
facturing and handling lumber. Mr. Nichols re- 
ports that everywhere he has gone, he has found 
dealers already interested because they have read 
in the AMERICAN LUMBERMAN of this method of 
conservation, and he believes the time is not far 
distant when many manufacturers will be utiliz- 
ing this method of finishing not only flooring but 
many other items as well. 


Allis Texrope Drive Bulletin 


The Allis-Chalmers Manufacturing Co., of Mil- 
waukee, Wis., has recently issued a new bulletin 
No. 1228-B on the Allis texrope drive. This bul- 
letin contains a simplified method of figuring tex- 
rope drives with table of horsepower ratings, and 
also contams a number of illustrationss of new 
applications of this drive. 


On South American Trip 


From Elmer S. Anderson, president of the South- 
east Lumber Export Co., New York City, the 
AMERICAN LUMBERMAN has received an interesting 
communication written en route to Valparaiso on 
the R. M. S. Ebro. With his letter, Mr. Anderson 
enclosed two snapshots, one showing a porpoise 
leaping out of the water, which was taken on the 
fly from the rail of the ship off the coast of 
Florida, on Jan. 3. He also enclosed a picture of 
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Elmer 8S. Anderson, of New York, at Panama Canal 
on Jan. 5 


himself taken while the ship was anchored in the 
Panama Canal. Concerning his trip, Mr. Anderson 
Says: 

“We sailed from New York on Dec. 31 on the 
steamer Ebro, and will land in Valparaiso on Jan. 
20. From there will take the Trans-Andean Rail- 
road to Buenos Aires and spend four to six weeks 
there in the interest of our business in the River 
Plate district. From Buenos Aires will proceed 
to London and stay there and on the Continent 
sh month or two longer and then return to New 
ork, 


“This trip down the west coast has been ex- 
tremely interesting, with stop-offs at Havana, 
Colon, Callao, Mollendo, Arica and Iquique. From 
Arica I took a trip about forty miles up to Tacna 
and looked over the Tacna-Arica situation that 
Gen. Pershing has been trying to straighten out. 
After looking over the territory in dispute, I have 
Come to the conclusion that Chile must be trying 
to hand it to Peru and vice versa. I have seen 
considerable lands—good, bad and indifferent—but 
the stretch of desert between Tacna and Arica 
takes the cake. The journey is made on a bus fitted 
to the rails of the English road that connects 
these two places. This bus is pulled by a Ford 


runabout, also with wheels fitted to the rails, and 
all the shaking you get back home is mild com- 
pared to the jouncing down here. 

“IT am making this trip with Mrs. Anderson and 
Elmer, jr., who usually accompany me on my wan- 
derings.”’ 


(SRSA Eae 


A Regrettable Error 


Through a regrettable error in connection with 
the report of the annual convention of the Hard- 
wood Manufacturers’ Institute, published in the 
Feb. 6 issue of the AMBRICAN LUMBERMAN, a cut 
of James E. Stark sr., deceased, was used. In 
the election of officers of the institute, J. Edward 
Stark, president of James E, Stark & Co., Memphis, 
was elected treasurer. 


Greatest Need of Lumber Industry 


Herman H. Hettler, president of the Herman H. 
Hettler Lumber Co., left last week for Colorado 
Springs, where he expected to join his family and 
from there go to Pasadena, Calif., where they will 
be located at the Hotel Raymond for the next two 
months. Before leaving on his western trip, Mr. 
Hettler discussed with a representative of the 
AMERICAN LUMBERMAN the question of “What is 
the greatest need of the lumber industry and how 
can this best be met in 1926?’ Mr. Hettler said 
his idea was to stress the great need of conserva- 
tion of our standing timber, and that this could 
be brought about by a curtailment of production 
that would not only conserve the timber supply 
but restore the equilibrium between supply and 
demand and make for a stable market. 

Mr. Hettler believes that reforestation is a good 
proposition, but that the expenditure of millions 
of dollars annually in tree planting would not be 
as immediately effective as would an endeavor to 
bring about the economical use of the timber now 
available. In this connection, he said: 

“Manufacturers in some cases are cutting only 
their choice trees, and from these may be 
eliminated certain logs which would not produce 
lumber of a sufficiently high grade to cover the ex- 
penses. The slashings and standing trees and logs 
and waste in general afford excellent opportunity 
of fire, with the consequent result of the loss of 
the trees in question, the logs and also the grow- 
ing young timber. While a manufacturer of neces- 
sity does all that is possible to bring about eco- 
nomical conditions, he can not afford to stand the 
operating expense in cutting stock which would 
produce only the lower grades of lumber. The re- 
sult is a loss to all, including the railroad com- 
panies who need the volume of such coarse freight 
to supply proper revenues.”’ 

Mr. Hettler believes that an important step in 
the right direction would be a revision of railroad 
freight tariffs so that high grade lumber and 
manufactured products would be on a basis that 
would make the traffic profitable and very much 
lower rates made on the inferior grades known in 
the different markets as No. 3, No. 4, culls ete. 
He believes that every effort should be made to 
cheapen the transportation of this class of lumber, 
which now goes to waste in the forests and which 
is so sorely needed by people in the larger cities. 


Watch Out for This Impostor 


The AMERICAN LUMBERMAN has been advised by 
G. W. Foster, general manager of the Foster Lum- 
ber Co., Kansas City, Mo., that a man has been 
traveling through the South who signs his name 
as B. W. Foster, representing that he is vice presi- 
dent of the Foster Lumber Co., and that while in 
Birmingham he secured the endorsement of a con- 
cern to a worthless check. Mr. Foster advises that 
there is no one connected with his company whose 
initials are as given above, and warns lumbermen 
generally to be on the lookout for this impostor. 


Detained as Result of Accident 


G. L. Ireland, of Ireland’s Lumber Yards, Grand 
Forks, N. D., with his wife and her mother, have 
been in Chicago the last two weeks, having been 
detained here as the result of an automobile acci- 
dent. Mr. Ireland and his party were en route to 
Florida for a vacation trip and stopped off to visit 
friends in Chicago. Mrs. Ireland and her mother 
both were severely injured in a taxicab collision 
which made it necessary for them to receive sur- 
gical treatment. Through a fortunate coincidence, 
the accident occurred within half a block of the 
home of a prominent surgeon who formerly had 
treated Mrs. Ireland, and they were taken immedi- 
ately to his home and received treatment there. 
Their many friends will be glad to know that both 
are now well on their way to complete recovery, 
but because of this long delay here, the trip to 
Florida was abandoned and they returned home 
from Chicago. Mr. Ireland is a former president 
of the North Dakota Retail Lumbermen’s Associa- 
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Winegar-Gorman 
Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
CO. sscornict Battie, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern —HARDWOODS— Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 





Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL 
A. J. BARKER H. T. FALL C. F. CARNEY 

e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Rando!ph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








Souttem Hardwoods 
Vangsness Lumber Company 


140 South Dearborn St., 
CHICAGO 


Telephones 
Central 1283 
Randolph 0469 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 























Window Display 
FOR SALE: 


Our Show Window “Hawkeye Beach” 
has drawn thousands of people to our 
place of business but it has now served 
its purpose and we desire to make a 
change in our display. It occurred to us 
that inasmuch as the display is built in 
sections, possibly some other lumberman 
would desire to have it for use in his own 
window. Will make good proposition and 
crate properly for shipment. Address 


Hawkeye Lumber & Coal Co. 
Cedar Rapids, lowa 











CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 








WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacitic GRAND PRIZE 


International Exposition peeecostecncetanennee 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes& Tools 











Every Lumberman 
Should Have This Book 


“Tote -road and 
Trail,” the new vol- 








m TOTE-ROAD oe ogee by oo 
alloc now ready 

. AND TRAIL for delivery, is the 
are ET] Ren most important and 





entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
nearly forty years’ 
association, as boy 
and man, with the 
lumber business. It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 


No book of verse 
will afford a lum- 
berman or _ logger 
greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail’ has been printed 
in the manner of which it is worthy; bound 
in cloth, gold stamped, and witk gilt top. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50, 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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tion and an active member of the Northwestern 
Lumbermen’s Association. He says that North 
Dakota has gone through her travail and is now 
on the way to business recuperation, and the out- 
look for building is much better than it has been 
for several years. He thinks, however, that some 
measure of farm relief will be necessary before the 
farmers can be placed on their feet again and their 
business be on the same footing as that of other 
industries, 


In Defense of Truth and Science 


Having listened to a radio talk in which the 
prowess of the famous Paul Bunyan was recounted, 
H. H. Butts, manager Chicago office of the Sawyer 
Goodman Co., has sent to the AMERICAN LUMBER- 
MAN a clipping from a Colorado paper, which he 
believes will be of interest to Paul Bunyan fans 
and other lumbermen. This article was a letter 
addressed to the editor of the Steamboat Pilot, 
Steamboat Springs, Colo., by John P. Updegraff, 
of Los Angeles, Calif., in which he says: 


“Honored Sir—In your issue of the 20th inst. 
in an article describing the cold weather occasion- 
ally experienced at Steamboat ‘Springs, the state- 
ment is made that ‘heat expands and cold con- 
tracts.’ 

“In the Heidelberg University I was taught that 
this was a most erroneous conclusion and to prove 
the truth of what I was taught there I wish to 
describe a most singular phenomenon which oc- 
curred in your town during my visit there a number 
of years ago. 

“Wred Zick had taken over the Merrill lumber 
yard and had ordered from the Sarvis Lumber Co. 
10,000 feet of lumber. Logs had been floating in 
the mill pond almost two years and these were 
run through the mill, made into lumber and de- 
livered to Mr. Zick the next day after he ordered 
them. Actually, sir, water was dripping out of 
the lumber as it was hauled down Lincoln Avenue. 
Mr. Zick placed the lumber in various places in 
a yard before stacking it in the conventional 
piles. 

“The next day was the hottest August day I 
ever experienced and about 2 o’clock that after- 
noon that lumber had dried so much on the top 
side that the heat had caused it to contract—mind 
you, sir, contract—and the ends began to curl up 
until it formed the letter O and started to roll 
toward the west. 

“Mr. Zick heard the fence crash and ran out 
into the yard to learn the cause of the commotion, 
but just then a heavy 2x12, 18 feet long, rolled 
over his foot, which incapacitated him from pur- 
suit of the lumber. He hobbled into the office and 
phoned the Duquette ranch that his lumber yard 
had stampeded in their direction and to try to 
head it off. They sent six or eight cowboys with 
lassos up on the mesa and they found the lumber 
rolling along about where the Bowden or Brobeck 
ranches now are, and they had to rope and hogtie 
every board of it. However, much of it got past 
them, went to the top of the Fourmile hill and 
and started down the other side and Mr. Zick 
never could locate it. 

“T understand that later Mr. Zick brought suit 
against the Sarvis Lumber Co., alleging the lumber 
was not acclimated, wouldn’t stand hitched, was 
not halter broke and 117 other allegations, but the 
case was settled out of court. 

“Trusting, sir, that you will publish this letter 
in defense of truth and scientific terminology of 
physics, I am your most obedient servant, 

“JOHN P. UPDEGRAFF.” 


Seaaeaeaaeaanaaa: 


Poses as Son of Western Operator 


The AMERICAN LUMBERMAN is informed that a 
young man posing as Donald Cameron, son of J. O. 
Cameron, of the Cameron Lumber Co. (Ltd.), Vic- 
toria, B. C., has been using this pseudo relation- 
ship to obtain loans from lumbermen in some of 
the larger cities of the middle West and East. In- 
quiries addressed to the Cameron organization 
have revealed the fact that the man is an impostor 
and no relation to J. O. Cameron. 

The man is described as being tall and slender 
with brown hair and blue eyes and dressed in the 
rough garb of a woodsman. He claims to have 
just completed a cruise from the Northwest to the 
Atlantic coast and that he is on his way to Minne- 
apolis, where he will meet his father and continue 
his trip home. He is reported to be familiar with 
the industry and prominent lumbermen on the 
West Coast, and it is this fact that has served 
to disarm the suspicions of lumbermen who have 
been kind enough to advance him money. 


TROUBLE AND LITIGATION 


DULUTH, MINN., Feb. 8.—Lumbermen here were 
interested in the failure of the plaintiff in the 
case of Peter Nicholson against the Cloquet Lum- 
ber Co. to establish liability for the starting of 
the conflagration that destroyed his house and 
barns in the Cloquet fire of October, 1918. The 
case had been under trial for more than a month 
in the District Court at Duluth, and in the end 
Judge Bert Fesler directed a verdict in favor of 
the lumber company. The remaining 464 fire cases 
on the court calendar naming the Cloquet Lumber 
Co., the Cloquet Tie & Post Co. and the Northern 








Lumber Co. as defendants, were continued until the 
March term of the court. As the case tried wag 
a test one to determine the liability of lumber comp. 
panies in connection with the big forest fire of 
over seven years ago, it is expected the remaining 
cases will be dropped. 


EUGENE, ORE., Feb. 6.—Feb. 26 and 27 have been 
fixed as the dates for a sale of the property of 
the Coast Range Lumber Co., of Mabel. ‘The gale 
will be conducted at the court house in Eugene. 4 
first mortgage for more than $253,000 held by the 
Continental Trust and Savings Bank of Chicago 
and a second mortgage for more than $313,500 helq 
by the Dollar Portland Lumber Co. were recently 
foreclosed and an order for the sale was made at 
that time. The property of the Coast Range Lum. 
ber Co. consists of a large sawmill, eight and a 
half miles of logging railway, 7,000 acres of timber 
| ay and practically the entire town of Mabel, 

re. 


New York News Letter 


Feb. 9.—Most New York lumbermen were back 
at their desks with the beginning of the week, hay- 
ing completed two weeks of conventioning. Fol. 
lowing a week of frightful weather, that served to 
slow up lumber traffic greatly in all parts of the 
metropolitan district and that cost the city some- 
thing like $3,000,000 for removal of snow, another 
storm set in tonight. From the snowdrifts comes 
the assuring word that construction reports for 
contemplated and awarded work in Greater New 
York last month broke all records for January, 
The surprising feature of the continued activity is 
said to be the fact that the high level has been 
attained despite renewed warnings on the part of 
some building loan experts that certain classes of 
production are greatly overdone. 

With the lumber market uniformly rigid as to 
prices, the first weakness noted since the first of 
the year has been registered by certain items of 
Idaho pine. Within the last day or two, some 
mills have offered concessions in C and D selects, 
and a few manufacturers have expressed a will- 
ingness to take a cut in No. 2 common. On the 
other hand, No. 3 common is hard to get and prices 
are unusually solid. “It may be that some of the 
mills are overburdened with stocks and have felt 
the pinch occasioned by bad weather,” a local dis- 
tributer explained. “We feel that the market will 
aright itself with dispatch, and that all grades of 
western pine will be as firm as any other items in 
the market.” 

Robert H. Kay has just been appointed repre- 
sentative of John N. Berry, wholesaler with offices 
in Grand Central Terminal. Mr. Kay will look 
after the Berry interests in North Tonawanda. 

Irving Baston, local representative for C. P. 
Easton & Co., reports an unusually good trade in 
spruce. 


Shows Timber Growing Profitable 


MINNEAPOLIS, MINN., Feb. 9. — Growing of 
timber on lands of low agricultural value is 
profitable, according to showings made in a 
demonstration conducted at the forest experi 
ment station of the University of Minnesota 
at Cloquet, Minn. 

Figures recently compiled show that the 
Cloquet experiment station forest has returned 
7 percent a year on the original investment, ac- 
cording to T. S. Hansen, in charge of the sta- 
tion. The value of the timber cut from the 
forest to date nearly equals the original in- 
vestment, made about fourteen years ago. 

Mr. Hansen explained the project. The 
actual cash outlay, he said, by the university 
was $2,652.49 for the land, $8,574.34 for the 
timber, and $13,600 for the buildings, making 
a total of $24,827.83. A conservative estimate 
in 1923 placed the present value of the land at 
$54,058, timber at $45,128; and buildings at 
$22,120, making the total $121,396. In addition 
from 1909 to 1923 the university cut timber 
to the amount of $11,109.23. The capital in- 
vestment of the university therefore has im 
creased nearly five times. 

For the sake of comparison, however, with 
such a purchase by a private individual, it 1s 
necessary to add to the cash outlay of the um 
versity $2,653.49 for land and $2,767.75, which 
represents a gift from lumber companies ap- 
plied to the purchase of the land. This makes 
the total expenditure for land $5,422.24, raising 
the total investment to $27,596.58, including 
buildings. Even at that the present value of the 
property is more than four times its value 0 
fourteen years ago. 
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q Latest Reports on Lumber Prices 
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SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ended Feb. 6 in sections named: 
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Hat- Kan- 
Alex- ties- sas 
andria, burg, City, 
- Miss. Mo. 
Dimension, S1S1E 
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1x10”, 14 & 16’ SGP ‘vaduu cekae 
No. 2 (10, to 20’): 
buseesda 17.00 23.24 23.25 
didunada 8.00 23.52 23.26 
No. 3 ‘alt Jengths) : 
susaaawe Sees 19.33 17.83 
iz" cddaecn aan 20.27 18.17 
Shortleaf Timbers 
No. 1 S48, 20’ & under 
Or \seegnewqhandad aared 21.88 . 
PUdtketciaeeanae’ daadke 22.49 e 
ee scdacacddudade euaes , | 
EE” scatsacdouwase“wbats 30.50 
Plaster Lath 
eG 2, Were OS denaee, eacee 5.5 5.23 
INGE Bg TE a OE danced “addae “eawe 3.95 
Byrkit Lath 
WO Oe aadedadadee Gadus. acted 18.50 
12’ and lomger....c. cccce cccce 8.50 
Longleaf Timbers 
No. m Sq.E&S S48, 20’ & under: 
xqgeacadadens, dcaed 26.70 43.21 
10" dédddddéasatda. ada 36.00 48.38 
Ma dédaceeereedee (aeau< 45.00 49.22 
Uae exedacsedsdese asada -ddaad 2.50 
I ctwantewedeued: «cece eudae 52.28 
Bevel Siding 
¥%x6” B&better 48.50 ..... 32.25 
We  Vetdawia cénace.aunen 24.75 
WO © asieeues Se ccaew ‘genes 





Jacksonville, Fla., Feb. 8.—Following is a recapitulation of f.o.b. 








mill prices obtained in this territory during the two weeks ended Feb. 6: 











Week ended— Feb. 6 Jan. 30 Week ended— Feb. 6 Jan. 30 Week ended— Feb. 6 Jan. 3 Week ended— Feb. 6 Jan. 30 
xt Be: Flooring ; Longleaf Dimension, No. 2 and Boards Boards 
x better ......eeee 53.81 ..... Better, D4S B&better-— I ae 
No. 1 com......... 54.60 $40.00 mon Te IE Lo dacexeouss 55.00 ..... NC oes 21.62 
Ho. DR Mséxaness 27.82 22.54 | Random lengths— Straight cars Se Mh adieddess a eee 1x10 & up D4S...... ..... 22.00 
DO cbc ceen Seewe 3.00 MMe gvsvunnsacewoeed 34.25 30.50 SRA SU ccncciae Gece 61.25 No. 3 
1x3 Babetter ge acKeNe ace 62:00 ss. BIG cxccc cecccuenees 34.75 28.69 tx 6 to 12 Rovugh.......... 51.46 | + 1x8 pa naa 17.00 
0. 2 Com......... 21.93 ..... PREG  Scccavaxeaveseles 35.67 31.58 1s 616 22: 3MG...<... SGGR ccs 1x6 & 1p a 4s see eeee cones 17°50 
x6 No. 2 COM...ceceee coors 22.038 SO: ckctaxdenveanaes saia 46.3 5/4x 6 to 12 Rough........ 61.50 x UP D4S....-66 cerns . 
Ceiling No. 1 common— Siding 
m Specified lengths— fe MO ere ee iA | eee . pn 
1x4 No. a LE et eer : Novelty, 1x6”— 
3 com re aoe Oe. srriasdeicshenc 28.00 ..... Ax8 D4S oo... ..eees 45.00 ..... ——. “00 
No. 3 com.......-- 14.60 ... 2X6 ee eeeeeeeeeeeees 28.00 ..... No. 2 common— MED cccthsdencndesse ances 40.25 
ag” hy pee ‘ Tk a0 GEE piccicckaviadsiens 5 ee 1x6 D4S ..cccccccees 27.00 27.00 2 25,88 
Wane, NOv 2 COM i.ccns scope 15.00 B A6edeecceses BEE (Che | . We wiecsasuaaceseeecuus 25. 
1X8 D4S .........cee coves 22.25 Square edge, 4x6" 
Georgia Roofers Specified lengths— §_ Mixed orders 1x8 Shiplap ......... ..... wes ME DS Sacdvivesasends 15.00 ..... 
1 r a in6 to 12 WM4S:....<.. Lot” ees 
MNO 2 aia ees niu net 7 A) re BEE cuasnawdiwasnnpue rN ee Lath, Std. 4-Foot 
BONO: Dip cisarsec ees i ere > (, Se eRS ee i ee No. 2 common— i. . ) 
me & up, Cull....-.. BOGS ~ accu BEG: Ch cdccsacwnaieeaas yo, Ue poi Bs rrr ae Cor 22.00 SUG Be MOGs ccetecccas TAO cece 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Feb. 5: 
Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
” ” ry y 9 y 
Bige grain— 1 (ine B&better “C” No. 1 No. 2 — tah Be fers 
GE aS S79. 60.) SEM cacrecccvecsaceonce 67.25 $52.00 | 49.14, 10, 18, 18,14, 10.38% | in of *--* 35.00 23.50 18.00 
B&better ........... $81.50 70.50 | 1x6 & 87......ccceeeees 69.25 54.00 16 20 16 20 eens 23.75 18.25 
ee eeeeeee eeeee 68.00 1x5, 10, 12” eee eereesese ioe 58.00 $27. 00 $29.25 2x 4” $24:50 $26 50 ——— os <p pols > 2 
1%; 114, 2”x4 to 8”. ree 25.00 2650 2x 6” 21.00 23.00 Ceiling and Partition 
Flat grain— 1%) 1%, 2”x5, 10, 13°21 76.50 21. a ; ace ig. Clg. Part. 
- Ay 26.00 28.25 2x 8 22.00 23.5 Cig. Clg. g. Pa 
R&better ........... 60.00 50.50 teat a aaine 26.75 29.00 2x10” 23.25 24.50 oe 
Noid ceessetseeeeees oie tt sae ae ore 2 No.3 | 22.00 30.75 2x12” 25.75 28.00 | Bé&better .$39.00 $42.50 $40.00 $50.50 
a ' | es $34.50 $18.00 $15.00 a eee en 
Moldings 1x 6” .......... 36.50 22.25 16.50 Casing and Base 
mm ch eee .-.- 35.50 23.50 18.00 - B&better Lath 
1%” and under. .26 percent discount | 1x10” ......... : 37.50 23.50 18.25 | 1x4, 6, 8”.........0.00. asadaets $76.50 vos No. 1 No. 2 
1%” and over...21 percent discount BMES cécescndes SOO FG ISS | RAR IS  accccucsaltscccscaunes 34X116"—4" oc cee eee $5.50 = $4. 
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NORTH CAROLINA PINE 


Norfolk, Va., Feb. 8.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


FEBRUARY 13, 1996 I 


es 














Edge, rough— No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
MA cre RLMOgtde 2 C0OEE 60 $22-89024-50 $19.00020.60 | Lath, No. 1.6 6.75@ 7.00 Roofers, 6”.$27.00@28.00 DS, 6”.854.00¢0n0 FP 
| erent B8.50 61.60 37.00 39.00 25.00 26:00 meer Se a ae ° on ace a 06-00 64.09 Be te 
8/4 62.00 65.00 40:00 43.00 ; ‘ac ory, 8.00 32.00 10”. 29.00 30.00 10”. 58.00 66.09 
Fnsiatapans ose eeeeences . . . . coves ceoce Sizes, 2 . 22.50 27.00 12”. 30.50 32.00 12”. 64.00 72.00 
Er dshekivncesanbee 56.00 58.00 39.00 41.00 27.50 28.50 24.00 25.00 Finished widths— No.2&better No.3 No. 4 
iD” wotevsesobecnwne 58.00 60.00 42.00 45.00 28.50 29.50 25.00 26.00 Flooring, }#x2% and 3” rift........ FIDSOOGSO.00  aivces « seses 
BO ocsetesaeesseee ee 64.00 67.00 46.00 49.00 30.00 31.50 25.50 26.50 2%, 3 and 3% Bolen sig biaaieira 49.00 58.00 $38.00@43.00 $24. 00@36. 00 13 
Bark strips, Nos. 1 & 2.$32.00@33.00 Bark otvip partition, Ceiling, %” Fie Si WELSS cise oelainia cine 28.00 30.00 24.50 26.00 50 17.59 
BOK. 2%ss058 15.50 16.50 DIOR: DME 2o09 64 s000 905 $42.00@44.00 GP Ore Oe re oe 30.00 32.00 26.00 28.00 1? 50 19.09 
Cull Ted DOR... sccesss 10.50 11.50 POUTACION SS, BE” oie bG5660's:bbos 900sa es 50.00 59.00 39.00 44.00 25.00 27. 00 1x 
NO a 13 
Duluth, Minn., Feb. 9.—Shipments of mixed carlots of northern pine show an increase. Quotations throughout the list remain steady, being as follows N 
f.o.b. Duluth: 
ComMon Boarps, RoucH— FENCING, RouGH— 1x 
6’ 8’ 10’ 12’ ate 18’ 20’ ~ 8’ 10,12&14’ 16’ 184&20' Cz 
No. 1, 87% .ccee0e «$55.00 $57.00 $62.00 $62.00 $62 - $65.00 $65.00 | 6”, F $55.00 $60.00 $62.00 $61.09 
peeeees -- 61.00 63.00 69.00 71.00 66.00 71.00 71.00 < 41.00 42.00 44.0 44.00 
IP” .cccccccs Mel0e 68.00 75.00 5.00 70.00 76.00 75.00 = 6. 8.00 29.00 30.00 30.00 % 
No. 8, 8% ..cccccce 30000 40.00 47.00 49.00 47.00 3.00 55.00 | 4% h 53.00 55.00 61.00 63.00 
10”......+6- 41.00 438.00 50.00 0.00 47.00 53.00 55.00 . 38.00 39.00 45.00 41.00 J 
12” seeeseeee 46.00 eg ped a ee $0.88 $3.00 DIOS Bis:0:0:0i0000nc.sievce WTUDO 27.00 29.00 30.00 29.00 
NO 8 OTITIS 29/00 #1003800 -88:00-—$3.00 83.00 83.00 | NO. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. - 
12”........- 81.00 82.00 84.00 84.00 84.00 34.00 34.00 &” fencing same as i“ ile cali 
For ae wate Be: Tens i, he ts +330: No. 5, $21 S1 or 2S, add 75 cents; S1S1B, add $1. 
For 81 or 28, add 75 cents; $181B, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, . beveled well tubing. add $2. _ 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.5 Ix 


Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Pizcn ea 81S1E— SIDING, 4 AND 6”, 4 TO 20’— . 
” 


28. 00 $28 00 $30 00 $30 00 $29 00 $8100 $33°00 $33, 00 5 6” a” P 
ee . . ¢ y x ’ f . 

2x $02 88 00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 | Bé&better ............$40.00 $4400 E.... seseesee $20.00 $22.00 : 
2x 8"...... 27.00 29.00 80.00 82.00 © 81.00 = 81.00 84.00 84.00 |G rerrererereseeeeeeee 33.00 38.00 Norway, C&better... 34.00 36.00 
arte 2. 82.00 33-00 ie Me Re TR. atiosengar aaaptie tiene Alene 

9x12”...... 82. y / / z y y r ni 
2x14”...... 37.00 00 00 42.00 40.00 40.00 43.00 43.00 Siding may contain not to exceed 20 percent of 4- and 9-foot. * 


40. 
No. 2 plece stuff, $2 less than No. 1; pine, rough, deduct 75 cents; D&M grote run to O. G., $2 a thousand extra; product of the strip as it 4 



































or S48, add $3. : 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. Hh 
WEST COAST LOGS WESTERN PINES / 
8/! 
{Special telegram to AMBRICAN LUMBERMAN] [Special telegram to AMBRICAN LUMBERMAN] Spokane, Wash., Feb. 6.—Following are the re- 8/4 
Portland, Ore., Feb. 9.—Present log quota- Portland, Ore., Feb. 9.—The following are | vised prices, f. o.b. mill: 8/! 
— = a ~ i Shores gy f.o.b, Chicago shop, prices On | poxposa Prnp, 16-Foot, INcH— 
: . . +1 ; ’ 
Yellow fir: $24, $18 and $12. Boards, S2S No.2 No.3 ENA SPOT $42.50 $3500 39 do = ov 
Red fir: $16, $15 and $14. com. com. nee 43.50 33.00 21.50 ...:.  o... 
Spruce: $26, $18 and $12. 1x 4°, 10 to 167...++ ++ eeerreerseres $31.00 $19.00 | ge 2000000011 41.50 28.00 20-50 co. 
Hemlock: $10 and $12. 1x 8 and 10”.......csssccccccccecs 20.00 20.00 | doe C2°c0tt07* ay) > ar 
. are ME sos canconscex cvnvnss 28.00 21.00 | 4” «wider. sci 
verett, Wash., Feb. 6.—Log market quota- | 1x13” and wider, 10 to 16’.......... 34.00 25.00 SE hregeeitg = ae OL aa 
tions: No.4 No.5 PONDOSA PINE SHOP, S2S— 
Fir: Seattle, No. 1, $25; No. 2, $19; No. 3, $13. com. com. ay le ee - xi 
Cedar: Rafts of shingle logs only, $18 base; | 1x4” and wider..........eeseeeeeees $15.50 $ 8.00 5/4 & 6/4.. 801. 50 $51:50 $33°50 $25.59 Com 
25 cents added for each one percent of lumber 8/4 : 5 -) 
logs Select, S2s ee one 61.50 43.50 22.50 so3t3i ix! 
ry 2 . &btr. ” onere wy eerreeeeeee eee *r  j##@#@#¢6 eeeree ss 888 '* 
tonnage roll wy ladle 1x 4”, 6” and 8”, 10 to 20°. $78. 60 $66.00 $45.00 | IpAno Wurre Pine, 16-Foot— ixé 
é MEE axtenthscaucesoenevrdon 87.00 77.00 57.00 Met Mat Mad Moe Med 
AMED biseie ssc cesiso0 se sive nin ee© 93.00 88.00 67.00 4” $50.00 $47.00 $22.50 ‘ : 
1x13” and wider............ 98.00 93.00 72.00 | gv 777 *tt*! 1.00 48:00 ‘2750 2000 
POPLAR 5/4, 6/4x4" & war., 10 to'20* 96.00 91.00 74.00 | Sw *72°72"7"" G00 4200 aeRO LL IM 
Cincinnati, Ohio, Feb. 9.—The following are iia a =e 2S. f.0.b. a a a sail 52.00 42.00 26.50 ..... seer N 
average wholesalers’ carlot prices, Cincinnati Shop, S2S, f.o.b. Chicago eer 71.50 44.00 27.60 ..... «so 0 
“ ” Mat Wo.S More | © GB Widerecs cccas ccnec. ceene $17.00 $6.50 
base, on “soft texture’’ poplar, from Virginia, 5/4 a 6/4 62.00 $47.00 $37.00 : 
West Virginia, Kentucky and Tennessee, and on Yr an / eeoeeerersreeeessee ay 00 — 00 yy WHITE Fir, 6 SS —, 12 4 & a %x 
ie ee . . . w ” 4” &wdr, 
sGasksipys Valley poptar: Above shop prices are for shipments of No. 3 ag & 2.. oe 50 $24.50 = 50 $26.50 ..... 1x4 
4/4 5/4&6/4 8/4 and better. For straight cars of specified grades, | No. 3..... eoee 18.50 19.50 0.50 21.50 oes 
Sorr TexTuRE— add $5. Ne. i PSS ee ORCS UGelae  Telelcitie _Jeletnes $15.50 
Lf Sree a $ 98@105 $105@112 $105@112 1x6 
anpe & select.. HL 77 82 88 82 88 
No. Lcom..;.... 50 55 65 70 70 75 WEST COAST SPRUCE RED CEDAR SHINGLES 
No. 2com. B.... 25 27 27 29 28 30 [Special telegram to AMBRICAN LUMBERMAN] Seattle, Wash., Feb. 6.—Eastern prices f.0.b. No 
—— 81@ 92 $92@ 98 3 98E102 Portland, Ore., Feb. 9.—The following are | mill are: “ : 
S eeseneesecs prices for mixed cars prevailing here today: Per square Per 
- No. 
Se TS ke ee PRICED sesnsacseeess ceseseeeeeese sees 1826.00 4 bunches 4or 5 bunches § 
No. 2com. A‘: 33 35 37 40 40 42/2 Axé to —_ REE G OY wesere ; $5.00 . First Grades, Standard —, 
No. 2 ae OVEl SIdING, WX4.....cccrevesseccvcccccece F xtra stars, 6/2..........- $2.26 2.85 
yd ice ha lil il __ SEE pemntbeee en 30.00 | Extra stars, 6/2........... 2.36 2.95 = 
BMIED. be endspausan ban sees oon vss sseceune ewes B00 | PRUE, DICAIB ceciacesceccee.s 2.60 Ly 
POPL AR BEVEL SIDING Factory stock, Rie aia eso Nin sais ete Sot ia wie lareele Bel | POTLOCEs, (G/B ociceneccscsee 3.13 3.9 
:, EEE hacceronecaae ce Fe ~~ ees reeereers 2.77@2.81 3. 30@8. 85 Cal: 
Cincinnati, Ohio, Feb. 9.—The following are Lise: seeeees rrrrrrrry eee 33.00 Perfections ....ccccccccces 3.54@3.58  4.80@4.8 © Fir, 
average wholesalers’ carlot prices, Cincinnati ee cacka peace soa First Grades, Rite-Grade Inspected Stock Fir, 
base, quoted on poplar bevel siding: A ENE eG * 43.00 | Extra stars, 6/2 $2.85 — 
ia sl No. 1 No. 2 | Box lumber, green......... ts A aiyttnh. Ni t= 18.00 — sseee, 5/2 Hers 
ear elec i i ce ent GO te Rk Me ee E +e 
: eG towers See $55.00 $45.00 $32.00 $22.00 Eereoetieen, 5/2 = a3.% s 
isis ssa see 40.00 28.00 19. UTCKAS .eeeeeceeeeeeeers : ; , 
ef ee 48.00 37.00 21.00 yd CYPRESS SHINGLES & LATH POPEOCUIONS 6.6.5 6.0:6.0:6 60 6:00.06 4.90 lum 
———————— Cincinnati, Ohio, Feb. 9.—The following are Second Grades, Standard Stock 
Re smyrsigeng hy haa Mow iy ci for poplar | average wholesalers’ carlot prices today f.o.b. ae stare, Hs se eeeees + a2 e4 
siding is a trifle slow, but gradually pick Cinci : : ommon Stars, O/4......-. . “ay e: 
as a result of nearness ot ge saehen Sains sic compas Common clears ........... 1.56 _— et 
season. Local consumption is fair. Prices are | 9» Rest a ey Economies British Columbia Stock, Seattle Market Hi 
steady. Quotations read: ee ct ota a eee 4.85 $3.90 x cConetinn) NE ee, ee $3.75 10-j 
' 8 OD socsssssnssnsonsnnes . 6.95 5.45 4.30 XXXXX (U. S.)...-.. +0000. 3.33 +2 
aie Clear Select com. com. REEL LATER 6.95 5.45 4,30 Se 3.49 00 8-1; 
aR Se $55 $44 $30 $22 , PRETO i605 cmsnns aoe 3.68 5. 10 10-j; 
DE Kitna shennnie 55 42 30 22 Lath, 4-Foot, %x1/2-Inch XX 6/2 16" (Canadian)... -4.-+.... 1.80@1. 12-4 
ES ee = 50 40 24 Be 1 Ot Deasassuccaee $8.90 Os Saesenanewele $7.90 |- XX 6/2 16” (U. S.)..ccoces . 1.45 0 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Feb. 9.—The following prices 
paid for yard items, f.o.b. mill, were reported 

today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 


1x4” No. ; CIOGE xi de nce nncs $43.00 $38.00 $42.00 
Wh a citetwsdenieceueane 30.00 27.00 30.00 
Slash Grain Flooring 
1x4” No. 2 and better....... 29.00 27.00 29.00 
ee Brae er ore 23.00 21.00 wenn 
1x6” No. 2 and better....... 38.00 34.00 36.00 
CSP eer re 29.00 28.00 29.00 
Stepping 
No. 2 clear and better...... 63.00 
Finish No. 2 and better 
jee and 10" cs ccccsccccsases GEOG S200 
Caeing ANG DASC......0.e00es 62.00 60.00 
Ceiling 
x4” No. 2 clr. & btr....... 29.00 26.00 28.00 
EMME GO alansc's anw Sous wane 19.50 aaaes aoe 
x4” No. 2 clr. & Dtrs..6 0 29.00 27.00 
No. 3 ei a bcd-ahib Sle-aceran, aiolet a “aR 
Drop Siding 
1n6” Nov 2 clr. & Dri. sccaa 37.00 33.00 35.00 
NO: SD ClORB nw ckcciwiscctice 29.00 26.50 29.00 
No. 1 Common Boards and Shiplap 
ee BHO 20" cn cawencecaesces 18.50 14.50 15.50 
I sreretnixcdi re Re ccolelacern mene ets 20.00 17.00 7 : 
Dimension, No. 1 Common S4S 
REAP 32 ONG: We. ecenwancene 16.50 15.00 16.00 
Plank and Small Timbers, No. 1 Common 
mA? 12 to. 16", BAS. cssiciccs 20.5 5 18.50 20.00 
gis”, 12 to 16’, SAS. ccc. SHUG 
Timbers, 32’ and Under, No. 1 Common 
A IS aecaleic ca solic aces eaee 24.50 21.00 
Shop 
4/4x12” Common, S28, kiln dried..........- $26.00 
4/4x10” Panel stock, rough green.......... 28.00 
5/4x8- to 12” No. 1, vertical grain, S2S, kiln 
GUO ciedccdcsaneiercestineeavenke 35.00 
6/4x12” Vertical grain, S2S, kiln dried..... 35.00 
8/4x6” Door stock, select and better, rough ak 
GOON ci kice ec cacnuemeustiind eeusaee 35.50 


8/4x8” Door stock, No. 1 shop, rough green. 25.50 
8/4x8” Door stock, No. 2 atl rough green. 13.50 


(Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., Feb. 9.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 











RP es 2 CMO ie sc iccaccvevounetseseceneaun 
Pt OME. pic duteueawewedeudecancneee 
ING. D GCIGRl ccc cccceaesodscecances 
ix8and 1%” No. 2 clear and better 
INGs, th GIOMN  cecducacecdacpewcee 
Slash Grain Flooring 
1x4” No. 2 clear and valnoneniey FECT OL OTR CPC ET 28.00 
INO; © CIOME ccvacccasncoce eeencneseewas 23.00 
1x6” No. 2 prone and WONG cividesconceucs 36.00 
INO: © GIORE cviccvnsesees Ciuecebudaeceaae 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 60.00 
Finish 
No. 2 clear and better....... Pe CETTE CCC CCE 50.00 
Ceillng 
%x4” No. 2 clear and better........seeee- - 27.00 
No. K, CHAP wciccccs ces Pe eT eer CC TC 21.00 
1x4” No. 2 and better....... scuecnane aeenae 28.00 
INGs O GIEME cick cccddvscasdancee eeacbaks 22.00 
Drop Siding and Rustic 
MO’ NO; 2 atid Bettebs.cccscccccccc wécnee coos 2200 
WVOr- © GION waadedncccncevecces ‘sicihica ae 
No. 1 er . $15. sng < 50 
0. COC cecccccccccccccccccce 
FOS arccusenuevs bibebetevudeerecasces eos ERO 
Dimenslon—2x4-Inch, "$48 
Se OP EDD” 6 ctacccrguakacinciennaneiaa 16.50 
__ pttieret Mugaded ccLuuiarsedseccwasaue .. 12.00 
Timbers 
| OEE rere eT CECT TTC TEC CC | 
6x6” and larger... wee Ctdeceaneunencee vecced Eee 
Miscellaneous Items 
California, random ..... ga. . yneededdeweenee mae 
Fir, lath, ‘dr RRC cuGMeSencunes Veneeedenacecn Gas 4.50 
ir, lath, green, for water shipment...... - 6.50 


Seattle, Wash., Feb. 6.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, Ya-Inch 


¢ Width— Clea “sa” “R” 
Banch ORES eeececeeees $00.00 $33.00 $20.00 
a Nise cavesaaduecccus 29.00 27.00 16.00 
cine ee eee cemaneimne 28.00 26.00 17.00 
1 ME rrp cacars dicated nutaecs - 40.00 37.00 whows 
EE Stnsceeiudend ee = em 
— Bungalow Sidin -Inch 
—Rpnieecleeese aon cee 
Wench [3377! ied oa uatian ecbsahiaeaas sucecnraaaaaac 
See asian a inencdeuse ae 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
Factory, Rough 
Factory 
Tank FAS Selects Shop Box Peck 
-$118.50 $103.50 $ 71.50 $46.50 $34.50 $34.50 
5/4”... 123.50 108.50 81.50 58.50 36.50 34.50 


4/4”. : 


6/4” 126.50 111.50 84.50 61.50 36.50 34.50 
8/4”... 135.25 119.25 92.25 69.25 35.25 35.25 
10/4” BSR.20° 120.20 GESe Tae ccces cece 
12/4”... 141.25 125.25 98.25 75.25 ..... ..... 
16/4”... 146.25 130.25 103.25 80.25 ..... 47.50 


Conia, $1S or S2S to 13/16-inch, 8- to 20-Foot 


No. 1 No. 2 No. 3 No. 4 

ERG” -dccenswnk $52.50 $41.50 $32.50 $28.50 

Ge ~arutarne aa 52.50 43.50 34.50 28.50 

EME ciavwcees 52.50 41.50 34.50 30.50 

EWG vietecnaunaes 54.50 45.50 35.50 30.50 

SROE” -cassuacns 61.50 50.50 36.50 30.50 
Nos. 1 and 2 specified lengths, add $2. 


For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and ig add $3 to price of 1-inch; for 
8/4, add 75 cents. 

Finish, S2S, Random 8- to 20-Foot 
Cir: Hert. A B Cc D 

wed to 10”...$104.00 $ 99.00 $ 94.00 $84.00 $74.00 
RELA ddsvuns 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. Other grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, '-inch, Standard Lengths 


A B >. D 
$644, 5 oF 6? 2.605% $45.25 $45.75 $41.75 $28.75 
Bungalow Bevel Siding, 8” Wide 
—From 4/4 Stock— —From 5/4 Stock— 
A B C&btr. A B C&btr. 
$53.75 $45.75 $43.75 367 ..cce secce 
64.75 55.75 53.75 54” $71.25 $62.25 
wedi adee. sear 4” 71.25 62.25 


Lath, 4-Foot 
No. 1 


JGR (cts auasoa se maveccueawunedaewe $9.00 
RED CYPRESS, OLD GRADES— 


eeeee ee eee eres 


sees 


Factory, eo oe No. 1 No. 1 No. 2 
FAS Selects shop com. com. 

4/4, _ 00 $ 90.00 $ 55.00 $50.00 $40.00 

G/4 ...« 105.00 95.00 70.00 50.00 40.00 

6/4 .... 107.00 95.00 70.00 50.00 40.00 

8/4 .... 110.00 100.00 80.00 50.00 40.00 

10/4 .... 135.00 120.00 | a re 
12/4 . 125.00 120.00 OPGO “adses, ) dnane 
16/4 . 145.00 130.00 100.00 ..... ..... 
Boards, ‘Rough— No. 1 com. No. 2 com. Peck 
BEA. 6. O'S IO okickcxscs $53.50 $43.00 = naeee 
RE Gdasiacdcwaeneaewed 60.50 GGe neue 
I WOU a ci cncdasecas atwae. Tonnes $33.50 


YELLOW CYPRESS— 


Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects shop com. com 
I< ere $ 85.00 $64.00 $43.00 $39.00 $32.00 
es 95.00 69.00 55.00 41.00 33.00 
1s SOOeee 95.00 69.00 55.00 42.00 33.00 
7s re 100.00. 76.00 60.00 44.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
EO Ssnccdaws $75.00 $44.00 $37.00 $29.00 
PEM acne waacn 75.00 44.00 37.00 29.00 
BRIG” Gexvescces 77.00 44.00 38.00 29.00 
ERIS” asaccenas 85.00 54.00 41.00 31.00 
Be RONG iecs setae 8 -Sdtae — aeewue 27.00 





Cincinnati, Ohio, Feb. 9.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 

Dis PIO AE EE TT ee $69.25 $44.25 
PEE Teekcdanvenncwhecddeceuawxaus 79.25 56.25 
Weehadtscccarcwiaccsndess dacads 82.25 59.25 
GPR sacednecuaddicdekacdedoncaudar 90.00 66.00 
Common, Rough— No. 1 No. 2 
1” random widths and lengths..... $53.25 $42.25 
Finish, S1S or S2S— 

— - 

SEARO EE Sane $102, ry $97.4 50 sont 50 $821 50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15. 
YELLOW CYPRESS— 


Factory, Rough— No.1 Rand. —_ 
FAS 2 


Sel. Shop No.1N 
Ch Serr ree $75@85 $60@65 $37@42 $33 $25 
5&6/4 .... 80@90 T70@75 52@58 38 27 
Cre vedas 90@95 80@85 57@62 41 30 
Boards— - No. 1com. No. 2 com, 
BMG MIO a adeceenecaewaaaa $40.00 $33.00 
BRAG (UME BO 4 chvidcecedeadas 47.00 30.00 


St. Louis, Mo., Feb. 8.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 

Tank Selects Shop Box 

GIS. cr eudeawawses $116.75 $ 68.75 $48.75 $32.75 
EE 4 waa weaned caw 121.75 78.75 60.75 34.75 
Ole vatidddndaw 123.75 81.75 63.75 34.75 
See exnaieutencee 131.75 94.00 71.50 33.50 
NOES Gaddcedencaaws 136.75 102.75 CGM > aeeend 
1° IC geen ee ee 136.75 102.75 (iS Serene 
NOME Vatecancanaces 141.75 107.75 7 t ery 
OGM FANG O/8" 26 iv ci cacocsaevcusncesbicws $24.75 
Common Rough— No. 1 No. 2 No. 3 
ERGO” “C cxaseduaduwaunnde $52.75 $43.75 $31.75 
EMMA cacenedadarcadameaeds 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 
Clear 


Heart . A B € D 
1x4—10” ....$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
Jo? ee 110.00 108.00 110.00 90.00 79.00 
10! ee 127.00 122.00 112.00 104.00 ..... 

i> 3 | epee 137.00 1382.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
RA «dda dia thaackamuaoaueta $74.75 $65.75 $63.25 
BRIO” edddvadacecadcnscieads 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
WER sccanidacdadacea $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No. 2 
FAS Select shop com. com. 
GIB sc cicwades $ 75 $60 $38 $31 $26 
WES. sddewdaae 80 63 50 35 29 
CFE 6 icnaucns 80 65 52 35 29 
DL® a ceaweaee 85 70 55 37 31 
Ci 105 80 70 Pre 
Boards— No. 1 com. No. 2 com, 1” random 
EMME \eretetewdvons $42.50 $33.00 cescs 
PE Abie candnda dy 42.50 aoe 8 86=—- én 
REDE stetwucaasake 43. 50 er 8 8=— so awa 


‘vetephaveanes an 3.00 
Peck, BUUE. ésuewda a Ke ead 





REDWOOD 


The following are the prevailing redwood prices f.0.b. Chicago (72-cent freight allowance): 


Bevel Siding, a-Inch, S1S1E 


Clear star “B” 
3’-7’ 8'-20’ 3°-7’ 8'-20’ 3’-20’ 
A” cccccscedes $24.25 $34.25 $20.25 $30.25 $23.25 
rer eoee 29.25 39.25 25.25 85.25 27.25 
CY wccccccccee 26.25 36.25 22.25 32.25 26.25 


seas Ra S1S1E, 4 to 20-Foot 
5x8 %x10 %x8 %x10 %x12 
$80: 3 $47.25 $54.25 $66.75 $68.75 $70.75 


Clear 
A” o.ccee 86.25 42.256 61.25 64.75 66.75 68.75 
Economy Drop Siding 
Clear heart ‘A” ee 
PR | MTCC CCC CTT CL Ee $49.25 $43.50 a + 15 
OF eee. dindexcncccuacuae 45.50 40.75 4.75 


Prices of 7” based on shipping 5 percent i! ae 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 
r’ 


hs 
Random Be: Rough or S2S, 8’ to 20’ 


14% 1%” 3° 214” 3” 4-6” 
5” to a. $43. 50 $57.50 = p> 
14” & up.. 53.50 62.50 63.5 


° $75. 00 $73.00 $77.00 
Wide Clear ra “All Heart,” Rough or S2S 
Random, 8-20’ 


o” Ud 5 ” 


@e $108 ” ati. 4) $116. - ery - m3 00 $134.50 
16” 6.00 139.50 


18”... Ws. 50 129, Hy 12h: 50 136. 00 at 00 
20”... 116.50 125.50 124.50 141.00 146.00 
22”... 119.50 128.50 127.50 146.00 Eo 00 
24”... 122.50 131.50 130.50 151.00 156.00 
26”... 127.50 136.50 135.50 156.00 161.00 
28”... 132.50 141.50 140.50 161.00 166.00 
Taek 137.50 146.50 145.50 166.00 171.00 
war. 112.5 50 120.50 1381.00 136. 139.50 
Add for sus. a, add for specific a a $2. 





Clear and Tank, Rough or 82S, 8 to 20’ 





Width— 6” 8” 10” 12” 6-12” 
| acai 
OPC TCT Ce. $107 $107 $108 $109 $107 
rt daaccdacuds vocscesce SED OS CUMS CURSOS 
Finish, Rough, S2S or S4S 
Clear “All Heart” - aad «. Ve ~ 
1-inch— 3-4%’ 5-7’ 8-20’ 3-414’ 5-7’ 8-20’ 
: rere $50.50 $60.50 $72.50 $42.50 $49.50 $62.50 
Oe éucnde - 50.60 60.50 72.50 42.50 49.50 62.50 
a eeceuss 59.50 69.50 81.50 61.50 58.50 76.50 
* yw eeeees 52.50 62.50 72.50 44.50 561.50 62.50 
”  weceeee 69.50 74.50 77.50 659.50 64.50 67.50 
1! were oe 79.50 81.50 81.50 69.50 74.50 76.50 
 édaeae - 81.50 83.50 83.50 71.50 76.50 78.50 
G CO UR acc ccone scces GREER ccecs ccoss TREO 
1% to 14%-inch— 
 aeseews $55.50 $65.50 $82.50 $47.50 $54.50 $72.50 
4” ....... 55.50 65.50 82.50 47.50 68.50 72.50 
Oe ‘“casads 64.50 74.50 88.50 61.50 71.50 83.50 
> cede -- 57.50 67.50 82.50 61.60 61.50 72.50 
So Scccens 78.50 81.50 87.50 73.50 76.50 82.50 
10” ....... 90.50 93.50 96.50 85.50 88.50 91.50 
DE taéedus - 92.50 95.50 98.50 87.50 90.50 93.50 
© 00 Bar ice ceces cocce FRED ccccs acces, SE 
2-inch— 
S usdaw - - $54.50 $64.50 $80.50 $46.50 $53. = $65.50 
 idsceess CS |S. 80.50 46.50 63.5 5.50 
5” .....+- 63.50 78.50 86.50 55.50 $2.60 71.50 
6” ....... 56.50 66.50 80.50 48.50 55.50 65.50 
8” ....... 73.50 78.60 85.50 69.50 72.50 72.60 
10” ....... 87.50 89.50 89.50 79.50 79.50 79.50 
12” ....... 89.50 91.50 91.50 81.50 81.50 81.50 
COR Te acc éccee cacée’ CE ahese aucee.. Cee 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Feb. 10.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods today: 




















QUARTERED WHITER OakK— Hickoky— 4/4 5/4&6/4 8/4 BEECH— . - 70 - 

4/4 5 /4&6/4 8/4 Een ws fe pe ME ye Mee oe he a be 
ee o195@148 $145@155 $155@168 No. 2 com..... ws ee a a a oe No. 2 com..... 37 30 30 33-33 HY 
Selects ....... 105 110 110 115 115 120 eve 4/4 5/486 /4 8/4 10&12/4 . 
Ho, 1 Com..... 0 "85 85 "90 “9 EP errere venisll $83@ 88 $$ 88@ 92 $ 92@ 97 —$100@ 110 $115 6420 
sl geen sey i 2 i ae i TR 9 C* Seeepnbenpeninensonrs 5257 65 70 7 80 90 95 100 

— Sw SN Kiveseanennss conan -. 40 45 42 i 45 50 48 52 50 55 
i Emabeaine Weas —" .$ 95@100 $107@112 $112@117 $125@130 $155@ 
a ea = — keene 160 
No. 1 com..... . rhea Siw tel ae = See eee No. 1 com. and sel.......... a a 4 78 82 100 105 95 100 
No. 2 com..... occ, Gautc- 2 Gendt ka SOc > chccnldcasessacaaes 32 $5 35 40 40 45 45 50 50 BS 
PLAIN WHITE AND RED OaK— aa 
PAS ooscvcute $108@115 $118@125 $130@140 VALLEY HARDWOODS 
sg ES bi ze 7 es 4 + Cincinnati, Feb. 10.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 42 45 47 50 48 52 or F 4/4 5/4&6/4 8/4 Corron woop— 4/4 5/4&6/4 8/4 
o. 3 com..... rd. red— F 6” 6 wa 
Sound wormy.. 45 60 65 60 65 60 a $115@125 $115@125 $115@125 oo8 ©) wee BOS tae S 
Basswoon— No. 1 com.. 80 No. 2 com..... 3t 33 33 35 
eer red, sap no pl gg 
PAS vaatett: $ a Hs $ Lg 2 $ He 4 FE. AS sisteists ies es ze 4 QUARTERED WHITE OAK— 
NO. OM.cecoe ‘ oO. com... 
No. 2 com..... 28 81 838 88 88 43 | pyain red: | te tte Bale ao | 3 #138@1s8 
CHESTNUT— —". ao taal ets ine ie No. 1 com..... 70 75 7 80 80 85 
FAS ... - -$105@110 $115@120 $125@130 Pen ae ee No.2 com..... 40 45 45 50 50 8 
No. 1 com..... 70 7 7 80 Bsbas 13-17” 70@ 75 cee eee | QUARTERED Rep OakK— 
No. 3 com..... 20 34 21 22 21 2 Plain PAS 6” oe see FAS 108 110 
Sd. wormy and & wider 55 60 60@ 65 60@ 65 N teases co imE @ eee eee eee 
No.2 com... 88 40 40 42 42 44 ree 0. 1 com..... i 
Sd. wormy and No. 1 com... = = 4 = $ Hy No. 2 COM..e+6 $8 9 eee eee eee 
No. 1 com. & 40 44 45 47 «47°«49 Pg unions PLAIN WHITER AND Rep OakK— 
etter ...... Spot worms FAS .........$ 90@ 95 $100@105 $110@115 
BircoH— D. log run. “en 42 $ 57 $ 60 8/4 _— es S0We +4 o os b 15 78 
ee 115@120 $120@125 $125@130 | Sorr Erm— 4/4 5/4 6/4 0. 1 com..... 65 70 
No. 1 com. ap @ $ @ $ @ | rae $65 $67 $67 $70 7 HY com..... 38 42 42 45 45 60 
 gepegtee -- OF % % 7 #j%W é<*M" No. 1 com.... 47 50 50 55 0.8 com..... 20 22 22 25 25 3% 
No. 2 com..... 33 35 85 40 40 42 No. 2 com.... 25 27 27 28 Sound wormy.. 35 38 40 45 45 5 
NORTHERN HARDWOODS Memphls, Tenn., Feb. 8.—Following are ay- 
The following list represents values of hard woods, f.o.b. Lower Michigan mills: a page neg n ot — _ go and at 
No.1 No.2 No.3 No.1 No.2 No.3 | Points in the Memphis territory, based on aver- 
FAS Selects com. com. com. FAS Selects com. com. com. _ pee srg — up in diameter, and 
Mya $ 65@ 70 $ 55@ 60 $ 45@ 47 $28@20 $22@24 oS oo 00 85 90 50 5 hae i F.0.b. cars 
G 5 12/4 110 115 95 100 85 90 50 55 ...... -0.b. 
5/4 70° 75 65 59 30 32 23 25 16/4 125 130 110 115 100 105 55 60 1... Sevens Memphis 
6/4 75 80 65 2 63 . = is 24 26 | sianp MAPLE— —e yy is ey 
74 80 $5 70 15 G) 65 BB 40... 4/4 85@ 90 70@ 75 55@ 60 33@35 16@18 nit 
Sl 95 100 8 90 70 75 45 50 ...... 5/4 tad 95 15 80 60 65 531 18 20 — oak. §89.00-to $44 4 #26.00 to fan 
cCH— 6/4 95 100 8 65 70 35 37 20 
5/8 No.2. Common and better 30@32 12014 | 8/4 10) 105 85 90 70 75 40 45 18 20 | RMmeT cic17c1t7tt B29 6 Oh00 HBO to Be 
4/4 65@ 70 55@ 60 40@ 45 26 28 17 19 | 40/4 115 120 100 105 85 90 45 50 23 25 | Ash (12" and up). 35.00to 60.00  28.00to 33.00 
5/4 70 75 «60 65 «45 «(50 30 382 19 21 | 42/4 125 130 110 115 95 100 45 50 26 28 | Hickory (12” & up) 28.00 to 38.00 20.00 to 30.00 
6/4 75 80 65 70 50 55 35 37 19 21 | 1474 140 145 125 180 115 120 50 55 ...... Maple (16” & up). 33.00 to 38.00  25.00to 30.0 
ov v 6/4 Ht5) DU 4 BE: “Vi pRORS 
a 8 90 75 80 G60 G5 40-42-19 21 | 1674 155 160 140 145 130 135 50 55 Logs are classified by buyers here roughly as 
eo Harp MAPLE FLoorinG Stock— No. 1 and 2, and the f. i ri is P 
4/4 105@110 85@ 90 50@ 53 30@32 18@20 . - . , e foregoing price range 
B/4 110 118 td 95 65 58 32 35 19 21 or sete eeee eee e ees al 4 se3% 08 supposed to cover the average prices paid for} 
6/4 110 115 90 2 60 65 37 40 Oe ee both. 
8/4 115 120 95 100 70 75 40 45 ...... Sorr MAPLE— __ a a " 
10/4 120 ip 00 toe de 80 BO B00 i SOT sO $0 $00 45 2OH) 18920 | The, Afterences Retween, delivered and to) | 
2 PO ijeeeeee 0 . t o b+ be = , 
16/4 140 145 120 12s 110 18 widen ae 6/4 80 85 70 75 55 60 38 40 20 22 | are hauled, and the weight of the timber. Oak, 
Sorr ELM— 8/4 85 90 75 80 60 65 40 45 20 22 | ash and hickory are drawn from wider dis- 
"4/4. 65@ 70 50@ 55 40@ 45 28@30 20@22 | Exp Driep Wire Mapre— tances; while gum, poplar and elm can be profit- 
8/4 aed 80 60 65 in” 50 30 239 22 24 4/4 110@115_........ 85@ 90 ......  weeeee ably drawn into Memphis only from nearby 
6/4 80 85 65 70 50 55 33 35 22 24] 5/4 115 120 ........ a E gavacn wiengs points. 
8/4 90 95 7 80 60 65 40 45 ...... Ve eres 95 100 ...... sees. 
10/4 100 105 85 90 75 SO SO GB <arcesc SVS 325 BF0 hetevce 20 OFSS: Gaaxen <aivatee B CK WALNUT 
Following are prices of Wisconsin hardwoods f.o.b. mill points: ii ae Cincinnati, Ohio, Feb. 9.—The following are 
No.1 No.2 No.3 No. 1 O. O. , bb 
i FAS Selects som. a on, FAS Selects com. com com. =_— — of American black walnut f.0. 
SH— Rock ELM— 2 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $88@35 $19@21 | 4/4 70@ 75 ........ 45@ 47 25@28 19@21 FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
5/4 07 118 $e 7 100 ’ ere 70 38 40 2 a8 6/4 id ees 50 53 30 32 20 22 Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, 7 
6/4 115 120 100 105 80 85 45 48 23 24 | 6/4 88 85 ........ 55 60 32 35 20 22 No. 1, 4/4, $97. 50@100; 5/4, $107.50@110; 6/ 
8/4 120 125 105 110 85 90 50 52 23 24 | 8/4 85 90 ........ 60 65 35 40 21 23 | $112. 50@110; 8/4, $125@13 
Basswooo— : i ee wees £ © Fe Beers, No. 2, 4/4, $45; 5/4, ‘a ‘and 8/4, $50@52.50. 
5/4 72 75 62 65 60 53 30 82 22 24 | Harp MaPia— HARDWOOD DIMENSIONS 


6/4 78 80 68 70 58 60 34 36 23 25 | 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 LE 
8/4 88 85 738 75 63 65 88 40 ...... 5/4 s00 85 hd 75 60 65 35 38 18 20 Chicago, Feb. 10.—Actual sales of clear shor! 
6/4 8 90 75 80 60 65 88 40 19 21 hardwood dimension, maple and birch selling 4! 











BircH— eet ae : . : . icago 
4/4 110@112 90@ 95 50@ 58 38035 18020 | 16/4 age 110 55 100 80 85 58 GD ws..-- | this week at the following prices: | 
6/4 116 120 96 100 60 65 40 45 20 22 | 12/4 115 120 105 110 90 9% 63 65 ...... Furniture stock— Plain oak Gung 
8/4 120 125 100 105 75 80 45 60 20 22 | Sopr Maritu— re i ee $50.00 $48.0) 
10/4 125 130 105 110 90 95 55 60 ....-. | 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | ouxoiyxig” 1 TTS Bsi00 60.0 
“ene FT Eireann. Ew EB wf £ ow Ff « & © BE -  elieeeemensscoses 65.00 65.06 
se 6/4 80 8 70 75 55 60 85 40 21 23 | siexowxgor 22D 73.00 70.0 
Sort BLM Ya X2Y%e isi 
4/4 68@ 7 58@ 60 42@ 45 25928 21@23 | 8/4 85 90 75 80 60 65 40 45 21 23 | ax3xgq” .....0 III 80.00 75.00 
5/4 75 78 65 68 60 655 80 85 23 25 | Oax— Chair stock— 
6/4 80 85 70 75 65 60 82 35 23 25 | 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”............ 55.00 55.8 
8/4 85 90 75 80 60 65 85 40 28 25 | 6/4 100 105 80 85 65 70 40 42 22 24 | 114x4” and wider x 19”.......... 80.00 60.00 
10/4 95 100 85 90 70 75 60 55 ...... | 6/4 105 110 85 90 70 75 44 46 22 24 | 9x4” and wider x 19”............ 75.00 IN 
12/4 100 105 90 95 75 80 55 60 ...... | 8/4 110 115 90 95 75 80 47 50 23 25 | 1x2%x40" ...........-00. esses 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 ean 5 Boarps, S1S— HeMuocg, No. 1, S1S1B— - 
ix 4” $27. 00@28. 00 $28.00028 50 $29.50 0022. 28. soon 29.00 ax 47 $30. 50@31. 00 #30.00@82. 00 $31. S032 00 $34. o0@36. 00 $35. ong 
x 
Ix 6” "28:80" 80.00 "29.80° 8100 ‘een 020.00 $3 meee RCT 2x 6” 27.50 28.0 00 1,00 °33.00 35.00 35.00 


y rr" 

1x 8” 31.50 32. 00 32.50 33.00 34. b0 34.50 a. 0! HF BO 33, $0 Hy Hh 2x 8” 29.50 30. So 30:00 32:00 a a 32. 00 33.50 35.60 35.00 HH 

1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38. 99 38.50 84.00 34.50 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 HH 

1x12” $3.50 34.00 34.50 85.00 36.00 36.50 39.00 39.50 a 00 35.60 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 ss 
For merchantable S18, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” 2” 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. wider, $18@20. 
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HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Feb. 8.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended Feb. 2, as reported to the Hardwood Manufacturers’ 

























































































Institute: 
RED GUM SAP_GUM-CONTD RED OAK -CONTD_ HARD MAPLE BASSWOOD 
Piain Plain Plain 
Figured Wood 
Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
firsts & Seconds No. 2 Common Noe 1 Com & Sels oe & Seconds Pirsts & Seconds 
44 128.75 eee “44 27. 00 ope 64 eee 68.00 eee 89. 54 eee 88.00 
Jo. 1 Com & Sels 84 75.00 eee er eee 115.0 84 eee 99275 
44 -00 eee []123-17" Box Boards No. 2 Common bat eos 104.50) 104 eee 106.25 
Quartered 44 67.75 eee] 5-8 30.75 cool] 84 e+e 110.50/No. 1 Com & Sels 
Firsts & Seconds Firsts & Seconds 34 31.00 oo [| 16—4 eee 149.50]) 4-4 ees 57.00 
34 103.00 ooo |] 5-8 40.00 ood] 4-4 51.25 58.50 No. 1 Com & Sels 54 ese 61.50 
44 123.50 eee 34 42.50 oe | 54 52.75: - seeli 6-4 eee 69.50110-4 eee 86.25 
54 123.75 eee 44 52.00 51.79 POPLAR 84 ees 86.75/No. 2 Common 
64 132.25 eee || 64 54°25 ood] Quartered 164 so» 109. 44 ees 33.50 
fo. 1 Com & Sels No. 1 Com & Sels No. 1 Common BEECH 
34 61.00 coo fh Lee 24,25 oof] (4-4 59. 4 e+|/No. 1 Com & Sels Pla 
44 75.50 ose |] 4-4 38.75 ads Plai 64 54.75 as:|| Firsts.& Seconds 
64 78.50 eee ||No. 2. Common Panel and Wide #1 = |/- 5-8 46.00 eee 
Plain 4-4 28.75 eee eee 109. rg Firsts & Seconds Ng. 1 Com & Sels 
Firsts & Seconds 5-4 28.25 el «ee 156.25]| 4-4 102.75 eed] 5-8 36.00 er 
44 118.75 ooo |] 6-4 28.25 oe war Box Boards No. 1 Com & Sels WILLOW 
64 128.00 eee ||No. 3 Common + 127.00)) 4-4 67.73 -+.|] Firsts econds 
No. 1 Com & Sels 4-4 20.75 eee 9-12" Box Boards No. 2 Comnon 4-4 69.00 oe. 
5-8 50.75 eos 5-4 20.25 seo] 4-4 68.50 o +o[]_ 8=4 4. No. 1 Com & Sels 
44 71.00 coe “4 20.25 -.|| Firsts & Seconds SOPT ELM 44 51.25 2. 
54 75.25 eee WHITE OAK 5-8 ++. 90.00)/Firsts & Seconds 5 MAGNOLIA 
64 78.25 eee Quartered 44 95.50 112.25) 6-4 65.00 .. || Firsts econds 
No. 2 Common Firsts & Seconds 5-4 104.75 124.25] 8-4 69.75 e 4-4 71.75 eee 
44 40.50 ove 4n4 138.50 144.00] 6-4 108.25 2 o|}10—4 68.50 ...[|No. 1 Com & Sele 
54 44.75 eee 54 148.00 eo] 8-4 109.00 ee|No. 1 Com & Sels tad 53.75 eco 
No. 1 Com & Sels 164 eee 156.25] 4-4 47.75 -+-||No. 2 Common 
quartered 4A 88.75. 91.25) Saps 6 4 51.00 eoel] 44 30.25 eee 
Firsts & Seconds 54 95.00 eod| 4-4 eee 98.25) 8-4 54.75 eee 84 28.00 eee 
58 51.75 eee 64 95.25 «-|/No. 1 Com & Sels 104 53.50 eee CHERRY 
44 71.25 eee || No. 2 Common 4-4 57.50 80.25/No. 2 Common No. 3 Common 
64 73:78 ooo || 4-4 61.00 ood] 54 eee 65.79) 4-4 26.00 cool] 4-4 eee 35.00 
84 81.75 eve Plain No. 1 Common 64 27.25 eee 
124 91.00 eo. || Firsts & Seconds 44 54.00 e+) No. 3 Common «BIRCH 
No. 1 Com & Sels 5 ° codl 5x4 58.50 67.00] 6-4 22.00 --.| Firsts & Seconds 
44 54.25 eee 3-4 86.00 ood] 6-4 58.75 eee COTTONW 00; 44 - 124.25 
54 64.25 ‘ne 44 96.50 113.79] 84 63.75 «e+|13-17" Box Boards No. 1 Com “k Sels 
64 58.25 coe 54 116.00 128.00|/No. 2 A Common cane 82.75 72.79) 4-4 eee 84.25 
84 69.50 eos 6-4 114.00 128.00] 4-4 36.00. 41.79|/9-12" Box Boards No. 2 Common 
104 80.00 eee 8-4 127.25 137.79] 5-4 44.75 eos] 4-4 62.75 eoel| 4-4 eee 52.25 
124 83.25 eee || No. 1 Com & Sels 64 44.75 eeJ/13" & War. FAS. R 
Plain 3-8 40.25 cod] B24 42.00 44650 44 74.00 -e4|Firsts & Seconds 
13-17" Box Boards 1-2 49.75 ee 4|/No. 2 B Common Firsts & Seconds 44 81.00 eee 
4A 74.75 eee 5-8 51.75 ag 4 29. 50, 30. 25) 4-4 58.00 eel 5S=4 85.00 eee 
9-12" Box Boards 44 69.75 79.29|/No. 3 Common 64 62.75 eee] 6-4 94.25 ene 
44 69.75, ee 54 75.25 Fs 44 eee 34.75|No. 1 Com & Sels 8-4 94.00 eee 
13" & War. F.A.S. 6-4 79.50 98.7 64 eee 36.25) 4-4 41. eof} 104 112.25 eee 
44 69.5 eee 8-4 82.75 ood No. 2 Common - 124 116.25 eee 
Firsts & Seconds No. 2 Common Firats & Seconds 5-4 32.50 »-4| Selects 
58 50.00 eee 5-8 22.00 35.79] 5-8 64.00 eoell 6-4 32.50 oodl 44 69.50 eee 
344 §=©57.00 eee 4-4 52.00 ced] 4-4 92.00 «eel] No. 3 Common 54 74.50 coe 
44 64..75 eee 5-4 54.75 52.29] 5={4 105.00 ee 44 20.25 eel] 6-4 76.50 eo 
54 68.25 eee || No. 3 Common 64 115.25 122.2 5-4 20.50 8-4 78.00 89.75 
$4 68.50 eee 5- eee 25.791 8-4 115.75 126.79] 6-4 20.50 . 10-4 100.00 97.25 
No. 1 Com & Sels 4-4 32.50 28.29/104 132.50 141.74 CHEST. 12-4 98.25 eee 
58 33.50 eee 54 36.75 ood 12 —4 140.00 eed Quartered No. 1 Shop 
3-4 39.00 eee _— Worny 14-4 142.00 eee — Wormy 44 43.50 eee 
44 47.00 eee ees 51.29/16 4 139.25 cod eee 47.00] 5-4 55.75 eee 
54 53.00 occ RED OAK No. 1 Com & Sels . Plain 64 63.00 coe 
64 50.75 eee Quartered 1-2 37.75 ..||Pirsts & Seconds 8-4. 63.00 eee 
84 66.00 ee. || Firsts & Seconds 5-8 48.00 eoadl 4-4 e++ 109.00)10-4 80.00 eee 
No. 2 Common : 4-4 eee 123.29) 4-4 57.75 coal No. 1 Com & Sels 124 85.00 eee 
58 17.75 eee |} No. 1 Com & Sels 5-4 63.00: ood) 4-4 e+e 66.79/No. 1 Common 
4A 28.75 28.75 44 eee 78.29) 624 tet eel] 54 eee 19.29) 4-4 39.75 eee 
54 30.25 coe Plain 84 85.75 oodl 6-4 eee 79.295) 5-4 42.00 eee 
64 .28.50 -e- || Firsts & Seconds 104 100.00 eed) 8-4 e+e 84429) 6-4 45.25 eee 
84 28.25 ewe 5-8 72.225 eed} 12-4 110.00 e+) No. 2 Common No. 2 Common 
No. 3 Common 34 86.25 ool 14-4 112.00 aeell, 4—4 eee 31.75 aud 33.00 vee 
4A 22.75 ee 44 93.00 118.29)16-4 104.25 oes 64 eee 30.00) Boxing 
BLACK GUM 54 112.00 131.50/No..2 Common Nos 3 Common 54 30.25 eee 
Quartered 64 ees 127.50 seel| 4-4 ees 28.00|Pecky 
Firsts & Seconds " Bat 123.75 141.04 F. pee S.Wormy ana 27.75 oot 
44 57.75 eve 1] 10—4 «++ 157.79] Firsts & Seconds eee 54.50 
No. 1 Com & Sels 124 e+e 161.00) 4-4 64.50 eed os Wormy 
44 47.75 eos |] 164 - 157.79/No. 1 Com & Sels 44 eee 43.50 
No. 2 Common No. 1 Com & “Seis A4 49.50 cool] S=4 eos 45.79 
44 37.75 oce 5-8 43.75 ood) 5=4 eee 58.25) 624 eoe 43.7 
Plain 34 60.50 +ea|/No. 2 Common BASSWOOD 
No. 1 Com & Sels 44 66.75 67.79/104 40.00 --|| Firsts econds 
44 35.00 coe 5-4 69.75 68.00 4-4 oes 84.50 
St. Louis, Mo., Feb. 8.—Current quotations on southern hardwoods f.o.b. St. Louis: 
GuM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtd. red : QUARTERED RED OAaK— 
TAB cece: $120@125 $120@125 $120@125 = vag ......... $105@110 $120@125 $130@135 
Ne com.. 3 a a = = a ee ee 65 68 70 72 75 77 
ata. : ere ° No. 2 com..... 44 46 50 53 57 60 
re 
PLAIN WHITE OAK— 
FAS . Pe 2 82 
No. 1 con. & _ —* oe Nan PCC r 92@ 94 108@110 118@120 
MEG siccse 82 54 55 57 70 72 0 com. an " 
No.2com... 30 31 33 35 38 40 Sel. wes eeees 62 64 67 70 72 75 
Mala ed SiGe BO ee eS 
: ss No. 3 com..... ea 5 
Noo com: 248@120 115@120 120@125 = Sound wormy.. 36 “88 48 49 55 57 
No.2 com... 38 40 40 42 45 48 ‘Prain Rep Oak— 
Plain sap: No. 16 wareacs r 88@ 90 98@100 108@110 
FAS ” 58@ 60 60@ 62 72@.. 0. 1 com. an 
No. 1'coinls, 437 45 «467 490" 8 y Fo nee ss 2 2S = = © 
No. 2 com. nite 24 26 28 26 28 NOs 2S COM case 38 40 42 43 43 45 
ese one 88@ 90 100@105 105@110 
AS 2 ) J CET 
No. 1 com..... . Be po oe br 2st aaa Saps. and sel.. 65 68 72 75 78 80 
No.2com..... 34 35 386 387 ... No. 1 com..... 49 51 49 50 51 £52 
Quarr No. 2 com. A.. 33 34 36 38 37 38 
— WHITE OaAkK— 1 No. 2 com. B.. 27 28 30 31 381 82 
No ears a 125@130 135@140 150@155 Sorr MAPLE— 
Odereae ace 80 82 84 90 95 Pe.) ee Ce 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows f.o.b. cars flooring mill 
basis during the week ended Feb. 6: 


be MAPLE— Clear No. 1 Factory 
SERS ect iwiendewa $90.85 $71.67 $39.32 
5 3 Deda alec argacd vas ia 70.44 45.43 
NE Ss ee ciee avoids CER) acces o thaw 
BrEcCH— 
SURE, 29 tw dewdd iim xine Ghee - saves 
BrrcH— 
(3) LS ee ee Cae) > eee 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Jan. 30, as reported by the Oak Flooring Manufac- 
turers’ Association : 


18x14" J¥x2%4” 3%x11y” %x2” 
Clr. qtd. wht....$136.03 $135.73 $85.22 ..... 
A CO SEee céeue sends 
DO GUE. WER wces coves 85.79 68.70 $62.00 
Clr. pln. wht. 82.26 93.87 62.31 67.53 
Civ. pis. Fee... 74.48 86.54 59.84 62.99 
Sel. pln. wht.... 62.25 80.86 52.77 53.67 
Sel. pln. red..... 62.11 T7.97 52.54 52.05 
No. 1 common... 52.21 65.83 27.70 26.74 
No. 2 common... 17.14 PE adden, dawas 

Y%x1 uy ” % x2” fsX114” 3x2” 
OM A! Se $80.35 Bu” aayadds, oducts 
Clr. pln. wht.... $85.50 SEEe”. wade $97.18 
Clr. pln. red..... 81.56 ER 9. aca eer 
Sel. pln. wht.... 65.61 Li Se 67.63 
Sel. pln. red..... 67.00 ee 62.12 
No. 1 common... 41.10 GEG sceda, ‘#iews 





OAK FLOORING STRIPS 


Chicago, Feb. 10.—The following are carload 
prices, f.o.b. Chicago, on #x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet. 








aan Red 
Qtrd. lain Qtrd. Plain 
COMO casudcccuwe $129.00 ry 00 $116.00 $79.00 
SOD COME ccicicc DE “waedeo dacad comee 
BONE cccccccscse GE 71.00 89.00 — 

oO. 

COMMON ss ccensczzsivus iadedsdaawnasews -«- -$42.00 
St. Louis, Mo., Feb. 8.—The following cross 


tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 7? 7-inch face..... 1.10 .85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 -75 


Red oak re heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 
Switch Bridge 
Ties Plank 
WOU ORs ka icieswesieecaddeduws $43.00 $42.00 
UNE GU ca dddceadcdedducdunnanwe - 40.00 38.00 





SOUTHERN PINE TIES 


New York, Feb. 8.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


All 8° 6”— Sap Heart 
(2) PEPE CC eC CTR T Te. $1.45 $1.90 
7x8” steneadcctudcadeucwecawess 1.40 1.80 
GES” sccsadwessecascdssavetuadd 1.30 1.70 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


MINNEAPOLIS, MINN., Feb. 9.—Industrials, 
railroads and retailers this week are requiring an 
increasing amount of northern pine. While re- 
tailers are buying only for immediate needs to 
round out stocks, there nevertheless is a large 
volume from that source. Crate and box manu- 
facturers are consistent purchasers. There has 
been no change in prices. 





BUFFALO, N. Y., Feb. 8.—The northern pine 
trade is on about a seasonable basis. Retail 
buying is limited to immediate needs in most 
cases. Wholesalers who have lately been in 
touch with millmen report that stocks held by 
the latter are not heavy and that confidence is 
expressed that prices will strengthen. 





BOSTON, MASS., Feb. 9.—Wholesalers have 
been advised of advances on some northern pine 
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Oak 

If you have considerable 
competition in selling Oak 
Flooring we recommend that 
you try selling Knox Brand 
Soft Textured Oak Flooring. 
You'll find a mighty effective 
sales inducement in being 
able to tell your customers 
that you sell a flooring that 
will wear smooth and not 
sliver up. Remember that 
a soft textured flooring is 
easier to finish and takes a 
better finish. 


Flooring’ 


Write for samples 
and prices 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 











[DAVENPORT] 
HOTEL preipsoseo. 


Lumbermen of 
Spokane, the Northwest 





Reasonable Rates 
Informal 
Numerous Dining 


Rooms, including 
Coffee Shop 





Circulating Ice Water 


Washed Air 
Ventilation 
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items by producers, but find it difficult to inter- 
est local Luyers in placing orders on the higher 
basis. Industrial trade is about fair for the sea- 
son, but retailers are doing little buying. 


NEW YORK, Feb. 8.—Stocks are badly broken 
and inquiries show little tendency on the part 
of dealers to replenish. Shipments are coming 
in slowly. Prices are steady. 


EASTERN SPRUCE 


BOSTON, MASS., Feb. 9.—Eastern spruce pro- 
duction is light and mills sawing dimension look 
for a firmer market. One large company selling 
direct to retail yards asks $43 base for frames, 
but there are still plenty of chances to buy at 
$42. Kasy schedules can be placed at less than 
$42. Demand for random is still quiet but prices 
look a little stronger, partly due to higher freight 
rates from the Maritime Provinces. Boards are 
quiet and prices easy. Quotations: Dimension, 
S- to 20-foot, rail shipments, 8-inch and under, 
$42; 9-inch, $43; 10-inch, $44; 12-inch, $46. Pro- 
vinecial random, 2x3 to 2x7, $383@34; 2x8, $37@38; 
2x10, $38@39.50. Covering boards, 5-inch and up, 
8-foot and up, D1S, $33@34; matched, clipped, 8- 
to 16-foot, $38, random lengths, $36. Furring, 
1x2, $33@34; 1x3, $32@33. 


NEW YORK, Feb. 8.—Retailers are doing little 
buying. Mills are making comparatively little 
effort to supply representatives here, although 
some firms report good sales recently. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Feb. 9.—Northern 
white cedar post and pole distributers have con- 
tinued to dispose of a fair volume of posts, 
largely distributed to line-yard companies. In- 
dependent dealers still hold back. The pole mar- 
ket is inactive. Prices hold firm. — 


HARDWOODS 


CHICAGO, Feb. 10.—Demand for northern 
hardwoods has slowed down in the last ten days 
and even inquiries are scarce. There is some 
buying but it is largely of the hand-to-mouth 
variety, and block sales are rare. Although mill 
stocks are reported to be around normal, a few 
producers are cutting their prices to move sur- 
pluses in certain items and the general tone of 
the market is weaker. Southern harcadwood de- 
mand shows no signs of revival. Buying is 
spotted and falls short of a satisfactory volume. 
Prices have receded from the peak of the season, 
but are steady at levels more truly reflecting the 
relation between supply and demand. 


NEW ORLEANS, LA., Feb. 8.—Local reports 
indicate a rather quiet market, with prices a 
little soft in spots but fairly well held taking 
the lists entire. A good volume of inquiries is 
reported afloat, but there is an apparent tend- 
ency to shop about. The export movement for 
January was of relatively small volume and the 
forward bookings for February sailings take the 
same rating. 


KANSAS CITY, MO., Feb. 9.—Gum, oak, wal- 
nut, poplar and ash are in good demand, with 
furniture and motor car manufacturers the best 
buyers. Smaller consumers are in the market. 
There is a fairly good demand for car material 
and railroad items and some call for ofl rig 
timbers. Demand from retailers is fair and 
there is a better inquiry coming from the yards. 
Prices on hardwoods generally are firm and 
there is not much to be had in the way of sur- 
plus stock. 


ST. LOUIS, MO., Feb. 8.—Both orders and in- 
quiries in southern hardwoods show an increase 
this week, and the market is generally firm with 
a slight tendency to weaken. Furniture fac- 
tories have on hand supplies for sixty to ninety 
days and are buying for fill-in requirements 
only. Automobile concerns are active. There 
is a strong call for thick elm and maple. 





CINCINNATI, OHIO, Feb. 9.—Business is still 
slow, but the trade is expecting improvement 
soon. It is felt there is a big potential demand 
in the hardwood market, but it has not yet ex- 
pressed itself in actual orders. Prices have been 
well maintained. 


COLUMBUS, OHIO, Feb. 8.—With inventories 
out of the way, dealers are more inclined to 
come into the market. Industrial demand is 
still the best feature, however. Automobile con- 
cerns are placing larger orders and box and 
musical instrument factories are also buying. 
Inquiries from furniture factories presage a good 
demand. Dry stocks are still limited and manu- 


te, 


facturing is curtailed by bad weather. Prices of 
oak at Ohio River: 

FAS No.1 No.2 No 3 
Guartere? .6cscces $155 $90 $50 sits 
PAIN ..cccccsscces 109 72 45 $20 


BALTIMORE, MD., Feb. 8.—The increases jp 
quotations on gum, chestnut and certain grades 
of oak are being maintained, and demand has 
sufficed to take up production, so that no large 
accumulations are to be found anywhere. The 
foreign trade shows further improvement, 
though prices remain unchanged. 


MINNEAPOLIS, MINN., Feb. 9.—Northern 
hardwood business is slightly better than that 
of a year ago. Smaller orders are coming more 
frequently. Prices hold firm, with some excep. 
tions where demand has forced quotations yp 
slightly. Factories are taking only small lots, 


BUFFALO, N. Y., Feb. 8.—The hardwood de. 
mand does not show much improvement, a]- 
though there is a little more inquiry in some 
woods and the better grades are strong. Red 
gum is not as high as a few weeks ago, but oak, 
maple, birch and poplar are firmer. 


NEW YORK, Feb. 9.—Demand for hardwoods 
continues strong. Prices are firm with a tend- 
ency to strengthen. Red gum is scarce and 
stronger. Oak flooring is in good call. Good 
wormy chestnut is scarce and prices firm. Box 
material plants and flooring manufacturers haye 
been buying especially well of late. 


BOSTON, MASS., Feb. 9.—Furniture interests 
are buying conservatively for immediate require- 
ments. Flooring mills show more interest, par- 
ticularly in oak. The scope of the inquiries being 
received from the automobile industry is encour- 
aging. Recent advances on oak flooring are re- 
tained but all manufacturers are not adhering 
firmly to list prices. Quotations on flooring, 
3#x24%,-inch clear: Birch, $83.50@90; maple, $98.50 
@101.50; oak, white, plain, $100.50@106; selects, 
$87.75@93.50; No. 1 common, $70@76.50. 


LOS ANGELES, CALIF., Feb. 6.—An in- 
creased activity in the hardwood division has 
been noticed during the last week, with prices 
holding firm. Many inquiries are also reported 
from rural yards, 


FIR, SPRUCE, CEDAR 


CHICAGO, Feb. 10.—Stormy weather has pre- 
vented removal of lumber from yards to con- 
struction jobs and buyers do not wish to increase 
their holdings until the fair sized stocks on hand 
are reduced. Some business is being offered but 
at prices below producer’s idea of the market. 
Uppers and dimension are both firm and no 
weak spots are evident. 


NEW YORK, Feb. 8.—Several large shipments 
have arrived recently and nearly all have found 
their way to Port Newark. Other shipments are | 
en route. With plenty of lumber in the market, 
prices are unwavering. 





BOSTON, MASS., Feb. 9.—Recent arrivals of 
Douglas fir have been light. Although current 
demand is comparatively quiet, it is enough to 
absorb the bulk of offerings and give prices for | 
transits a slightly stronger tone. Ordinary / 
schedules of No. 1 common dressed fir, direct mill | 
shipment, are $33, ship’s tackle, Boston. No. ! 
fir boards sell at $30.50@31, and around $28 for 
No. 2. 


SAN FRANCISCO, CALIF., Feb. 6.—Fir de- 
mand has shown some improvement during the F 
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last fifteen days. The retail volume is up to 
normal with prices low. Export business holds § 
up fairly well. Prices are steady. : 
BUFFALO, N. Y., Feb. 8.—The fir demand se 
seasonable. A rather easy tone prevails in d- 
mension, as eastern stocks are reported to be of 
ample size. In most items mill offerings are not & 
heavy, which keeps prices steady. 
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LOS ANGELES, CALIF., Feb. 6.—A notice- 7 
able increase in the volume of Douglas fir ship- § 
ments to the local harbor was reported during 
the week. Yard stocks are limited, with freque™ § 
inquiries. Mill prices hold their own. 








KANSAS CITY, MO., Feb. 9.—An increasiné 
demand for fir was noted last week and buyers fs 
find it somewhat difficult to get their wil 
placed, even with big mills. Prices shore 
more firmness and some small advances hav 
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peen made in the lower grades. City yards 
are doing most of the buying, but the volume 
of country demand has increased and there is 
more inquiry coming in. 


CYPRESS 


NEW ORLEANS, LA., Feb. 8.—The mill group 
report shows shipments in the lead and slightly 
above the normal line. Bookings and produc- 
tion follow in the order named, both below nor- 
mal and separated by only a slight percentage. 
Current business is seasonably fair and inquiry 
prisk, With mixed cars leading the call. Prices 
rule unchanged and well held. 


CHICAGO, Feb. 10.—Red cypress distributers 
are encouraged over the way that business is 
jmproving. Demand has shown a slight but, 
nevertheless, steady expansion since the first of 
the year, and while the volume of trading is not 
large, it sizes up well with business booked dur- 
ing this same period in other years. Prices are 
steady. 





KANSAS CITY, MO., Feb. 9.—There is a fair 
demand for cypress from country yards, but 
most of the country buyers are not yet ready 
to place orders. City yards are buying and there 
still is a fair volume of business from industrial 
consumers. 


NEW YORK, Feb. 8.—It has been some time 
since a cargo of cypress has arrived at this port, 
but railroad shipments have been fair. Whole- 
salers report a steady trade, and prices have re- 
mained stationary for a month or more. 


BOSTON, MASS., Feb. 9.—Industrial demand 
for cypress is about fair for the season but re- 
tailers are not yet ready to place requisitions for 
yard items and are not expected to begin buying 
to any extent before next month. There has 
been no recent change in the general spread of 
quotations. 


BALTIMORE, MD., Feb. 8.—The weather has 
tended to slow up the local demand for cypress, 
but the feeling of strength continues. 


CINCINNATI, OHIO, Feb. 9.—Cypress busi- 
ness is slow and dragging, but prospects for 
spring indicate a good business later on. 





LOS ANGELES, CALIF., Feb. 6.—Industrial 
concerns are making inquiries for cypress, and 
a few purchases are being made. Stocks are 
limited and prices steady. 


HEMLOCK 


CHICAGO, Feb. 10.—The northern hemlock 
market is weak. Country yards in Michigan and 
Wisconsin have not yet begun buying for spring 
needs and a few of the mills are offering their 
stock at marked concessions. Some trade: has 
developed in the cities of southern Michigan but 
this has not been in sufficient volume to main- 
tain prices. A few of the mills with lower stocks 
are holding firm to their lists. 


NEW YORK, Feb. 8.—Hemlock arrivals as 
Part cargoes with fir have been abnormally 
heavy for the last two weeks and distributers 
are well prepared to meet a prospective big de- 
mand. Eastern hemlock is moving fairly well 
and some good shipments are coming in over 
Snowladen railroads. Prices hold firm. 


BOSTON, MASS., Feb. 9.—Hemlock is moving 
slowly. Prices are just about where they have 
been for several weeks. Arrivals of western 
hemlock have been moderate and the stock has 
sold at about $1 under Douglas fir lists. Stocks 
of dry eastern and northern hemlock in first 
hands are light. Eastern clipped boards are of- 
fered at $32, northern clipped, $31, and random, 


WESTERN PINES 


CHICAGO, Feb. 10.--Following the lead taken 
by one of the larger operators, Inland Empire 
mills last week reduced the prices of Nos. 2, 3 
and 4 common Pondosa and No. 4 Idaho from $1 
to $2 and C and better selects from $5 to $6. A 
Weakening tendency is also noted in shop, but 
there has been no published reductions. De- 
mand for both shop and yard items lacks life 
and inquiries are scarce. 


© $29@30, 
. in di & 


SAN FRANCISCO, CALIF., Feb. 6.—There is 
4 Sustained demand for California pines and 
Prices are firm. Mills report orders in excess 
of ability to ship. Excessive rains in the moun- 
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atalbany Lumber Company Lt. 


Sales Office: HAMMOND,LA. 
Producers of 


Southern Pine and Hardwoods | 










Representing Mills at: 
Natalbany, La. 
Norfield, Miss. 
Canton, Miss. 


Pelahatchee, Miss. 
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Mouldings 
Finish 
Bevel Siding 


Base, etc. 


Shop and 
Factory 
Lumber. 


SALES 
REPRESENTATIVES : 


J.C. LACKEY, 
5832 McGee St., 
Kansas City, Mo. 


G. S. PATTERSON, 


Oconomowoc, Wis. 


R. D. HUNTING 

LUMBER CoO., 
American Trust Bidg., 

% Cedar Rapids, lowa. 


COLORADO CONTI- 

NENTAL LBR. CO., 
Chamber of Com- 
a Bldg., Denver, 
Col. 


ALEX W.STEWART, 
931 Lumber Exchange 
Bldg., Minneapolis, 
Minn. 





Sa eR 


Make Your Sales Grow 
With This Lumber 


Carpenters like to work Craig Moun- 
tain Quality Pondosa Pine—it is so soft, 
light and works so well. Painters like 
to paint it. The home owner likes the 
finished job. 

Here is the secret of the growing sales 
of Craig Mountain -Quality Pondosa 
Pine. If you want to build good will 
among carpenters, contractors and 
builders that will boost your sales year 
by year, sell 


Craig Mountain Quality 


PONDOSA PINE 


Light— Soft—White 





Craig Mountain Lumber Co. 


E. H. VAN OSTRAND, President. 


WINCHESTER, IDAHO 


W.C. GEDDES, Vice-Pres. & Gen. Mgr. 














We're Out for More Business 





and we expect to get it 
on the basis of the val- 
ues and service we are 
prepared tooffer. Let us 
prove to you thatwecan 
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Boards, Shed Stocks, 
e Crating, Boxes 


Quick shipments in straight or 
mixed cars. 














tains have halted logging in the few localities 
where snow does not halt operations. There js 
a decided betterment in the sugar pine market 
and prices have shown a slight increase during 
the last two weeks. Retail business is above 
normal. 


NEW YORK, Feb. 8.—Rail shipments are ‘slow, 
due to weather, but otherwise the market jg 
strong and dealers could use more lumber than 
they can get readily. Some items in Idaho pine 
are scarce. 


BUFFALO, N. Y., Feb. 8.—The western pines 
market is quiet, due chiefly to stormy weather 
and interruption to building. Oregon and Calj- 
fornia white pine lumber in the better grades js 
scarce and firm. Some decline in various items 
of Idaho pine occurred during the last week or 
two and some items in selects are off consider. 
ably more than common grades. 





BOSTON, MASS., Feb. 9.—Wholesale trade in 
western pines has been quiet the last week, due 
to the severe storm and blocking of transporta- 
tion facilities. There has been limited business 
in No. 2 common Pondosa pine at: 1x6, $49.75@ 
52.25; 1x8, $45.25@48.25; 1x10, $45.25@48.25; 1x12 
$45.75@49.25. Demand for Idaho white pine js 
moderately fair and prices are unchanged, 


KANSAS CITY, MO., Feb. 9.—The western 
pines market is without any new features, de- 
mand still coming largely from buyers of fac- 
tory lumber. There is, however, a little larger 
inquiry from retailers and demand this week 
should show an increase. 


LOS ANGELES, CALIF., Feb. 6.—Following in 
the wake of the inventory period, factory buyers 
are in the market for western pines, and fre- 
quent orders are being placed. Retail yards re- 
port a limited supply on hand, and a small 
volume at the docks. Prices are unchanged. 


REDWOOD 


SAN FRANCISCO, CALIF., Feb. 6.—Redwood 
trade continues to show increases each week 
with demand for the last week far above pro- 
duction. There has been no recent changes in 
prices, which are rather low. Retail business is 
good, and export demand is improving. 


NEW YORK, Feb. 8.—Industrial demand holds 
at a satisfactory level, while yard items continue 
slow. Stocks are not badly broken, but some 
distributers would welcome additional lumber. 
A brisk spring market is developing, judging by 
inquiries, 


KANSAS CITY, MO., Feb. 9.—Redwood de- 
mand here continues light, neither yards nor in- 
dustrial consumers showing much interest. Fac- 
tory demand is lighter than for a long time. 
Retailers can get molding cheap and that seems 
to sell better than other items. 





BOSTON, MASS., Feb. 9.—There is little local , 


activity in redwood. Business, in fact, is sea- 
sonally quiet. It will probably be another month 
before trade shows any appreciable expansion. 
Prices are unchanged. 


LOS ANGELES, CALIF., Feb. 6.—Sales are 
increasing from week to week, but mills are not 
cutting sufficient quantities to take care of the 
orders. The ratio is reported to be about ten 
to nine, with prices stiffening. 


NORTH CAROLINA PINE 


BOSTON, MASS., Feb. 9.—North Carolina pine 
is quiet. Severe winter weather has slowed down 
business temporarily. Band sawed narrow edgé 
is offered at $61@65.. Roofers continue to be 
quoted $34@34.50 for 8-inch air dried, but some 
buyers claim they have been able to pick up 0¢- 
casional cars at $1 less. One large Alabama com- 
pany is asking $36.50 for 8-inch kiln dried roof- 
ers. The lower range of prices asked for short- 
leaf flooring and partition remains unchanged. 


NEW YORK, Feb. 8.—North Carolina pine in- 
quiries are heavy and a big spring turnover 
seems assured. Prices hold firm at levels 4 
shade above Jan. 1. 
slightly less demand than a week ago, but the 
box trade is taking fair supplies. 


BALTIMORE, MD., Feb. 8.—A fair volume of 
business seems to be moving, though ice in the 
bay holds back receipts, and snow has interfered 
with construction work. Stocks on the wharves 
are reduced because of the checks upon arrivals. 





Building items are in E 


ant 6 oh 


—_— 
| aad 


aw nm 


wrenTNerwxet oa ap 


1926 


—$—$. 


lities 
re is 
arket 
uring 
above 


slow, 
et is 

than 
' Pine 


Pines 
ather 
Cali- 
les is 
items 
ek or 
sider. 


de in 
9 due 
orta- 
siness 
9.75@ 
1x12, 
ne is 


stern 
} de- 

fac- 
arger 
week 


ng in 
uyers 
| fre- 
is re- 
small 
d. 


wood 
week 

pro- 
es in 
Ess is 


holds 
tinue 
some 
nber. 
ig by 


1 de- 
yr in- 
Fac- 
time. 
eems 


local 
sea- 
1onth 
ision. 


3 are 
e not 
f the 
t ten 


pine 
down 
edge 
o be 
some 
p oc- 
com- 
roof- 
hort- 


e in- 
10ver 
als a 
‘e in 
t the 


ne of ] 
1 the & 


fered 
arves 
ivals. 








FeBRUARY 13, 1926 


AMERICAN LUMBERMAN 99 





eee” 
Quotations are firm, with recent advances re- 
tained. 


BUFFALO, N. Y., Feb. 8.—The North Caro- 
lina pine market is strong and leading items are 
scarce. The number of transit cars is not large 
and consequently roofers are stronger, with 
g-inch $32, and 8- and 10-inch $33.50. 


SOUTHERN PINE 


CHICAGO, Feb. 10.—Demand for southern pine 
has contracted slightly with the bad weather, 
which has prevented the yards moving out lum- 
per to construction jobs. Most of the retail 
yards have fair stocks on hand and do not wish 
to make replenishments until these are reduced. 
There is some scattering business but the vol- 
ume is not large. Transits are light. The mar- 
ket is very firm. 





NEW ORLEANS, LA., Feb. 8.—Mill reports 
indicate a decline of bookings while production 
and shipments registered gains. For the week, 
shipments led, with production second and orders 
third—all below the normal line. Inquiry is 
prisk. Mill prices are firmly held. Export in- 
quiry is fair. 


ST. LOUIS, MO., Feb. 9.—The southern pine 
market continues strong, with orders exceeding 
production. The demand has improved in cen- 
tral and southern localities, but adverse weather 
in the North has kept ordering at a minimum. 
Salesmen’s reports indicate that dealers’ stocks 
are not large, but dealers in snow-bound sec- 
tions are not as yet ready to place orders. The 
spring outlook is promising. There are but few 
cars in transit. 


KANSAS CITY, MO., Feb. 9.—Southern pine 
demand last week just about held up to the fig- 
ures of the previous week, with sales managers 
holding that the weather is keeping down the 
volume of orders. Saturday’s volume was better 
than any during the week and yesterday showed 
afurther increase. There are a few more transit 
cars coming out of the small mills, but they 
have had no adverse effect on prices, which, on 
a few items, show a little more strength. A 
good demand for car material is reported. 


CINCINNATI, OHIO, Feb. 9.—The southern 
pine market has been quiet with most of the 
current business in small orders. Prices have 
been steady, the interruption to logging opera- 
tions in the South serving to prevent any ma- 
terial price cutting. 





NEW YORK, Feb. 8.—The southern pine mar- 
ket is very strong and continued improvement 
is noted for the last week. Considering adverse 
weather, arrivals have been substantial of late. 





BUFFALO, N. Y., Feb. 8.—The southern pine 
demand is not brisk, and purchases are being 
deferred until more favorable weather for build- 
ing. Prices show strength and seem likely to 
continue strong. 


BOSTON, MASS., Feb. 9.—Southern pine 
wholesalers have booked a fair business recently, 
but report business generally quiet in New Eng- 
land due to the severe storm. Prices on some 
items show a slightly easier tone. Longleaf 
flooring, 1x4-inch, has sold up to the following 
range: B&better rift, $92; C rift, $77; B&better 
flat, $66. B&better partition, }4-inch, is selling 
slowly up to $61.25. 


LOS ANGELES, CALIF., Feb. 6.—The south- 
ern pine market continues to hold its own, with 
shipments arriving via the water route several 
times a week. Mill representatives report prices 
the same as a week ago. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Feb. 9.—Unsteadiness 
of the red cedar shingle market has had a tend- 
ency to retard buying. Generally in the last 
week prices for clears were $2.95 to $3 and stars, 
$2.65 to $2.75, although there were some sales at 
figures considerably lower. 


ST. LOUIS, MO., Feb. 8.—A slight improve- 
ment marks the shingle demand this week, and 
a further decline is noted in extra clears. Quota- 
tions: Extra clears, $2.90, mill base, and $4.41, 


St. Louis; extra stars, $2.65, mill base, and $3.99, 
St. Louis, 





KANSAS CITY, MO., Feb. 9.—There has been 
ho change in the shingle market the last week, 
the chief characteristic still being the weakness 
Mm prices. Demand has barely taken care of the 
Cars offered and most of the buying has been 








Electric Drying Oven With Automatic 
Heat Control 


With Moore’s Triple Beam Scales and Elec- 
tric Drying Oven you can determine the exact 
moisture content of your stock before it is 
removed from the kiln. Oven illustrated con- 
sists of an asbestos composition box bound 
with metal. Temperature may be raised or 
lowered at will as the heat is automatically 
controlled. 


Moore 


Moist Air 


Dry Kilns 


Write for booklet “‘ Drying 
Lumber to a Definite 
Moisture Content.”’ 


Necessary and inexpensive. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla, © 2 Fally Equipped Plants. ~ North Portland, Ore. 
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“We consider the ROSS CARRIER 


the most economical way to handle 
lumber.” —The White Pine Lumber Co. 





The following letter tells 
the story better than we 
can do it. 
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One of the Ross Carriers at Plant 
of the White Pine Lumber Co., 
Bernalillo, N. M. 


“We have two Ross Carriers handling about 100020 
ft. per ten hours each. One of these machines has 
been in constant service for fifteen months handling 
about 100,000 ft. green lumber per day. The other ma- 
chine has been in constant use for about seven months 
handling about 100,000 ft. dry lumber per day. 

“These machines have not given us any trouble and 
have always been ready for work every day. We con- 
sider the Ross Carrier the most economical way to 
handle lumber.” 

THE WHITE PINE LUMBER CO., 
By F. H. Porter, Manager 


Write today for com- 
plete data on either 
Ross Electric or Gaso- 
line operated carriers. 
There’s no obligation. 


Bernalillo, N. M. 











MURRY JACOBS COMPANY 


69 Columbia Street, - - - - = - - Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 
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Have you tried our 
“‘QUALITY”’ Oak 
Flooring? It’s a 
good seller the year 


DeSoto Hardwood 





Sledge Ave. and Southern Ry. 


You Can Add Value to Homes 


—not alone new ones, but also old houses—by encouraging 
owners to line their clothes closets with 


“Cedarchest” CLOSET LINING 


*round. This stock is manufactured from Tennessee Aromatic Red Cedar— 
. the genuine vermin-proof lumber. Order L.C.L. or in mixed cars 
with ‘Quality’? Oak Flooring. 


MANUFACTURERS AND WHOLESALERS 





Flooring Company 
MEMPHIS, TENN. 








FLEXIBLE 
Eight Wheel 


Garland 








Garland ‘Wagon Co., 














— - LS 
| 
| 


Wagons and Trailers 


| FOR TEAM AND TRACTOR HAULING 


Equipped with Solid Steel Axles Guaranteed for One Year. 





Also ties 
Four Wheel Pl 
Log Wagons Racdies. 

and Self ae | 

Loading ae 

Skidders Ete. ) 
cate %» The Only Eight Wheel Trailer = Wie ¢x., 


Recommended by Tractor Manufacturers. 


New Orleans, La., U. S.A. | 
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per year. 
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4 Insist on having this trade mark on your 


Planer Knives—”™ 


for it will mean greater efficiency in your planing mill, fewer stops for 
sharpening and adjustment, faster and smoother cutting, and lower cost 


These factors are the result of 46 years’ experience in making planer and jointer 
knives, milled cutters, moulding cutters, blanks, tenoner knives, etc. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U. S. A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents 
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done by city yards. Clears are $2.90 and stars, 
$2.60. The demand for lath is good. Southern 
pine mills are getting a fair volume of business 
and western pines about the usual volume. 
Some redwood lath are being sold in mixed cars. 
The demand for siding is slow, most of it being 
for western pine. 


COLUMBUS, OHIO, Feb. 8.—Slightly in- 
creased demand for shingles is developing. 
Dealers are buying in limited quantities to re- 
plenish broken stocks. Receipts from the Pa- 
cific coast are adequate for current needs. 
Transit cars are not numerous. Prices of red 
cedar extra clears are $5; extra stars, $4.40; 
British Columbia XXXXX, $5.90, delivered. Lath 
trade is improving and prices are unchanged. 


NEW YORK, Feb. 8.—Demand for shingles is 
on a par with arrivals and disbursements. Es- 
pecially is this true of West Coast stocks, that 
have come in heavily of late. Prices are un- 
changed. Eastern spruce lath are generally 
scarce and prices firm. Fir lath continue to 
make headway. 





BUFFALO, N. Y., Feb. 8.—The shingle market 
is unchanged from a week ago, though some 


wholesalers report a little more firmness. De- 
mand is limited to immediate needs. British 
Columbia XXXXX are $5.81; Washingtons, $5.46; 
extra clears, $4.61; stars, $4.16. 


BOSTON, MASS., Feb. 9.—New England re- 
tailers are not buying shingles and are not likely 
to come into the market to any extent for an- 
other month or so. White cedars are offered at 
$4.50@4.75 for extras and $4@4.25 for clears. The 
best makes of British Columbia XXXXX are 
$5.96, rail shipments. There is little local de- 
mand for lath. Some companies report a fair 
trade at outside points. Offerings are slightly 
heavier. Eastern spruce lath are $7@7.25 for 
1%-inch and $8@8.25 for 15,-inch. 


NEW ORLEANS, LA., Feb. 8.—Cypress shin- 
gles are quiet, and good supply at mills, with 
prices firm. Cypress lath are selling readily at 
unchanged prices, with mill supplies rather light 
and mixed car orders getting preference over 
straight cars. 


LOS ANGELES, CALIF., Feb. 6.—A continued 
improvement has been noted in the shingle mar- 
ket. Orders larger than any placed during the 
last six months are being given for delivery 





March 15. The building outlook is responsible 
for the betterment in tone. An increase in lath 
orders is reported, with prices unchanged, 


MAHOGANY 


BOSTON, MASS., Feb. 9.—The mahogany 
market is featured by continued good demand 
and well maintained prices. Production is con- 
tinued on a full time basis and shipments are 
going out as fast as the manufactured stock can 
be dried. Veneers sell especially well. Prices 
are as last quoted. 


BOXBOARDS 


BOSTON, MASS., Feb. 9.—Demand for boxing 
and crating stock is about fair. Some boxboarg 
producers are still carrying larger stocks than 
they desire to have on their hands unsold at this 
season. This situation holds down prices, but 
when all things are considered it is notable that 
quotations are being pretty well maintained, 
Round edge white pine boxboards, inch, are of- 
fered at $27@29. 


CLAPBOARDS 


BOSTON, MASS., Feb. 9.—The clapboard trade 
is seasonally quiet. Retailers are placing a few 
moderate orders for nearby requirements, but 
are not expected to come into the market to any 
extent before next month. Wholesalers carrying 
eastern storage stocks are placing some fair- 
sized orders with West Coast mills. There has 
been no appreciable change in quotations. 


TIMBER LAND SALES 


IRWINVILLE, GA., Feb. 8.—J. M. Willis, of Ocilla, 
has purchased a tract of about 20,000 acres of 
timber, and will establish a mill at Mystic for 
development of the property. The tract is esti- 
mated to contain about 20,000,000 feet of hardwood 
and pine, much of it virgin timber. 


EveRETT, WASH., Feb. 6.—J. A. Theurer, presi- 
dent of the Canyon Lumber Co., and vice president 
of the Monroe Logging Co., is one of the principals 
in a timber land deal embracing a tract of 2,500 
acres near Granite Falls. It is understood that 
Mr. Theurer and associates paid $160,000. 





THOMASTON, Ga., Feb. 9.—Suflicient timber has 
been acquired in this section by King & Thurston, 
of Thomaston, to operate the company’s roofer 
plant for a period of about five years. The most 
recent purchase was from the W. A. Whittle Lum- 
ber Co., of Thomaston, including several million 
feet of standing timber and considerable lumber 
in the company’s yards. The Whittle company is 
moving to Florida, near Tallahassee, where a tract 
of timber was recently acquired. 


THORNTON, Ky., Feb. 8.—J. Henry Caudill, Elsie- 
coal, Ky., purchased a tract of hardwood timber 
on Thornton Creek, known as the A. C. Craft 
tract, and will begin cutting at once. It is esti- 
mated that he has several years’ cut, with some 
very fine oak and poplar included. Robert Bates 
purchased timber in the same territory from John 
Russell, while George Tubbs has purchased a tract 
along the Kentucky River near Bastin. Both will 
begin development in the spring. 


CHARLOTTE, N. C., Feb. 8.—Timber rights on 
1,500 acres of land on the Daniel estate, five miles 
south of Saluda, S. C., have been sold by W. L. 
and John M. Daniel, as executors of the estate of 
their mother, to the Greenwood Lumber Co., of 
South Carolina, according to official announcement. 
The timber consists largely of shortleaf pine, but 
there is also a quantity of longleaf pine and hard- 
wood on the tract. The contract calls for the 
cutting of several million feet within a period of 
four years. 


HYMENEAL 


KOCK-DOWNMAN. At a reception given 
Sunday afternoon, Feb. 7, at their St. Charles 
Avenue home in New Orleans, La., Mr. and Mrs. 
R. H. Downman announced the engagement of 
their daughter, Miss Virginia Downman, to Ed- 
ward James Kock, son of Mrs. James P. Kock, 
of New Orleans. The young couple are both 
prominent in New Orleans society, Miss Down- 
man having been crowned queen of Proteus and 
chosen as maid of honor at other of the Carnival 
courts. Her father, a lumberman of national 
reputation, served some years ago as Rex of 
the Mardi Gras Ball. The wedding will be cele- 
brated, according to the announcement, in the 
early spring. 
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